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State of the nation’s economy: 
Up 
UNEMPLOYMENT—In mid-January, 
4,500,000 persons, or 7 percent of 
civilian workers, were jobless, com- 

pared with 4.5 a year earlier. 

Money IN CiRcULATION — Amount 
increased $8,000,000 in week ended 
Feb. 15 to $26,993,000,000. 

Primary Prices—Index ad- 
vanced 0.4 percent in week ended 
Feb. 14 to 152.2 percent of 1926 
average. This was 4 percent low- 
er than a year ago. 

Cottron—January consumption to- 
taled 734,186 bales of lint and 132,- 
013 of linters, compared with 734,- 
013 lint and 131,199 linters in De- 
cember. 


* * > 
Down 


ALL Propuction—Market value of 
all goods and services in 1949 


amounted to $257,000,000,000, com- 


. 


F 
y 


an 


& 
i. 


pared with $262,000,000,000 in pre- 
vious year. 

Income—Earnings in 1949 were 
$221,500,000,000, compared with 
$226,000,000,000 in 1948. 

Reta, Sates—Volume last week 
fell from 2 to 6 percent from pre- 
ceding week. 


GM Cuts Prices 

DETROIT.—A $10 to $40 re- 
duction in factory list prices of 
General Motors-made cars and 
trucks was announced Friday by 
President C. E. Wilson. 

The price cut coincided with a 
two-cent hourly slash in GM 
wage scales March 1, dictated 
by a decline in the government’s 
consumer price index. All GM 
makes were affected, the cuts 
ranging from $10 on Chevrolet 
to $40 on certain Cadillac models. 
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Factory Policies, Coal Paralysis Setting In... 


Auto Cutbacks Due 


Bootleg Spread 
Hit on Coast 


Optimism on Sales 
Fails to Offset Gripes 
On Maldistribution 


By Pete Wemhoff 

Editor, Automotive News 
OS ANGELES.—New and used- 
car sales have shown a contra- 
seasonal gain here recently, but 
dealers’ condemnation of factory 
policies overshadows their optim- 
ism on business this spring and 

summer. 

Competition is bitter in this 
area, which ordinarily consumes 
about 10 percent of the nation’s 
new-car production, and old-line 
dealers blame their troubles on 
late-comer dealers and the “no- 
care” attitude of the factories. 
Dealers here are “hopping mad” 
over maldistribution of new cars, 
factory pressure in general, boot- 
legging, parts-discount setup and 
the effects of the Chrysler strike. 

. * * 
F PARTICULAR concern is 
new-car bootlegging, which is 
raging again on Los Angeles’ auto 
row—Figueroa St.—as well as else- 
where throughout southern Cali- 
fornia, 

A common sight on Figueroa are 
used-car lots which have adver- 
tised blatantly “house of Chevro- 
let,” “Cadillac headquarters,” etc., 
and offer “factory delivery” at $200 
to $300 below legitimate dealerships’ 
prices on new models. 

Both dealer association officials 
and factory field men are plan- 
ning action, both as regards to 
lot signs and local want ads. 

Some dealers blame bootlegging 
on maldistribution of new cars by 
the factories. Several dealers with 
big investments in buildings and 
equipment told this writer that 
they are being allotted only 12 to 

(See DEALERS, Page 41, Col. 3) 


Spring Buyer Lineups? 


Short Stocks Cited; 


6,000,000-Car Year 


Seen by Ford; Bootlegging Viewed 


By Bob Finlay 
Managing Editor 
(BCAGO. — Although sales are 
slow for some dealers, there was 
speculation here last week that cus- 
tomers again may 
be standing in 
line for some 
makes of new 
cars this spring. 
At a press con- 
ference in connec- 
tion with the Chi- 
cago auto show, 
Walker Williams, 
general _§ sales 
manager of Ford 
division, asserted 

i. B. Crusce that despite ef- 
forts of Ford to build up dealer 
stocks for spring, the new cars 
are selling as fast as they are 
received. 

Dealers presently have a six-day 
supply, he said, while Ford is try- 
ing to build up to a 30-day supply 
for spring. 

Joseph E. Bayne, Lincoln-Mer- 
cury general sales manager, said 
L-M dealers have a 14-day supply. 

e - ” 
GERCULATION of a shortage of 
the popular make cars arose 
from this condition along with the 
threat to auto production caused 
by the coal strike. 

However, looking beyond the 
present coal difficulties, L. D. Cru- 
soe, general manager of Ford di- 
vision, predicted that the auto 


industry might set an alltime rec- 
ord of 6,000,000 passenger cars in 
1950. (During the same week, W. K. 
Perkins, general sales manager of 
International Harvester’s truck di- 
vision, predicted at a meeting in 
Syracuse that truck production in 
1950 would reach 1,000,000.) 
~ * a 


Tae market seems to be grow- 
ing stronger rather than 
(Continued on Page 44, Col. 4) 


Each Maker’s Share... 


New-Car Sales, 1949-1948 


Total 

Sales 

1949 

CHRYSLER CORP. ....1,035,272 
130,516 

103,311 

273,530 

BEER © cscsdievernonscere ... 527,915 
FORD MOTOR CO. ......1,031,086 


ury 
GENERAL MOTORS ..2,075,155 
Buick 
Cadillac 
Chevrolet 
Oldsmobile 


ANGLIA-PREFECT .... 
AUSTIN 

CROSLEY 

NASH 


STUDEBAKER 
WILLYS-OVERLAND.. 28,576 
5,061 


TAB a. resinsseesins-ssivennss - 4,838,342 


1949 
Pet. Pt. 
Gain or 
Loss 


Pet. 

Share 
of 1948 

Sales 
21.45 
3.02 
2,36 
6.12 
9.95 
18.82 
13.95 
93 
3.94 
40.62 
7.01 
1.70 
20.33 
5.02 
6.56 
4.77 
1.66 
3.10 
09 
25 
-13 
3.14 
2.98 
2.23 
4.10 
61 
21 


100.00 


Total 

Sales 

1948 
748,366 
105,315 
82,454 
218,923 
347,174 
657,038 
486,888 
32,638 
137,512 
1,418,220 
244,762 
59,379 
709,609 
175,581 
228,939 
166,361 
57,994 
108,367 
3,223 
8,610 
25,400 
109,497 
104,156 
77,843 
143,120 
21,408 
7,210 


3,490,952 


—_ O§ 
- 8 
— 2 
— A 
+ 96 
+2.49 
+2.73 
= &6 


— 08 
42.27 
+ .69 
=— 2 
+ 99 

55 
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Big Three Share of Sales 
Rises to 85.6 Percent 


By Bob Gordon 
Associate Editor 


HILE new-car sales volume in 

11949 was a happy matter for 
almost all of the nation’s auto 
makers, it was a subject for cheer- 
ing by the members of the Big 
Three, who corralled 85.60 percent 
of the year’s new-car sales. 

The advance by the Big Three 
was made, of course, at the ex- 
pense of the independents, whose 
share of the market dropped to 
14.12 percent. Miscellaneous and 
foreign registrations comprised 
-28 percent of the market. 

In 1948, the Big Three’s slice of 
the new-car market was 80.89 per- 
cent, while the independents garn- 
ered 18.56 percent and miscellane- 
ous and foreign registrations 
accounted for .55 percent. 


ECONOMY RUN CHAMPION—Grand sweepstakes winner of the 1950 Mobilges Grand 
Canyon Economy Run was the 1950 Mercury entered by Art Hall, Lincoln-Mercury dealer 
in Long Beach, Calif., over a field of 3i contestants. In addition to winning the sweep- 
stakes with a "'ton-m‘le" record of 61.2711 she 1950 Mercury also took first prize in its price 


class competition (Class D) -with five other 


cars. Shown at the south rim of the Grand 


Canyen at the finish line are (left to right): Pete Wemhoff, editor, Automotive News; Art 
Pillsbury, AAA contest board regional director; winning driver Bill Stroppe of Long Beach; 
Hall, and Clarence Beesemyer, vice-president, General Petroleum Corp. The Mercury averaged 
26.524 miles per gallon, while @ Studebaker Champion averaged 26.55! miles per gallon. 


(Story and more pictures on page 44), 


ACTUALLY, the Big Three's gain 
was a two-member accomplish- 
ment since Chrysler Corp.’s market 
share dropped .05 percent from 
21.45 percent in 1948 to 21.40 percent 
last year. 

Ford Motor Co. showed the great- 

(Continucd on Page 41, Col, 1) 


Chrysler Talks 
Return to Key 


Pension Issue 
By Mac Gordon 


Associate Editor 
MEDIATORS steered Chrysler 
+"2 and UAW-CIO negotiators 
back into the pension channel last 
week in an attempt to hasten a 
settlement of the month-old strike. 

Back in the discussions as pen- 
sions and insurance returned to 
the spotlight was UAW President 
Walter P. Reuther. He revisited 
the talks following two weeks 
of fruitless wrangling over non- 
economic contract demands. 
Coupled with the revival of the 

key pension issue, Reuther‘s return 
led to speculation that a break in 


(Continued on Page 46, Col. 1) 
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By Bernie Thomas 
Associate Editor 
U S. AUTOMOTIVE plans pro- 

* duced last week an estimated 
94,637 cars and 22,894 trucks for a 
total of 117,531 vehicles, including 
the millionth unit of 1950, but fast- 
diminishing coal supplies threat- 
ened early paralysis throughout the 
industry. 

Meanwhile, the Chrysler strike 
entered its fifth week, and the 
corporation’s production losses 
climbed to 157,000 cars and trucks. 

Last week’s production volume 
was slightly higher than that of 
the previous week’s when 92,701 
cars and 23,306 trucks (a total 
of 116,007) were produced, but 
drastic cutbacks at many plants 
to conserve coal stocks were in 
prospect for this week. 

Packard said its coal situation 
might force it to shut down by 
March 6. Ford closed down many 
of its Detroit operations last Fri- 
day, none of them affecting final 
assembly. However, Ford car and 
truck production this week will be 
on a day-to-day basis. 

7 * a 


DEL S. HARDER, head of Ford 
manufacturing, said his com- 
pany was stretching coal supplies 
wherever possible by using substi- 
tute fuels. He revealed that more 
and more installations are being 
made for using more fuel oil. 

Meanwhile, Harder said, Ford 
will abandon plans to build cars 
and trucks through overtime and 
Saturday scheduling. 

General Motors, despite rumors 
to the contrary, appears to be in 
a fortunate spot as far as coal and 
steel supplies are concerned. GM, 
according to an informed source, 

(Continued on Page 45, Col. 3) 


Top Cars 
New-car registrations for 10 
states in January: 
1950 Pos. Make 
1—6,662 Chevrolet 


a Ford 
38—2,966 Plymouth 
4—1,982 


Buick 
5—1,720 Pontiac 
6—1,687 Dodge 
i—1,192 Oldsmobile 
8—1,163 Mercury 
912 Studebaker 
746 ~=©Chrysler 
Hudson 
DeSoto 
Nash 
Packard 
Cadillac 
Kaiser 
Willys 
Lincoln 
Crosley 
Frazer 
Austin 
9 Ang.-Pref. 
Total All Makes 
27,020 19,806 
For further details see page 
22, today’s issue. 


1949 Pos. 


Chicago Show Sets Mark; 


Buyers Are Plentiful 


By Mel Adams 
Staff Correspondent 
(CEICAGO—-Judged by every 
yardstick, the 42nd annual Chi- 
cago Automobile show last week 
was a smash hit, and was so ac- 
claimed by both the public and 
the industry. 
All attendance records were 
(Continued on Page 42, Col, 1) 


By Jack Weed 
Truck Editor 

eucs exhibitors at the Chicago 

Automotive Trade Assn. show 
were universally enthusiastic about 
not only the prospects that were 
developed at the show but by the 
actual sales that were made. 

One company reported sales in 

(Continued on Page 43, Col, 1) 
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Unemployment Feared ; oie 


Auto Industry Offers 
Excise-Repeal Case 


By William Ullman 
Washington Correspondent 

WASHINGTON.—The automotive 
industry had its day before the 
House Ways and Means committee 
last Monday to point out why it 
believes Congress should lift the 
excise taxes laid heavily upon it at 
the beginning of World War II. 

The nation’s motor-car makers 
gave warning that unless Con- 
gress takes quick action to re- 
peal the excise taxes on new 
automobiles it may cause the 
country to drift into serious un- 
employment. 

George Romney, Nash-Kelvinator 
vice-president, speaking for the 
Automobile Manufacturers Assn., 
told the committee that delay in 
getting rid of wartime excises al- 
ready has caused distress in many 
industries. The same thing may 
happen in the automobile field, he 
asserted, “because the abnormal 
postwar demand for cars has ended 
and the industry is rapidly shifting 
back to prewar conditions.” 

Romney was first up before the 
committee and was accorded more 
time than any other of the wit- 
nesses. The day’s schedule was a 
full one and it was necessary for 
most of the spokesmen to be lim- 
ited to the presentation of briefs. 
Virtually no time was allotted for 
oral argument, and excepting in 
Romney’s case, there was little 
questioning of the witnesses. 

Romney’s testimony was sup- 
ported in briefs presented by the 
National Automobile Dealers 
Assn., the Automotive Engine Re- 
builders Assn., the American 
Trucking Assns., the National 
Standard Parts Assn. and the 
Trailer Coach Manufacturers 
Assn. Additional backing came 
from the American Automobile 
Assn. and the National Grange. 

Early in his testimony Romney 
startled members of the Ways and 
Means committee by stating that 


Hufstader Heads 
AMA Committee 
Of Sales Chiefs 


DETROIT.—William F. Hufsta- 
der, distribution vice-president of 
General Motors, has been elected 
chairman of the 
sales managers 
committee of the 
Automobile Man- 
ufacturers Assn. 

Hufstader has 
been a member 
of the committee 
for two years, 
joining the ‘group 
shortly after tak- 
ing over the top 
sales post in Gen- 
W. F. Hufstader =oral Motors in 
1948. He previously had been gen- 
eral sales manager of Buick for 15 
years, 

He entered the automobile busi- 
ness in 1915 as a student engineer 
with Pierce Arrow in Buffalo. Sub- 
sequently, he held sales positions 
with Dort, Graham-Paige and 
Dodge Brothers prior to joining 
Buick in 1929, 

As committee chairman, Hufsta- 
der succeeds Karl M. Greiner, sales 
vice-president of Packard. 








one-fourth of the cost of a $2,000 
automobile today is for taxes alone. 

Some of the legislators gasped 
at the statement, but Romney re- 
peated—in fact, emphasized in a 
hammering manner — “Yes, that’s 
right; when you pay $2,000 for an 
automobile today, about 500 bucks 
of that sum goes for taxes.” 

Romney explained to a question- 
ing congressman that the $500 was 
an accrued tax—built up in the car 
bit by bit—a tax here and a tax 
there—and that within a few days 
he would supply the committee with 
a breakdown of the elements. He 
did not have the exact figures at 
hand. 

Many of these taxes, he said, 
are so hidden that even the 
skilled statistician or economist 
is at a loss to isolate them pre- 
cisely. 

“Congress should not wait until 
a recession hits the automotive in- 
dustry before it acts,” Romney 
said. 

Answering questions of Rep. 
Lynch of New York, a committee 
member, that the automotive indus- 
try is highly prosperous and has 
been paying, in some cases, extra 
dividends, Romney indicated that 
“the pentup demand of war years 
is behind us.” 

“We have to figure price now 
to sell cars,” he said. “We are 
about at the point where these 
taxes will again curtail sales, pro- 
duction and employment. 

“A point comes,” Romney de- 
clared, “where excessive taxation 
will wither the strongest demand.” 

While the rates on passenger 
cars—7 percent today as against 
a prewar rate of 3.5 percent, and 
on trucks 5 percent compared 
with a prewar 2.5 percent—are 
low in comparison with the 20 
percent rate borne by some ar- 
ticles, Romney said the total dol- 
lar amounts involved now con- 
stitute an increasing deterrent to 
new-car sales. 

“If our industry’s employment to- 
day,” said the AMA spokesman, 
“had been reduced to the same 

extent as the employment in some 
of the so-called ‘hardship’ or lux- 
ury industries where excise taxes 
are now admitted by the President 
and Congress to be a basic cause, 
our nation would be in the middle 
of an unemployment crisis.” 

An NADA statement, presented 
by Managing Director Robert Deo 
and signed by William Mallon as 
chairman of the organization’s 
public affairs committee, ex- 
pressed concern that so much 
has been said about the repeal 
of excise taxes on luxury items, 
while so little emphasis has been 
placed on relief from the levies 
on automotive necessities. 

“The repeal or substantial reduc- 
tion of these taxes on automotive 
products,” said the NADA state- 
ment, “will necessarily lower the 
price to the consumer. The lower 
the price, the greater will be the 
volume purchased. We submit that 
such increased volume will serve 
as a direct stimulus in maintaining 
a high level of employment and 
prosperity for our country.” 

AAA’s six-page statement, deliv- 
ered by Russell E. Singer, execu- 
tive vice-president, said federal ex- 
cises are now costing motor-vehicle 
owners close to $1,300,000,000 a year. 


Meeting the Price Competition 


DETROIT.—Here’s Mercury’s answer to the problem of matching 


the competition price-wise. 


Striving to lower the Mercury price floor by $100, Lincoln-Mercury 
engineers boiled a C-note’s worth of doodads and knickknacks out 


of the six-passenger coupe model. 


The dehydrated end product, dubbed Model 72a, has entered low- 
volume production and been placed on the market for an adver- 
tised-delivered price of $1,875. Factory spokesmen said the job was 
done in answer to dealer requests for a lower-priced car. 


Model 72a lacks an electric clock, glove-compartment lock and 


lights, dashboard medallion, front- 


door armrests, directional signals, 


front bumper guards and trunk lights. 

There is no factory-installed heater or radio, although these and 
most other accessories are optional. Chrome window-reveal moldings 
are another casualty. The gearshift lever is painted instead of chrome, 
and the floor mats are of rubber. The rear windows are rigid and 


can’t be opened. 


The car is available in five exterior colors and only one interior 


option—tan and gray cord. 
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Motter Backed 
Anti-Kaiser Ads, 


Frazer Testifies 


DETROIT.—O. B. (Tony) Motter, 
former K-F director, paid the bill 
for the running of ads in news- 
papers throughout the country ask- 
ing that “experienced” automobile 
men such as Joseph W. Frazer be 
restored to the active management 
of Kaiser-Frazer Corp. 

Frazer so stated last week at a 
hearing before Federal Judge Frank 
A. Picard on whether or not a 
proposed settlement of $50,000,000 
in stockholders’ suits should be ap- 
proved by the court. 

The hearing has been under way 
since Dec. 19. 

Frazer said he asked Motter why 


WORKING OUT SYRACUSE SHOW DETAILS—Members of the executive committee inspect |e Sponsored such an ad and that 
suggested decorations for the 1950 Auto Show which will be held in the Jefferson St. armory 


Feb. 27-March 4. The color scheme for the 


forthcoming exposition of new-model cars and 


trucks will be gold, silver and blue. Discussing the proposed decorations are George F 


Dunbar, president of the Syracuse Automobile Dealers Assn.; Stuart C. 


director, and E. J. Arnstine, general hairman 


* Bd * 


Syracuse 


Show Opens; 


Ballard, managing 


* 


Auto Progress Featured 


SYRACUSE.—A full array of new 
model cars and trucks went on 
exhibit here today (Feb. 27) for the 


1950 Auto Show, scheduled through | 
St. | 


Saturday the Jefferson 
Armory. 

E. J. Arnstine, general chairman 
of the show committee, reports that 
more than 50 exhibitors have space 
in the mammoth armory, and that 
individual exhibits total more than 
100. 

The 1950 show centers around the 
theme “Golden Year of Automotive 
Progress” with an illustrative dis- 
play of “old-time” cars dating back 
to 1904, The ancient vehicles on 
display are the winners of the “old- 
time” contest, conducted by the 
Syracuse Automobile Dealers Assn. 
to find the three oldest cars in best 
running condition in upstate New 
York, 

The exhibit of old-timers serves 
to amplify the marked advances 
in automotive production and de- 


in 


| signing which have taken place 


in the industry since the begin- 
ning of the century. 
Supplementing the $500,000 ex- 
hibit of automotive equipment is 
a program of entertainment high- 


lighted by daily style shows, a 
television giveaway every night, 
and atmosphere music provided by 
two locally prominent orchestras. 

The exposition is expected to at- 
tract greater spectator interest than 
any previous show since most of 
the dealers displaying their new 
models will be able to fill consumer 
demand. 

Sponsoring the show, as in the 
past is the Syracuse Automobile 
Dealers Assn., the first association 
of its kind in the country. 

Origination of the local auto 
dealers association occurred coin- 
cident with the first public collec- 
tive showing of automobiles in the 
spring of 1909. 

President of the association is 
George F. Dunbar; general chair- 
man of the show is E. J. Arnstine, 
and the exposition’s managing di- 
rector is Stuart C. Ballard, execu- 
tive secretary of the SADA. 

Other general committee mem- 
bers are: Leonard C. Illingworth, 
Harry A. Howlett, Robert J. Pur- 
cell, John Henson, E. B. Fonda, 
Fred L. Rivoli, Herbert A. Dunn, 
B. E. Kimber, Jerome Rusterholtz, 
and William W, Welton. 





‘A Guide to Automobile Selling’... 
Please the Customer 


Epiror’s Note: This is the sev- 
enth installment of a book by 
John O. Munn, comprising 
Chapter XI, “It Does Make a Dif- 
ference to the Owner Where He 
Buys His Car”: 


By John O. Munn 


’RSQUENTLY prospects will tell 
a salesman that he has sold 
them on his make of car. That they 
have even decided on the body style 
and the color. But 
they are going to 
shop around to 
other dealers in 
the same line 
throughout the 
county to see 
where they can 
get the best used- 
car allowance. 
This is evi- 
dence that the 
salesman did 
not properly 
sell his dealership, and the im- 
portance of the contribution it 
makes to owner satisfaction in 
the sale canvass. 
Some dealers deliver a plus value 





John O. Munn 


In Book Form 
John O. Munn’s “A Guide to 
Automobile Selling” has been put 
in book form, due to heavy de- 
mand, «Sixty-four idea - packed 
pages in handy size. 
Order it today — at $3.50 per 
copy, postpaid — from... 
Book Department 
AUTOMOTIVE NEWS 


| 2666 Penobscot Bidg., Detroit 26, Mich. 





with every car sold. They are the 
permanent dealers —the ones who 
will be in business for a long time 
to take care of customer needs. 
They are sincere in their attitude 
that they are in business to serve 


|the public, and have _ invested 

|money in buildings and equipment 

| to perform that job. 
* * 


| Dealer Does It 


| WT DOES make a difference to a 
|“ prospect where he buys his car. 
No matter where he buys it or how 
much he pays for it, he doesn’t 
expect the automobile to run with- 
out gasoline in the tank and oil in 
the crankcase. That proves, does it 
not, that an automobile is a ma- 
chine that operates only when sup- 
plied with certain things which the 
manufacturer did not and could not 
build into it? 

Of course, the prospect will say 

(Continued on Page 8, Col, 3) 


* 





the latter replied “it’s better for 
you not to know.” 

Frazer said Motter is no longer 
a friend of his and that he asked 
Motter to resign his post as a 
Graham-Paige director, but Motter 
| refused. 
| The witness said Earl (Madman) 
Muntz was cancelled as a K-F dis- 
|tributor late in 1947 after Muntz 
| became “objectionable.” 

Earlier, Frazer said K-F pays 
him $85,000 a year as board vice- 
chairman. 

Frazer also disclosed that he now 
owns only 300 shares of K-F com- 
mon stock, as compared with 29,000 
prior to last March 28 when he 
was succeeded as K-F president by 
Edgar J. Kaiser. 

When Frazer made his evalu- 
ation of his K-F status, K-F counsel 
interjected that the position of 
vice-chairman is not recognized 
under Michigan corporation laws. 

Frazer said that as K-F president 
he received an annual salary of 
$118,000. 


Chevrolet Sales 





Shatter Record 
For First 10 Days 


DETROIT. — Sales of Chevrolet 
cars and trucks for the first 10 
days of February totaled 49,339 
units, the highest figure for the 
first 10 days of any month in the 
entire history of the company, 
W. E. Fish, general sales manager, 
reports. 

Passenger-car sales during the 
period reached 39,751 units while 
9,588 commercial cars and trucks 
were sold. 

Previous sales record for the first 
10 days of any month was in May, 
1941, when 48,785 Chevrolet cars and 
trucks were sold. 





Sharp Hood Ornament 


Assailed After Fatality 

CLEVELAND. — Local police 
have wrapped sharply the use 
of auto hood ornaments as a 
result of the death of several 
pedestrians. 

In the latest of four mishaps 
on city streets, a woman’s skull 
was pierced by an ornament. 
Police maintained she might not 
have died except for the sharp- 
ness and length of the hood 
ornament. 








CHICAGO FORD DEALERS HOLD SALES 
meeting at which George A. Saas, of Indianapolis, gave a talk that “helped put money 


into the pockets of both the dealers and their salesmen,’ 
Chicago, and Fred 


Leo Bullinger, of Vesely Bros., 
depicted a buyer and salesman, respectively, 


RALLY—More than 400 salesmen attended the 
‘ in the words of one who attended 
vitak, of Svitak Bros., Berwyn, Il!., 
in an auto-selling skit. One observer said the 


parley was the best sales-training course obtainable in five hours. 
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| Dealers tell me 


By John O. Munn 







(The opinions expressed herein are those of Columnist 
Munn and are net necessarily those of Automotive News). 






than 1,500 


It Resolved Ex- 


committee 


‘Be that the 
ecutive of NADA is 
hereby instructed by the directors 
to carry on continuous negotia- 


hearing covered more 

pages of testimony. 
The commission stated that its 

investigation of the automobile 


tions with the manufacturers industry demonstrated the need 
for the for remedial action in factory- 
inequities so that automobile | dealer relations and recommended 


that the present unfair practice 
be abated to the end that dealers 
have: “Contracts definite as to 
the mutual rights and obligations 
of manufacturers and dealers, in- 
cluding specific provision that 
the contract will be continued for 
a definite term unless terminated 
by breach of reasonable condi- 
tions recited therein.” 

Following this government hear- 
oo above resolution was not | ing, some automobile manufactur- 

promulgated by a member of/|ers included protected territory as 
a trade commentator. It was the| 4 provision of their contract. Some 
result of a serious discussion by|contracts were liberalized at the 
leading dealers who had_ been| same time with respect to the man- 
elected representatives of dealers | ufacturers’ obligations in the event 
from 54 states and sections of the | of contract cancellation. 
United states. It was approved Oct. | a 
15, 1934. | Makers Realistic 

Since the early days of this trade | ADA then appointed Donald 
such resolutions have been passed | | Richburg to head up contract 
by local, state and the national! -evision activities. After a thorough 
association. It is typical of the ex- | survey of the situation he resigned 
pressed determination of dealers to} jn gix months, and his recommenda- 
gain a better contract. . |tions included the suggestion of 

The resolution passed unani- | exploring the advisability of obtain- 
mously and the committee func- | ing an enabling act which would 
tioned, only to be told by the | nut into the hands of dealers the 
factory executives that the re- |force and power that labor had 


lationship between dealers and | recently gained through the enact- 
factories was an individual re- | ment of the Wagner act. 


dealers can derive from the busi- 
ness the profits to which they 
are entitled and be it... 

Resolved that if diplomatic 
negotiations prove ineffective, af- 
ter a lapse of three months, the 
collective bargaining power of 
30,000 dealers in NADA be em- 
ployed to the fullest extent to 
obtain legitimate response.” 

o + * 


| 
removal of contractual 





Most Members O 


coed, Save Bctel Given FTC... . 





‘Pack’ Code Assailed by NADA 


WASHINGTON.—An “overwhelm- 
ing majority” of the members of 
the NADA are opposed to “one or 
more” of the rules proposed by the 
Federal Trade Commission for the 
regulation of time-payment sales of 
motor cars. 

This information was conveyed to 
the FTC last Tuesday by an NADA 
committee composed of Managing 
Director Robert Deo and former 
President William Mallon, now 
chairman of the organization's pub- 
lic affairs committee. 

A belated brief on the subject 
of the proposed rules was ac- 
cepted by the FTC in accordance 
with an agreement between FTC 
Chairman Lowell Mason and Deo 
to keep the record open until 
Feb. 21 in order to give the 
NADA an opportunity to poll its 
membership, which could not be 
accomplished in time for the 


hearing set for Feb. 2. 
Meeting the Feb. 21 deadline, the 


NADA stated that its survey was 
still incomplete, but pointed out 
that the association at its annual 
membership convention on Feb. 8 
expressed disapproval of “these 
proposed rules as being undesirable 
and unnecessary and not in the 
best interests of the public or of 
the industries affected.” 

Recalling that the FTC always 
has operated on the principle that 
the voluntary cooperation of an in- 
dustry is an essential to the proper 
functioning of a trade practice 
code, the NADA statement said: 

“The commission is respectfully 
reminded that these rules were 
strenuously opposed by practically 
all segments of the automobile dis- 
tributing industry at both confer- 
ences. 

“We suggest that it would be 
unwarranted on the commission’s 
part to assume that these pro- 
posals were opposed in bad faith 
or for selfish motives by so many 











lationship, to be dealt with only 
on an individual basis. 
Since that year the history of 
contract negotiations has been in- 
teresting. Except for during the 
war years the work of the NADA} 
Factory-Dealer Relations committee 
has been a part of the national | 
program. For a number of years | 
the committee was made up of | 
separate sub-committees represent- 
ing each line of cars. Several years 


of fruitless negotiation transpired. 
a * - 


Contracts Liberalized 
(CONGRESS took recognition of 
4 the plight of automobile dealers 
and passed the Withrow resolution. 
This act of the national Congress 
resulted in the now famous Federal 
Trade Commission investigation of 
the industry. The report of this 


Hull-Dobbs to Run 
L-M Outlet Sold 
By Breech’s Son 


SPRINGFIELD, Mass. — Sale of 
Springfield Lincoln-Mercury Sales, 
Inc., 563 State St., which last year 
achieved the distinction of being 
the third largest Lincoln-Mercury 
outlet in the U. S. from point of 
volume, has been announced by E. 
Robert Breech jr., president-treas- 
urer and son of E. R. Breech, exe- 
cutive vice-president and director 
of Ford Motor Co. 

Purchaser of the firm was Nelson 
E. Miller, Providence, R. I., who op- 
erates two Lincoln-Mercury dealer- 
ships in that city, and who has 
appointed Hull-Dobbs Co. of Mem- 
phis, “world’s largest Ford dealer,” 
to assume control of the Springfield 
dealership on a management-con- 
tract basis. 
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Many of the present-day manu- 
facturing executives are realistic 
and sympathetic to the necessity 
of contract revision. They have 


| their competitive positions to main- 


tain, however, and if changes are 
to come it must be through the 
unanimous desire on the part of 
dealers. 

During the war discussion on 
contract revision was largely 
academic. The trade was pros- 
perous. But dealers with experi- 
ence want to act now to improve 
contractural relations. They ex- 
press over and over again their 
desire for a contract agreement 
that is fair both to manufacturer 
and dealer. More important, fair 
to the public who buys and uses 
our product. 

The economic power concentrated 
in the hands of the factories is al- 
ready matched by irrefutable logic 
and evidence as to the need for 
a change. Dealers want a contract 
negotiated whereby we retain for 
this industry all the virtues of the 
Free Enterprise System, but at the 
|same time eliminate the conditions 
which bring about destructive trade 
| practices. 


20 Dealers Back 
Open House in 


Manchester, N.H. 


MANCHESTER, N. H.—(UTPS) 

-For the first time in nine years, 
an “open house” for the showing 
of new model cars was held here 
on Washington's birthday by the 
Manchester Automobile Dealers 
Assn., with about 20 dealers par- 
ticipating. 

In connection with the event, the 
Morning Union and Manchester 
Evening Leader published their 
|first automotive review. Dealers 
| offered door prizes, individual gifts, 
etc., to make it the biggest show 





| 


| Antonen-Garfield, Manchester Buick 


Hanover Hill Garage, Leo A. Cava- 
naugh, Inc., C. A. Smith Garage, 
Queen City Motors, Charles H. 
Morse Motors, L. E. Whitten, Inc., 
State Motors, Inc., Roy Prince Mo- 
tor Co., Inc., Cavanaugh Bros. and 
Morse-Batchelder. 

As an added incentive to dealers, 
the N. H. Finance Corp. awarded 
a plaque to the dealer “showing 
the most effort and initiative” in 
decorating his showroom for the 
open house observance. 










iCo., N. H. Auto Co., Fitch Motor, | 


DEALERS PLAN PITTSBURGH SHOW PROMOTION—Partial group of Pittsburgh's Auto 
Show committee is shown making plans for ‘'Miss Auto Show."' Eighteen girls will be named 
by Lions clubs to vie for title to be won by girl polling highest number of votes. Only paid 

Fred Bauman, chairman, exhibitor's 


admissions to the show are eligible to vote. Seated: J. 
Parker, finance committee; (standing) H. T. Berner, chairman, prize com- 


committee; S. H. 
mittee: John P. Mooney, co-chairman with 
committee; (standing) Jack Lawlor, chairman, 
chairman of the entertainment committee. 





PITTSBURGH. — “The greatest 
show in the world . . . on wheels” 
will be presented by the Pittsburgh 
Automobile Dealers Assn., from 
March 11 through 18. 

This first Pittsburgh auto show 
in nine years, co-chairmanned by 
John P. Mooney and P. D. Winston, 
will be held in mammoth Hunt 
armory. Headed by J. Fred Bau- 
man, the exhibitors committee has 
been told to “shoot the works” in 
an effort to transform the bleak 
armory into one of the “nation’s 
showplaces.” 

Preshow promotional plans call 
for the selection of a “Miss Auto 
Show” and an art contest to be held 
among high school children for a 
motif for the show. 

The beauty queen will be picked 
from one of the 18 girls chosen by 
Lion clubs in different communi- 
ties of Allegheny county. Each paid 
admission entitles the vistor to one 


Okla. Zone Parley 
Set for March 21 


OKLAHOMA CITY. — All auto 
dealers, including non-members of 
the Oklahoma Dealers Assn., are 
invited to attend the southwest 
zone dealers’ meeting of the asso- 








lof its kind ever staged in Man-| 
| chester. 
Participating dealers’ included 





ciation March 21 in Clinton. 


U. of Wisconsin to Hold 


Special Dealer Course 


MADISON, Wis.— Dealers have 
been informed that the Wisconsin 
Automotive Trades Assn.’s second 
annual five-day short course on 
dealer management will be held at 
the University of Wisconsin Apr. 
17 to 21. Registrations are now 
being received, Manager Louis Mi- 
lan of the WATA announces. 

Among the instructors in the 
course will be Ed Payton of Cleve- 
land, J. B. Van Tassel of Chicago 
and L. L. Riselbach, WATA at- 
torney, 


All Show Stops Pulled 


Queen and Art Contests Reflect Allout Drive 
To Promote Pittsburgh Event 





eneral 


P. D. Winston (not shown) of the 
ucchi, 


public relations committee and Edwin 






vote. The winner receives $500 and 
the other girls are paid $50 to work 


|/as hostesses at the exhibits. 


The high school art will be 
judged by art instructors from 
Pittsburgh colleges with the best 
three designs receiving $100, $75 
and $25 savings bonds. 

Edwin Cucchi, entertainment 
chairman, is booking seven differ- 
ent shows for the seven night pro- 
gram. 

Dealers say they expect to draw 
100,000 people from a_  150-mile 
radius to the show. 


reputable individuals, groups and 
corporations.” 


Earlier in its statement the 
NADA had this to say: 
“These rules are intended to 


eliminate the alleged ‘pack’ in auto- 
mobile financing. While the pro- 
posed rules do not define a ‘pack’ 
and while there is a divergence of 
opinion among those in the indus- 
try as to what constitutes a ‘pack,’ 
it should be borne in mind that a 
legitimate dealer reserve, or partici- 
pation in time-sales financing has 
never been considered by anyone as 
being in the nature of a ‘pack.’ 

“Many state codes recognize the 
validity of the dealer reserve as 
a legitimate charge for services 
rendered by the dealer and to 
cover the cost of possible repos- 
sessions. 

“It cannot be emphasized too 
strongly that the disruption of 
this established practice between 
dealers and their finance com- 
panies could seriously affect. the 
large-scale distribution of auto- 
mobiles with a resultant detri- 
ment to the economic welfare of 
the country at large.” 

The statement made it plain that 
the NADA was not opposing the 
proposed rules “because they seek 
to correct alleged deceptive, or un- 
conscionable practices.” 

“NADA,” the statement said, “al- 
ways has vigorously condemned 
sharp dealing in any manner by 
any of its members and has re- 
peatedly urged a fair code of ethics 
for its members to follow—not only 
as regards time-sales financing, but 
a code of ethics to govern all their 
operations insofar as they affect 
the public good.” 

The NADA reminded the FTC 
that not only the association itself, 
but numerous dealer affiliates con- 
stantly have endeavored to raise 
the level of dealer-consumer rela- 
tions to the highest possible plane.” 

“In this connection,” said the 
statement, “these associations 
have conducted campaigns seek- 

ing to correct any possible abuses 
which might exist in the financ- 
ing of automobile sales in their 
respective areas.” 

The statement pointed out that 
approximately 25 .percent of the 
states have legislation dealing with 
the subject of relating time-sales 
financing, adding that in those 
states which have such legislation 
about 50 percent of all new-car 
sales occur. 

“All of this,” said the NADA, 
“leads to the conclusion that local 
control and regulation is the best 
way of handling the matter.” 

With the receipt of the NADA 
brief, the FTC will now close the 
| record and proceed with considera- 
tion of all the briefs and oral argu- 
ment presented for and against a 
set of trade practice rules. 








Crowds Hea vy, Sa les Brisk 
At Washington Show 


WASHINGTON. Enthusiasm 
ran high among motor car dealers 
of metropolitan Washington as 
their 22nd automobile show came 
to an end last Saturday night after 
chalking up an attendance of ap- 
proximately 100,000 for the eight 
days of the exhibition. 

In addition, business was good 
—very good, they said, far in 
excess of expectations. Agree- 
ment was general that, judged 
from every viewpoint, it was the 
best automobile show ever staged 
in the District of Columbia. 

The setting for the show was the 
National Guard armory, which of- 
fers 60,000 feet of exhibit space 
and more than 10,000 feet of aisles 
in which there is not a single post. 
The hall was well decorated and 
illuminated. 

Shown were more than 100 mod- 
els of 19 American makes, and 12 
of foreign manufacture. There were 
racing cars, antiques, accessories, 
gadgets, tires, petroleum products 
and entertainment aplenty. 

Four cars were given away dur- 


gram was taken care of by a ca- 
pable orchestra conductor. Sing- 
ing artists were Francis Lang- 
ford and Connie Boswell, both 
well known to theater and radio 
audiences. 

A show queen was chosen from 
a long line of local beauties. In her 
regal robes she added much to the 
general picture and made it difficult 
for some of the salesmen to keep 
their minds on business. 


e “™ 

S. D. Parley in Fall; 
. 

Officers Named 
PIERRE, S. D.—President W. K. 
Wyman of the South Dakota Auto- 
mobile Dealers Assn. announces the 
election of district vice-presidents 
and the selection of a convention 

site for the 1950 convention. 
Rapid City was selected for the 
site of the 1950 convention, which 
will be held in late September or 


early October, at dates to be an- 
nounced later. A. S. Christenson, 





ing the week—a Ford, Studebaker, 
Mercury and Chevrolet—all four- 
door sedans. 


first vice-president of the associa- 
tion, will be in charge of the con- 


The musical end of the pro- | vention. 
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By Charles S. Brooking 
President, Florida Dealers 


M* FIRST automobile selling ex- 
perience was gained 28 years 
ago, when for four years I was 
branch manager for a firm handling 
the same line of cars I have rep- 
resented as a 
dealer since 1926. 

Well do I recall 
my first new car 
sale. After reach- 
ing an agreement 
on the value of 
his car, my first 
customer with his 
pen in hand start- 
ed to write a 
check for the dif- 
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“When I took delivery of this car 
from your direct dealer, personal 
business necessitated my spending 
the night there, and when I went 
to get my car the next morning the 
dealer charged me 50 cents stor- 
age. Right then and there I swore 
I would never buy another auto- 
mobile from that dealer.” 

However, after some very uneasy 
moments on my part, the deal was 
closed and I had made my first 
sale. 

This exerience taught me the les- 
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a few extra pennies out of a deal 
and lose your customer's good will. 
Therefore, when establishing my 
own dealership four years later, I 
placed a sign above the entrance 
to my service department reading, 
“Our ..., owners must be satis- 
fied.” 


Organized Selling 


F ewe you organized for selling? We recently talked with a 
former dealer who made a point of visiting a great many 
dealers on a trip a week or so ago. 


He reported great variation in preparedness to sell. A few 
dealers had the sales situation in hand while many took ’em 
as they came. 


Maybe dealers get tired of hearing about this. But on the 
chance that it might help some, we’d like to bring up the 
subject of organized selling again. 

The dealer who controls his sales situation from start to 
finish is the one who will be adding up profits when others 
are worried about losses. 


Such a dealer not only knows his potential, but he goes 
after it in a systematic way. He does more than give his 
salesmen pep talks; he provides them with specific prospects, 
and he keeps track of their progress with the prospects. He 
shows them how to sell cars, not give them away. 


His service shop, his used-car lot, his advertising and his 
community indeavors all play a role in his selling operation, 
and he controls that role. 

That way, he has his finger on the pulse of his business, 
and knows what is going to happen to his market before 
it happens. 


* > * 


we I opened this dealership 
in the fall of 1926, the Florida 
boom had already busted, but I 
didn’t know it, so I struggled along 
until the fall of 1929, when the 
stock market crashed and the en- 
tire country went into a tailspin 
that finally reached bottom in 1932. 
From then on it was a step-by- 
step climb until car sales again 
hit the skids in the latter part of 
1937. Then another climb upwards 
until Jan. 1, 1942, when the war 
put cars and trucks on ice. 

Fortunately NADA came to our 
rescue by securing passage of leg- 
islation authorizing RFC to make 
100 percent loans on new vehicles 
and allow the dealer a 1 percent 
monthly markup for storage and 
carrying charges on cars and 
trucks in stock. 

This accomplishment by the 
NADA, together with the res- 
toration of our historic discount 
in 1946, saved thousands of deal- 
er business failures as well as 
millions of dollars. I feel that if 
for no other reason any dealer 
worthy of a dealership should 
gladly support the NADA and his 
state association so long as he 
holds a franchise. 

The Florida Automobile Dealers 
Assn. now has a paid-up dealer 
membership of 520 plus 44 asso- 
ciates, consisting of finance com- 
panies and their branch offices, We 
have only 48 delinquent members 
and have taken in 51 new members 
since the beginning of our fiscal 
year October 1, 1949. 

Our dues brackets run from $25 
for a 75-car dealer to $300 for a 
750-car dealer, This brings in am- 
ple revenue for the maintenance 
of our state office in charge of 
Walter C. Mallory, our very ca- 
pable general manager, also an effi- 
cient secretary; together with the 
employment on a retainer basis of 
a highly qualified attorney who has 
represented us on all 
matters for 15 years. 

* . + 


Teamwork on Trucks 


T THE recent annual convention of Truckstell distrib- 

utors in Cleveland, majority opinion still held with the 
policy of working exclusively with and through truck dealers 
on all new equipment sales despite the fact that this par- 
ticular segment of the industry has just gone through a very 
rough year. 


This is not only a courageous stand for this group of 
distributors, who work on a national basis, to take, but it is 
a stand that should earn every distributor in this group the 
wholehearted support of every truck dealer in the country. 


Truckstell distributors are not the only distributors of 
truck equipment and truck bodies that sell on this basic 
policy. Every distributing center has equipment dealers who 
realize that for the good of the entire industry, the truck 
dealer must be able to work with experienced transportation 
experts. These experts can not only give the dealer and his 
salesmen valuable aid on technical information but will pro- 
tect the dealer on the profit he is entitled to when he sells 
a completely equipped truck. 


PrLOR IDA now has what we be- 
lieve to be a title and lien law 
second to none. I hope that the 
time will soon come when every 


(Continued on Page 8, Col. 5) 
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‘The Other Side ..... 7 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


used, if you so request. 


Independent Speaks 

It seems like all we used-car deal- 
ers can read in your paper is the 
troubles of the new-car dealers. 
Why all the gripes? Any new-car 
dealer who can’t compete with a 
used-car dealer who pays $50 to 
$300 over dealers net for a car and 
transports it 100 to 500 miles is 
what I would call a “sad sack” as 
a dealer. 

Why don’t they quit sitting in 
their office trying to figure out ways 
to stop bootlegging and start sell- 
ing? 

I doubt very much if a new-car 
deal was ever lost to a “new used 
car” dealer if the dealer himself 
or his sales manager were on the 
deal and trying to sell like they did 
in the old days (’32 to '41). 

As a used-car dealer, I can as- 
sure you we're getting the deals 
away from the “weak sisters” of 
the automobile business. —- Kenny 


Giroux, Kankakee, IIl. 
+ + os 


Watch Out 

Please find attached a short re- 
view of one Marvin E. Stevens 
with aliases and a picture of him 
as he appeared in 
1947. 

It is requested 
that this informa- 
tion and picture 
be published in a 
forthcoming edi- 
tion of the AuTo- 
MOTIVE News. 

It is hoped that 
in this manner 
additional used 


car dealers will 
Marvin E. Stevens }. saved from 





state will have a good title and lien | being victimized and will also lead 
law, for it will mean the saving of |to the apprehension of the subject. 


Stevens is wanted on felony war- 


Address Editor, Automotive News, Detroit 26, Mich. 





rants charging robbery armed and 
violation of certificate of title law 
in the state of Ohio. He is de- 
scribed as white, male, age 26, 6 
feet 1 inch, 240 pounds, light brown 
hair, blue eyes, heavy build, round 
face. Subject uses the following 
aliases: Ralph Sutton, William H. 
Duggan, J. T. Monnigan, Earl S. 
Erler jr., R. F. Sutton and Robert 
Sutton. 

On Nov. 10, 1949, Stevens and 
his wife robbed a used-car sales- 
man near Columbus, taking the car 
which was being demonstrated 
along with personal belongings of 
the salesman. 

Subject Stevens also rents a car 
from various car rental agencies 
throughout the United States and 
forges proof of ownership on the 
rented car in one of the states 
which requires only registration as 
proof of ownership. 

He will then present this forged 
registration and obtain Ohio titles 
and then sell the rented car to a 
used-car dealer. 

Stevens is usually accompanied 
by his wife, Tessie Stevens, de- 
scribed as 22, 5 feet 8 inches, 125 
pounds, blond hair and rather at- 
tractive, and their two daughters, 
ages one and four years. 

If any information comes to your 
attention concerning this subject, 
do not try to take him into cus- 
tody but call your local police as 
he is reported to be dangerous and 
has been known to carry firearms. 
Warrants are on file with the Ohio 
state highway patrol, Columbus, O. 
—Co.. Georce MINGLE, superinten- 
dent, Ohio State Highway Patrol. 
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Studebaker prices 

are down. .sensationally! 
: Studebaker production 
= is up...substantially / 


3 Studebaker is making 
: hot news...consistently! 
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New Motor Plant 
To Be Set Up 
At Ford Rouge 


DEARBORN.—Plans for a now 
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Personal Income Falls Only 1% ... 


Cash Value of Output 























Coming Events 


Nov. 13-l6—American Petroleum Institute 
30th annual meeting, Los Angeles. 








Dealer Conventions 


9 Mar. 6—Louisiana Auto Dealers Assn., + * * 
S ear eve Jung hotel, New Orleans. Rouge motor plant, designed as one 
Mar. ene fate, Dostere Asse. ove- General of the most modern and efficient 
sion, Hote es Moines, Des Moines. a -_ i i 2 
WASHINGTON. — Gross national] sons, including transfers, declined Maer. 30 — Nebraska New Car Dealers A Moterisle Willian = oe i aomake Serr teat i shcadelt done . 
product—the market value of the} only 1 percent in 1949—from $212 Assn., Hotel Fontenelle, Omaha. Pittsburgh. facturing vice-president Ford Mo- 
Mar. 6-9—American Road Builders Assn. tor Co. 2 - 


Apr. 20-22—Washington State Auto Dea! 
ers Assn., Davenport hotel, Spokane. 


May 14-17—North Carolina Auto Dealers 
Assa., Pinehurst, N. C, 


May 23— Missouri Automobile 


billion to $210 billion. 

There were marked differences 
in the 1949 movement between the 
inventory and non-inventory ele- 


47th annual meeting, Netherland Plaza 
hotel, Cincinnati. 
Mar. 15-17—American Management Assn. 
(marketing), Hotel Statler, New York. 
March 16-26—Auto Show, Geneva, Switzer 


nation’s output of goods and serv- 
ices—amounted to $257 billion in 
1949, compared with $262 billion in 
1948, the U. S. Office of Business 


The present parts and accessor- 
ies building, 
which housed an 


Dealers ‘ . 
aircraft engine 





Economics reported last week. ments of national output. In 1948 , 
The national income, which | $61 billion, or 2% percent of gross Assn., Hotel President, Kansas City. land. 
a ’ = : May 23-24—M husetts State Automo- . 5S—C. i i 
measures output in terms of earn- | national production, was devoted bile Salen Ran viele “Statler, “Bos. “Si eee goa A oe cae el be 
ings accruing from current pro- |to net additions to business inven- ton. Edward hotel, Toronto, Ont. converted into th 
duction, showed a similar move- | tories, whereas in 1949 there was a Sage. 10-12—Colorado Auto Dealers Assn. Apr. 15-23—British auto makers show, new t ” 
ment, from $226 billion in 1948 to | net reduction of $2% billion. roadmoor hotel, Colorado Springs. sponsored by Society of Motor Manu- e mo or pro- 
$221% billion in 1949, according That the total reducti in th — ~~ porte Auto Dealers were, Grand Central Palace, New duction facility. 
’ a e total reduction in e ssn., Bismarck, N. D. ork City. Necessar con- 
Se ties deities 0h 6 value of national production from oe eer Tennenaee Automotive Assn., “nen, scanned te Bs porhepieg Sapo tote aa work 
1 1 w : ; « emphis. sition, sponso merican anage : : 7 
high rate during the past year. In S60 to 1960 was stint te attribut Oct. 17-18— Federation of Automobile ment Assn., Navy Pier, Chicago. will begin next 
able to the fact that the flow of October, with 
neither of the major aggregates d d : to final Dealer Assns. of Canada, Toronto, Ont. Apr. 25-26—Metal Powder Assn. annual 3 erie 
San the decline in Goliar value goods and services to final pur- Oct. 23-24—Ohie Auto Dealers Assn. meet- show, Book-Cadillac hotel, Detroit. i production tostart 
more than 2 percent. When allow- chasers—that is, domestic consum- ing, Neil House, Columbus, O. Apr. 26-27—Third Highway Transportation Del 5. Maréer about a_ year 
. d f tow © peices in ers, fixed capital investors, govern- Nov. 812—National Used Car Dealers Congress, sponsored by National don og later. 
, ex. ' * 
volume of production was slight. a Srom §200 Billion to $500 Dec. 1-2—Montana Auto Dealers Assn. May 4-14—International Motor Show, Turin, ent plant, which has come 
Major changes from the earlier 7 ; , Rainbow hotel, Great Falls, Mont. Italy. ee, See 
postwar period occurred in the dis- _ The shift in the inventory posi- Jan. 7-10, 1951 — National Auto Dealers May 5-9— Mexican Pan-American stock discontinued then and employes 
position of output, however, and in tion—the bulk of which occurred Assn. convention and exhibition, Miami. car race, Mexico. , | transferred to the new plant. 
in the first half of the year—was ~ i. 2 May 13-29 — French International Trade | Transfer of personnel will be 


the trend of economic activity— 
which in the first half moved down- 
ward for the first time since the 
shift from war to 


reconversion 
peace output three years earlier. 


A broad range of economic de- 
velopments in 1949 is analyzed in 
the report entitled “The Economy 
in Adjustment.” Here are some of 


the facts set forth: 
Personal income, which mea- 
sures all incomes received by per- 








Slide Film Series 


On ‘American Way’ 


Produced by Roy 


DETROIT. 


products of Amer- 
ican industry to 
one of selling the 
“American way of 
life.” 

Ross Roy, pres- 
ident of the ad- 
vertising agency 
that bears his 
name, revealed 
that his company 
has launched a 
program by which 


industrial and ay 


business firms can sell America’s 
economic system to employes and 
others through the use of sound 


slide films in color. 


He described the program as “a 
in the fight to 
educate Americans to the fact that 
if economic freedom is destroyed, 


continuing effort 


A Detroit advertis- 
ing agency has branched out from 
its accepted role of selling the 





reflected in the business recession 
that developed during this period. 


The mildness of the recession— 
national income and national pro- 
duct declined less than 5 percent 
from their late-1948 peaks—was 
traceable to the strength of final 
demand. In the latter part of 1949, 
when inventory shifts were less 
pronounced, overall economic ac- 
tivity stabilized. 

Personal consumption expendi- 
tures in 1949 were $179 billion, 
about the same as in 1948 in 
dollar terms and somewhat larger 
in physical volume. After a de- 
cline of modest proportions in the 
first quarter from the record level 
of the previous year-end, the total 
remained almost constant in each 
succeeding quarter. 

There was a marked shift in the 
composition of consumer purchases 
from 1948 to 1949. Outlays on dur- 
able goods in 1949, at $24 billion, 
were higher than in the previous 
year because of larger sales of 
automobiles. Expenditures for non- | 
durables were $99 billion in 1949, 
more than $3 billion below the 1948 
total. 


A Hudson Town 


Third in Denver Sales 


For Last Year 


DENVER. — Hudson set a new 
sales record and ran third in sales 
among all makes of cars in Denver 
county in 1949, according to figures 
just released which show that Fred 
Ward, Inc., Denver Hudson dis- 
tributor, and his associated dealers 


Dealer Auto Shows 


Feb. 27-Mar. 4 — Syracuse Automobile 
Dealers Assn. 3rd Postwar Auto Show, 
New York State Armory, Syracuse. 


Mar. 2-8—Des Moines Autqmobile Dealers 
Assn., lowa State Felrqroveds, Des 


Moines. 

Mar. 11-18—Pittsburgh Automobile Deal- 
ers Assn., Hunt Armory, Pittsburgh, Pa. 

Mar, 17-23—Auto Dealers Assn. of Greater 
Kansas City, Municipal Auditorium, Kan- 
sas City. 

Mar. 27-Apr. 1 — Rochester Automohile 
Dealers Assn., East Main Street Arinory, 
Rochester, N. Y. 

Apr. 8-16 —Seattie Automobile Dealers 
Assn., Field Artillery Armory, Seattle. 

s ¢ ® 


Aftermarket Shows 


oo. 23-26—Elghth aaauvel Southwest Au 
tomotive Show, County Coliseum, San 


Antonio. 
Mar. » Soe Genedion Automotive Service 
Toronto, Ont. 
Apr. 76-28 New England R agg Auto- 
motive Show, Mec Bosto 


anics n 
x 11-14—Midwest foto Show, 
avy Pier, Chicago. 

May 29- June $—Third Canadian Interna- 
tional Trade Fair, Toronto. 
Dec. 48—Automotive Service 
show, Navy Fier, Lricago. 

. 


Industries 


Allied Industries 


Mar. orev netene Petroleem Inst. (pl 
wor of Prod n, southwestern 


Adolphus otel, Dallas. 

an" urth National Plastics Ex- 
or. es (Society of the Plastics Indus- 
try), Navy Pier, Chicago 

Mar. 29-31—American Felroleun Inst. (Di- 
vision of Production, mid-continent dis- 
trict), Skirvin hotel, ‘Oklahoma City. 

Apr. 26-28—American Petroleum Inst. (Di- 
vision of Production, eastern district), 
Hotel Cleveland, Cleveland. 

May 1-4—American Petroleum Inst. (Divi- 
sion of Refining, mid-year meeting), 
Hotel Cleveland, Cleveland. 

ey 11-12—American Petroleum Inst. (Di- 

sion of Production, Pacific Coast dis- 
trict), Biltmore hotel, Los Angeles. 

Sept. 13-15—National Petroleum Assn., Ho- 
tel Traymore, Atlantic City, N. J. 


Fair, Paris, France. 

May !8-20—Automotive Engine Rebuilders 
Assn. convention, Hotel New Jefferson, 
$t. Louis. 

May 22-24—1950 National Convention of 
Sales Executives, Detroit. 

May 29-June 9 — Canadian 
Trade Fair, Toronto. 

May 30—500-Mile Race, 
Speedway, Indianapolis, Ind. 

May 3!-June 2—Advertising Federation of 
America, national convention, Detroit. 
June 26-30—American Society for Vegies 
Materials, 53rd annual meeting, Cha 

fonte-Haddon Hall, Atlantic City. 

Aug. 7-19—First U. §. International Trade 
Fair, Chicago. 

Oct. 5-I5—Auto Show, Paris, France. 

Oct. 16-20—National Safety Congress and 
National Safety Council exposition, Chi- 
cago. 


International 


Indianapolis 


* * * 


Engineering 


Mar. 14-16—Society of Automotive Engi- 
neers (passenger car, body and pro- 
duction). Hotel Book- ‘Cadillac, Detroit. 

Apr. 10-14—American Society of Tool En- 
antes show, Philadelphia. 

10-14—American Society of Mechani- 
= Engineers, Hotel Statler, Washing- 
ton, 

June ‘4-9—Society of Automotive Engineers 
summer meeting, French Lick, Ind. 

June 12-l6—American Society of Mechani- 
cal Engineers fourth national materials 
handling exhibit, International Amphi- 
theater, Chicago. 

June 19-23—American Society of Mechan- 
ical Engineers, Hotel Statler, St. Louis. 

June 26-30—American Society for Testing 
Materials 53rd annual meeting (Exhibit 
of testing apparatus and equipment), 
Atlantic City. 

Aug. 14-16—Society of Automotive En- 
gineers National West Coast meeting, 
Biltmore hotel, Los Angeles. 


Oct. 16-18—Society of Automotive Engi- 
neers transportation meeting, Hotel 
Statler, New York. 

Nov. 9-i0—Society of Automotive Engi 
neers fuels and lubricants meeting, 
Mayo hotel, Tulsa, Okla. 

Nov. 26-Dec. | —American Society of 
Mechanical Engineers, Hotel Statler, 
New York. 








gradual during the changeover. 
Harder said the new unit will 
produce V-8 automobile engines 
and added that working condi- 
tions and employe facilities will 
be greatly improved. 


Machining operations in the cast- 
ing machine plant will be trans- 
new motor plant. 
Casting machine plant employes 


ferred to the 


also will be transferred. 


Harder also announced plans for 
|modernization of the Rouge pro- 
| duction foundry which will be ex- 
panded into the space vacated by 


the casting machine plant. 

Several weeks ago plans were 
revealed for construction of an- 
other motor plant and a produc- 
tion foundry near Cleveland, 
which will turn out six and eight- 
cylinder engines. 


Actual construction work on all 
of the project will start early in 


the fall, Harder said. 
Doman Heads Up 
Ford Service 





DEARBORN.—Creation of a new 
and expanded service department 


and the appoint- 
ment of Carl T. 
Doman as nation- 
al service man- 


ager are an- 
nounced by 
Walker A. Wil- 
liams, general 


sales manager, 
Ford. 
Scope of the 


ee 


Saw A re IO. we a 





department will 
include many im- 
portant additional 
;functions which 
| broadened quality 
|that will emanate 
other departments. 
The department also will main- 
tain liaison with all other sections 
of the division for a constant check 


be de-/sold 1,359 new Hudsons during the 
year. 

Ward and his dealers, who are 
known in the Denver area for their 
aggressive sales promotion pro- 
grams, outsold every car except 
Chevrolet and Ford in 1949. Ac- 
cording to official new-car regis- 
tration figures compiled by the 
Denver County Automobile Dealers 





all other freedoms will 
stroyed.” 

The program takes a new ap- 
proach to economic education, Roy 
said. Each film has been written 
in an easy-to-understand manner 
at the teen-age level. 

To explain the fundamentals of 
economics, the films take the typi- 
cal American family of Tom Smith 


Cc. T. Doman 


40,000 Western Jobbers 
See Pacific Auto Show 


garages, repair shops, service sta- 
tions, oil companies and other serv- 
ice operations participated in the 


will include a 
control program 
from service to 


SAN FRANCISCO.— With the 
theme, “Get It from Your Jobber,” 


back through history to show the} Assn., Chevrolet sold 2,750 and : : , 
constant struggle for freedom. One| Ford 2,011 new cars during the the 1950 Pacific Automotive Show neue eth wee net enen to the of all service factors and to keep 
film shows that the free democracy | year. attracted an estimated 40,000 mem- | Show, See P | Ford service and owner satisfaction 

bers of the automotive service | general public. at the highest possible level, 


Ward and the Denver county 
Hudson dealers, bent on increasing 


Williams said. 

I. L. Pierce, manager of the pres- 
ent department, will continue as 
assistant to Doman on technical 
service problems. | 


of the Athenians and the commu- 
nistic state of the Spartans of 
ancient Greece were very similar 
to the contrast today between the 
United States and Soviet Russia. 


The non-profit event was spon- 


their sales, have embarked on Judging the show a complete sored by the 400 automotive opera- 
tors of the 11 western states, Alas- 


an extensive advertising program | sellout, Show President Irving Mc- 2 ‘ 
playing up their sales successes. Culloch had this to say: ka, Hawaii, Mexico and South 
“The 1950 Pacific Automotive _——s Seededaea eee Sy 
Show was the largest regional au- 
tomotive trade show ever held in 
the United States. The recognition | 
received from all branches of the| 
industry definitely shows that the | 
western market is an important} 
part of the overall distribution of | 
automotive service merchandise.” 
Displaying were 299 exhibitors, 
representing manufacturers of au- | 
tomotive parts equipment, tools, 
accessories and service. They 
crowded 478 booths. | 
All show space was sold out two | 
months in advance, and over 100 
manufacturers were unable to se- 
cure display space. The exhibits 
crowded 90,000 square feet of floor 
space in San Francisco's civic au- 
ditorium, overflowing the main area 
to the basement, the balconies, the 


trades in the 11 western states. 








BRITISH FIRMS COMPLETE U. S. SHOW PLANS—The British Auto Show will be staged at 
| Grand Central Palace, New York, Apr. 15-23. Sir William Welsh (left) is executive directo 
eee for the exhibition. Left to right: Welsh, North American representative for the Society of 
lobby, and even the two adjoining | Motor Manufacturers and Traders (Great Britain); Brian Rootes, president, Rootes Motor: 
halls. tae. (U. S. concessionaire ~ the oe Group); C. W. Boker, representing the eimai 

‘ rganization in the U. S.; . Owen, vice- president, ucas Electric, Ltd., and Joseph 
All branches of the industry— Dudley, vice-president, Austin Motor Co., Ltd. 





AT PACIFIC AUTOMOTIVE SHOW—In San Francisco, 299 manufacturers of automotive 
parts, tools, equipment, etc., showed their products at 478 display booths. Over 100 exhibitors 
were turned away due to lack of display area. 
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PONTIAC DEALER PARLEY—They attended a spring planning conference at the factory. 
All reported excellent demand. Present were Charles F. Long, Framingham, Mass.; David 
Hagen, Mt. Vernon, N. Y.; A. A. Martin, Philadelphia; B. C. Wells, Richmond, Va.; John 
Taggart and George L. Schutz, Buffalo; Frank N. Warren sr., Wheeling, W. Va.; Frank J. 
McLaughlin, Detroit; William P. Fisher, Detroit; M. C. Goodwin, Grand Rapids, Mich.; 
Sanford Nudeiman, Bedford, O.; Trafton Smith, Owensboro, Ky.; J. R. Waits, Charleston, 
S. C.; Eart ©. Gouldman and Earl M. Taber, Atlanta; Larry Louviere, Lafayette, La.; J. F. 
Nelson, South Bend; D. E. Waters, Madison, Wis.; J. A. Hine, Alton, Ill.; F. E. Olson, 
Boone, la.; M. S. Anderson, Moorehead, Minn. 

Dale Sharp, Leavenworth, Kans.; J. J. Pistocco, Wichita Falls, Tex.; D. D. Melton, Overton, 
Tex.; Frank Gillman, Houston; F. A. Wakley, Butte, Mont.; D. C. Brown, Stockton, Calif.; 
Pat Clark, Las Vegas, Nev.; N. J. Vickerman, Seattle. 


AUTOMOTIVE NEWS, the Newspaper of the Industry, read by everyone who counts 
in America’s No. 1 Industry, offers to advertisers a weekly audience of an estimated 
more than 100,000 cover-to-cover readers! 
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I" MEMPHIS and Miami, in Asheville, Greenville and all 
through the south, smart merchants have become “open- 
minded”, By opening their stores to view with L-O-F 


Visual Fronts, they pull in more traffic. Sell more! 
It works the same in Denver and Detroit and Dubuque. 
Works for car dealers as well as for druggists. It should 


work equally well for you. 


For a modern veuaal 


Le 


RONT see your 





nearest 


‘A Guide to Automobile Selling’ . . . 


Please the Customer 


(Continued from Page 2) 





the automobile manufacturer ex- 
pects somebody to put fuel and oil 
in the car. The dealer always does 
it. Conceding that point puts the 
salesman in position to carry the 
thought further. 

No matter what car the pros- 
pect buys he cannot expect it to 
render the performance and sat- 
isfaction of which it is capable 
unless it is properly conditioned 
by the local dealer before it is 
delivered. “Shopping” prospects 
do not always stop to realize that 
the manufacturer depends on 
some local dealer for that service. 
How thoroughly he inspects, ad- 

justs, conditions and grooms a new 
car is just as important to its con- 
tinuous good operation as the gaso- 
line and oil put into it. Even more 
so, in fact, because neglect in con- 
ditioning often is revealed later in 
troublesome service requirements. 
So both the manufacturer and 
the buyer must depend on the 
dealer to deliver the car so that it 


A mistake some dealers make 


afford a modern Visual Front... 


out what one really costs. So don’t guess. Talk to your 
L-O-F distributor. Being a local businessman, he under- 
stands local conditions and people, can see that you get 


the most for your dollar. If you need help from an archi- 


tect or contractor, he can direct 


store modernization. 


You won’t find a better or more complete line of store- 
front materials than his . . . L‘O-F Polished Plate Glass, 
Golden Plate to reduce fading, Heat Absorbing Plate to 


reduce solar heat, Thermopane* insulating glass to reduce 


steam and frost, Tuf-flex* doors 


Vitrolite* to beautify exterior surfaces, 
Send the coupon for name of your nearest L-O-F dis- 


tributor, who can give you this complete, helpful service. 


Name 
Address 


Ne cscesccccancees 


Pantaze Drug Store, Memphis, 
Tenn. Architect, E. L. Harrison 


Siti EP > STORES ARE HITTING NEW HIGHS 


never bothering to find 


Libbey*Owens*Ford Glass Co. 
7025 Nicholas Building, Toledo, Ohio 


Send me your book on Visual Fronts and the name of 
your nearest L°O°F distributor who installs them. 
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get right back where you started 
in the establishment where ycu 
bought the car. The dealer who soid 
it to you succeeds only because you 
and others driving the same make 
are satisfied with your cars, 
Every car he sells is a boost or 

a knock for his business. Every 

time an owner praises his car— 

its economy, its fine performance, 
its dependability—that owner is 
helping the dealer sell more cars. 

Nobody else in the automobile 

business cares about, or can 

suffer by reason of, your discon- 
tent. 

The general run of service estab- 
lishments would like to work on 
your car every day. Other automo- 
bile dealers stand to get your future 
business if you become dissatisfied 
with the car you own. Only the 
dealer who sold you the car is as 
much interested in it as you are. 

os 2 - 

















will perform up to the standards 
its engineering made possible. The 
prospect probably hasn’t given 
much thought to all this; he just 
takes it for granted. 


* * * 


Importance of Service 


Rut delivery of the car in good 
condition is only the beginning. 
As time and miles slip by it needs 
more or less attention and service. 
“Lots of service shops, no problem 
there,” the prospect may _ say. 
Agreed, there are lots of service 
shops. One on every corner, almost. 
But suggest that he ask himself: 


“Who among all these service 
men really has an interest in me 
and my car? Who stands to gain 
or lose most by my satisfaction in 
motor car ownership?” 

That gives the salesman his op- 
portunity to do a real selling job on 
the dealership by answering the 
question himself: 

“Think long enough, and you'll 


Good Answers 

“fPHAT’S why we make sure that 
you get a good car when you 

buy it here—a new car in the very 

pink of condition. 

“That’s why we employ factory- 
trained service men, and equip our 
shop with the most modern special- 
ized machines, tools and short-cut 
devices. 

“That’s why we carry a big 
stock of parts and study con- 
stantly how to service your car 
quicker and better and at lower 
cost, 

“That’s why we want your car 
always to be a source of pleasure 
and benefit to you. 

“No dealer can flourish by ignor- 
ing the good will of his customer 
and community. Selling cars is only 
the first step in our progress to 
success.” 

Convince the prospect that the 
satisfaction of the customer is the 
cernerstone of your dealership, and 
you have gone a long way toward 
making the sale. 

Next Week: “The Automobile 
—Most Prized of Human Posses- 
sions.” 


Dealer 
| Forum 


(Continued from Page 4) 
: = many thousands of dollars to deal- 
“ = ers who are now getting stuck with 
ae hot cars. 

Under our lien law, the certifi- 
cate of title is sent to the lien 
holder and held by him until the 
lien is satisfied. The owner receives 
only a memorandum certificate of 
title until the car is paid for. Any 
dealer or state association desiring 
a copy of the Florida law can ob- 
tain one by writing our FADA of- 
fice, 27 E. Central Ave., Orlando, 
Fla. 


In closing, I would like to write 
a few words about factory-dealer 
relations, for some dealers are 
prone to cuss the factory for all 
their troubles. 


For one, I believe that we are 
entitled to reasonable territory 
protection, to a more secure con- 
tract, and to factory participa- 
tion in the cost ef model clean- 
ups. Many of todays’ dealers do 
not know what this means, but 
my guess is they will find out 
much sooner than they now think. 

However, the old saying. sstil! 
holds true: “First look for your 
troubles under your hat.” My ex- 
perience has been that there are 
very few factory representatives 
with whom you cannot have pleas- 
ant business relations if you show 
a reasonable willingness to cooper- 
ate, for they too have a job to do 
and a boss to satisfy, 

Paraphrasing the words of The 
odore Roosevelt: “Every dealer 
owes something of his time and 
ability to the great automobile in 
dustry from which he earns his 
*R livelihood and to the community of 
which he is a part.” 


is guessing they can’t 


you to those who do 


to open up entrances, 





Phipps Promotes English 


Phipps Chevrolet Co., Plant City 
Fla., has announced the promotion 
of B. T. English, from service man- 
ager to truck sales manager, and 
the addition of W. H. Reddick to 
succeed English as service man- 
ager, W. H. Phipps announces. 

English has been connected with 
the dealership since 1939, and has 
been service manager for four 
years. 


_State. 
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BREWSTER’S NEW LUSTROUS ‘NYARN’ 
Z00MS SEAT COVER SALES! 


—*No Other Seat 


EXCLUSIVE! 


MADE EXCLUSIVELY FOR NEW CAR|And Profits Too! 
DEALERS — NO ’ROUND THE 
CORNER COMPETITION! 


The remarkable new Brewster line 


of LUSTROUS NYARN®* Auto Seat 


Covers will be sold by new car dealers exclusively! They will not be 
oo 


purchasable in chain stores, cut- 
price or catalog houses—or in 
any other outlet. Competition is 
completely eliminated, sales are 
easy—and every sale brings a 
BIG profit. 


The New Sparkling Beauty 
Features Brewster’s Exclu- 
sive Lustrous Nyarn* and 
Duponts Famous Fabrilite* 
They look better ... feel better... 
they are better! Brewster's new 
exclusive auto seat covers are finely 
made with Satin Twill Trim and 
with Dupont Fabrilite*, the won- 
derful new material that takes 
rough usage. Resists alcohol, grease 
and perspiration. Reinforced at all 
strategic points. 


“Perfecto” Snug-Fitting 
Attachment for 1950 


Will Outlast the 
Life of the Car 


The First Cost 
Is the Last! 


The special qualities inherent in 
LUSTROUS NYARN* and Dupont 
Fabrilite* make it absolutely water- 


proof and fade-proof. Moisture will | PD 


not penetrate and the sun will not 
affect the material—longer life and 
lasting beauty are assured. And this 
is particularly important to the fair 
sex—won’t scuff or roughen, (the 
surface is sleek and smooth)—won’t 
snag the sheerest hose. 





Cover Offers All 
These Advantages 


These Brewster Auto Seat 
Covers look as good and wear 
as well as seat covers that 
have an established value of 
$50.00 per set and more! 
They’re made of the new 
Brewster plastic coated fab- 
ric, LUSTROUS NYARN’*. 
Imagine the sensation they'll 
create when you offer such 
fine quality far below the 
usual price. 

Never before has the auto- 
motive world seen such an 
amazing seat cover value— 
unsurpassed Beauty .. . per- 
fect Fit . . . exclusive LUS- 
TROUS NYARN*® Fabric... 
all this at an incredibly low 
rice! Brewster has always 
led the field in the creation of 
top quality seat covers, and 
now Brewster brings you the 
finest at a price that enables 
you to offer the biggest seat 
cover value on the market 
today! 


2-Door and 4-Door Cars 


|| Its another Brewster Special—ex- 

clusive “Perfecto” snug-fitting at- 
tachment . . . saves at least % hour 
installation time, and assures 
perfect fit for 1950 (Chevrolet, Pon- 
tiac and Oldsmobile 76-88) Buick, 





LOW PRICE CREATES A SENSATION! 


The many advantages of Brewster’s new NYARN* line are surpassed 
only by the amazingly low cost! Seat Covers of this type ordinarily 
sell for $50.00 and up per set. Now Brewster brings you this fine quality 
at a cost of only $17.50 for all 6 passenger cars and $9.95 for all 3 
passenger coupes. That means sales volume you never dreamed of... 







PICTURE OF BREWSTER BEAUTY — AT ITS BEST! 


This new Brewster Custom-Tailored Seat Cover features the miracle 
plastic coated fabric, LUSTROUS NYARN*. Finely made with Satin 
Twill Trim and plastic piping. The front and rear seats are reinforced 
with Dupont FABRILITE*. Exclusive Brewster method of attaching 
cuts installation time by fully one-third and guarantees perfect fit! 
Illustrated below are some of the outstanding features of NYARN*. 


WATER 
COLORS WILL NOT RUN 









WILL NOT 
SNAG STOCKINGS 





WILL NOT FADE 


Representatives Wanted — Exclusive Territories Available 





Cadillac. 

BREWSTER seat covers are abso- 
lutely tops in Beauty, Utility and 
Durability . . . custom tailored to 
assure perfect fit. Never a wrinkle 
—never a sag or bulge. They’re 
installed in a jiffy, and they fit 
perfectly—permanently. From every 
conceivable aspect, Brewster is 
unexcelled. 


Nyarn’ Rates| 


Highest in Scott 
Tear Tests 


In tests conducted on the Scott 
Tensile Strength Tester NYARN* 
proved its comparative strength as 
follows: 


NYARN*... 
Breaking Point 96 Pounds 


8 oz. Duck made to government 
specifications. . .Breaking Point 66 Pounds 
Fibre Breaking point 48 Pounds 








* —_—_. 


a 





*Q* 


For all 3 passenger coupes 


0 
e 
o 
3 





$17.50 





is the registered trademark 
of the Brewster Mfg. Co. 


*FABRILITE 


is Dupont’s registered trademark 
for its plastic upholstery material 





Brewster Mfg. Co., 2262-8 Bedford Ave., Brooklyn 26, N. Y. 


for all 6 passenger cars 
with center arm drops—$i.50 extra 


3 Car Model 


profits you never thought possible! 
Only Brewster could do it .. . only 
Brewster has done it! 


Available in three colors: 
MAROON, BLUE, GREEN 


$17.50 


For all 6 passenger cars 
With center arm drops.........$1.50 extra 


Suggested retail price. ... . "$35.00 to $50.00 


All prices F.O.B. Brooklyn subject to 5% Fed. Excise Tax 


SOLD THRU NEW CAR DEALERS ONLY 


Place Your Order Now----Use This Handy Coupon 





BREWSTER MFG. CO., 2262-8 BEDFORD AVENUE, Brooklyn 26, N. Y. 
Please ship at once LUSTROUS NYARN*® Seat Covers as follows: 


No. of 


Year __| Pass. | Doors | Color _ 


C) Please send us samples of complete BREWSTER line 


$9.95 
for all 3 passenger coupes 


(Prices subject to 5% Fed. Excise Tax) 











Colors: MAROON - BLUE - GREEN 
FIRM NAME hg awe ok 
ADDRESS aA a 4 
CITY ZONE STATE _ 
ORDERED BY 
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FOB FACTORY 


Steel Buyers Divided 
On Choice of Widths 


By A. H. Allen 


(The opinions expressed herein are those of Columnist Allen and are not 
necessarily those of Automotive News.) 


ao steel buyers are having a dizzy time trying to figure 
£% out the optimum widths in which to specify sheets be- 
cause of the recent realignment of extras introduced by 
mills. They have to decide whether to buy wide sheets and 
set up slitting equipment to rip them down to the needed 
saa widths, or whether to lit up wide sheets, there is the 
; ; 58. 8, 

buy medium widths and flash nolkee of feeall 
weld them into the wider pan- edges which may 
els required for hood tops, roofs complicate press 
and quarter panels. Both tech- operations; and if 
niques are being used currently. you are going to 

The problem is complicated by weld narrow 
pressroom requirements. Often the sheets for the big 
only way to avoid excessive waste stampings, pre- 
is to pay the premium involved in cautions must be 
the wider sheet. At that, one man- taken to trim off 
ufacturer estimates his scrap loss the weld flash 
in body stampings as 38 percent, a 














lt 








iecult to detect, 





A, H, Allen 
into the baler. If it is decided to'not show through the painted 


and grind the 
whopping lot of material to dump jo‘nt so it will 
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The Plain Dealer’s Market Survey 
Department can assist you in checking your 
merchandising coverage with current market 
data for Cleveland. Write for information. 





AUTOMOTIVE NEWS. FEBRUARY 27, 1950 


finish. Then there is the question | 


of whether to buy steel in coils 

or in flat bundled sheets. 

It is more economical probably 
run coiled material through 

stamping presses, but the difficulty 

of adequate inspection, both at the 

rolling mill and the stamping 


—, must be considered. 


imperfections are diffi- 
let alone isolate, 
when a ribbon of steel is whipping 
through a continuous rolling mill 
or is being fed at a relatively high 


speed into the side of a press. 
* . 


* 

XPERIMENTS in die casting 

inner door frames of zinc alloy 
were undertaken some months ago 
by Kaiser-Frazer, working with one 
of the leading die casting produc- 
ers. A die casting of this size is 
the largest ever attempted and is 
still considered in the experimental 
stage. 

A number of cars equipped 
with them are being road-tested. 
Some difficulties have been ex- 
perienced with the castings due 
to difficult contours in the re- 
gion of the lower hinge. 
Incidentally, a set of production 
dies for a casting of this magni- 
tude would cost several hundred 
thousand dollars, in the opinion of 
production experts. 

That’s more than the dies for a 


Surface 
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SHOWS IMPORTANCE OF AUTOS TO COTTON GROWERS—The value of automobile 
manufacturing to the south's vital cotton industry was emphasized in Buick's display at the 


recent Cotton Festival in Memphis. 


The display called attention to the fact that there are 


about 67 pounds of cotton in each car, that the industry accounts for 28 percent of ali 


industrial cotton consumption, 


pair of front fender stampings 
would run, but of course the door 
panel is a far more intricate mem- 


ber to cast and get out of the dies. 
* * + 


IGH on the list of important 
subjects to be covered in the 
technical program of the American 
Society of Tool Engineers at its 
forthcoming convention in Phila- 








You get them all in the Cleveland Plain Dealer—a great 
automotive market, thorough coverage of both halves of this 
“2-in-1” market... and all at one low cost. Automotive 
advertisers are assured local dealer support in the entire 
P.D. area—Greater Cleveland and 26 adjacent counties, 
including 141* prosperous cities and towns. 

The Plain Dealer is the ONLY morning newspaper serving all these 


communities, and it is home delivered in more than 90% of these cities. 
*Akron, Canton, Youngstown not included. 


CLEVELAND 


‘PLAIN DEALER 


Cleveland’s Home Newspaper 


A. S. Grant, Atlanta 


Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 


, and that cotton is used in such automotive materials as 
plastics, artificial leather, washers, brake linings, wiring, etc. 


delphia is “automation’—the auto- 
matic mechanical handling of parts, 
principally sheet metal, between 
fabricating operations. 

Fisher Body and Ford both 
have pioneered in this technique, 
with the close cooperation of 
press builders. Four papers on 
the subject will be delivered be- 
fore the ASTE, one by an Olds- 

| mobile engineer, covering appli- 
| cations in the Olds forge plant. 
Successful use of automation 
equipment often is contingent upon 
the layout of plant buildings and 
equipment. Overcrowding of equip- 
|}ment may not interfere with man- 
}ual handling of parts in process, 
| yet will rule out efficient mechani- 
| cal handling. 


Dodge Appoints 
Five Regional 


Truck Managers 


DETROIT.—Appointment of five 
regional truck managers through- 
|}out the nation to assist dealers in 
the development 
of their truck 
business is an- 
nounced by E. C. 
Quinn, Dodge 
general sales 
manager. 

Clarence S. Ei- 
senhuth was 
named regional 
truck manager of 
the Philadelphia 
region serving 
| ©. 8. Elsenhuth Delaware, Mary- 
land, Washington and parts of 
Pennsylvania, New Jersey, Virginia 
and West Virginia. 

Sam C. Mitchell was appointed 
manager of the Portland (Ore.) 
territory serving Oregon, Washing- 











Sam C. Mitchell 


T. A. Tingle 


ton, Utah, Idaho and parts of Mon- 
tana, Nevada and Wyoming. 
Thomas A. Tingle heads the At- 
lanta section covering Georgia, 
Florida, Alabama and parts of 
North Carolina and Tennessee. 
William K. West has charge of 





W. K. West 


E. A. Rees 


| the Oklahoma City region compris- 
ing Oklahoma and parts of Texas 
j}and New Mexico, 


Eugene A, Rees was appointed to 
the Kansas City region serving 


Missouri, Colorado and parts of 
Kansas, Oklahoma and New 
| Mexico. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of outp)'! 
j}and sales every week. 
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Dealer Business Counsel 


Sound Expense Control Systems Held Vital 
In Highly Competitive Market 


(The opinions expressed herein are those of Columnist Van Tassel and are not 


necessarily those of 


By J. B. Van Tassel 

yo cannot make money in this 

business or any other business 
and expect to pay expenses out of 
the sales dollar only. Neither can 
you pay expenses out of the gross 
profit the sales dollar is expected 
to produce, unless 
you first get the 
sales volume. 

You most cer- 
tainly cannot 
budget and con- 
trol your expenses 
of operation on a 
basis of the per- 
centage of total 
expense, unless 
you get both the 
sales dollar and 
the gross profit 
i dollar. 

Yet, many standard expense 
budget systems of today are set 
up on one of the above men- 
tioned plans. There is definitely 
no fixed gross profit on the sale 
of a new car in today’s highly 
competitive trading market. 





J. B. Van Tassel 


I do not think it is fundamentally | 
sound business to set up an amount | 


for service department expenses on 


the basis of new car sales only. | 


Nor do I think you can establish 


the expense in the parts depart- | 


ment on a basis of so many new 


cars to be sold. 
+ * a 


C IS impossible, as I see it, to| 


establish group standards or av- 
erages for expense controls or guide 
figures to be used in checking the 
expenses in all departments on the 
basis of only one department’s 
sales. 

This is especially true when the 
average of many groups of dealers 
show so many different department 
volume ratios and the sales pro- 


duce many different percentages of | 


gross profits. 
Some dealers have been set- 


ting up these expense controls 


and budgets for all departments 

on the basis of gross profit pro- 
duced in one department. Others 

use the gross profit of all depart- 
ments, regardless of sales. 

Here again, I cannot understand 
how you can expect to control the 
demonstrating expense in the new 
car department or the used-car 
department on the basis of the 
gross profit return of the service 
and stockroom departments or any 
department or any group of depart- 
ments. 

On the other hand, there are 
some controls set up on a basis of 
the individual expense items in the 
business to the total expenses of the 
business, regardless of what the 
sales volume may amount to or how 
much gross profit the sales might 
have produced. 

” ~ * 
WHEN you control and check | 
expenses on a basis of sales 
volume alone, ignoring completely | 
the gross profit, you are headed for | 
trouble. 

For example, let us assume you 


49 Lincoln Wins 
200-Mile Race 


DAYTONA BEACH, Fla.—A 1949 
Lincoln won the 200-mile Grand 
National Circuit stock-car  race| 
here, averaging 81.75 miles per) 
hour, a new record. | 

Completing the 48-lap grind in 2} 
hours, 26 minutes and 30 seconds, | 
the Lincoln driven by Harold Kite, | 
East Pointe, Ga., beat home a field | 
of 40 cars. 

Others finishing the full 200 miles 
were two 1950 Oldsmobile §88’s,| 
another 1949 Lincoln, a 1950 Buick 
and a 1948 Cadillac. 





N. C. Orders 200 Fords 


From Sanders Motor 

RALEIGH, N. C.—Sanders Motor | 
Co,, Raleigh, has won a state con- 
tract for 200 new Fords over its 
local competitor, Sir Walter Chev- 
rolet. 

Sanders’ price for Fords was $1,- 
050.46 for two-door, six-cylinder 
models, and $1,129.43 for two-door 
V-8’s. Sir Walter Chevrolet asked 
$1,064.65 for Specials and $1,121.65 
for Deluxes. 








Automotive News.) 


are budgeting and checking ex- 
penses on the basis of sales volume 
only and your total sales volume is 
$100,000 or 100 percent, cost of sales 
is $75,000 or 75 percent, gross profit 
is $25,000 or 25 percent, allowable 
expense is $20,000 or 20 percent and 
net profit is $5,000 or 5 percent. 

In this case, all is well as long 
as volume holds up and the cost 
of operations do not change. 
However, let us assume the cost 
of operations increases to $380,000 
or 80 percent, and you continue to 
project expenses on a sales basis 
of only 20 percent. 

Then your profit of $5,000 or 5 
percent is completely wiped out. 

My recommendation for a sound 
expense control is on a combination 
sales and gross profits basis: Set- 
ting up the expenses of a business 
on the total dollars of sales poten- 
tial in line with the total amount of 
money you figure the sales volume 
will produce in total gross profit in 


Calif., operates this attractive used-car lot. 
| reconditioning building with four workin 
floodlights on high poles, each flying a 
advertise the lot. 


order that you may pay these ex- 
penses and make a net profit. 
* * . 

a you have set this expense 

control up on a combination 
sales and gross profit basis you 
have to be constantly checking the 
ratios of sales, gross profits and 
expenses in order to regulate your 
expenditures in line with your 
changing sales volume and gross 
profits produced. 

In this way you are constantly 
adjusting your expense ratio in 








New BE 











its own way like untrained musicians (at /eft). 


to share the wear—for more miles . . 
absorb road shock—for more safety. 


° 
* 

‘ ; 

ou % % + 4 

TANASE 


YOU CAN CASH-IN on BFG’s great new sales theme, ““Rythm 
Ride’’. Your B. F. Goodrich salesman will be glad to talk with 
you about it—will show you how you can gain extra profits 
by handling B. F. Goodrich tires. 


ONLY B. F. GOODRICH GIVES YOU 
“RYTHMIC-FLEXING CORDS” IN EVERY TIRE FOR EVERY PURPOSE. 


THE BIG DIFFERENCE IN TIRES IS “RYTHMIC-FLEXING CORDS” 





OUTSTANDING USED-CAR LOT—Marshali & Clampett (DeSoto-Plymouth), Long Beach, 


It is 150 by 150 feet and has a 50 by 22-foot 
stalls on the rear of the 
ecorative flag. Two large and three smaller signs 


lot. It is lighted by 


line with changing sales, gross 
profit and net profit margins. 
How anyone can operate a sound 
expense control by establishing ex- 
pense guide figures for all depart- 
ments on the basis of one depart- 
ment’s sales or one department’s 
gross profits or all departments’ 
sales or all departments’ gross 
profits is certainly beyond me. 
Epiror’s Note: Any questions 
on business management will be 
gladly answered by J. B. Van 


Tassell, care of Automotive News. | public.” 


Because BFG tire cords have NO CROSS THREADS to interfere with their action, they 
work together—/n rythm—like a skilled orchestra (at right). Instead of each cord going 


B. F. Goodrich seals the cords in rubber, perfectly spaced, under uniform tension, 
without cross-threads. All cords share the load and impact egua/ly. No bunching or gap- 
ping. No “‘slacker cords’’. No over-worked cords. No uneven action to make for an 
uneven ride. Instead you get a ‘“‘Rythm Ride’’—with all cords working together in rythm 
. to cushion the impact—for more comfort . . . to 
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Gasoline Dealers. 
In Milwaukee 
Fight Dissolution 


MADISON, Wis.—The Milwaukee 
Retail Gasoline Dealers Assn. con- 
tinued its appeal against a circuit 
court dissolution order here last 
week before the state supreme 
court. 

Arguing for the state, Leonard 
Bessman, head of the attorney gen- 
eral’s anti-trust division, asked 
Wisconsin’s highest court to affirm 
a verdict which, in addition to 
ordering dissolution, also fined the 
group $2,000 and 10 of its officers 
$200 each. 


Bessman told the court that price 
fixing “is the most serious offense 
that an association can commit.” 

He charged that the retail gaso- 
line group had boasted in letters to 
its members that gasoline prices 
(at the time the alleged letters 
were written) were the highest in 
20 years and profits to dealers the 
highest in history. 

“These letters,” Bessman said, 
“were pure rejoicing and everybody 
was happy except the Milwaukee 


Goodrich 
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Denver 


Spring-like weather in the Den- 
ver area during January speeded up 
the sale of new automobiles with 
dealers delivering 1,177 new cars 
during the month, compared with 
960 during December. In January 
of last year Denver dealers sold 
797 new cars. 

Truck sales, however, continued 
to lag behind the 1949 level. In 
January, 134 new trucks were 
sold as against 156 in the same 
month of 1949. In December, 
Denver dealers sold 99 new 
trucks, compared with 126 in De- 
cember, 1948. 

Dealers within the Denver city 
limits during January sold new 
ears as follows: Chevrolet, 193; 
Ford, 196; Plymouth, 94; Buick, 88; 
Hudson, 62; Dodge, 63; Nash, 57; 
Oldsmobile, 53; Pontiac, 48; Chrys- 
ler, 44; Mercury, 36; Studebaker, 
32; DeSoto, 25; Packard, 11; Cadil- 
lac, 7; Lincoln, 7; Willys, 6; Kaiser, 
4; Crosley, 2; Austin, 1; Frazer, 1, 

and MG, 1. 

Automobile dealers in the Denver 
suburbs sold 97 new cars during 
January, while Denver area dealers 
sold 49 new cars to out-of-state 
motorists. 

Truck sales by dealers in the 
Denver area were: Chevrolet, 53; 
Ford, 34; Dodge, 16; Interna- 
tional, 9; Studebaker, 7; Willys, 
4; Diveo, 2; Federal, 2; GMC, 3; 
Crosley, 1; White, 1; Kenworth, 
1, and miscellaneous, 2. 

. Used cars continued in good de- 
mand, according to dealers, with 
late-model car prices holding up 
well.—(Ira Alexander.) 


+ * + 
Pittsburgh 
New-car registrations in the 


Pittsburgh district during the week 
ended Feb. 11 were the highest for 
any week this year, the bureau of 
business research, University of 
Pittsburgh, reports. 

The increase in new-car buying 
could not prevent the bureau's in- 
dex of business activity from de- 
clining for the fourth consecutive 
week, however. The index dropped 
to 159.5, compared with 194.6 in the 
same week of 1949 and 160.5 in the 
first week of February. 

* + + 


St. Louis 

New and used-car sales are mov- 
ing in fair volume in the St. Louis 
area. Notwithstanding the shortage 
of some popular models and the 
curtailment of deliveries of Chrys- 
ler products, competition is de- 
scribed as “rough.” 

Bootlegging seems to be on the 
increase. More and more new cars 
are being registered as coming 
from out-of-town dealers. Terms 
are lengthening somewhat and 
dealers report that used-car repos- 
sessions are on the increase. 

Most dealers are optimistic 
over the outlook for spring sales, 
but pessimistic over the profit 
outlook. Shop volume has held up 
fairly well and volume in this 
department has become increas- 
ingly important in dealer opera- 
tions. 

There is a strong feeling on the 
part of dealers that the time of the 
“survival of the fittest” is at hand 
and they are using every means 
to strengthen their position for the 
battle ahead.—(Sam X, Hurst.) 


” * + 
Ottawa 

Western Canadian dealers showed 
the greatest increase 
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|dealers suffered reverses the | new-truck sales were: 













sales during December, 1949, com- | 
pared with same month of the pre- | 
ceding year, while eastern Canadian| Combined commercial-vehicle and 





in 
period, according to the latest na- 
tionwide survey of dealers’ sales by 
the Canadian government. 


Dealers in Saskatchewan in- 
creased the number of new cars 
sold to 1,475 units in December, 
compared with only 725 in De- 
cember, 1948. The gain of 103.4 
percent led all other regions by a 
wide margin. - 

A gain of 54.1 percent was scored 
by dealers in Manitoba, while sales 
were up 46 percent in British Co- 
lumbia, and 31.4 percent in Alberta. 

In sharp contrast, December new- 
car sales were off 7.8 percent in 
Quebec, 11.4 percent in Ontario 
and 20.8 percent in the Maritime 
provinces.—(M. L. Schwartz.) 
+ * + 


Sedalia, Mo. 


Although employment declined 
somewhat during January in all 
lines in Sedalia, Mo., service em- 
ployment remained the same, ac- 
cording to Virgil J. Brown, man- 
ager of the city’s division of em- 
ployment security. 

“Analysis of January’s trend re- 
flects hiring in manufacturing and 
service industries for replacement 
only,” Brown said. 

“Non-manufacturing reflected a 
number of layoffs and ‘callbacks’ 
while wholesale-retail trades show 
considerable layoffs and few re- 
placements.” 

He said that generally January 
and February employment condi- 
tions this year were slightly better 
than last year and predicted higher 
employment throughout 1950.—(L. 


H. Houck.) 
a . = 


Buffalo 


New-car registrations in Buffalo 
and Erie county during 1949 set an 
alltime record of 34,713, according 
to the Buffalo Automotive Trades 
Assn. The previous record, estab- 
lished in 1941, was 33,408, 

It is estimated that residents of 
Buffalo and Erie county spent 
around $75,000,000 buying automo- 
biles during 1949. During 1948, 
there were 28,088 new cars regis- 
tered in the county. 

December registrations totaled 
1,777, which was considered a fa- 
vorable showing for this tradition- 
ally low month. 

Registrations by makes for De- 
cember and the entire year of 1949, 
respectively, follow: 

Chrysler, 32, 979; DeSoto, 41, 813; 
Dodge, 181, 2,470; Plymouth, 225, 
3,711; Ford, 397, 5,471; Lincoln, 10, 
232; Mercury, 69, 1,135; Buick, 138, 
2,984; Cadillac, 26, 530; Chevrolet, 
252, 7,229; Oldsmobile, 77, 1,828; 
Pontiac, 133, 1,953; Kaiser-Frazer, 
14, 417; Crosley, 4, 47; Hudson, 39, 
1,012; Nash, 49, 1,100; Packard, 20, 
689; Studebaker, 67, 1,314; Willys- 
Overland, 3, 123.—(George E. 
Toles). 


+ * * 


Fort Worth 


High volume dominated the sales 
picture in Tarrant county (Fort 
Worth), Tex. during January, 
when 964 new cars and 199 new 
trucks and commercial vehicles 
were delivered. In December, the 
totals were 776 new cars and 165 
new trucks and commercial ve- 
hicles. 

New-car sales by makes in Janu- 


ary were: Buick, 62; Cadillac, 7; 
Chevrolet, 207; Chrysler, 21; De- 
Soto, 11; Dodge, 64; Ford, 239; 


Hudson, 27; Kaiser, 3; Lincoln, 5; 
Mercury, 54; Nash, 16; Oldsmobile, 


in new-car | 36; Packard, 6; Plymouth, 90; Pon- 


tiac, 33; Studebaker, and 


Willys, 15. 


68, 





SIGNS SEEN IN SEATTLE—This arrangement was discovered in Seattle b Bill Tornil h 
the Ford account in that city for J. Walter Thompson Co., Savertuine pone . 
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54; Diamond T, 1; Divco, 2; Dodge, 
20; Ford, 62; GMC, 16; 
tional, 20; Mack, 1; Studebaker, 13; 
White, 1, and Willys, 9. 


* * * 


usually high winter mark in Janu- 
ary, when 2,888 units were sold, 
nearly 500 more than the previous 
month. 

Dealers were cautious in their 
predictions, pointing out that un- 
employment was spreading—esti- 
mated at over 20,000 in this city 
of 300,000—and that sales would 
drop before the spring pickup. 
Turnover amounted to 2,402 in 
December and 2,707 in November. 

Sales by dealers are increasing 
while casual transactions are de- 
clining, the compilations show. In 
November, sales were 1,456 by deal- 
ers and 1,251 by individuals; in 
December, the proportion was 1,388 

to 1,014, and in January, 1,616 to 
1,272. 

A new Ford dealer, Bob Reese 
Motors, was top used-car seller 
among the dealers for two months 
running, selling 66 units in January 
and 58 the month before. Another 
Ford dealer, Lee Motors, was sec- 
ond with 58 and Weissenberger, 
Inc. (Chevrolet), was third with 
55.—(Simon Alpert.) 


* * * 


Toronto 
There are definite signs that there 
is now a buyers’ market in new 


and used cars in the southern On- 


tario area. 

Used-car prices are down 25 to 
40 percent from last autumn, al- 
though they are expected to firm in 
the spring. Tradein allowances on 
new cars are higher, and new Fords 
can be bought at $200 discount on 
Toronto used-car lots. 

On trucks, some dealers have 
been giving straight 15 percent dis- 
counts. 

Many dealers are now carrying 
substantial stocks of new cars. 
When 1950 models moved in, some 
dealers offered 10 to 15 percent 
discounts on new 1949 models in 
order to make room for the 1950 
models. 

Demand is holding up well on 
used cars, but prices are on the 
downgrade. Ford, Monarch and 
Mercury new cars are selling at 
$200 to $300 below list price on 
Toronto used-car lots. So are new 
British cars.—(James Montagnes.) 

€ * * 


Akron 


The boom in new-car sales in 
Summit county (Akron) continued 
unabated during the week ended 
Feb. 11 when 534 new units were 
delivered. In the preceding week, 
474 new cars were sold, while in 
the same week of 1949, 236 were 
titled. 

The Akron District Automobile 
Dealers Assn. also reported good 
news on the used-car front with 
sales during the week totaling 597, 
against 564 in the preceding week 
and 200 in the comparable 1949 
week. 

The total of 534 new-car sales 
in the week ended Feb. 11 was the 


| highest weekly total of 1950, while 


the used-car figure of 597 also rep- 
resented a high point for the year. 
+ * & 


New Orleans 

A total of 1,117 new cars was 
registered in Orleans parish (New 
Orleans) during January, according 
to the New Orleans Automobile 
Dealers Assn. Only 517 new-car 
sales were recorded in January, 
1949. 

Registrations by makes were: 
Ford, 209; Plymouth, 133; Chevro- 
let, 125; Studebaker, 113; Buick, 
95; Mercury, 91; Dodge, 88; Pon- 
tiac, 84; Oldsmobile, 70; Chrysler, 
35; De Soto, 20; Nash, 12; Cadillac, 
11; Packard, 7; Crosley, 6; Kaiser, 
7; Willys, 5; Lincoln, 5; and Hud- 
son, 1—(Gordon Herbert). 


Kelly-Dunn Incorporates 
Kelly-Dunn Motor Sales, Port 


Chevrolet, 


Interna- 


Toledo 
Sales of used cars in Lucas 
county (Toledo) rose to an un- 





DISCUSSING SALIENT POINTS—A portion of the Willys-Overland distributor class at the 
factory conference gets together for a review of one of the topics presented. All aspects 
of Willys-Overiand operations were given attention as the factory launched an intensive 
sales drive. The distributors will return to their homes and pass along the information and 


| advice they acquired to the dealers in the field. 








Clinton, O., has been incorporated | 


by Donald L. Dunn, V. C. Dunn and 
W. L. Moon. 








Merchandising 
Memos to Dealers 





By Bob Finlay 





ANY auto dealers and makers 
+ are intensifying efforts toward 
building sales staffs, yet some sales 
observers think the problem is 
greater than most realize. 

For instance, one sales training 
organization is convinced that 
many of the salesmen employed in 
the auto industry are dissatisfied. 
The question might be stated this 
way: 

“Is there a future in the auto 
industry for top-quality sales- 





men?” 

We are inclined to say yes at the 
drop of a hat, but M. H. Frostrom, 
of Frostrom Service, Los Angeles, 
dropped in the other day with an- 
other side of the story. 

Concede that Frostrom has an 
angle, since he is trying to sell 
dealers a training program. Con- 
cede, too, that we in the auto busi- 
ness think the industry is hot stuff 
when it comes to selling. 

* + +. 
y= IF the sales picture is even 
half as bad as Frostrom says 
it is, we might be wise to lend an 
ear. 

Part of Frostrom’s story is based 
on a recent coupon ad the firm 
directed to auto dealers. 

For every coupon sent in by deal- 
ers, the organization received two 
inquiries from auto salesmen look- 
ing for jobs with the Frostrom 
firm. 

The salesmen were convinced 
that there was no future for 
them in the auto business. They 
didn’t want information, they 
wanted out. 

According to a recent survey by 
Frostrom, only one salesman out 
of 10 in the business today is a true 
creative salesman. 

Three in 10 are older men who 
were good salesmen once _ but 
through the years of easy selling 
they have lost the mental viewpoint 
and willingness to get on the right 
track. 

* * + 

HEN there are 2.8 in 10 who are 

the younger men introduced to 
selling in the easy days. They have 
a completely erroneous attitude to- 
ward themselves and the sales job. 

Finally, 3.2 in 10 are the weak 
sisters who lost jobs in production 
due to cutbacks and were forced 
into stop-gap selling jobs. 

Too many men, Frostrom says, 
are in the auto selling business for 
the wrong reasons—because they 
think it is easy, or because it will 
do until something better comes 
along. | 





* * * 


Hizke are a few points brought 
up by the present sales picture: 
No. 1 is that you can’t build a 
sales staff by passing out badges | 
labelled “salesman.” 

No, 2 is the welfare state trend 
which has discouraged initiative 
and given many the idea that 
the government should take care 
of us without too much personal 
bother. 

No. 3 is that you can fill a man 
with product information until he 





| bursts but you won’t make a sales- 


| dent 


man out of him unless he has the 
drive, personality and knowledge 
to apply the information in terms 
of determining and filling the needs 
of customers. 
* . * 
NE of the best used-car ads 
we've seen was used by Florey 
Motor (Buick), El Campo, Tex. It 
went this way: 
Here’s How to Pick a Good Used 
ca. «% 
HARD WAY 


1. With the motor running, ac- 
celerate sharply a few times and 
have someone watch the exhaust 
pipe. Heavy BLUISH smoke is from 
burning oil, and usually indicates 
worn or fouled piston rings. Heavy 
BLACKISH smoke is from too rich 
a fuel mixture, and points either 
to a badly adjusted automatic 
choke or a carburetor that is 
fouled or worn out. At the same 
time, listen for worn crankshaft 
bearings, wrist pin bearings, or 
camshaft rattle. Other points to 
be checked are battery, starter, 
generator, oil pump, radiator and 
water pump. 

2. Take out the seats and look 
over the upholstery thoroughly. 

3. Carefully examine the body 
for any evidence of serious bashes. 

4. Slide under the car, or have 
it lifted on a hoist, and examine 
the main frame and all chassis 
members for misalignment, or other 
evidence of a bad collision. 

5. Check headlights for proper 
focus, aim and brilliance. 

6. Test the brakes, the clutch and 
the heater motor. 

7. Shake the front wheels by the 
top of each tire to see whether 
kingpins or bushings are worn and 
loose. Examine for evidence of 
steering misalignment. 

EASY WAY 

1. Come see us—your reliable lo- 
cal Buick dealer. On every used 
car we sell, WE HAVE ALREADY 
MADE THESE TESTS—AND A 
COUPLE OF DOZEN MORE. And 
we have thoroughly reconditioned 
each car to eliminate the question 
marks, the annoying and costly 


|“bugs” that might come out later. 


Whatever we tell you about a car's 
condition we stand behind. 

2. All you have to do is walk 
around and see that you like the 
color, give the tires a good-na- 
tured kick, then slide under the 
wheel and settle yourself, and 
imagine how you'd feel driving 
that beauty down the street to 
park it proudly in front of your 
home, 

3. Drive over this evening and 
feast your eyes on the buys we 
feature. 

Reid to Build 

According to F. P. Reid, presi- 
of Laurel Chevrolet, Inc., 
Springfield, L. I, N. Y., plans are 
nearing completion for a new build- 
for the firm on a 40,000-square-foot 
plot at Merrick Blvd. and 218th St. 
Reid, who is associated with his 
two sons in the business, said he 
expects the new Chevrolet home to 
be ready this June. 
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How to sell those hard-to-see prospects 


You know who the really important people are in your community. They’re your 
“premium” prospects—the people other folks admire and imitate. You know that if 
they drive one of your cars around town, others will want to follow suit. 


But they’re also the busiest people and often the hardest to reach—unless your 
manufacturer advertises in The Saturday Evening Post. In that case, they’re almost 
sure to absorb the sales story about your car because nearly all the leaders in every 
community are regular Post readers. And continuous messages in the Post reach 
them at home, when they’re in the mood to listen. 


What’s more, they sit up and take notice when they see your car in the Post. 
A recent survey among magazine readers proves that people pay more attention to 
advertising in the Post . . . and have more confidence in the products they see in the 


Post than in any other weekly magazine. 


These are the principal reasons why manufacturers place so many more pages of 
new-car advertising in the Post than in any other magazine. They know it’s the 
best way to influence these cream-of-the-crop (and hard-to-see) prospects to visit 


your showroom where you can make the sale. 








27, 1950 
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law enforcement problems, Presi- 
dent Truman told the assemblage: 


“IT never infringe a traffic rule. I 


























never exercise the prerogatives 
which I sometimes have of going ws 
e ate on oans through red lights. . . . I believe, A | 
first, that I am a citizen and that by G 
as a citizen, I ought to obey the speed 
B ° C laws...” 1950 
rews In oneress Reporters checked upon the Chief drasti 
Executive as he drove back to the oe 
L sane White House. His driving conduct comp 
By William Ullman was perfect, they said. All red cost, 
Washington Correspondent lights were scrupulously observed rien 
W HILE Sen. Fulbright of Arkansas was finally voted - S ieee ieieedl 
$50,000 with which to make a study of RFC loans and White-Collar Ruling peace 
policies, to which he has strenuously objected since the big fgg i geet law ¢ 
Kaiser loan, the Senate Banking committee at the — time OLDSMOBILE DEALERS SEE FACTORY CHIEFS IN KANSAS CITY—Fifty of th f th this ah possens campus’ tor te .? 
m : . . . —Fi m } i 
was given $60,000 to continue studies of small business, Kansas City zone attended a meeting in that city to hear sales plans for 1950, S. E. ‘Skinner, | first time as stenographers, typ- lieu | 
ee ee oe oS em te | ¢ ee ae °. es see, colen menage. addressed the group. | ists, statement clerks and other bills 
nomic stabilization. business. Numerous bills have been | Reber, Lavrence, Kans. G- ‘NN. Waddell, Salina, Kans. and OC. Garrothers, Joplin, Mo.| Similar types of white-collar jobs Costs 
“While the RFC loan pro- introduced in both Senate andj a : on = “a a a ee tate gen nen 
| 
gram was originally designed to aid | #°use to expand RFC powers. that’s only a drop in the bucket} sion, as stated in the resolution, pg “ior cme — paid a Next 
smaller business, in recent months <a ge ng to what is really needed, according| would be to “study and investi- | jeast 75 cents an hour. Due 
— has ee ee tendency | Warns of U. S. Tax Rule to en a hia gate (1) the differences between : } & Pro 
on the part of the agency to in- e street an ghway sys- the laws of the several states ‘. 
crease the loans in the larger Stee aaa "tee eee tem is to be made really up-to- | pertaining to the ownership, op- | F oreign Trade Notes als w 
brackets,” said Sen. Fulbright. last week, Gov. Frank Carlson of| 2#te—@s modern as the cars and | eration, and control of motor Two reports from the Depart- ‘ onde 
Fulbright contends that in mak-| Kansas, speaking for the governors| ‘TUCKS using it—total expendi- | vehicles; (2) the effect of such | * ment of Commerce: in { 
ing big loans the RFC takes over|of the 48 states, told Congress that| ‘res would have to run into the | differences upon the safety of all 1. A plant for assembling Chrys- s el 
the appropriating machinery of|if local home rule for the nation’s| S©°Fes of billions; between 40 and | the people of the country, and (3) |jer cars and trucks is being built PBL 
Congress. He says he believes that | localities is to be saved from in-| ® sccording to varying esti- | the best available means by which | jp Caracas, Venezuela. The plant, from. 
RFC is not interpreting the law as|creasing federal encroachment, — ; ; said laws can be made uniform, | estimated to cost $1,000,000 — all sane 
intended by Con-| quick steps must be taken to end d eee? much of _— aed be| if this is found desirable.” Venezuelan capital—is expected to sessic 
gress. the tax dominance of the federal |@0m€ until’ economic conditions| ‘The commission would be com-| be completed in September. ther 
Takin the | co t. force new huge federal and state d of b : ¢ : oO 
ing up e | governmen outiave ¢ uliite Westen Gn posed of five members appointed 2. In November, the United King- surpl 
defense of RFC, Carlson urged that a bipartisan ee : Sas ameans|by the President to serve without dom exported 27,954 passenger cars for n 
eee of} commission be established to ‘oe err _ pay. They would report their find-| ang 9,206 trucks ma basen of sunt 
abama says! stud . - P - id . ings to the President and Congress ich j ; 
that Congress has oe aoe —— Scientists in Limelight at the end of a year. - oe a a a b 
eeean a ‘as He predicted that if the drain on FEDERAL government admin- pf ME —_—_—___—_—_—_—— one 
P He local sources of revenue for educa- istrator and scientist has just) He’s a Perfect Driver | AUTOMOTIVE NEWS, the Newspaper of Fede 
agency. He a8-|tion hi .|been awarded the coveted 1950 o ian > aeene a decene 
h h tion, highways, mental health, pub DDRESSING the recent D t-| the Industry, read by everyone who count: U1 
serts that thou-/ii. ‘assistance and public health| Lucas medal of the American In- A ; epart-|in America’s No. 1 Industry . . . an esti eons 
es wr mae te continues to mount, “and this trend | Stitute of Mining and Metallurgical ment of Justice conference OR | mated mere than 100,000 readers weekly! mun 
William Uliman yn ait it as continues unabated,” it may have| Engineers. He's Dr. William E. ka 
oome he|’# measurable effect upon the Wrather, director of the Geological ah i 4 G & & T ado} 
abolished. He says the RFC at the) structure and operation of our gov-| Survey. Award was made for im- that 
beginning of 1950 ow * a eae ernment as we have known it.” provement in methods of discover- levie 
eg eg or ee 6 rom S « & ing and _ producing vital oil TI 
see a ; “ar TIVE SHOW 
The question of RFC loans is Drop in the Bucket? Head of another important sci- AUTOMO pi 
bound up in the campaign being yy hundreds of millions will| entific branch of the government ol 
made for enactment of legislation be spent this year in both high-|is expected to retire soon. Rear that 
to assure adequate credit for small| way construction and improvement, | Admiral L. O. Colbert, director of ie tate 
- — areata eee peeeee the Coast and Geodetic Survey, has have 
— | had an outstanding career both in amo 
|that agency and in the Navy. Sec- 
|retary of Commerce Sawyer—cC. P 
jand G. is in that department ) ore 
EVERY MOTORIST rN persuaded Colbert to remain on Con: 
TS when he was up for retirement \ Bil 
two years ago but the admiral i moto 
THE STYLE AND COMFORT definitely wants a rest now. | have 
_ York 
Bs | Federal Vehicle Agency sorsh 
OF JOINT resolution calling for the | tive | 
Lf] i lt ff {fy | 4% establishment of a federal mo- | Ad 
|tor vehicle commission is now in| woul 
aa ar |the hands of House Committee on | 000 o 
| Interstate Commerce for consid- estim 
eration. It was introduced by Rep. | of Qt 
Dean Taylor, of New York. \ rence 
| The purpose of the commis- | chair 
— | comn 
e* 
City Truck Order Outl 
Generates Ire of Mew. 
Buffalo Dealers He 
BUFFALO.—Protests by several of a 
local truck dealers were reported legis 
in the making, after the city of : . ; berg 
elite auasded 6 contract tor 18 Automotive advertisers used more space Th 
garbage trucks to Zoladz Motors in The Milwaukee Journal than in any decl: 
| (Federal), 1389 Bailey Ave., second : ° worl 
highest of 12 bidders for the muni- other newspaper in the country in 1949 stan 
| cipal order. —1,544,439 lines, according to Media atior 
| Chester Brost, Brost Motors, Inc., ’ ° cond 
11291 Main St. said he certainly Records (second, Detroit News—third, utili 
would make a “formal protest” to Miami Herald). There’s top buying pow- heat 
| the city. Brost’s bid of $31,183 was ° ° port 
|lowest of the 12 bids, and $8,173 er in Milwaukee—50% above the U. S. Mar 
ca THESE FEATURES base tl chon $39,276 sub- family average. And top one-paper cov- tial 
Here’s customer satisfaction : erage reaching 94% of all families at one 
and profitthatyoufindinfew | MEAN BIG SALES! | | ,A.curvey of several of the truck ing or 
t d dd : : ow cost, Pen 
accessories. Ventsha esac bids to the city revealed general | asia me 
much to driving comfort in e Open-window ventilation dissatisfaction with specifications, | App 
any weather and have the extra hen 0 calne or snows | which were described by one dealer A |] 
sales-making advantage of as “antiquated.” A storm of pro- DEALER packs 
eye-appeal. They enhance the © Safety from exhaust fumes test centered over the specifica-| state 
I beauty ofthe car’s lines tion which called for a 12-13-inch as yc 
andtnek like a built-in feature. # Sane Gagging of qians clutch. 11,650 
° : According to dealers, most man-| mark 
Se ee eat © Shade from the sun ufacturers make an 11-inch clutch. | the I 
’ . e More comfort the year ‘ d A Reo dealer, according to DeLan- tative 
ing them. Order them now. so cey Rochester jr., director of pur- The 
e Added beauty for the car |chase for the city, was the only | tax « 
LIST PRICES firm besides Zoladz to meet spe-| ms cents 
7 @ Quick, easy installation. indi- cifications, The Reo bid was high- | ing p 
ao set foo vidual designing for each make jest, $40,470. 
-piece set . and model assures accurate fit A check revealed that other deal- | Buff 
‘ |ers besides Brost may make formal @ Cadmium Rustproof Springs buff 
© Made to meet exacting stand- |complaints. Foremost among the e Heavy-Duty Bronze Ends Tol 
tapas BERap oie erds of car manufacturers. |dissenters are Ford dealers, who e Spring Ends Double Looped An 
~oepleya taeda <0 Si aie eal ania |point out that their parent com- Guaranteed it un 
|pany has $60,000,000 invested in LY key | 
AUTO VENTSHADE CO. | Buffalo and deserves, in the words oon des pa om mae vas & 
BOX 1402 * ATLANTA 1,GEORGIA of one dealer, “a fair shot at the ouenubeanee ice teat ae ot <i i Park, N. J. of sat 
| city’s business. duced 
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| In the Hopper | 





A special committee appointed 
by Gov. Kerr Scott to investigate 
speed traps will recommend to the 
1950 North Carolina legislature 
drastic changes in present laws to 
abolish such traps. Tourists have 
complained of excessive bills of 
cost, above the fine and delay in 
getting cases tried. 

The general assembly will be 
asked to make the justice-of-the- 
peace law statewide and that speed 
law cases be brought under their 
jurisdiction. Also that defendants 
be permitted to file affidavits in 
lieu of personal appearance and 
bills of costs be made uniform. 
Costs now vary from $8 to $40. 

. + * 


Next Maine House Session 


Due for Major Tax Debate 

Probability that new tax propos- 
als will be a major issue at next 
year’s session of the Maine legis- 
lature was being discussed follow- 
ing the adjournment of a brief 
special session. 

Bills appropriating $3,140,800 
from a $3,200,000 state surplus were 
enacted by the special legislative 
session for education, welfare and 
other purposes. Depletion of the 
surplus would increase the pressure 
for new income or sales taxes, a 
number of legislators predicted. 

* + * 


Nebraska Railways Seek 


Federal Excise Tax Repeal 


Urging repeal of federal excise 
taxes on transportation and com- 
munication services, the Nebras- 
ka state railway commission 
adopted a resolution asserting 
that the need for the wartime 


eral weeks ago by Councilman-at- 
Large Elmer F. Lux. He said the 
ordinance was designed to cut down 
automobile thefts, particularly by 
youths. 

Wade Stevenson, chairman of the 
board, said the regulation will be- 
come effective in about six weeks 
and that the public will be notified 
of the effective date well in ad- 
vance through the press and radio. 

+ * + 


Oklahoma Court Dismisses 


Restrictive Car Tax Protest 


Oklahoma’s supreme court has 
dismissed a protest against two 
proposed state constitutional 
amendments to restrict the use 
of automotive taxes to highway 
purposes and to provide for a 
four-member bipartisan state 
highway commission. 

As a result of the court’s ac- 
tion, the two proposals will go 
before the voters at the Novem- 
ber general election. The court 
dismissed the protest against the 
initiative petitions after attor- 





levies “no longer exists.” 

The resolution further pointed 
out that the tax is calculated on 
a percentage basis rather than 
on a flat basis, with the result 
that “increases of rates necessi- 
tated since the end of the war 
have greatly increased the 
amount of the tax.” 

* * o 
Permanent License Plates 


Considered in New York 


Bills providing for permanent 
motor vehicle registration plates 
have been introduced in the New 
York state legislature under spon- 
sorship of the state joint legisla- 
tive committee on motor vehicles. 

Adoption of permanent plates 
would save the state about $1,500,- 
000 over a five-year period, it was 
estimated by Sen. Seymour Halpern 
of Queens and Assemblyman Law- 
rence W. Van Cleef of Seneca, 
chairman and vice-chairman of the 
committee. 

* * * 
Outlaw Utility Strikes, 
Maryland Senator Asks 

Transportation and other pub- 
lic utility strikes would be out- 
lawed in Maryland under terms 
of a bill introduced in the state 
legislature by Sen. P. G. Strom- 
berg, Howard Democrat. 

The proposed legislation would 
declare it to be state policy that 
work stoppages leading to “sub- 
stantial impairment” of the oper- 
ation of a utility are not to be 
condoned and that operation of 
utilities furnishing water, light, 
heat, gas, electric power, trans- 
portation and communication to 
Maryland residents are “essen- 
tial to their welfare, health and 
safety.” 

* « a 


Penny Gasoline Tax Hike 


Approved by Miss. House 

A bill, the first of a three-part | 
package plan proposed to put the 
State highway department on a pay 
as you go basis and construct an 
11,650-mile network of farm-to- 
market roads, has been passed by 
the Mississippi house of represen- 
tatives. 

The measure raises the gasoline 
tax one cent—from six to seven 
cents a gallon—for highway build- 
ing purposes. The vote was 85 to 45. 

* * 


Buffalo Makes It Illegal 
To Leave Key in Car 


_ An ordinance which would make 
It unlawful to leave the ignition 
xey in an unattended automobile 
was approved by the Buffalo board 
of safety. The ordinance was intro- 
duced in the common council sev- 
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AN ADMAN AND HIS CLIENTS—C. E. Bleicher (right), president of DeSoto, and J. B. 
Wagstaff (left), DeSoto's sales vice-president were on hand when Ben Duffy, president of 
Batten, Barton, Durstine & Osborn, Inc., DeSoto's advertising agency, spoke recently before 
the Adcraft Club of Detroit. Bleicher and Wagstaff sat at the speaker's table while Duffy 
discussed ‘Changing Times In Advertising.” 





neys for the complainants filed | mum prices on gasoline and other 
a motion to dismiss their appeal. | petroleum products has been intro- 
* + * 


duced in the state legislature. 
S. C. May Set Gas Rates in) 
A bill which would direct the Guest-Victim Measure 


South Carolina public service com-| The Massachusetts legislature has 
mission to fix maximum and mini-| voted against a bill which would 


PU 
\. BUTTON STARTING 


“veF> COSTS LESS 


we SONA 
ARTER DRIVE 


@ The use of push-button starting on most of America’s 


finest cars definitely establishes it 
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require proof of ordinary negli- 
gence in motor vehicle accidents in 
which guest riders suffered per- 
sonal injury. The present law re- 
quires the injured person to prove 
gross negligence on the part of the 
operator. 





* * * 


Wyo. Studies Excise Repeal 
Repeal of federal excise taxes on 
transportation and communication 
services was urged in a resolution 
adopted by the Wyoming state pub- 
lic service commission, 
+ + + 


Restrict Number of Cabs, 


Mass. Taxi Owners Ask 


Massachusetts taxicab owners 
and drivers, many from the west- 
ern part of the state, appeared be- 
fore the committee on transporta- 
tion in favor of a bill to regulate 
and limit the number of taxis li- 
censed in any city or town on a 
population basis. 

The bill provides that local li- 
censing authorities issue licenses 
according to public convenience 
and necessity; that cab operators 
doing business as of Dec. 1, 1949, 
be protected; that the limit on the 
number of licenses be established 

(Continued on Page 18, Col, 1) 
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as a quality feature— 


preferred by the majority of motorists. Bendix has proved 
to many manufacturers that push-button starting costs less 
with a Bendix* Starter Drive. Simple, compact design lets 
it be mounted almost anywhere; fewer parts make it easier 
to service; 79,000,000 installations prove its dependa- 
bility! That's why two of the three leaders in the lower priced 


car field have chosen the Bendix Starter Drive. Your inquiry 
will bring further information on cost. 


ECLIPSE MACHINE DIVISION of 


ELMIRA, NEW YORK 


*REG. U.S. PAT. OFF 


aviation mali 


Detroit Office: 8-212 General Motors Bidg. 
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on the basis of one cab per thou- 
sand population; that transfers be 
prohibited until the limits are 
reached. 


Idaho Bill Would Modify 


Motor Fuels Act 


Among the bills tossed into the 
Idaho senate hopper is one to mod- 
ify the motor fuels act. It would 
provide for collection of the six 
cents levy at the refinery or when 
fuel entered the state and would 
provide for payments from other 
sources in lieu of taxes on real 


property, 
7 > * 


Sunday Car Washing Ban 
Retained in Massachusetts 


The Massachusetts house sup- 
orted an unfavorable recommenda- 
tion of the committee on mercan- 
tile affairs on a bill to legalize car 
washing at gasoline stations and 
garages on Sundays. Proponents 
held that Sunday is the only day 
on which many people are able to 
free their cars to get them washed. 


To Create R. 1. Jobs 


A commission to promote devel- 
opment of job opportunities in 
Rhode Island in industry, agricul- 
ture, recreation and business has 
been proposed to the general 


assembly. 
+ + . 


Deduct Federal Taxes 


A bill has been introduced in the 
Rhode Island house which would 
enable gasoline dealers to deduct 
federal taxes from the gross re- 
ceipts shown in their tax returns 
to the state division of Taxation. 
It was referred to the corporations 


committee. 
* > 


dine Traffic Laws 


Quebec’s legislature, at its cur- 
rent session, will consider legisla- 


tion to tighten motor vehicle traffic 


laws. 
. o 6 


Scooter Crackdown 


A bill to raise the age require- 
ment for motor-scooter operator 
licenses from 14 to 16 years has 
been introduced in the Kentucky 


legislature. 
* * . 


Compulsory Insurance 


The Massachusetts legislative 
committee on insurance has heard 
an initiative petition filed for the 
establishment of uniform compul- 


sory automobile insurance. 
* + at 


Fair-Trade Gas Law 


A fair-trade practices act for 
gasoline dealers has been intro- 
duced in the New York state legis- 
lature. The bill would outlaw gaso- 
line sales below costs, prevent 
tie-in sales and double the present 
$2 annual license fee for service 
stations. 


. * * 


For Va. Overloaders 


Pending in the Virginia legisla- 
ture is a bill to increase penalties 
for overloaded trucks, and provide 
for the collection of fines from 
offenders by trial justices upon 


hearing. 
+ ° o 


Gas-Truck Control Asked 


Senator Charles T. Moses has in- 
troduced into the Virginia senate a 
bill to prevent out-of-state gasoline | 
truck operators from engaging in 
what he called “cut-throat compe- 


rise to 80 cents next year and 85 


cents the year after, and a bill 
to establish an eight-hour day 
and 40-hour week for state in- 
stitutional workers. 


* * * 


Extend Jobless Aid 
Gov. Payne has signed into 
Maine law a bill increasing unem- 
ployment compensation benefits an 
average of about 10 percent to un- 


employed workers who earned less 
out mufflers” has been introduced 9 $2,500 in the previous benefit 


in the Virginia legislature. Se 


* * * } 
Limited Jobless Aid Hit 

Turnpike Money Sought Unemployment compensation ben- 

Enactment of legislation to make | efits would continue to be paid to 

available the use of gasoline tax|unemployed persons as long as 

funds for extension of the Maine|they remain out of work, instead 

Turnpike as far as Augusta, and/of being limited as at present, un- 

possibly Waterville, has been sug-|der a bill introduced in the South 

gested by the Maine Good Roads| Carolina legislature. 

Assn. we 


* * * 

: Ga. Gets Turnpike Board 
Rising Wage Floor Bill A bill providing for the creation 
Backed by CIO in R. I. of a Georgia turnpike authority to 

A dozen bills sponsored by the build toll highways was passed by 
CIO for 1950 have been intro- |the state senate and sent to the 
duced in the Rhode Island gen- | house. 
eral assembly. 

Among the 12 bills is a 75-cent 
minimum wage law which would 


sales tax eventually is inevitable 


in the state. 
/ * * 


Muffler Ban Asked 


A bill to prohibit the sale and 
use of “gutted mufflers” and “cut- 


| Kill Guest Damage Bill 
The Massachusetts house finally 
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tition” with Virginia operators. 
* * + 


Excise Repeal Urged 


A resolution memorializing 
Congress to repeal all wartime- 
imposed excise taxes has been | 
passed by the New York state | 
legislature. 


* 7 


Under Monopoly Curb 


Exemption of labor unions from 
Virginia’s anti-monopoly law would 
be removed under a bill introduced 
in the Virginia legislature. 

© * ~ 


No Georgia Sales Tax 
A sales tax bill has been over- 
whelmingly defeated by the Georgia 
house of representatives, but with 
leaders of both sides in the con- 
troversy expressing belief that a 
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INTERNATIONAL SALES TROPHY GOES TO GREENE—Presentation of a ‘'sweepstakes 


trophy" to 


New Orleans, for selling the highest percenta 


of 1949 in the southern region, was made by 


killed the bill to permit guests in 
automobiles involved in accidents 
to collect damages on proof of or- 
dinary negligence on the part of 


the driver. 
. * . 


R. I. Thinks of Consumer 


Pending in the Rhode Island 
legislature is a bill which would 
create a consumers’ counsel to pre- 
sent the consumers’ side on any 
proceedings up for hearing before 


> 


W. E. Greene, left, motor truck district manager of International Harvester Co., 


e of International trucks for the last quarter 
Kari W. Freeman, southern regional manager. 


federal, state or municipal agen- 
cies. 
* * * 


Tax to Help Texas Poor 
Accepted by Oilmen 


In a surprisingly mellow attitude 
—considering the subject—spokes- 
man for the oil, gas, sulphur and 
liquor interests in Texas told the 
legislature recently that they would 
accept without opposition a rea- 
sonable extension of the omnibus 

(Continued on Page 19, Col, 1) 
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tax to help raise revenue for the 
badly-scarred, badly-manned state 
charity system. 

The legislature is now consider- 
ing a proposal to raise by 15 per- 
cent all schedules of the omnibus 
tax on such items as oil, gas, auto- 
mobile sales, radios, motor bus re- 
ceipts, stock transfers, oil well 
services, chain stores and many 
other items. 

. . * 


Va. May Cut Terminal Tax 
On Common Carriers 





men receiving 60 percent. AF'L rep- 
resentatives proposed a 75-25 ratio, 
maintaining that the 25 percent will 
provide ample profits for insurance 
companies, 

* 


Mass. Accident Fund 


The Massachusetts senate has 
rejected an attempt to overturn 
}an adverse committee report on a 
|bill to establish a state fund for 
| the compensation of injuries and 
deaths caused by motor vehicle 
| accidents. 


PACKARD HOSTS DEALERS AT NADA CONCLAVE—The firm's sales, advertising and 


A bill to exempt motor common | 


carriers from local taxes on ter- Good Driving Awards 


minals if the carrier pays state Awards for Massachusetts mo- | Berry Motor Co., distributor in St. Louis. 


gross receipts taxes was introduced torists with good driving records 
are being considered. This came 
out during a state house hearing. 

One plan would allow a motor- 

Labor representatives argued| ist to engrave his initials on his 
strenuously for approval of a bill| number plate on going five years 
to change the ratio of the work-| without a motor vehicle violation. 
men compensation payments in| But Registrar Rudolph F. King 
Massachusetts. At present, a 60-40/| said “it is hard to read a plate 
ratio is required, with the work-! that has a grouping of letters 


in the Virginia legislature. 
* * * 


AFL Seeks New Ratio 


Variety—cash crops to sell every month— 
keeps Pennsylvania farm income (and pur- 
chasing power) steady throughout the year. 
How steady? Look at the chart below. 

There’s one sure way to reach these big 
buying farm families—in PENNSYLVANIA 
FARMER. Because it’s their own farm maga- 
zine... covering their own farm problems... 
7 out of 10 Pennsylvania farm families read 
it every month, 

And remember —in PENNSYLVANIA 
FARMER your advertising gets action because 
it can tie in your dealers—to give them the 
positive help that makes sales. 


Steady Buying Power. The unusual 
through-the-year big buying power of Penn- 
sylvania farmers is proved by this 12-month 


- 







PENNSYLVANIA FARMER, 
HARRISBURG 


MICHIGAN FARMER, EAST LANSING 
THE OHIO FARMER, CLEVELAND 






for good driving. 
* + * 


Meters for Liberty 


chart of farm income. For over 100 years this 
steadiness has gone hand in hand with Penn- 
sylvania’s growth. Two of the few other states 
like it are Michigan and Ohio, served by 
MICHIGAN FARMER and THE OHIO 
FARMER. For further information write 
1013N Rockwell Ave., Cleveland 14, Ohio. 
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New booklet shows big market for garden tractors, barn 
building materials, silos and barn equipment on Penn- 
syluania, Ohio, and Michigan farms. Send for your 
copy today! 






















and numerals.” King explained 
that one major insurance com- 
pany was now working on a plan 
to give some sort of an award 
Ky. Agencies Seek Cars 

A bill to permit more state agen-| pressed as the state finance board 
cies to buy passenger automobiles| authorized the state highway de- 
The veto of Liberty’s (Mo.) mayor |for official use was introduced in| partment to reduce its bonded 
to an ordinance to establish park-|the Kentucky legislature, At pres-| indebtedness by $1,000,000 from a 
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ent only the governor, lieutenant 
governor while acting as governor 
and the departments of highways, 
military affairs, mines and miner- 
als are permitted to have state- 
owned automobiles. 

* s = 


South Dakota Legislature 
Passes Gas Tax Hike 


In a special legislative session 
called by Gov. George Mickelson, 
the South Dakota legislature passed 
& measure authorizing a two-cent 
increase in gasoline taxes to pro- 
vide new highway funds. 

The South Dakota Good Roads 
Assn. backed the legislation, which 
will raise the gas tax to six cents, 
if the governor signs it. 


° . ° public relations officials were hosts to Packard dealers and their wives at a banquet. Left New Mexico May Reduce 


to right are Karl M. Greiner, sales vice-president; Jack Schaeffer of MacMullin Motor Co., ‘ 
Atlantic City: C. E. Briggs, assistant general sales manager, and George M. Berry, president, Gasoline Tax Half a Cent 


Possibility that New Mexico’s 
legislature next year “may be 


ling meters in the business area,| able” to reduce the state’s seven- 
has been overridden by the city! cent gasoline tax rate by a half 


cent has been suggested by Gov. 
E Thomas J. Mabry. 


The governor’s views were ex- 


surplus built up under the two- 
cent gasoline tax increase enact- 
ed by the 1949 state legislature. 


| Texas Weighs Special Tax 
On Big Retailers 


A measure that would lay an oc- 
cupation tax on every retailer do- 
ing more than $1,000,000 worth of 
business in Texas a year has been 
introduced in the legislature. 

Under provisions of the proposed 
bill a business doing a million-dol- 
lar business would pay $4,000 an- 
nual tax based upon one-fourth of 
1 percent of its total volume. A two- 
million-dollar firm would pay $8,000 
a year, based upon one-half of 1 
percent. A three-million-dollar firm 
would pay $30,000 tax, based upon 
1 percent of receipts. 

* ” * 


Truck Fee Boost Asked 
By Jersey Highway Board 

Increased New Jersey truck reg- 
istration fees and a reduction in 
allowable truck axle weights from 
34,400 to 20,000 were recommended 
by Gov. Driscoll’s highway com- 
mittee at a hearing conducted on 
possible legislation affecting the 
trucking industry. 

The proposed new truck regis- 
tration fee schedule, as explained 
by State Attorney General Theo- 
dore D. Parsons, would yield an ad- 
ditional $1,000,000 in annual reve- 
nue, The increases would range 
from $3 for trucks in the 2,000- 
pound classification to $54 for sin- 
gle-unit trucks in the 40,000-pound 
category. Parsons said the boost 
would amount to about $100 for the 
heavy tractor-trailers. 

* + . 


Philadelphia Denied Tax 


(On Corporate Income 
Ruling that the city cannot tax 
| revenue sources already taxed by 
the state, the Pennsylvania su- 
preme court held unanimously 
that Philadelphia has no au- 
thority to tax corporate and in- 
vestment income as was at- 
| tempted in a broadened local 
| income tax ordinance. 

Allowed to stand by the high 
state court, however, was that 





section of the amended ordinance, 
effective Jan. 1, which increased 
the city wage-tax rate from 1 to 
1% percent. 


* * * 


Drivein Shows, Billboards 
Called Highway Hazards 


Outdoor theaters and advertising 
signs have been criticized as high- 
|way hazards by Montana State 
| Safety Engineer L. D. Howard. He 
}asserted that they distract drivers, 
and added that distraction is 
among the leading causes of traffic 
accidents. 

The traffic hazard near outdoor 
theaters can be reduced by “some 
|consideration for approaches and 
exits and location of the movie 
screen,” Howard said. Noting that 
one theater in Montana is located 
so the screen is “directly in view 
of the highway,” he said “this cre- 
ates a ‘gawking’ attitude on the 
part of the driver on the road who 
wants a free show.” 












Dealer 


A high mortality rate was shown 
during 1949 by auto, motor, truck, 
parts and allied firms in Texas, 
with corporation status. 

Records at the office of the sec- 
retary of state showed that 40 firms 
had their charters of incorporation 
dissolved last year. 

Reasons for the dissolutions va- 
ried. Some firms preferred to oper- 
ate without corporation status 
while others went out of business 
or merged with other concerns. Still 
others took out foreign permits. 
Finally some had their charters 
dissolved by court order for failure 
to pay corporation taxes. 

° * * 


Boston DeSoto Dealers 


Form Association 


DeSoto dealers in the metropoli- 
tan Boston area held a meeting 
at which it was unanimously voted 
to incorporate and form a non- 
profit trade organization to be 
known as the DeSoto Dealers Assn., 
Inc. 

The following officers were elec- 





Doings 


from Carl Motor Co., which has 
operated the franchise for the 
past three years. The-business is 
being operated at the Hobson- 
Thurston location, 290 E. 4th St. 


* * * 


Orr Begins World Trip 

Verne Orr sr. (Chrysler - Plym- 
outh), Pasadena, Calif. and his 
wife sailed recently on a five-month 
trip around the world. They will 
go to Honolulu, Japan, China, 
Malaya, Ceylon, India, Egypt, Italy, 
Switzerland, Germany, Holland, 
France, England,-Scotland and Ire- 
land. 





* 


Martin Given New Post 
Bill Martin was recently ap- 
pointed used-car manager for Kai- 
ser Brothers (Oldsmobile), in Los 
Angeles. He is a two-time winner 

of the Mobilgas Economy Run. 


* * + 


Morley Smith Motors, Ltd. 


* * 








Morley Smith Motors, Ltd., has 
been incorporated with authorized 


ted: President, Frank H. Wing, | capitalization of $25,000. Registered 


Boston; vice-president, Joseph 
Hughes, Cambridge; treasurer, 
George Kramer, Boston; and 


clerk, Charles Johnston, Quincy. 

To serve on the board of direc- 
tors for a period of three years, the 
following dealers were appointed: 
Wing, Hughes and Kramer; for a 
two-year period: Boley Pierce of 
Salem and Johnston; for a one- 
year period: Joseph W. Rose of 
Lynn and James T. Delaney of 
Dorchester. 


* * 


Berry Board Listed 

Berry Motors, Inc., Corinth, 
Miss., announces that the follow- 
ing men make up the firm’s new 
board of directors: William H. 
Rea, J. Sterling Rockefeller, Ray 
Scott, Murray McConnell, Ara A. 
Cambere, Frank Berry Corinth, 
Harold H. Niles, Joseph Powell 
jr. and G. Gordon Meeks. | 


Sites in New Home | 


Sites Motor Co. (DeSoto-Plym- | 
outh), Fort Scott, Kans., is now! 
occupying a newly constructed | 
building at 1521 S, National. The 
firm had been in temporary head- 
quarters while the new showroom 
and garage were being tonstructed. 


Bill Green is manager of the firm. | 
* * - 


Scott and Pearce 


Scott and Pearce Motors, Inc., 
Shreveport, La., has filed articles 
of incorporation, listing capital 
stock as 100 shares no par value. 

* * + 


Norgar Motor Formed 


E. G. Norgar Motor, Inc., Bed- 
ford, O., has been incorporated 
with $10,000 capital by E. G. Nor- 
gar, George Frey and Philip Lustig. 

* + * 


Blytheville Willys 


Articles of incorporation have 
been filed by Blytheville Willys 
Sales Co., Inc., Blytheville, Ark. | 
Principals are Frank H. Ashby, | 
Phillip Robinson and Freeman Rob- | 
inson. Authorized capital stock 
was listed at $10,000. 

* + * 


* 





Elks Honor Morrison 


Cecil A. Morrison, manager of 
Farmer Motor Sales (Chevrolet), 
Rochester, N. H., is one of 56 mem- 
bers of Rochester Lodge of Elks 
who have been honored for 25 
years of membership. 

* * 7 


Ahlberg Names Haines 


James Haines has been ap- 
pointed sales manager of Ray 
Ahlberg Chevrolet Co., Ankeny, 
Ia., a Des Moines suburb. Haines 
had been with Paul Manning 
Chevrolet Co., Des Moines, for | 
the last five years. 

7 ” 


Stevens Remodeled 


Stevens Chevrolet Co., Dawson, 
Ga., has held formal opening of 
its remodeled home. A new parts | 
and accessory department has been | 
added with Joe McLendon in| 
charge, said Ragan Arnold, presi- | 
dent. 


* 


- + * 


Hobson and Thurston 

Hobson .and Thurston Motor 
Co., Colby, Kans., has purchased 
the Willys Jeep business there 
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offices of the firm are at 221 BE. 
Georgia St., Vancouver, B. C. 

+ * * 

Herb’s & Jack’s 
Herb’s & Jack’s Motor Sales, Inc., 

Lexington, N. C., has been organ- 
ized with capital stock of $50,000 to 
engage in a general garage busi- 
ness. Principals are Jack McCarn, 
Herbert Penry and R. G. Hedrick. 

* * © 


McGovern Gets Buick Deal 


Ray McGovern has been named 
a Buick dealer in Richmond, Va., 
and has opened McGovern Buick, 
Inc., at 1223 W. Broad St. 

+ . 


+ 
Riegel Names Casey 

Don Casey has been named to 
an executive post with Riegel 
Brothers, Spokane, the dealership 
announced. 

7 * 

Broadman Rejoins Dexter 

Harry Broadman has _ rejoined 
Dexter Motors, Inc. (Dodge), 1892 
First Ave., New York, as manager 
of the used-car department, the 


firm announces. 


o * 


Watsons, Slimp Incorporate 


Motor Truck Sales Co., San An- | 
tonio, Tex., has been granted a 


* 
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Procedures and sales methods by trained Sun Representatives. 
Personal instruction, movies and instruction manuals will be pre- 
sented in your shop. Mechanics will receive a one-week course of 
instruction in a Sun Technical Training Center near you, either in 
a full daytime course or part time course. An intensive four-week 
curriculum will be made available to selected operators to qualify 
them as expert Diagnosticians for your Diagnosis Department. All 
of your personnel will benefit by this specialized training. Efficiency, 
earnings and profits will show an immediate increase. 








THE NEW SHOWROOM OF SINNER 
dealership has also opened a new parts department. 


MOTOR 


50-year charter. Capital 


co., 


IN GREENFIELD, 


stock: | Healthy, was chartered by Miles 
$100,000. Incorporators: Jaycie Wat-| B. Schott, Harry C. Burns and 
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son, H. E,. Watson and C. A.|Margaret Yount with a nominal 


Slimp jr. 


* * * 


Ohio Dealers Incorporate 
Atwell Chevrolet Co., Chillicothe, 


Nowarro’s Modernizes 
Novarro’s Plymouth, Key West, 


capital of $1,000. 


* * 


was incorporated with $1,250 nomi-/|Fla., recently opened its modern- { 


R. P. Atwell. 
Mt. Healthy Motor Sales, Mt. 
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All of your employees will be indoctrinated in proper Diagnosis 





to Dan 


ce 


Ames Lady Py Mt ti! 





oa 


ee i rest 
Sst 


eT 


Y te Wriry, 






| nal capital by Norbert S., H. N. and | ized service department, according 
Novarro, company presi- 
(Continued on Page 21, Col, 1) 









Spend» Port BEFORE 
yar ney for Reps 













Vest, 
lern- 
ding 
resi- 
















(Continued from Page 20) 


dent. Included in the new equip- 
ment is a two-way loudspeaker 
system connecting the offices and 
garage. 

7 * * 


Northwestern Motor 
Northwestern Motor Co., Inc., 
Alexandria, La., was granted dis- 
solution of incorporation recently. 
* * . 


Lee-Wallace Opens 

Lee-Wallace Chevrolet Co., of 
Sparta, Tenn., has held formal 
opening of its new building. W. 
F. Lee is president and Gordon 
Wallace is vice-president and 
general manager. 

* + * 


Schweidler to Anderson 


Dan Anderson has bought Lake 
Shore Auto Sales and Service, Cul- 
ver, Ind., from Joseph Schweidler. 


* * * 


Allen’s Promotes Boes 


George Boes has been promoted 
to parts manager at Don Allen’s 


EQUIPMENT 


Floor plans, suggestions, report forms, testing equipment, 
background units and signs for your Diagnosis Depart- 
ment are included in the new Sun Program. This new 
department will be the ‘heart’ of your Diagnosis Pro- 
gram. The Diagnosis Department will feed work to all 
other departments with definite, accurate repair orders. 
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City Chevrolet, Buffalo. He joined 

the organization in 1947 and has 

served as assistant parts manager. 
+ ” * 


Mayes Joins Legislature 

Ed 8. Mayes (Dodge - Plym- 
outh), Centralia, Wash., has been 
appointed to serviec as interim 
representative to the state legis- 
lature by the Lewis county com- 
missioners. 


i “ip iegoa 
AFTER THE DUNCANS REMODELED—New truck and sales headquarters of Duncan Bros., * * * 


+ * * 


Kenslow Joins Muskogee remodeled and has the latest truck tools and equipment. 
C. A. Kenslow has purchased 








Inc. (Chevrolet), Pocomoke City, Md., was recently opened. 


___ 21 
plant and will house the parts de- 
partment, Keith said. 


* * * 


Cox to Butcher 
George W. Butcher has _ pur- 
chased Cox Motors (DeSoto-Plym- 
outh), Clearwater, Fla., and will 
operate under the name of Butcher 
Auto Sales. 


* * * 


Sparkman Joins Turner 


Wilson Turner, of Turner Motor 
Co. (DeSoto-Plymouth), Levelland, 
Tex., announces that A, A. Spark- 





'|man has become a partner in the 


firm and will be general sales man- 
ager. 


Plant has been completely 


Reid-Faubion Opens 
Reid-Faubion Chevrolet Co., Lev- 


interest in Muskogee Ford Co., 1947 with the Portland Packard incorporation with the secretary of |elland, Tex., has held formal open- 
Muskogee, Okla., where he will be | 27°?€: state. Capital stock was listed at|ing of its new two-story building 


* + * 


associated with Jack Foshee and $120,000. 
W. R. McCluskey. Kenslow had Larzalere to Handy 

been general sales manager of Bill! Larzalere Motor Co., Minneapolis, | 
Doenges Motor Co. (Ford), Tulsa.| Kans., has given up its Oldsmobile 


Keith Expands 


at Avenue H and 10th St. 


The firm is owned by R. S. Reid 
and A. B. Reid. Fowler Faubion is 
partner and operating manager. 


.* 2. 8 dealership to Handy Motor Co.|} A. C. Keith (DeSoto), Amarillo, a ee 
Townsend Joins Riley (Chevrolet). Tex., has announced that a 60-by- Deer, Quin Buy 
Walter A. Townsend has joined Ne ee 140-foot addition to the Keith Mo-| p, Keith Deer, son of J. P. Deer, 
Earl Riley Packard Co., Portland, Standard Incorporates tor Co. building is being erected. | and Louis C. Quin have purchased 





Ore., as parts and service manager.| Standard Chevrolet Co. Inc.,| This additional 16,000 square feet| Deer Motor Co, (Oldsmobile), Bee- 
He held a similar position since! Minden, La., has filed articles of! will double the floor space of the| Ville, Tex., from the senior J. P. 
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ADVERTISING 


Colorful mailing pieces, newspaper ads, radio spot an- 
nouncements, pick-up folders, signs and banners are part 
of the new packaged Diagnosis Program. They will help 
“spread the word” about your new Diagnosis Service 
and attract new and old customers to your shop. 


SUN DIAGNOSIS 
Promotes Profit-Making 
QUALITY CONTROL 


The need for pre-repair Diagnosis has long 
been recognized as essential for complete cus- 
tomer satisfaction and maximum service prof- 
its! Now, Sun provides a complete, packaged 
Diagnosis Program incorporating new, proven 
selling methods and Diagnosis Procedures. The 
new Diagnosis Program provides for the estab- 
lishment of a separate Diagnosis Department 
with appropriate backgrounds, signs and test- 
ing equipment, plus the indoctrination. of all 
your employees in proper Diagnosis Proce- 
dures. Included in the new packaged program, 
are training courses for Mechanics and Diag- 
nosticians, sales promotion and advertising 
plans and materials, as well as special sales in- 
structions for your greeters and service sales- 
men. You'll find that car owners are more than 
glad to pay for Diagnosis under the new Sun 
/ Diagnosis Program. A few highlights of the new 
>» Diagnosis Program are explained on this page. 

> Sun’s new ‘Dollars from Diagnosis” Booklet 
brings you the complete story. It’s yours with- 
out cost or obligation! Mail the coupon for your 
free copy TODAY! 
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ELECTRIC CORPORATION 


Dept. A, 6327 Avondale Avenue © Chicago 31, Illinois 


Ree RK MR Hk eR See we we ee 
Sun Electric Corporation 
6327 Avondale Avenue, Dept. A é 
Chicago 31, Illinois 







Send my free copy of the new Sun ‘Dollars from Diagnosis'' Booklet ex- z 
plaining full details of the new Sun Scientific Diagnosis Program. 
(C0 Send Bulletins on Sun Technical Training Schools. z 
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Deer. 


* * * 


Weisinger Moves 
Weisinger Motor Co. (Pontiac), 
Conroe, Tex., owned by Lewis E. 
Weisinger, has moved into its new 
3,000-square-foot sales and service 
building. 


Opening Day 
23 Car Sales Feature 


A&B Motor Debut 


Opening day in Perryton (Tex.), 
for this newest automobile dealer- 
ship, A & B Motor Co., Inc. (Ford- 
Mercury), resulted in the sale of 
the firm’s complete stock of 23 
1950 cars, owners Gene Akers and 
Dr. L. G. Blackmer report. 

Akers and Blackmer admit that 
they may have saved some of their 
sales for the special occasion of 
their grand opening—an occasion 
which featured an open house, a 
radio broadcast and a dance spon- 
sored by the junior chamber of 
commerce. 

Akers is general manager of the 
new $100,000 establishment, while 
Dr. Blackmer is not active in the 
management of the firm. J, W. Al- 
bright is assistant manager of the 
| concern, 





* * * 


Visitors Receive Presents 


Indian River Chevrolet Co. pre- 
sented three Cocoa (Fla.) citizens 
with several electrical appliances 
when they attended the opening 
showing of the 1950 Chevrolet. 


* * * 


Blytheville Corporation 
Articles of incorporation were 
filed with the office of the secre- 
tary of state at Little Rock, Ark., 
by Horner-Wilson Motor Co., Inc., 
lof Blytheville. Lorna W. Horner, 
A. J. Horner and C. J. Wilson were 
listed as incorporators. Authorized 
|ecapital stock was listed at $100,000. 
+ + + 
Reising Names Schwing 
John Reising, president of John 
|“Babe” Reising, Inc. (Nash), Cin- 
cinnati, has announced the appoint- 
|ment of Ray L. Schwing as new- 
|car sales manager. Schwing joined 
the Reising organization in 1934. 
* * + 


Sager Gets C of C Job 
| Albertis A. Sager, sales man- 
| ager of John D. Wendell, Inc., 
| 





Albany auto dealer, has been 
elected to the board of directors 
| of the Albany chamber of com- 
merce. 
* + . 


Lake Buick’s New Home 


Lake Buick Co. is occupying a 
new building, erected at a cost of 
| $50,000, in Belle Glade, Fla. The 
firm is owned by Belle Glade’s 
|Mayor Harold J. Rabin, Clyde R. 
| Parris and R. C. Davis. 


¥ * & 


Open House at Allen 


Ray and Al Allen (Buick-Olds- 
mobile-Cadillac), Cedar Rapids, 
Ia., recently held an open house 


| in the first completed unit of its 
| new building. By midyear they 
| expect the Motor Center to be 
| complete. 





_ 



































































































z are b 
a factor 
Car registrations by states are re- $ ° and b 
leased here weekly, as completed 3 3} They 
by R. L. Polk representatives in . $ charg 
state capitals. 3 = equipt 
a > AUS’ 
345; 3 
45 States Previously "49 oa 7306) 20532| 44129) 81399| 7463) 2414) 18380) 98257) 24035) 5944) 64599) 19973/ 23948) 130499/ 432 2856) 3288) 101) 439 487| | 10777| 8542) 5846' 14976 1670) 313| 364594 wag. ( 
Reported for December '48| 8668 6891 | 18666] 29565} 63790! 51432| 3889| 10570| 65891| 18437/ 4525| 52034| 8578| 17133| 100707| 3067) 4602| 7669| 483| 281/ 9491 10108) 6730| 6848) 9735) 1669) 548) 275406 tic). $ 
Indiana ‘49| -329/ «221/691 1257! -2498| 2578/59) 502) 3139 845! 1I7|—«-2399/ = S6I| 794) 4716) = 29) IN| 140 1 | 17| 475 -337|«-216| 755 = 47 1234! $4,150. 
‘48; 209) 172) + 550} 803/ 1734| 1359; 103) 266) 1728} 570) 120) 1417; 152) 550) 2809) - 86) 134) 220 4| 3 21} 345) —«175|=s«176| += 682) ~—s50 7| 7954 BUI 
i kK § 
Ohio ‘49 810|«-538| 1654| 3273| 6275| 5874| 158! 1488| 7520| 1943! 334) 5354) 1366| 1890/ 10887)  43| 301; 344) 5 4 | 852; 743; SOl! 1005) 131) 10) 28313 al 
er esd __ 48 697| 632! 1615) 2147) 5091) 3625) 222) 808) 4655) 1707} 351| 3991) 416) 1545) 8010! 202) 294) 496) 14 12 87 858; 494) 468) 603) 180 17| 20985 ., ' 
Oklahoma 49} 161). 109) 407/949) 1626) 18394) 44) S57| 2435 512) 88/1417) 394) S48) 2959 13} 32) 45) 2) | 5} 172; 134) 107! 277, 2 1] 7792 $1,819 
‘48; —«1791'—=s«4127|—=S 335] 648} ~=—s«1289) «41256} = 83 = 208} 1547} +300) ~=Ss77} ~=—«1538| =—«178| = 347} = 2440! = 4} 93) «57 2 14 220; 120) tit) 157) 58 | tis p 126 
_ SS. eee nv., 
Wyoming 49) 36, 18! 83). «149{ = 286) 295) = 12), 4] S371 130) 23) 338) 75] 5) I 5 16; 21 | | 62 50} 30/ 53 15) | 1539 $2,862. 
abi ‘48 | 34 26] = 47) ~=— 79) = 186) 175) S31 35 24\ 78 18 173 28 47 344 13 22 35 1| 3 50| 24 24 42 7 957 $2,656; 
All States '49| 10768! 8192) 23367| 49757| 92084) 88044) 2687| 20991! 111722) 27465! 6506! 74107) 22369! 27265| 1577i2| 522| 3316| 3838| 109/ 443) 545| 12338; 9806) 6700| 17066) 1892! 324) 414579 ot 
for December '48| 9787| 7848) 21213| 33242| 72090) 57847| 4328) 11887! 74062) 21092) 509!| 59153) 9352) 19622) 114310 3432) 5145 8577; 504) 296) 1074 1156., 7543) 7627| 11219) 1964) 572) 311419 penar 
12 Month ‘49 130516| 10331 273630827916 1035272 |806766| 37691 |186629| 1031086 | 372425| 80880/ 1031466 | 26935! |321033| 2075155 15827) 5799S) 73822| $087\ 3642) 10175| 137907|135328| 97771 | 199460| 28576| 506! |4838342 $169. 2 
Total 48] 105315) 82454|213923|347174| 748866486888! 32638 137512) 657038|244762| 59379| 709609, 17553! | 228939) 1418220) 57994 108367) 166361; 3223) 8610) 25400) 109497| 104156 77843/ 143120) 21408! 7210) 3490952 CAD 
es rey Ss a et 892; 
sed., $ 
680; ¢ 
Registrations, 10 States for J 1950-1949 Es 
7-pass. 
New Passenger Car Registrations, 10 States for January, 1990- = 
f Series 
61 and 
z CHE 
2 s sed., § 
Car registrations by states are released « 2 s ® é $1,418 
here weekly, as completed by R. L. a. 4 - 3 6 3 sesiott 
Polk representatives in state capitals. >~< E < o £ s sed., $ 
<s| 2 3 15 3 = 2 857; E 
oe 2 ° =e a > = Fiectih 
cpe., 
Arizona 50} 38; «29; = 84) s156) 307) 226 2; 58; 286; 4116; 22; 278) 69 86 571 4 4) 1 | 1 47; 25 16 80 10 3} (135! luxe m 
ee eee 49 38 32 36) «138 ~— 244) _—218| 9! 42] 269 84 3) 76) 9 66 208| 6b 10 16 } ot 67; 4/ 23 76 7 1042 CHR 
Delaware 50} 27; 18; 66) 0) 221) 209 2) 74, «285; (90 9; 263) 59) 109 530 2 10} 12 2| 1| 18 16} 21 59 6 1171 153.75, 
ke all 49} —-20)_—s2t|_ 93] 4} 228} tea; 9} 2} 200} 6) 73) 73] 52} 903) SS) 2| | si_—ai_—si7|_— a] Sas] S| | __— a 
District of Columbia ‘50; 82 32; 117) 213) 444) «(387 18; 9%) SOl! 132 9| 409 127; 158 835 2 3 5| 3 4| 70 34; 20) Ss «57 3 2| 1978 $3,069. 
ee ae 49 68 49\__226| _342|—685)_——34! 25, 72| 438) 198 74{ 120) 137 76| __-605 4 ee 4 2 94 56 53 49 10 | 2009 761; 1 
Nebraska "50, 142 78| 252; 506; 978; 98! 14) 204) 1199) 366 28; 1137) 163) 293) 1987) 10) 25) 35) | 4) 80; 72 55; 210 12 | 4632 a 
j i. 56 153| 444, 775| 784 32} 90) 906, 213 43; 342/ (121/ 101| _820 38, SI 89 10! 1| 9 79} 56 = 49|_—s«*1:27 13 | 2934 een. 
New Hampshire 50} 27 18! 62; 94) 201/ 203 4, 28) 235 70 9| 262 38; 104 483 3 9 12; | | ! 33; 28 Wl 26 " 2} 1043 $4,027. 
ee 8: _'49|__-25} 23} 79) ——97|_—224) 160 7|_-27|_—(*194)_— 71) 20) 103) — 38} 40) 272 3} 13) _—_—* | 4 2822; 0} 2310 813 ae 
North Carolina "50; 154) 126; 444! 784) 1508! 1624 19| 326; 1969| 552; 32) 1891! 306) 395) 3176 4, 27; 31 3| 9 15} 103) S99) 6B} s22 16 3} 7221 other : 
Mes ik “a 49) 1561 «124 += 340| += 665) 1285) +1393) ~=91} = 202) 1686) = 428 93; 622) 206 232) 158! 39; 68} +107; #19 5} 3 234) (120) +140) ~=(19! 53 4| 5438 CRO 
South Carolina ‘50/7 73| 277; 394; 821! 979 3} 199; 118t| 300 22; 1068; 196! 218; 1804) I 2) 3) | 2) 2! 78 ee Le) 7 4| 4107 roadst 
ae att} 76] 153] 2369} ~— 82] 759) ~— 44 t08]_—t| 98} = 43}_—-230)_—s130]_~—s 94} ~— ee} S| 9], S94} So} 8} 9} S08} S| 44} 2} S28] S487 as 
Uteh 50} 54) 52) 104! 178; 388) 263 6; 50) 319; 9% 13) 288 72 78) 546 5 3| 8| 2| 2| 3| 53} 51! 29 55 5 | 1461 210.50. 
Sees arit eta ns yt: '49| 33 24 65) 129) «= 251) ott 10 36| 257 a5 20; (120; #37| 375 337 uN 21; 32/ 5| 55 34 29 39 6 1045 8-pass. 
Vermont 50} 22 22; 59! «110)s- 213) =: 108 4) wt} 123) 6 5} 229; 60! 74) 433 I 13); 14) | 2| | 16} 16) ot 22 14) | 864 huts 
ae na ae 49) 19 30 68 94 211 140! 9 29 178 74 a 90 34 33 239 3 12 15) 1} 2) 6) 31) 2! 19 24 5) 752 Hydra 
West Virginia 50} (123! 62! 222; 421; 828) 583 14) 117) (714) 1% 19} 837) 102) 205) 1359 4, 21 25 | | Ny 60} 61; 43 69; 22) | 3192 tional 
'49| 106 67; 183) 339 695) 415 27| = 67'S 509,183 31/249! 100/ 92 655 15} 27] = 42 1] . 8! 6! 66] 70! ~=—23 1] 2212 bor 
10 States Reported '50| 746 510! 1687; 2966; 5909! 5563 86! 1163) 6812! 1982! 168) 6662) 1192! 1720) 11724; 32) 17) 149 9) 2I 38 558; 463/ 305| 912! 106 14) 27020 Siento 
to Date for January . ‘49| 671/502} _ 1396) 2711| 5280) 4585) 273) 700) +5558) 1606! 391) 2025) 905) 861, 5788, 139 236| 375 46 13 73 803} 505) 467) 727| 160 11] 19806 ast—4: 
sed., | 
$2,346 
options 
° . a FOR 
2-dr. 
New Commercial Car Registrations, All States for December, 1949-1948 ‘Se 
sed., § 
| Deluxe 
| 2 } $1,511; 
Truck registrations by states are a ; 3 i 3 Truck registrations by states are $1,637; 
released here weekly, as com- + - sS r s > e released here weekly, as com- H $1,595 
pleted by R. L. Polk representa- ° $ 3 $ 2S 9 = pleted by R. L. Polk representa- FOR 
tives in state capitals. 3 E ? : z 3 = 8 tives in state capitals. | gomp, 
<= = | a. = = ; é ' 
Oo a f = “ a > = | i = ir 
46 States Previously '49| -162| 174) 25148; = 47 358 | 231| 8281| 130) 19998) 26| 5084) 5689) 23! 710; 184) 254/  14| 3740| 766) 1928; 189| 73136|'49 46 States Previously 
Reported for December Ss ‘48; 210 177| 22177| 103} 550) 243) 7945 tit} 11492 22| 5526| 6345 57| 584 595 | 24| 3948) 618) 4548) 275| 65550/'48 Reported for December Fir 
Indiana 49) 2} 671) 2 8} 5| 252) 580 | 114) 250 | 7 © | | 131 38; 37 7| 2120)'49 Indiana MO 
af ares ‘48 | | 607 4 14) 6) 175 4; 310 1} 180; 324 2! 15 200 34/130 1! 2007/'48 throu 
Oklahoma "49| | 1142! 2 2| 2| 321) | 879) | 163{ 215) 2 4 5 | 149) 16) 62 3| 2967/'49 Oklahoma | owne 
ee Noe ‘48 | 923 2 | 2; 249) i $i? | 157] 232 a 9 121 12 137 2366 ‘48 * dama 
Wyoming *49| | | 206) | 1! | 51) | 082] | 50 5! | | | 1} | 35 | 35) | 582 |'49 Wyoming | 
48 5 9 | 50 52 |} 35 44 | 18 53 1} 359/48 j 
a i sepia ae eccentric Aine ene iii A ie aca dN  CIeecceincennrintieirneenanmemma ta 
All States '49| 162) —«176| 27167; 51! 369! += 238) 8905! + 130| 21609} 26! ~S411| 6205) 23) 719 193; 271 14; 4055; 820) 2062! 199| 78805/'49 All States ) 
for December ‘48| 210) + —:177| 23802; +109} +=574| 251) 8419) 115) 12371 23; 5898] 6945, 58| 590 620| 24) 4287| 664! 4868; 277) 70282/'48 for December 
Le MG AA Re | ee Ae 
12. Month '49| 1655! 1626/345519| 871| 5172! 3577| 116956! 1225/202179| 337| 80407| 91164) 392! 6866! 775| 4003! 229| 55099| 8318! 32765) 2826/ 961961 |'49 12 Month 
Total 48} 2770) 2958) 302219) 2411) 10657} 5618/114431| 4026/225729/ 811! 74857| 125203) 478! 9795 10773| 411 50657) 11603) 76484) 3283| 1035174/'48 Total i 





New Commercial Car Registrations, 
2 2 oe ee ee | 


| 









Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 


Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 





13 States for January, 1950-1949 | 


Brockway 
Diamond T 
International 
Kenworth 
Sterling 
Studebaker 
Willys-Overland 
Miscellaneous 


. 
° 
Lv 
© 
= 
a 
< 
















































































Arizona 50} 109 2 50 126| 37) 12 5 \ 25 2 16 2 387 |'50 Arizona 
[aes - / 49) 136 5 \ 39 1. eo 25 25 2 43 2| 36 2. oy) Oe a 
Connecticut ‘50 5 4; 169 | 4) 8| 64) 5; 105 39 44 | 18 2 ' 16 - 10 2) —-504)'50 Connecticut 
a : aa Siete ai ccc EL gee ND Mo ae 36} 33 3}__499''49 = ipod 
Delaware ‘50 ! 2 78 3 22 84 14 24 | ' 2 I 13 2 3 2 252 |'50 Delaware 
ee i ao 81 | | 1| i} 344 57 23 27 a PrOee _i 6S | 255 |'49 —— 
District of Columbia *50) 7 48 | | 10 24 30 9 15 | 3 5 3 | | 156 |'50 District of Columbia 
ian) 8%. 49) 10) _56 | 4 2|__—‘52 6! a See 4\ ae oe ee 258 | '49 
Michigan "50 ' 922 5 15| 294 7| 722 1} 137) «147 10 ' 8 93 9 16 2| 2390|'50 Michigar 
— 49] | st} 944 5 14 16| 306] —*10|—«392 151] 218 ee wf ae | 17 19 99 it] 2340! '49 
Nebraska 50) 387| 15 1} 1t2i | 305 6 63; 136 1 2 62 3 40 1133)'50 Nebrask 
ove ice 1. 332 Se ee 3] 162) 79\ 204 a 3; | &% . 90 14} 1164/'49 
New Hampshire "50 37 20 24 13 13 2 3 3 2 | 117|'50 New Hampshire 
rae “e 49 i 50 t 15} ! 26! | 8| 17 | 3 ¥ 7 | 129/ ‘49 
New Mexico ‘50 253 ! 67 112 67 37 2 4 I 58 2 18 3}  625|"50 New Mexicc 
a be 49) 87 | 28 43 18 13 19 9 3 221 |'49 
North Carolina ‘50| 3 572 | 2} 210 1| 632 105 80 26 2 3 2; 108 13 16 6| 1781 |'50 - North Carolina 
tie Seg te 4 833 i 7 204 3} 404 86; 220 13 7 112; 20/113 15! 20421 '49 
South Carolina ‘50| ! 324 | ! | 9 26! 68 63 8 | 59 7 8 893|'50 South Carolina 
sad j a ey 49 ! 416 a 106 17! | 52 92 23 ! 52 8 47 973 |'49 
ee) de aa leet aa len noel coe aa I 
Utah ‘50 Ww ' 5 3 25 63! im. 6 6S 1 4 ! 7 14 4) 295|'50 Uta 
Ais a mn 49) 87 | 29 ! 75 2} 3% 33 ! 3 | % 2} 20 3} _-319|'49 
Vermont ‘50| 45 | | 23} 22 20; 28 10 1 6| 2} «157 |'50 Vermon* 
we, é eset ae | 65 \ 28 | | 42/ in’ ol 30 2 17 2 10 1 217|'49 a 
West Virginia 50| 251) | | 80, 3 240 | 61) 54 8 | 2) 22 7 49 | me West Virginia 
es oe oe rT 3} 115} 126} 39) 63 3 wae: 37/10) ~—=«98 | _ 741} "49 
13 States Reported ‘50,18 6| 3306; 2) 31; 45), 1084) 16) 2726 8| 660) 68! 8} BI 9; 23) 2| 481) 60) 199) 23) 9469)'50 ~ «SAB. States: Reported 
to Date for January '49 26 11] 3465} 14 82 25; 1150) 20; 1688 ‘| 582; 1040 3 73 4 2| 570! 89; 559| 63) 3500|"49 to Date for Teanery 




















TOTAL 


135) 
1042 
1171 

888 


1978 
2009 


4632 
2934 


1043 
813 


7221 
5438 


4107 
2673 


1461 
1045 





752 


3192 
2212 


27020 
19806 


isly 
ber 


diana 





noma 





ming 


tes 
er 


ith 
tal 








+ 








rhe following advertised delivered prices 
arc based on factory retail prices at the 
factories, They include dealer delivery 
and handling charges and federal taxes. 

They do NOT include transportation 
charges, state sales taxes or optional 
equipment. 

AUSTIN—Four—4-dr. sed. 
345; 2-dr. sed. (Dorset), 
wag. (Countryman), $1,445; conv. (Atlan- 
tic), $2,345. Six—4-dr. sed. (Sheerline), 
$4,150. Delivered in New York.) 

BUICK—Special Series 40—4-dr. tour- 
back sed., $1,957 (deluxe, $1,999); 4-dr. 
jetback sed., $1,925 (deluxe, $1,968); sed. 
epe., $1,872 (deluxe, $1,915); bus. cpe., 
$1,819. Super Series 50—4-dr. sed., $2,157; 
"126"’ 4-dr. sed., $2,230; sed. cpe., $2,059; 
conv., $2.494; Riviera, $2,157; stat. wag., 
$2,862. Roadmaster Series 70—4-dr. sed., 
$2,656; ‘130°’ 4-dr. sed., $2,761; sed. cpe., 
$2,551; conv., $3.004; Riviera, $2,877; stat. 
wag., $3,430. (Dynafiow standard on Road- 
master, optional on Special and Super at 
$169.20.) 

CADILLAC—Sertes 61-—4-dr. sed., $2,- 
892; club cpe., $2,787, Series 62—4-dr. 
sed., $3,260; club cpe., $3,176; conv., $3,- 
680; Coupe De Ville, $3,549. Series 60 
Special—4-dr. sed., $3,828. Series 75— 
7-pass. 4-dr. sed., $4,812; Imperial 4-dr. 
sed., $5,001. (Hydra-Matic standard on 
Series 62 and 60 Special, optional on Series 
61 and 75 at $174.25. 

CHEVROLET — Styleline Special — 4-dr. 
sed., $1,460; 2-dr. sed., $1.413; club cpe., 
$1,418; bus. cpe., $1,339. Fleetline Special 
—4-dr. sed., $1,460; sed. cpe., $1,413. 
Styleline Deluxe—4-dr. sed., $1,539; 2-dr. 
sed., $1,492; club cpe.. $1,508; conv., $1,- 
857; Bel Air, $1,751; stat. wag., $2,004. 
Fleetline Deluxe—4-dr, sed., $1,539; sed. 
cpe., $1,492. (Powerglide optional on De- 
luxe models at $158.50.) 

CHRYSLER — Royal — 4-dr. sed., $2,- 
153.75; 8-pass. 4-dr. sed., $2.875; club cpe., 
$2,133.75; stat. wag., $3,183.25. Windsor 
—4-dr. sed., $2,348.50; 8-pass. 4-dr. sed., 
$3,069.75; club cpe., $2,327.50; conv., $2,- 
761; lim., $3,196. Saratoga—4-dr. sed., 
$2,667.25; club cpe., $2,641. New 
—4-dr. sed., $2,773; club cpe., $2,756.75; 
conv., $3,263. Town & Country——-Newport, 
$4,027.75. Crown Imperial—4-dr. sed., $5,- 
253.75; lim., $5,358.75. (Prestomatic op- 
tional on Royal at $120.90, standard on 
other series.) 

CROSLEY—2-dr. sed., $866; conv., $866; 
roadster (Hotshot), $861; stat. wag., $894. 


$1,295; stat. 


DeSOTO—Deluxe—4-dr, sed., $2,006.25; 
club cpe.. $1,995.75; Carry-All sed., $2,- 
210.50. Custom — 4-dr. sed., $2,193.75; 
8-pass. 4-dr. sed., $2,882.75; club cpe., 
$2,175.75; conv., $2,598; stat. wag., $3,- 
112.75; Suburban sed., $3,198.75. (Tip-Toe 


Hydraulic Shift standard on Custom, op- 
tional on Deluxe at $120.90.) 
DODGE—-Wapyfarer—2-dr. 
roadster, $1,744.50; bus. 
Meadowbrook—4-dr. sed., 
net—4-dr. sed., $1,944.75; 8-pass. 4-dr. 
sed., $2,634.25; club cpe., $1,931; conv., 
$2,346; stat. wag., $2,882.50. (Gyro-Matic 

optional on Coronet models at $94.60.) 

FORD—Deluxe Six—4-dr. sed., $1,471.50; 
2-dr. sed., $1,424; bus. cpe., 
Deluxe Eight 4-dr. sed., $1,545; 2-dr. 
sed., $1,497.50; bus. cpe., $1,419. Custom 
Deluxe Six—4-dr. sed., $1,558; 2-dr. sed., 
$1,511; club cpe., $1,511; stat. wag., $2,- 
027.50. Custom Deluxe Eight—4-dr. sed., 
$1,637; 2-dr. sed., $1,589.50; club cpe., 
$1,595; conv., $1,948; stat. wag., $2,106.50. 

FORD OF BRITAIN—4-dr. sed. (Prefect, 
cloth), $1,040; 4-dr. sed, (Prefect, leather), 
$1,077; 2-dr. sed, (Anglia), $947, (Deliv- 
ered in New York.) 


sed., $1,755; 


cpe., 
$1,865.75. Coro- 


Fire Sweeps Surry Hudson 


MOUNT AIRY, N. C.—Fire swept 
through Surry Hudson Sales Co., 


owned by H. B. Thomas, causing | troduced 
damage estimated at $50,000. 


auto Dealers 
$ 





Yorker | 


$1,628.75. | 


aroma | of the code, as well as a substantial 


| 933; 
(Devon), $1,- | 








| 
| 
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FRAZER—4-dr. sed., $2,395. Manhattan 
—4-dr. sed., $2,595; conv., $3,295. 


HILLMAN MINX — 4-dr. sed., 
conv., $1,745; stat. wag., $1,825. 
ered in New York.) 

HUDSON — Pacemaker Six — 4-dr. sed., 
$1,933; 2-dr. sed., $1,912; club cpe., §$1,- 
conv., $2,428; bus, cpe., $1,806.50. 
Super Six—4-dr. sed., $2,105; 2-dr. sed., 
$2,068; club cpe., $2,101.75; conv., §2,- 
628.50. Super Eight—4-dr. sed., $2,189; 
2-dr. sed., $2,152; club cpe., $2,185.75. 
Custom Commander Six—4-dr. sed., $2,- 
231.50; club cpe., $2,257.25; conv., §$2,- 
809.25. Custom Commodore Eight — 4-dr. 
sed., $2,365.50; club cpe., $2,341.25; conv., 
$2,893.25. (Super-matic optional on all 
models at $199.31.) 

KAISER — Special — 4-dr. sed., $1,995; 
Traveler, $2,088. Deluxe—4-dr. sed., $2,- 
195; Vagabond, $2,288; conv., $2,195; Vir- 
ginian, $2,995. 

LINCOLN — 4-dr. sed., $2,574.50; club 
cpe., $2,527. Cosmopolitan — 4-dr. sed., 
$3,238; club cpe., $3,185.50; conv., $3,948. 
(Hydra-Matic optional on all models at 
$174.25.) 

MERCURY—4-dr. sed., $2,031; Model 72 


$1,495; 
(Deliv- 


club cpe., $1,978.50; Model 72a club cpe., 
$1,875; conv., $2,409.50; stat. wag., §$2,- 
560.50. 


NASH — Statesman Deluxe — bus. cpe., 
$1,633. Statesman Super—4-dr. sed., $1,- 
738; 2-dr. sed., $1,713; club cpe., $1,735. 
Statesman Custom—4-dr. sed., $1,897; 2-dr. 
sed., $1,872; club cpe., $1,894. Ambassador 
Super—4-dr. sed., $2,064; 2-dr. sed., $2,- 
039; club cpe., $2,060. Ambassador Cus- 
tom—4-dr. sed., $2,223; 2-dr. sed.( $2,198; 
club cpe., $2,219. (Hydra-Matic optional 
on Ambassador models at $158.50.) 

OLDSMOBILE — Series 76 — 4-dr. sed., 
$1,835 (deluxe, $1,903); sed. cpe., $1,761 
(deluxe, $1,829); 2-dr. sed., $1,777 (deluxe, 
$1,845); club cpe., $1,735 (deluxe, $1,803); 
conv., $2,151; Holiday, $2,019 (deluxe, $2,- 
124); stat. wag. deluxe, $2,520. Series 88 


—4-dr, sed., $1,999 (deluxe, $2,077); sed. 
cpe., $1,925 (deluxe, $2,003); 2-dr. sed., 
$1,941 (deluxe, $2,019); club cpe., $1,899 
(deluxe, $1,977); conv., $2,315; Holiday, 
$2,183 (deluxe, $2,288); stat. wag. deluxe, 
$2,683. Series 98—4-dr. sed., $2,320 (de- 
luxe, $2,414); 4-dr. town sed. $2,288 


(deluxe, $2,382); sed. cpe., $2,246 (deluxe, 


Eight States 
Study Revision 
Of Motor Laws 


WASHINGTON. — Eight state 
legislatures are considering legisla- 
tive proposals designed to bring 
state laws more closely in conform- 
ity with the uniform vehicle code, a 
survey by the National Highway 
Users Conference reveals. 

Georgia bills, 
recess, include a certificate of title 
law conforming closely with Act I 


part of Act V, including uniform 
vehicle and truck lighting require- 
ments. 

Kentucky proposals include that 
part of Act V which prohibits re- 
moval or defacing of the serial 
number on motor vehicles, extend- 
ing the provisions to include farm 
machinery which is not included 
in the uniform code, as well as a 
part of the certificate of title act. 

A number of bills have been in- 
in Massachusetts, each 
embodying some segment of the 
uniform code. 

In Mississippi, the major portion 
of Act I, providing certificates of 
title has been introduced, including 
several definitions not .contained in 
the uniform code. That part of Act 
V requiring a complete stop by 
vehicles while school buses are 
stopped for loading or discharging 
pupils has also been presented be- 
fore the legislature, with similar 
bills in Maryland and South Caro- 
lina. 

Various New York bills governing 


| motor vehicle equipment have been 
| introduced. Bills requiring vehicle 


registration applications to show 
mortgages and liens have also been 


| introduced in this state. In Virginia 
| that part of Act V requiring parked 


vehicles to dim headlamps has been 
introduced. Some parts of Acts III 
and IV requiring municipal liability 
protection and financial responsi- 
bility coverage have been introduced 
in Kentucky and Massachusetts. 





Commie Tire Rubber Use 


OTTAWA. - 
ernment reports that consumption 


of all rubber for the manufacture | 
|of tires, tubes and tire-repair ma- | 


terials advanced to 8,742,504 pounds 
in December, comprising 5,526,002 
pounds of natural, 2,126,000 syn- 
thetic and 1,090,502 reclaimed. This 
compares with 8,039,294 pounds in 
the preceding month, including 


| 5,021,730 pounds of natural, 2,045,895 


synthetic and 971,669 reclaimed. 


Ruebel & Smith Executive 
Horace H. Doty has been named 


an executive of Ruebel & Smith | 


(Dodge-Plymouth), St. Petersburg, 
Fla. 


Current Prices on New Automobiles 


introduced before | 


The Canadian gov- | 





$2,793; 


Holiday, 
(Hydra-Matic op- 
tional on all series at $158.50.) 
PACKARD — Eight — 4-dr. sed., $2,249 
(deluxe, $2,383); 2-dr. sed., $2,224 (deluxe, 


$2,340); conv. deluxe, 
$2,404 (deluxe, $2,662). 


$2,358); stat. wag., $3,449. Super—4-dr. 
sed., $2,633 (deluxe, $2,919); 7-pass. 4-dr. 
sed. deluxe, $3,950; 2-dr. sed., $2,608 (de- 


luxe, $2,894); conv. deluxe, $3,350; lim. 
deluxe, $4,100. Custom—4-dr. sed., $3,935; 
conv., $4,480. (Ultramatic standard on 


Custom, optional on other series at $185.) 


PLYMOUTH — Deluxe P19 — 2-dr. sed., 
$1,507; Suburban, $1,855; bus, cpe., $1,- 
385.75. Deluxe P20 — 4-dr. sed., $1,566; 
club cpe., $1,534.25. Special Deluxe P20— 
4-dr. sed., $1,644; club cpe., $1,617.50; 
conv., $1,997; stat. wag., $2,387. 

PONTIAC—Chieftain Six—4-dr. sed., $1,- 
761 (deluxe, $1,856); 2-dr. sed., $1,710 
(deluxe, $1,805); club cpe., $1,710 (deluxe, 
$1,805); conv. deluxe, $2,138; Catalina de- 


luxe, $2,016 (super deluxe, $2,074); stat. 
wag., $2,280 (deluxe, $2,359); bus. cpe., 
$1,587. Chieftain Eight—4-dr. sed., $1,829 


(deluxe, $1,924); 2-dr. sed., $1,779 (deluxe, 
$1,874); club cpe., $1,779 (deluxe, $1,874); 
conv, deluxe, $2,206; Catalina deluxe, $2,- 
085 (super deluxe, $2,143); stat. wag., 
$2,348 (deluxe, $2,427); bus, cpe., $1,656. 
Streamliner Six—4-dr. sed., $1,740 (deluxe, 
$1,835); sed, cpe., $1,689 (deluxe, $1,784). 
Streamliner Eight—4-dr. sed., $1,808 (de- 
luxe, $1,903); sed. cpe., $1,758 (deluxe, 
$1,853). (Hydra-Matic optional on all 
models at $158.50.) 
RENAULT — 4-dr. sed., 
ered in New York.) 
STUDEBAKER — Champion Deluxe — 
4-dr. sed., $1,597.25; 2-dr. sed., $1,565.50; 


$1,035. Deliv- 
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luggage. Fashion colors 


Leather binding and handles. 


tempo's economy price. 


Brown or Black Cowhide Trim. 


No. 800 — 3-piece Set 
YOUR DEALERS’ COST $49.50 Set 





Contempo Presents... 


The Ultimate in LOW-COST Luggage 


No. 552 Two-suiter 
Size: 24x 18 x72" 


2 
3-Pc. set only 4950 


LADIES’ POPULAR TRAVEL SET 
Smart Long-bound styling with lightweight yet 
sturdy construction, same as our finest leather 
in durable water- 


proof canvas, reinforced with Top-grain 
Solid brass 


hardware. Rich rayon linings with full shirred 
pockets and tie-tapes. All this quality at Con- 


COLORS: Gray, Maroon, Green or Navy 
with White Rawhide Trim. Also Tan with 


List Price Including Fed. Tax $89.50 Set 


23 





7315 
in the 
ie firm moved to its present site in 1943, having started in 1909 in 
a two-stall repair shop. Joseph E. Busam is president. His father, the late Joseph G. 
Busam, founded the firm. Other officers are George Smith, general sales manager; Clyde 
Wilder, used-car manager; Victor R. Smith, service manager, and Roy Oder, parts manager. 


PACKARD FIRM MODERNIZES—Joe Busam Motor Sales (Packard) 
has aan see its modernized showroom, commemorating 40 years 


CINCINNATI 
Vine St., 
automobile business. 





club cpe., $1,591.75; bus, cpe., $1,497. | 023.75; 2-dr. sed., $1,992; club cpe., §2,- 
Champion Regal Deluxe—4-dr. sed., $1,676; | 018.25; conv., $2,328.50. Land Cruiser— 
2-dr, sed., $1,644.50; club cpe., $1,670.75; |4-dr. sed., $2,186.75. 


WILLYS-OVERLAND—Four — Jeepster, 
$1,603.01; stat. wag., $1,709.08; stat. wag. 
(four-wheel-drive), $2,008.27. Six — Jeep- 
ster, $1,639.85; stat. wag., $1,814.33. 


conv., $1,981.25; bus. cpe., $1,576. Com- 
mander Deluxe—4-dr. sed., $1,902.59; 2-dr. 
sed., $1,871; club cpe., $1,897.25. Com- 
mander Regal Deluxe — 4-dr. sed., $2,- 
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No. 518 Short Trip 


No. 550 C nion 
* a Size: 18x13¥.x5%4" 


No. 551 One-suiter 
Size: 21 x 14 x 7” 


Size: 24x 18 « 5%.” 


Matched Luggage for Men 
in Fine Top-Grain Cowhide 


You'll like the clean-cut, new 1950 styling at Contempo's sensible 
lower prices. Each piece solidly constructed of Top-grain Aniline 
Cowhide. Wide 42-inch bands on sides of each bag, and leather- 
covered steel center-frame give extra strength and longer wear. 
Here's a bag for every need. The two-suiter for extended trips; 
one-suiter for week-long trips; Companion for week-ends; the 
18-inch bag for short business or airplane trip. Expertly designed 
interiors for quick, efficient packing. Auto dealers, coast-to-coast, 
are selling Contempo Quality Luggage for Extra Profit and an 
added service to customers. Try a sample set today. Satisfaction 
guaranteed. 
COLORS: Smooth Suntan or Ginger Cowhide; 


Also 2-suiter and Companion in Black or Brown Walrus Grain 





Your List Price 

Style No. Item Dealers’ Cost Inc. Fed. Tax 
552 24” 2-Suiter $29.50 $59.00 
551 24” 1-suiter 28.50 57.00 
550 21” Companion 25.00 50.00 
518 18” Overnight 22.50 45.00 


=e ewe Send Order Form Today w=. a» aw -= 


CONTEMPO Luggage Co. 170 Fifth Ave.,N.¥.C. 10, 
Please ship the following numbers. 


1) (enclosing check) C] (Ship C. O. D.) 
C] (Ship Open Account. Bank references attached) 


Dealer's Cost 


Color Quantity 


Style No. 
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The Nash Airflyte car and 10 competitive makes tested in the wind tunnel research pro- 
gram at the University of Wichita are shown. In the background is the huge wind tunnel 
in which the first tests on full-size modern cars were made for an automobile manufacturer. 


Professor Kenneth Razak, Director of the School of 
Engineering, University of Wichita, supervised wind- 
tunnel tests of 11 leading cars, shown at right. Razak is 
seated at control panel. 


The Nash Airflyte in the wind tunnel, where this car's 
aerodynamic superiority was proved in the most ex- 
tensive wind-tunnel tests ever made by a car manvufac- 
turer on full-sized automobiles. 


3 WHY NASH 


Accurate apparatus and instrumentation were used in : 

the wind tunnel to chart the air drag and air flow char- D E § i G N 
acteristics of each car tested. Wind-tunnel results were : 

correlated and confirmed by road tests. 


In Nash, (see 6) the tapering topline carries and ventilator windows. (3) Enclosed wheels 
airflow smoothly almost to the rear bumper _ front and rear. (4) Curved underside skirts 
before turbulence occurs. Also beneficial are (5) Clean“‘bottom.” These features contributec 
(1) Clean front end. (2) Curved windshield to the 20.7% superiority of the Nash Airflyte 
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What is the truth about motor car streamlining? 


Does it mean anything? 


Can the shape and design of an automobile really 

affect its performance—its economy—its safety? 
Here are the facts—not opinions—but cold 
facts, exhaustively proved and validated. 


For the first time, full-size cars have been tested 
in a wind tunnel by a motor car manufacturer, 
with modern scientific methods. These impartial 

tests—of eleven current leading makes of cars— 
have been made at the University of Wichita, 


a center of aerodynamic research. 


These tests were authentic. They are as exact as 
those used in streamlining supersonic fighting 
planes. Air drag on these cars was measured 
and compared, static and dynamic pressures re- 
corded, “‘lift’’ measured at front and rear, at 
speeds from 30 to 85 miles an hour. Wind- 
tunnel findings were then affirmed by road tests. 


Here are the facts. 


Fact One: “Air Drag’’ (air resistance) 


is the greatest single force opposing movement 

in open country driving. In the average car at 55 

miles an hour, air drag eats up 59% of the power 
used by an engine to move the car to its destina- 
tion. Even at 35 miles an hour, it eats up 41.4%. 


Fact Two: There is a great and measur- 
able difference in a car’s ability to overcome air 
drag. That ability rests mainly upon the shape 
and styling of that automobile! 


Fact Three: Of all cars tested, the 

Nash Airflyte is America’s best aerodynamic 

design—with 20.7% less air drag than the aver- 
age of all cars tested—at every speed, from 30 

up to 85 miles an hour. In comparison, other 
cars used up to 51% more engine power in 
overcoming air drag. 


Fact Four: Better aerodynamic design 
pays off in more efficient, economical perform- 
ance, and also reduces wind-noise, adds to sta- 
bility and safety at higher speeds. 


You bet streamlining is important! 


It means that in outward design alone, the Nash 
Airflyte owner gains extra economy, extra per- 
formance, extra comfort, and safety other cur- 
rent car owners don’t get. 


It means that at higher speeds he has the ef- 
fectiveness of a much more powerful engine 
without added operating cost. 


And—we repeat—all of that is gained by stream- 
lining alone—by designing an automobile as it 
should be styled—not by whim or fancy, but by 

beauty built on sound, known aerodynamic laws. 


This is typical of the way we think, and work, 

and apply our energies at Nash. You see it 
exemplified again in Airflyte Construction. . . 
in the outstanding reputation of Nash high- 
compression engines .. . in the developments 
that year after year flow from Nash engineering 


laboratories. 
Better than anything that can be said, they are 


the proof that—‘‘There’s Much of Tomorrow 
in all Nash does Today.”’ 


Pressure tapes and Pitot tubes, fixed to the car-bodies tested, registering 


air velocities, static and total pressure at some 50 separate points. 


Lhe LLntassader * Lhe Fralesman Great Cars Since 1902 


Nash Motors, Division Nash-Kelvinator Corporation, Detroit, Mich. 


| There’s Much of Tomorrow in All 


Nash Does Today 
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Passenger Car Registrations, 12 Months Total, 1949-1948 
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Car registrations by states are re- - F y 
leased here weekly, as completed $ 2 8 
by R. L. Polk representatives in $ ; § é 
state capitals. 3 é 5 ; 
49) 6516) 11733) 12087) 547! 2942) 15576) 3377) 704) 14230) 2531; 3165) 24007) 174) 579, 753) 31) —-2|-—«4138)—«41299)«1329) 826) 2249) 319) HN) «58273 
Alabama ) aTT | O58 302) 507, | 7791| 77811 356, 1488/9625, 1901/43, «10170/ 1581, 2011, 16096 .681| 1330) 2011, 33 5 351, 1326, «952, | «438| 527/274 3) 40432 
, ; 5S” a | 397) 1015) 1955| 3866| 3861/ 158| 771| 4790) 1415) 390| 4636] 895) 1185) 8521; 45,140,185, 21, st, 85] 824-723) 328) 1488) 154) 9) (20995 
neveone al Ms yl 646) 1241) 2648) 2029| «(172) «616s 2817|«BBI|«194)—«21B1| S12] 747| «4515! 208) 313) «52 2 1) 142 356} 538} 305) 1030} 93) 20) 12994 
me Meret ; 1780| 4049/7157) 6587) 227! 1112) 7926) 2090) 377; 8006) 1467) 1887| 13827) 208 640) 948; 102 1} 48 «1016! 879) S75) 1249; 385) =) 34030 
prnemnes 3) 770) eB) Tree] Shee! 4083| 3951| 157, «7921 «4900 «1077/ «+190, «5376, 845/179] 8667, 385) «878, 1263/36 i} 65) 566555} 2991 633,236) = s«S| «21319 
— ; | 10889) 19633| 37757| 78962) 62792| 3142| 15727| 81661| 29619| 8763| 79399| 22297| 28766| 168844) 751 2635| 3386/ 153/785) 809| 11434) 9973) 6187) 24924, 1666) 760) 389544 
California ae eee | Ober! lesea| Zara 68764] 38095| 3509, 12438) 54042] 19830 506B| 49759) 12527) 18063 105247 2887, S086 7973, 210 1106| 2071, 9130/7046) 7584) 16838) 1445| 753) 272209 
ee aa ‘ | 760) 2122) 4638! 8986| 6989| 436! 2076 9501! 3360! 672 7928; 1988) 2395) 16343 124 385 509 5 12 105 3169| 1506! 987| 1398 241 8) 42770 
Colorado 49| 1466) 760) 2122) 4638) ores! Ses] Sas| 1349| $929| 1998) 498) 8904 1216] 1833| 11049, 583/719 1302 «1 «70, -«90)-—=««918| BBN] S47| B24] 168] «427942 
_— 99) 1940) 1509) 3975) 7067) 14491) 9047) 525) 2282) 11854) 6172| 1633, 12775) 4467) 5198| 30245, 86) 616, 702) 40) 134) 146! 1732! 1947! 1490! 2954\° 451; 92) 66278 
Connecticut ‘4B 1448| | 3387 4633| 10712) 5464) 686| 2138 8288! 4201; 1396! 9160) 2855) 3948/ 21560) 481! 941! 1422 69/ 521! 272) 1641) 2142) 1374) 2310) 296| 138) 50745 
——_—— _ ——"49)-204)~«2a2| 871) 1405) -2782| 2746) +144) «S81, 3471) (1033, 242) +3092; 922) «961 +6250; 35) —«sI7I| «206; ~=s15) += 333267) 318) 230) 10051 70, ~SS| (14655 
Delaware “48 | 271 | Ld 827, 890 2148 1514 94 394; 2002! 47! 165 1806! 617) 654 3913 137, 297) = 434 93 12 25 270 284) += 292) += 503 iW 9| 99% 
District of Columbia. —~—~—~SAD)SC*«T|:«SC«*S S| «08SB| 39724) 6908) 4302| 285) 1166) 5753) 2214) 654) 5883! 2028) 1937/ 12716) 51/166) 217; 36) 55/46} 891/700) 708) 1052) «90-37! 29209 
a Smee 4) 9951463! 2009! 3493 -6690/ 2944/ «209|«831| 3984] ‘1707; 615|  5000| 1277| 1835| 10434) 182/425, 607) «86)S«140|-«*122)—=«741|629)«725|-«957|~««99|,~=S«36) 25270 
“49) 2242) 1487) 4896) 9277) 17902| 15403 1325) 4778) 21506) 5705| 1889| 16330, 4090) 4393 32407, 245, 886) 1131; 73, 12) 507) 2578) 1955! 1880, 3088) 1012) 187) 84238 
Florida Mo) 2aee) mer| Se75| aye! 1986! (9577, (9641 2875] 13416| 3039| 1254] 9575| 2022/ 26741 18564) 826 1581, 2407, 161 8} 919) 1725) 1611; 963] 1912) 417/85] 53746 
“49 1761) 1253) 4487) 8159) 15660) 16249) 888 4205) 21342) 5773, 1180) 18324) 3763| 5297| 34337) 294) 827) 1121, 56) 16! 184) 1972) 1540, 1299) 2866) 469) 24) 80886 
— 48) aya! lope 3017) $892\ 11309| 11839, 522/ 2463! 14824| 4033| 877| 13453] 2386] 3037| 23786| | 755| 1532) 2287) 31 4| 387, 1642| 1645; 949| 2403 -402/ += «-34/ «59703 
my 49) 5B9) 486) 1254) 2096) 4425) 3501 238) 915, 4654) 1813) 344, 4674, 1139) 1458) 9428; 161) 338) 499) 10; 74) 13) 877) 958) 434) 1593) 242) 4) 23211 
Idaho ‘2 505/ 331/808} 1259) 2903} 2086) 115} 526] 2727; 977| 148} 2774) 611| 769! 5279| 575| 752| 1327 | 100] 43} 493| 471] 242) 892] 77) «(14554 
illinois 7 49) 9463) 7764) 19938) 39619| 76784) 54826) 2940| 13769) 71535 27595| 6628| 67869| 186 2| 21407) 14211| 1613| 4830 6443, 453, 46| + 683| 12833) 10728| 8186| 12680 1535) 1139) 345156 
48| 7280 5946) 15586) 24417| 53229) 28088| 2470| 10401| 40959) 17752} 5512) 45403| 12766| 14929) 96362) 6044) 10727, 16771, 44, 112) 2212) +7034 -7064| 5804) 671| 1337] 1632] 241231 
Indiana i oe 49) 3685) 2931) 78'4| 15675) 30105 23845| 984) 4627) 29456) 10661| 2020/ 32537) 7695| 9205) 62118) 579 2201! 2780, 109| 31! 385! 5387) 4750) 3147) 9738) 762) 39| 148827 
"3a; 2685! 1959/5782! 9413] 19839] 12561] 660| 3411| 16632) 6471| 1452| 20884) 4971| 6369| 40147| 2190| 3876| 6066, 14, «108 -1145| 3222/2569! 1866) 8877 583) 60| ‘101128 
om . 49] 2670) 1539) 5994) 11095) 21298) 20444) 557) 4992 25393| 6734) 1030, 22908 4638) Sel 40951, 518) 1858) 2376, 242/11 197/291) 2866) 1887| 3630, 348) 13) 102183 
‘48 2020) 1041| 3441/7023) 13525| 11596) 419} 2300 14315) 3821, 658 15787 2481| 3559) 26306, 2729| 3985| 6714/ 4) 410} 2074) 1438) 1376} 2407| 366) ~—«*12|-—«68947 
Mehens “49 2102) 1167) 3772 7654) 14695| 13332) 661) 3342) 17335) 5315) 923) 16944) 3630| 4491| 31303) 357) 1055| 1412; 124) 7) 281| 2666 2341/1655) 2677| 261, 3) 74760 
4g\1611| 786! 2400) 4587/ +9384) «7221| +«-372|/«1732| «9325! «2793/ «407, «(11381 2335, 2878] 19794) 1579| 2425, 4004, 5 «20'«531| «1715! 1383) 812! *1732) 255) —«10)-:-48970 
—_ , 49) 1627) 954) 3260) 7030| 12871 12044) 384) 1936) 14364) 4274, 676! 14610; 3169| 3547\ 26276, 184) 617/ 801! 119; ti (131) 1617), 1500) 1167) 2198) 538) 14) 61597 
48 1368-725) 2202/ 4613| «8908/6930 32/1732 8994) 2563/4851 9975, 2000) 2425 17448) 706! 1429) 2135) «29° «=|, 475) ~—«1245|«1012/.-«-784)«‘16i| 413! 27) 43082 
louisiana Sté=<—~*é‘s«‘“S:*””””C*«AGYS*C*«d*«S 9M) «93MO| 4443) 12056) 13536) 605 3056) 17197) 4576! 956 14823) 2987; 3897, 27239, 216 1053) 1269, 23/ 25/185! 1991/1361! 1067) 2867, 498) 42) 65820 
'48| 1201| 676, 2490 4659/9026 8649; 390| 1806! 10845, 2364, 628’ +9416 1855 2570| 16833, 793' 1528) 2321, 75| 58 279; +—:1389|‘1/51| 717) 1887) 334) ~—«1t0]«-44925 
Maine ae 49| 576| 496) 1425) 2680| 5I77| 3178|  157| 758| 4093) 1736) 394) 4987) 1434) 1700) 10251, 112) 423) 535 3) 24) 65! 772) + 673| 448) 835) 238) 26) 23140 
48|448|«412/-«*I1I7] «1710! ~«:3687/ (2359/46! «4584/3089 ‘1168 266] «3408. «920 :«1394)«7156. 156) «378534. —Ss12)—Ss«BI|s105| = 654! 603)«S19] 698) 154) 24) «17298 
Maryland : 49) 1846 1516) 3728) 0426) 15516| 11213) 514) 2191 13918) 4998) 933) 16502) 4226| 3995, 30654, 172) 834, 1006) 36 39° 130 2109) 1804) 1576| 2749. 4021 461 69985 
48 15641 1267] 3141| 5466) 11438) 6847) 336] 1569, 8752) 3364 806 12582’ 2443, 3463 22658 «594! «1537/2131, «97)-«S5|«391!~—«'1746) «1759! 1050) 2337/ «297| ~«41| 52762 
Massachusetts - cs “49 3787| 3578) 6293) 15722) 31380| 19260| 985) 4806 25051| 11718| 2422) 23842) 10841| 10393) 59216) 219) 1229, 1448) 45) 131) 306’ 29031 4181 2505) 5124) 7001 298) 133288 
48! 2946| 2785 6898) 10251 22880| 11782/ 1038 4500' 17320' 8273) 2210, 16891| 7598 8285, 43257 794 2076 2870 215 385 886 3123, 4085! 2349) 4076 «SB7) 211! 102244 
Michigan 49) 6664) 6317 14902) 20259, 58142\ 66253| 1767) 12192) 80212) 26314) 5494) 74207) 18791| 24630| 149436, 989! 3397/ 4386, 268; 49' 391° 7382 73931 5132\ 7651| 885) 94) 321421 
‘48 6171, $169) 13593/ 20062) 44995| 39402) 2101| 10494. 51997| 21845; 5000 49995| 152191 20306 112365) 40851 7992 12077, 16] 522) 840  9001/ 6833/ 5786| 5168) 1130) 123) 250853 
Siianseote ~sqgi 3315) 1951) 5674) 12890) 23830' 18031; 621/ 4034 22686 7029) 1214) 23116) 5392) 6365! 43116) 468 2060' 2528 52) 36, 146, 3909, 3502' 2502) 4737| 377/14) 107435 
48, 2793| 1296|  4206| 8691| 16986) 11173) 410! 2264) 13847| 4881| 754| 17181! 3260 4434’ 30510| 1705’ 3218 4923 © 19| «269! -««464|-«2252| 2285 «13621 «3274) «436 =«154) (7678 
Mississippi ee “49, (1016) 550) 2037| 4610| 82°3| 8138) 343| 1620, 10101; 2945, 543| 9394! 1629 2452; 16963 122) 389! SII) 67 5 I'S 941 989 539 1406 306 7) 40163 
‘48 «—«8B3|_-«337!«:1208| 3325| 5753) 5466) 269| 1122) +6857) 1553| 328| 6648/ 964’ «1544 (11037 418-670) 1288 «106 ~=Ss«12”=*—«207Ss«iHSs«STTSs38s912)-sBT) 8) 28242 
Missouri . —¥ “49, 3192) 2395) 6468) 15265) 27320| 23969) 878| 5142) 29989| 8480) 1802) 32981/ 6191 7375 56829, 350) 1468, 1818 162 20, 247, 33.9 4291, 2290 4140 710 34) 131269 
‘48 -2577| 1722| 4982| 9692| 18973| 14574) 593) 3057| 18224) 5626| 1182| 24725) 4425. S110! 41068) 1441|- 2927/ 4368 10 732| 2547) 2413) 1424) 2874) 607 -26| (93266 
Montana oe ‘49\ —652|«456| (1291/2178) 4577, 3684, 229| 977! 4890, 1576 366| 5200! 1312) 1405 9859, 133 322) 455) 5 14 27) 1038 813 537 1231 230, 5) 2368) 
‘48| 586) 354! ‘1112| 1629| 3681/2743] 130| 739, +3612) (1093) 222) «3549! «930 «951 «6745. «506 s«BI4) «1320, «= 2) sB)Ss34}—Ss«*S37—s«593.-376)«930!«165) Sst SBN 
Nebraska oo 49) 1651; 633) 2658) 6153) 11095) 10506, 345| 1994, 12845) 3911) 671 11200) 2056) 3193, 21031. 220 667/ 987 68 6 57 1077 997 889 1917 229 7) 51105 
48/1256} S01] 1610| 4096| 7463/6375, +229) :«*1199/ 7803, 1921, 308) 7948’ «1158 2043) 13378 949° «1736 «2685 «S231 s«43)—Ss1014.—6B7—«S33)*1232)s«257,S 35234 
J. : ‘49 -242/-«162)~=«271, 676) —s«A351| 834! —«sI21|««405)—«*1360) «497/246 ««:1227/«385| 509) 2864 ia28ti38t—«S 1 2 182-««190—s«t74—si«i38]H 7| 6607 
‘48; 252; «158| «317, «525, «1252, «S81| «BS! 318984] «367,152, 687s«180's«307,s«69317,—s154 oT 1 4 1S) 122 157 359 27° 7] S028 
New Hampshire '49| 375) «270, (1083) (1758 «3486! 2387) «—«95| «482/264, (1194) «195, «3131, 844) 1116 = 6480s32S—«*d9S):s—«s2T”s—“(itiasCstiHsC«CSCRSCOSC«dSSSCGSC*«*SDYSC«US VD 
48; 278 «244774 «1116 2412) «1334 «= B3|«342,—««*1759| «765! «46,2109, «578 765) «4363-«s107'—s 253, 380—s'7]—(isTSsC337394S 268380’ BO.Ss«*)~Ss«STQ S39 
Slew dereoy '49\ §389| 3926) 10686) 17689 37690) 21655| 1221; 5769 28645| 15597, 3571 30927 10059| 15512/ 75666 289 1474 1763 57 339 459 4944 3951 3821 6957. 1371 «179 «165842 
48] 4150) 2900, 8632| 10903, 26585| 11345; 1583/ 5666 18594) 9024) 2540) 20434| 6278) 10543]. 48819 1560 360 5Si6) 214 1079 © 86!_~«=«3873' «3457 «3143, «44014144 116945 
New Mexico ‘49| 549/235) «BI! 1638) 3303) 3016) 223) 1046! 4285) 1631) 246) 3465! 778 957, 7077 84 204 «288 +©10 9 77 592 S91 400 799 123 17) 17571 
48| 443/180 «Bil, «983/217 «1755, «17,458, «2340, 696, «135. «22561 «470 ««565| 4122289549 3B 137 311/331! (189, 353)—«56! «10897 
New York '49| 12693) 12141| 29588| 44592| 99014| 51662! 2972| 13248| 67882| 38229| 10222| 75644) 28990| 34601| 187686 1066 5401| 6467/ 42° 8691 766 10612\ 11898 10574 16166 2669 989) 415634 
48) 10958; 11272) 25873) 30315| 78418| 3609! 3826' 13073) 52990) 2836! 8845! 56260 20884) 25131| 13948! 4475, 8994 13469 339 1942 2188 10412’ 10392) 10984 12754 2060 2825! 338254 
North Carolina ‘49, (1722| 1487| 4917| 9546| 17672| 20021, 861/ 4403| 25285| 6846! 1174) 20597| 4560| 5835) 39012 268) 907° 1I75| 106’ 42 132) 20991 1787 1912) 3556 681 55| 93514 
48| 1231/1029} 3142; 5567| 10969| 10410; 504) 2241| 13155! 3861, 771| 13551! 2458 3964 24605| 996 1877) 2873| 55 178 275, +1899 1403. 1061! 25061 5i41 91) «59584 
North Dakota ‘49-741, ~«—«448| «1081| 2932; 5202) 4450) 136) 795! 5381; 1271| 174) 5420) 801| 1193) 8859| 173) 479) 652 1) 23) 613) 649) -462)—«982)—SsBO!Ss| «22905 
48; 479, ««-302|«570| 1870/3221; 2456, «= «59|-410| «2925, «633, = 95| «2907 467/676] «4778 «341. 04) (945 6 30337, 345) 18,578) 76 13359 
Ohio '49| 8661| 6729| 17222| 33403) 66015) 475'5| 1920) 10885! 60320 24230, 4582| 69344) 16937| 19949 135042) 975, 4074| 5049| 293, 54 668i 8271) 84211 6284) 104391 1873. 101) 302830 
'48| 6768) 5602] 13943| 22151| 48464) 28204| 1748| 8477| 38429| 16574 3470 47317) 11135! 15462; 93958) 3283/ 6448, 9731 37/132, (1885. 7267) 6637) 4303| 7537/1681 187) 220248 
Oklahoma ‘49 1526) 1052) 3274| 6933| 12785! 12456 522) 3303) 16281) 4508| 897) 16543, 3102) 4135) 29185) 178, 434) 612) 128 1/ 90/1298 1609, 1020, 2145| 402, 7) 65563 
48| (1317/04! 2180| 4441, © 8742| 75351 -351| 1749, +9635! 2377/59! 11657/ 1906) 2757| 19288| 733| 1230 1963) 2 9 2231 1324) 12351 785) 1379 343) 14) 44942 
Oregon ‘49/1482! 1422) 3029| 5584) 11517| 8335) 435! 2282) 11052) 4026! 722| 12554! 2967| 3328) 23597| 150| 662) 812; 215! 43) 143) 1627 1791 1254) 2724. 403/34) 55212 
‘48; 1175; 1074) 2187) 3515 7951; 5190 353, 1612 7155\ 2715 449 8265 1803) 2366) 15598 913; 1391! 2304 3) 136 391 1230; 1165! 1003) 2444 226 21| 39655 
Pennsylvania ‘49| 10580! 8778| 20301| 44654) 84313) 46052| 2577) 11406) 60035 26716, 50°2) 69019) 19892) 20948| 141587! 1145| 5123| 6268) 162; 165) 468! 8246) 99761 6266 14649. 2153, 158) 336446 
48| 9438| 7518] 18669| 30922| 66547| 28195| 2164| 9465| 39824) 18270. 4011; 49375) 13572\ 16758| 101986; 3145| 6722) 9867/ 138, 537) 1349, 8099. 8939’ 7123) 11795 1414) 146, 257764 
Rhode Island ‘49, -738| 599| 1640| 2926! 5903) 3152| 197; 881/ 4230/ 1906, 518| 4809) 1986, 1610 10829, 66, 295 361! 6 15 41| S83) 762) 434) INNl) 1S1\ 37 24463 
48 618| 483) 1293) 2088 4482| 205! 199 734 2984| 1428 355 3760! 1336! 1382| 826! 21 438 649 12 56 117 68! 985 324, 1106 110 49| 19816 
South Carolina ‘49| 809/704! 2475| 4471 8459, 9997/ 342| 1852; 12191; 3028; 618) 11545) 2103) 2443; 19737|  60| 222; 282) 107; 15|  80| 1037) 1148) 708 1450 308, 21) 45543 
'48| 634) -481| 1566] 2853; 5534| 6104) 253| 1058| 7415| 1813, 366 7805, 1299) 1943/ 13226, 226, 66, 887| + 46|-—«=««29|-—«*154)~«=«928|«730,,«411,«4973)«243)«25)-30899 
South Dakota ‘49/703! 340| ‘1198 2533) 4774! 3742; 220/962, + «4924| ‘1517| 213) 4589 1028| 1290| 8637| 234) 466) 700 25, + +3) +38) +«744)”«b77)-«B2|—«BTS|~«34.~S*«Y:~C«S 
‘48|  482|-227|«-753|:«1713/ ~«3175| 1982) 84 +503] 2569, 829; 103) «3039 «607| +764; +«+13226| +226 «661, 887/48} «= -29|«1S4| ~—«383) 343) 265) -482)«s107,—Ss«a1'|«Ss«14338 
Tennessee '49| 1720| 1324) 4406| 8808, 16258) 16213, 535| 2611| 19359| 4899| 988 18964 3701! 4766| 33318) 214) 785| 999/132) 18) 308) 2039) 1521) 1135) 2937) 733) 93) 7eeso 
48; 1426 926|  2997| 6250| 11599| 11016, 393) 2149, 13558) 3388) 694/ 14830) 2421 3548| 24881; 598, 1463/ 206), 110/  9| +697, «1982/1605! 845 2295) 473, «(261-6014 
Texas '49| 6500) 3445) 14698) 25665) 50208 45704) 2822| 12131| 60657) 17843) 3734| 55314) 11620| 13603) 102114) 752| 2012) 2764) 900) 107) 514) 6076) 5425| 3666 9425) 1794) 87) 243837 
__"48} 5046) 2739/9768) 17885) 35438) 28160 1601) 6424) 36185) 9919 2448) 39127| 7272| 9214) 67980, 2892| 4605| 7497, 653 60| 1744/4925] 4066) 2758) 5999) 1057) 17| 16837 
Utah 49|  601|  562| 1088! 2085) 4336) 3387| 177| 877| 4441/1586! 314| 4056) 967| 1423] 8346| 103| 355/458) —«17|—=S«s8|~—=«76|~—«0190| 766) «398 1198) 122), 21366 
48; 482/377} «848| 1304 «3011, 2076} +—«125| «598-2799 «89S! 175] + -2509/ 554) 950! 5083/14] 539, 853 29| 157; 476, 486! «248, 688) 41, 3|(13874 
Vermont ‘49/342; 293|-B10/ 1398! 2843) ‘1629, + 60|--297|«:1986) 1135| 174) 2480) 1031; 913) 5733) 72) 268) 340|.+«+19|+~=SO«S3)-=«b| +~=S«408)«SIS| -352| 627) -252)~-66) 13355 
; Oa 48) 260| | 208/59) 863; 1927/1094] 60) 281/ 1435] 713|139| 1601) 480/693) 3626, © 156) 279/435, «151/108, «= «-277|«345| 216) 439/108) «9899 
Virginia ‘49 2516| 1856| 5070| 12234| 21676| 20137| 807| 3879) 24823) 6786, 1201| 23651| 5386) 6001; 43025, 434) 1337, 1771) 128) 124) 303) 3029) 2274) 2092) 4134. 648) 79) 1oal0« 
pe 48) 1913) 1435) 3840) 8013) 15201| 12844) 605) 2828) 16277/ 4386) 717/ 16256; 3052) 4443| | 28854/ 1167, 2153/3320, 114/286, 635, 2220/1982, 1315/2658) $43| 110/735 
Washington '49| 1975! 1923| 4364) 7465| 15727| 12850/ 414) 2166| 15430| 5518| 1016| 15958| 4357| 4336) 31185) 234) 803) 1037, 234) 215) 152) 1703) 2499, 1502| 4°96) 294) 67) 7424) 
pe 48| 1664) 1473| 3249! 4911; 11297| 8095| 478| 2148! 10721| 4068; 681 10409 2685| 3179| 21022, 968 1323) 2291; 47) + 379| +240| —«1703)«1828| 1162) 3168) 2291 + +—-22):«S4i0 
West Virginia '49/  INIL| 632 2234) 4626! 8603! 5635| 310) 1298, 7243| 2593| 423| 8465 1709| 2082| 15272, 148) 406, 554) 9| +1 94) 804) 1078) 854) 1314) 456) 11) 3629 
, ; 48] 943/542, 1582| 2987| 6054) 3541/ | 180| | 953| 4674 1410| 303) 5559| 1118| 1288) 9678 450/851 1335, = 7| ~=—«|«485| 716, 751/42} 951198) g| ata 
Wisconsin '49| 3241/2676! 6998| 12784) 25699| 18139| 701 3713! 22553) 9379| 1529) 24906) 7416| 7502) 50732) 641, 2096| 2737) 173 10| 177)  3880| 6799) 2636) 4903) 491 | 12084: 
48} 2640) 2097) 4909/8228) 17874) 10326) 664) 2874) 13864) 5855) 1062) 17141] 4873) 5123} 34054) 1853] 3450) 5303| 4|~—«8}_-«432]-«(2501| 5029) 1587| 2983] 537 $5| 12084 
Wyoming ‘49|-373|-«212|«649|-«1173|-2407| :1975| 138] 547! 2660/1057) 191; 2461; 542) 643) 4894) 60) +178) 238) += | 7) 557) 385) 274) 475 | 12023 
aint ene 48, 335/206; 471/952) 1964) 1212; 99] «331, 1642} 72/115) 1824) | «329! 408| | 3348|251/ 372/623, 4] 4] 5 yee) 27) G8) 28) ty 202: 
12. Months '49| 130516) 10331 | |273530/527915 | 1035272 |806766) 37691 |/86629 | 1031086 |372425| 80880) 1031466 269351 |321033| 2075155] 15827| 57995| 73822| 5087| 3642| 10175| 137907|135328| 97771199460 /48383 
Total '48| 105315| 82454| 213923] 347174 748866|486868| 32638] 137512| 657038 /244762| 59379) 709609 |175531 228939] 14182201 $7994| 10B367| lester | 3223] Belel 26400! loser |fonrzel sons 143120) 21408| 7210) 490%" 
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| | 3 | 
Truck registrations by states are = | | | = | 3 Truck registrations by states are 
= ¢ | | § | 6 | 
released here weekly, as com- = + | «= 2 S$ | $ a OF released here weekly, as com- 
pleted by R. L. Polk representa- ~ ; °° > € e 3 3 2 = v e| 3 | | 2 “a pleted by R. L. Polk representa- 
. 8 oe 5 = £ ° a . o : $ ~ 2 = @ | ° < 
tives in state capitals. 2 y 3 3 o 2 7. : = $ u = = = = y oe tives in state capitals. 
3 ° £ . 2 & 3 3 £ > : $ § o o 3 o 3 = & Oo 
< o oO oO o a a uw © = x = o « a a > = e 
Alabama ‘49 i eo74) 34) 2) 17), 11) 4409 2092; 1513 109 9 3 1202) 113) 657 3) 21674|'49 Alabama 
48 wees| 531 76; + «—26|«-2070|—37|_ S078 1870; 2452 160 245 978; 15!| 1480 9 22309 |'48 
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VERY once in a while we are 

brought face to face with the 
fact that we seem to be the one 
connection that many thousands of 
the dealers who “also sell trucks” 
have with what is going on in the 
truck business. 

All of which brings me around 
to a “jawing” I got from one of 
our good readers. And I only wish 
that every one of my friends in 
the shop-equipment manufacturing 
end of this business as well as the 
directors of NADA could have been 
there to hear me take it. 

Arthur Buck, of Beth-Allen 
Sales Co., Allentown, Pa., caught 
me by the ear and told me how 
disappointed he was in both the 
NADA convention and the shop- 
equipment exposition. He is a 
White dealer in a building with 
more than 20,000 square feet of 
service shop space, has 32 service 
mechanics and provides 24-hour 
service for his customers. 

He came to the NADA conven- 
tion only to attend any truck meet- 
ings, clinics or speeches that would 
be on the program and to go 
through the equipment exposition 
to see what new truck-servicing 
equipment was being shown. 

When he collared me he had just 
completed a quick turn through the 
show and had looked over the con- 
vention program—and was he dis- 
appointed? He was more than that 
—he was actually disgusted, and 
was taking the next train home. 

* 7 * 


Conspicuously Absent 

OT a truck clinic, not a bit of 

advice to the over 20,000 dealers 
who have fought a hard battle on 
trucks the past year, and not a 
piece of new truck service equip- 
ment in the show. In fact the show 
was, for the first time since NADA 


started this exposition, almost 
wholly passenger car from end to 
end. 


NADA has thousands of members 
who are in the truck business up 
to their necks—and having been 
the first of the automotive retailers 
to be shoved quickly into the mael- 
strom of a highly competitive mar- 
ket—in thousands of cases when 
they were not equipped to swim in 
the strong current—they are con- 
stantly looking for aid and advice 
on how to get themselves equipped 
to do business on such a market. 

I have already expressed my sur- 
prise and chagrin to the “top 
heads” in NADA over the lack of 
truck material in this last conven- 
tion. Last year’s clinic played to 
an overflowing audience and should 
have been an indication of extreme 
interest. 

But I do want to put out a plea 
to those equipment distributors 
who sell truck equipment that 
will help the truck dealer make 
money or lessen his cost of oper- 
ation, and to the hundreds of 
equipment makers who build 
truck products, to get your stuff 
before as many truck dealers as | 
you can reach. They need—and I 





Sales Train 


HE new Ford truck salesman’s 

training program now in the 
field under the direction of William 
C. Scott is aimed at the most vital 
soft spot in our whole truck man- 
ufacturing and merchandising 
structure. 

It is directed at the retail sales 
level where the need for compe- 
tent men is most pressing and 


believe will welcome—your aid 
and help. 

They might even buy something 
from you if you can show them 
that what you have to sell will 
either help them make, or save, 
money. 

This year they are going to be 
back in the heavy-duty business 
again—at least that’s what the sales 
departments of several major truck 
makers have told me—and they are 
going to need more heavy-duty 
equipment than any year since the 
start of the last war. 

Don’t think that just because the 
average dealer was a little soft on 
your stuff early last year—when he 
was getting the shock of his truck 
selling life—that he hasn’t donned 
his truck selling shoes again and 
hasn’t his men out there ringing 
doorbells for business. 

If he isn’t at the moment—it 
won't be long, for the factory men 
are out there pounding him on the 
back for action now—and even if 
he doesn’t listen too hard to them 
he still has his accounting of last 
year to remind him that to make 
money in the truck business you 
have to sell trucks and not give 
them away on deals. 

* + + 
Equipment Gloom 

HAD to “sing for my lunch” on 

the way to NADA—stopped off 
at Cleveland for a “look-see” at 
the Truckstell organization conven- 
tion and Don Myer put me in the 
“wax works” along with Paul Lar- 
son, the new head of Ford’s truck 
and fleet sales department. 

I had been telling Don of the 
“quickie” check I had made around 
the industry on production sched- 
uling for the first quarter and how 
the makers were again getting 

(Continued on Page 36, Col. 1) 
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13 States Show Registration Increase .. . 





‘49 Sales Near Peak 


RUCK dealers came within 73,- 

213 units of selling as many 
units in 1949 as they did in 1948, 
the largest registration year in 
truck history. In fact, by coming 
within 7.07 percent of hitting the 
alltime peak, 1949 became the sec- 
ond largest truck registration year. 

Not only was there a_ re- 
shuffling of makes in the “first 
10” line-up for the year, but a 
drastic upsetting of size percent- 
ages from what has always been 
considered normal production 
and sale. Thirteen states show 
registration gains for 1949. 


To fill a pent-up demand in the} 


field, the industry went “hog wild” 
in the production and sale of trucks 
of under 10,000 GVW rating. 
* * * 

HIS size truck had not been 

made in sufficient quantities to 
fill the wartime gap. They were not 
built in war years due to govern- 
ment regulations and lack of sheet 
steel. And 1949 seemed to be the 
first year in which the makers felt 
they could spare the sheet to build 
the pickups and panels that were 
so sorely needed by many users. 

As a result, every maker went 
“overboard” in the production of 
this size vehicle—some to a 
greater extent than others but 
all to the extent, however, that 
the industry sold 69.6 percent of 
its entire year’s output in these 

light jobs. 

In fact, the industry went so far 
in the production of the light mod- 
els that a shortage of what used 
to be called the ton and one-half 
size developed in many sections of 
the country. Many dealers who had 
the heavier sizes running out of 
their ears in the closing days of 
1948 were again yelling for more 
10,000-16,000 GVW’s to fill local de- 
mands before last year ran _ its 
course, . 

* * 


F THE industry had built the 
over 78,000, trucks in the 10,000- 


New-Truck Sales, 1949-1948 


Pet. 
Share 
of 1949 
Sales 


Total 
Sales 
1949 

.. 345,519 
... 202,179 
. 116,956 
91,164 
80,407 
55,099 
32,765 
8,318 
6,866 
5,172 
4,003 
3,577 
1,655 
1,626 
1,225 
871 
392 
337 
229 
3,601 
961,961 
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DIVCO ......... 
AUTOCAR ........... 
BROCKWAY ..... 
FEDERAL .......... 
CROSLEY 
KENWORTH 
FWD ......... ; 
STERLING ...... 
MISCELLANEOUS 
TOTAL 
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must be met if the profit poten- 
tial from the dealer’s standpoint 
is to be met. 

Not only is the market wide open 
for trained men after a six-year 
lush market where sales were “a 
dime a dozen” and no dealer had 
to worry about where he was go- 
ing to profitably place his mer- 
chandise, but because in the entire 


Pct. 1949 
Share Pet. 
of 1948 Gain or 


Sales Loss 
+6.72 
—.79 


Total 
Sales 
1948 
302,219 
225,729 
114,431 
125,203 
74,857 
50,657 
76,484 
11,603 
9,795 
10,657 
10,773 
5,618 
2,770 


35.92 
21.02 
12.16 
9.48 
8.36 
5.73 
3.41 
86 
+72 
54 
42 
37 
17 
li 


—.06 





1,035,174 


Data 














Sales Record 


On Trucks 
, pens 
30 410,699 
31 313,884 
32 180,413 
33 245,869 
34 403,886 
35 510,683 
36 611,644 
37 618,249 
38 365,349 
39 486,748 
40 559,150 
41 640,697 
Mee a 625,249 
Re, _.. 879,132 
a . 1,035,174 
49 961,961 





14,000 GVW class that it went short 
on last year, 1949 would have been 
the peak registration year of all 
time by some 5,200 units. This 
would have happened, of course, 
providing the dealers could have 
sold them—or as many dealers did, 
passed them out like theater own- 
ers “paper the house” at no profit. 

To get a closeup picture of 
what happened in the industry 
truckwise last year, one only has 
to look at the registration by size 
figures. In the under 5,000 GVW 
class there were more than 58,000 
more units sold than the year 
before, giving this size an in- 
crease in sales of a little over 15 
percent. 

In the 5,001-10,000 GVW class, 
over 7,000, or approximately 3.25 
percent, more units were put on 
the street. 

* * * 

OSSES in sales, however, start- 
ed with the 10,001-14,000 GVWs. 
This size lost the greatest number 
and percentage of registrations. 
Nearly 80,000 or approximately one- 
half the number of trucks in this 
size that were sold in 1948 were 
sold last year. It was in this size 
truck that a shortage developed 
late in the year—particularly in the 

farming areas. 

Trucks in the 14,001-16,000 GVW 
class went short of 1948 a little 
more than 30,000 in sales, or about 
18 percent. In the 16,001-19,500 GVW 
class, sales were a little more than 
13,000 short, or about 28 percent. 
In the next class of 19,501-26,000 
GVW, the drop in sales as against 
last year was nearly one-third, or 
about 11,000 units. In the over 26,- 
000 GVW class, the drop amounted 
to about 4,500 jobs, or about one- 
fourth of the former year sales 
mark. 

. * * 

HEVROLET continued to hold 

4 first place and Ford second, 
with Chevrolet registering some 
143,340 units, nearly 42 percent 
more than Ford. Over 90 percent 
of this difference, however, was in 
the two lower sizes. In those sizes, 
Chevrolet dealers sold 65,000 more 
trucks than any other maker regis- 
tered in all sizes combined. 

Dodge displaced International 
Harvester in third place, having 
sold 25,000 more units than Har- 
vester for the year. GMC slid into 
fifth place slot where Willys had 








history of truck selling, the train- 
ing and treatment of salesmen at 
the retail truck level has always 
been far below what it should have 
been. 

* * ” 

S TO the treatment of the sales- 
+% man by the average dealer, it 
has always been a moot question 
of which was most to blame, the 


ing Pushed at Retail Level | 


chicken or the egg. Salesmen 
claimed that dealers chiseled them 
out of earned commissions at every 
opportunity, and dealers claimed 
that most truck salesmen worked 
only for the customer and them- 
selves and not for the house. 
They said the average retail 
truck salesman always put forth 
(Continued on Page 38, Col, 1) 


| enjoyed a high position due to its 
combined sale of the Jeep and 
truck. (The Jeep is considered a 
commercial vehicle.) 


Studebaker climbed up a notch 
to sixth position, while Willys cap- 
tured the seventh place again with 
its combined sale. White retained 
its eighth place position while Mack 
went from 11th to ninth. Diamond 
T was 10th again, preceding Reo, 
which slumped from ninth to 11th. 
Divco maintained 12th place. Auto- 
car climbed from 15th to 13th. 


* * * 


ROCKWAY repeated in the 

14th place but Federal dropped 
from 13th to 15th, Crosley was 
again 16th while Pontiac, new 
again to commercial car registra- 
tions, garnered 17th place. Ken- 
worth, the West Coast “biggie,” re- 
peated in 18th place as FWD 
dropped from 17th to 19th. Sterling 
finished in the cellar position both 
years. 

Miscellaneous truck sales which 
include such makers as Peterbilt, 
Walker and others, declined to 2.,- 
826 units during 1949 as against 
3,283 in the preceding year. 

Chevrolet took first place by a 
wide margin in the 5,000 or less 
GVW class with Ford second and 
Dodge third. Chevrolet again 
took first by more than double 
the sale of any other make in the 
5,001-10,000 GVW, with Ford 
again second and Dodge third. 

Ford copped the top spot in the 
10,001-14,000 GVW class, with Chev- 
rolet taking second and Studebaker 
third. Chevrolet, however, came 
back to the top of the ladder in 
the 14,001-16,000 GVW size with In- 
— in second and Ford in 

ird. 








* - > 


[JDOPGE jumped into the blue 

ribbon spot in the 16,001-19,500 
GVW classification, with Interna- 
tional in second and Ford third. 
International won the 19,501-26,000 
GVW race, with White placing and 
Ford in the show spot. 


Mack captured top honors in 
(Continued on Page 32, Col, 4) 


Truck Hauls Load 
Of Tomatoes in 


Half Rail Time 


SPRINGFIELD, Mass. How 
trucks are beating the railroads to 
the punch by faster service in the 
battle for transportation business 
has been demonstrated here when 
a cargo of tomatoes from Florida 
reached its local destination in 39 
hours. 

Carrying a load of 25 tons, the 

truck made what amounted to a 
non-stop trip from Florida City, 
Fla., to Springfield, nine hours 
short of a full two-day period. 
According to produce men, the best 
time the railroads can make in 
delivering a shipment from Florida 
is four days. 
_ Trucks operating on this gruel- 
ling grind carry a two-man crew 
They are equipped with special fa- 
cilities to enable one man to sleep 
while the other drives. 

In addition to making fast time, 
the trucks are provided with re- 
frigeration equipment for use when 
the weather is warm. But by cut- 
ting two days off delivery time, the 
truck service brings perishable 
produce to market in better con- 
dition than otherwise might be the 
case, according to the produce man 
to whom the cargo was delivered. 

To top off the other benefits, 
truck charges are cheaper than 
freight rates for comparable serv- 
ice, it is said. This benefits the 
consumer at the retail level in 
lower prices. 
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You sell teavy-Guty Lagineered truck stamina when you sell 





You’re talking to a truck user’s pocketbook when 
you talk lower truck maintenance and operating 
costs. 


So you find mighty few deaf ears when you sell 
new International Trucks. 


It’s this simple : every new International from 
4,200 to 90,000 pounds GVW is heavy-duty engi- 
neered to save your prospects’ money. 


This is a 1-2-3 story: 
1. For 18 straight years, Internationals have led 
in heavy-duty truck sales. 


2. Buyers of those heavy-duty Internationals 
bought solely on a basis of performance. 


3. The same organization that year after year 
has kept Internationals first with America’s 
most exacting truck buyers, builds heavy-duty 


All NEW, All PROVED 


INTERNATIONAL 


INTERNATIONAL HARVESTER COMPANY 


engineered truck stamina into every single new 
International model. 


That’s only part of the reason International 
Truck Dealers have a fact-packed sales story. In 
addition — 


You sell new comfort and ease of handling 
when you sell NEW INTERNATIONAL TRUCKS! 


You start with the Comfo-Vision Cab... model 
for model, the “roomiest cab on the road.” 


You offer greater comfort, with wider, deeper, 
adjustable seats. You offer full front visibility, with 
the one-piece, scientifically curved Sweepsight 
windshield. 


And you offer greater maneuverability, along 
with a steering system that provides more posi- 
tive control from a more comfortable position. 














———————S—— 
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NEW INTERNATIONAL TRUCKS 


You sell advantages for every prospect 
when you sell NEW INTERNATIONAL TRUCKS! 


Features? New Internationals are packed with 
practical new features, from bumper to tail light! 


Specialization? New International Trucks are 
available in 87 different basic models, and in thou- 
sands of different combinations to meet every job 
requirement! 


Service? The nation’s largest exclusive truck 
service organization is ready with trained men 
and special equipment, to give you service when 
and where you need it. 


International Harvester Builds a 


McCormick Farm Equipment and Farmall Tractors 
Motor Trucks . . . Industrial Powér 
Refrigerators and Freezers 
Tune in James Melton and “Harvest of Stars” 
NBC, Sunday afternoons 


TRUCKS 


CHICAGO 


cat 
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New Thinking 


Few Realize Extent of Role Now Being Played 
By Trucking, Atherton Says 






a 


— “ 
on re 


PA. GOVERNOR DEMONSTRATES FIRE FIGHTING—Gov. James H. Duff of Pennsylvania 
turns fireman with a dry-chemical fire extinguisher at demonstration on highway safety 
sponsored by the Pennsylvania Motor Truck Assn. and Ansul Chemical Co. at Hershey, Pa. 


Buddin Switches ment of Wakefield Buick, Inc., in 

L. H. Buddin, until recently head | that city. Prior to establishing the 
of Buddin Motor Co, (Hudson),|Hudson concern in Spartanburg, 
Spartanburg, S. C. has become|Buddin was co-owner of the Olds- 
manager of the used-car depart- | mobile dealership there. 
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World's Largest Manufacturer of 
AUTOMOBILE and TRUCK FRAMES 











HYDRAULIC MASTER 
CYLINDER 


HARTFORD, Conn. — Declaring 
that there is a current revolution 
in America’s concept of freight 
transportation, Ray G. Atherton, 
general manager, the American 
Trucking Assns., Inc., Washington, 
said the motor industry has as- 
sumed the role of a major partner 
in the national transportation pic- 
ture, 


Speaking at the annual dinner 
of the transportation division of 
the Hartford chamber of commerce, 
Atherton said the trucking indus- 
try has grown so fast that the 
public today has little idea of its 
vast size and the many services 
it renders. 

“We are so new, so numerous, 
so specialized and include so 
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ments in the production and dis- 
tribution of the nation’s goods.” 

During 1949 new increases were 
recorded in tonnage and tlhe 
number of vehicles in operation 
reached an alltime high, Atherton 
said. 

“If there is no major financia! 
recession, and none is expected, 
the trucking industry this year 
probably will surpass last year’s 
record of transportation service,” 


Needed 








many thousands of small busi- 
nesses in our ranks, people keep 
thinking of us as single units, 
never as an important part of 
the nation’s transportation sys- he onié, 


- . 
— ee ee | Atherton pointed out that many 
Today trucks haul more than| of the large trucking companies 
two thirds of America’s agricul-/| have replaced all of their old equip- 
tural and industrial tonnage. At| ment and modernized their main- 
the start of World War I there|tenance shops in an all-out effort 
were only 216,000 trucks registered|to render even more efficient and 
in this country, whereas now, over | reliable service. 
America’s 3,000,000 miles of high-| Postwar technological improve- 
ways roll 7,600,000 trucks, doing|ments have stepped up efficiency 
necessary jobs, adapting them-/and made economies possible, he 
selves to the immediate problem, | explained. 
making transportation history. The; «put over and above the great 
use of the modern motor truck has| ..rvice performed by America’s 
made possible astounding develop- motor carrier industry as a major 
partner in America’s transportation 
system, is the powerful impact of 
truck transportation on the eco- 
nomic progress of America,” he 
added. 

“As a creator of employment, 
|}as a payer of taxes, and as a con- 
|} sumer of goods and raw materials 
the trucking industry is a _ verit- 
able economic giant.” 


Mack Names I Doll 
Fleet Sales Head 


NEW YORK.—J. V. Doll has 
joined Mack-International Motor 
Truck Corp. as fleet sales vice- 
president and spe- 
cial assistant to 
H. W. Dodge, 
executive vice- 
president. For the 
past 20 years Doll 
has been associ- 
ated with Texas 
Co. as manager 
of its national 
sales division. 

Doll, after serv- 
ing overseas in 
World War I, 
joined White Motor Co. as a sales- 
man in Atlanta. Later, he organ- 
ized and headed White’s national 
sales department in Cleveland. Doll 
has been a director in the National 
Assn. of Motor Bus Operators for 
a number of years. 





ee - 
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Westinghouse to Assist 


In Mobile-Clinic Order 

NEW YORK.—An initial order 
for photofluorographic equipment 
has been received by Westinghouse 
Electric International Co. for in- 
stallation in 10 “health clinics on 
wheels” for the Cuban government, 
it has been announced by R. H. 
Harris, sales manager. 

Coaches which will house the 
ra x-ray units and other medical and 
th dental apparatus are being built by 
Linn Coach and Truck division, 
Great American Industries, Inc., at 


—— = Oneonta, N. Y. 
NN 


_—— 









Newton Buys Stapleton 
Newton Nash Motors, Inc., has 






purchased Stapleton Motor Co. 
Ashland, Ky. Britt Newton is 
~ | president and general manager; 


. € | Pat Godfrey is vice-president; Carl 
Adler, sales manager, and Herman 
be =< |Moore, secretary, treasurer and 

. auditor of the new corporation. 
The plant is at 2563 Winchester 
Ave., Ashland, Ky. 





IMMENSE FACILITIES and 
EFFICIENT ORGANIZATION 


At your service in Midland's 


vast plants in Cleveland and 
Detroit is outstanding engi- 
neering skill and gigantic 
productive capacity. 





FOR LITTLE LOADS—Neoco Pharmaceutical 


Corp., Hollywood, Calif., has solved ‘he 
problem of possible breakage in small loeds 
by installation of an adjustable guard in the 
body of its Chevrolet light truck. The latt'ce 
guard is moved forward or backward, <¢ 
pendent on the size of the shipment, hold 19 
heals : by packages firmly in place and preventing ©) 
‘ shift in the load. 
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Reinforced Pavement Near D. C. Selected... 


Special Trucks to Test Road 


WASHINGTON. — Just a few 
miles south of Washington, on U. S. 
No. 301 in Maryland, there is a two- 
lane, 1.1-mile stretch of reinforced 
concrete pavement that has been 
chosen for use to determine, by 
scientific methods, the effect of 
heavy truck usage on highways. 

The proposed test had its origin 


Utah Overloaders 
Warned to Stop; 


Clampdown On 


SALT LAKE CITY.—Chairman 
D. H. Wittenburg of the Utah road 
commission has warned that per- 
sistent violation of the state’s truck 
load limits will force the commis- 
sion to set up rigid controls for 
all types of trucks. 

He released a report by the com- 
mission’s planning survey depart- 
ment which showed that nearly one 
of every four tractor-truck and 
semi-trailer combinations weighed 


last year was in violation of the|— 


state load limit laws. 

“Due to the fact that the survey | 
shows repeated violation of Utah’s 
maximum load laws,” Whittenburg 
said, “the commission intends to 
set up weight and inspection lanes 
for all types of vehicles.” 

The state highway patrol will be 
asked to cooperate in bringing load 
limit violators to book, he added. 

The road commission’s report of 
a test sampling of trucks using 
Utah highways revealed that 24.2 
percent of four and five-axle semi- 
trailer combinations weighed were 
in violation of the state’s load limi- 
tations. 

Percentages of five and six-axle 
truck and trailer combinations 
overloaded were 15.8 percent and 
10.3 percent, respectively. 


New Terminal 


Set in Louisville 


LOUISVILLE.—Plans have been 
announced for the construction of 
a modern truck terminal costing 
about $250,000 on a three-acre tract 
at 16th and Lee Sts., Louisville. 

Stanley Terminal, Inc., Louisville, 
has been organized to handle the 
project, with M. J. Bergman, Cin- 
cinnati, as president. Stanley Ter- 
minal, Ohio, owned by the same 
interests, recently completed an 11- 
acre terminal in Dayton, O. 

The Louisville project will com- 
prise three buildings. An immedi- 
ate start on construction was in- 
dicated. 

The project’s purpose “is to re- 
place a lot of these rat holes that 
we've all been operating in,” ex- 
plained Herbert Euless, local man- 
ager for Foster Freight Lines, In- 
dianapolis. “As soon as we can get 
out on front streets where every- 
body can see us, we'll be better 








at a meeting of 14 state highway 
engineers who were called together 
by Gov. Frank Lausche of Ohio. 
The project will be under the 
auspices of the U. S. Bureau of 
Public Roads and the Highway 
Research Board. 

The selected test pavement was 
constructed about nine years ago 
on 12 to 18 inches of base ma- 
terial and is reinforced with 
steel mesh throughout. Each lane 
is 9 inches thick at the edges and 
7 inches at the center. 

It is stated that the experimental 
roadway will be divided into two 
sections of .5 mile and .6 mile each, 
thus making four lanes of pave- 
ment available for the testing axle- 
load effect on a road’s durability. 

Each lane of each section will be 
subjected to axle weights of only 
one type. These types include a 
two-axle truck with 18,000 lb. rear 
axle weight; a two-axle truck with 
22,000 Ib. rear axle weight; a tan- 
dem axle truck with 16,000 Ib. each 
axle (32,000 Ib. total), and a tandem 





axle truck with 22,400 lbs. each axle 
(44,800 Ib, total). 

Each truck will pass over its test 
lane approximately 500 times a day. 
It is estimated that this concen- 
trated application will equal, in a 
period of six months, 20 years of 
truck use. 

Before the experiment begins, a 
complete chart and photographic 
survey will be made of all cracks 
in the test pavement. The 1.1 mile 
stretch will be under constant ob- 
servation after the experiment be- 
gins and, as new cracks appear and 
progress, they will be charted and 
the number of axle applications 
causing the condition will be noted. 

Strain gauges are to be placed at 
frequent intervals in each experi- 
mental lane and drivers will be 
instructed to drive close to the edge 
and in the middle of the lane pro- 
portionately to what occurs in usual 
highway use. 

The project is expected to get 
under way soon after Apr. 1, when 
it is certain that all frost is out of 
the ground. 





loading or 

unloading is 

easier with the 

Wide votiety of rear 

door opening combina- 
tions, including full width, 


with offset hinges as illustrated. 








NATIONAL DISTRIBUTOR COUNCIL OF WHITE MOTOR—Seated around the table, at 


their meeting at the plant in Cleveland, are 
Frank Sawyer, Long Beach, Calif.; Paul Fuhs, 
hairman R. D. Hughes, Dayton, 


ton, N. Y.; 
Erickson, Gary, Ind.; 
Strickland, El Paso, Tex. Members of the 


to right, are: 


Roche Sells to Gerber 


The Hudson sales and service 
dealership in Atchison, Kans., has 
been purchased by Dr. Harry A. 
Gerber, Leavenworth, (Kans.) phy- 


left to right): G. R. Parks, Knoxville, Tenn.; 
ountainside, N. J.; W. G. Taylor, Bingham- 
O.; J. N. Bauman, sales vice-president; Jack 


E. B. Kennedy, Springfield, Mo.; W. F. Scott, Providence, and W. C. 
hite home office staff who participatediin the 
first national meeting of the newly-formed distributor council pro 

F. G. Allen, H. O. Hoffman, J. C. Wright, V. W. Pies, F. S. Baster, Robert 
F. Black, president; N. O. Gresham, E. S. Reddig ond Ww. 


ram, standing, left 


L. Pepin. 





sician, from Frank Roche, veteran 
car dealer. The business will be 
managed by George H. Martin who 
has been, for the past 16 months 
district service manager for Kaiser- 
Frazer in Iowa and Nebraska. 


@ MONTPELIER Urban and Side-Aisle Bakery Delivery Bodies for wholesale or retail 


off.” 


a 
For Active Work 
ATA Gives Eddie Cantor 
Safety Plaque 

HOLLYWOOD.—On behalf of the 
American Trucking Assns., Inc., 
Washington, D. C., Andrea King, 
Universal International film star 
has presented Eddie Cantor a 
plaque commemorating. his active 
work in the field of traffic accident 
prevention. | 

Miss King, now starring in “I! 
Was A Shoplifter,” made the pre- | 
sentation to Eddie Cantor, star of 
stage, screen and radio, in a formal | 
ceremony after Cantor’s appearance 
on the National Safety Council's 
radio program heard over the na- 
tionwide network of NBC. 


Elkhart Site Abandoned 


Enyart-Battjes Chevrolet aban-| 
doned plans for the erection of a| 
$100,000 salesroom and garage on 
E. Jackson Blvd. between Howland 
Ave. and Corona St., in Elkhart, 
Ind.,, when it was learned some 
of the residents in that neighbor- 
hood were opposed to the building. 
William E. Enyart explained that 
the company will seek another 
35,000-to-40,000-square foot site so 
that it can go ahead with its con- 
struction as quickly as possible. 


TAILORED TO 
SUIT YOUR 
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bakery routes combine the best features of over 20 years experience in building bodies 
for the bakery industry. Many features of these bodies were incorporated from the prac- 
tical experience of bakery fleet users. 

URBAN STYLES (Above)—For wholesale routes more than double your loads—saving 
delivery time—increasing route sales. Roomy bodies mean more baked goods can be 
carried with compact overall length for easier maneuverability, MONTPELIER Urbans are 
offered in many sizes up to 525 cu. ft. loading space. 

SIDE-AISLE STYLES (Below)—Drop frame type, particularly for house-to-house routes give 
the driver added convenience to make more stops quicker, with less fatigue. These bodies 
are equipped with curb height steps with easily operated side doors. 

MONTPELIER bodies are available in accordance with established policy, through the 
truck manufacturers’ sales and dealer organizations. 





PM TE. 
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REO SHOWS THIS YEAR'S MODELS—Here's the complete line of basic Reo vehicles for 
1950—Models E-19, E-21, E-22 and E-23 in the medium and heavy-duty truck field; a new 
Gold Comet school bus, and 4 1950 model Reo Flying Cloud transit coach. Variations of 
these basic models provide the most complete line in Reo's 45-year history, the compan 
said, Also in production is a second model in the Gold Comet gasoline engine series, wit 
292 cubic inch displacement. 


New Engine, Styling Mark 
11 Reo Models for ’50 


LiesING.—Reo Motors, Inc., has 
annéunced a complete new line of 
trucks for 1950, featuring changes 
in appearance and a new 292-cubic- 
inch Gold Comet engine as a com- 
panion to the 331-cubic-inch model 
introduced last July. 

R. D. Hilty, Reo general sales 
manager, said the new line includes 





11 basic models, five tandem units 
and seven different power plants. 
The new Gold Comet develops 124 
gross horsepower at its governed 
speed of 3,300 revolutions per 
minute. It will power Reo’s E-21 
truck series. 

Front end improvements have 
been made in all models from 


the 19 through the 23 series. 
While the new models present 
sweeping, modern lines, Hilty 
pointed out that Reo’s traditional 
accessibility features have been 
retained. 

“Reo hoods, as in the past, will 


continue to swing up from the| 


bumper line,” he said, “exposing the 
entire engine.” 

In addition, he said, the new 
models include cold-riveted frames, 
easy steering, ample chain clear- 
ances, dashboard starter button and 
rubber-mounted engines and cabs. 


, Like the first Gold Comet, the 


|new engine is a six-cylinder, over- 

|head valve power plant with re- 

|placeable “wet” cylinder sleeves. 
| Cylinder sleeve, piston and ring as- 

'semblies are interchangeable for 

| all cylinders. 

Bore and stroke of the new 
engine is 3% by 4%. Compression 
ratio is 6.55 to 1. Net brake horse- 
power, at its governed speed of 
3,300 r.p.m, is 110. 

The complete line of Reo trucks 
covers the medium and heavy-duty 
truck field from 8,000 to 76,000 Ibs., 
GVW. 








TRUCK SECTION 


73,000 Short of Record... 


"49 Sales Near Peak; 


13 States Show Rise 


(Continued from Page 28) 


the over 26,000 GVW heavy-heavy 
class, with GMC coming in sec- 
ond and Autocar taking third. 
Practically a thousand unit regis- 
trations separated each of the top 
three in this heavy-duty class, 
with International trailing Auto- 
car by less than 40 units and 
White in fifth by about 300. 

International, which took third 
spot in the 10,001-14,000 GVW class 
in 1948 with sales totaling nearly 
31,000 units, sold less than 600 units 
of this size in 1949, International 
also dropped from first to fourth 
position by approximately 40 units 
under Autocar in the heavy-heavy 
over 26,000 GVW class last year 
with White fifth. 

oF + 


* 
= the near-peak regis- 
tration last year, only 13 states 
registered more trucks in 1949 than 
were registered in 1948. Seven of 





SOT CR MSI aecae 
to Bring-In 220fttable Shop Work!” 





Loox into any shop which provides a 
modern road service and you'll SEE 
WHY HOLMES users say, 
nothing like a HOLMES WRECKER to 
build a profitable service operation.” 
These shops, many of which operate 
from two to four Holmes models, know 
that without the Best of Road Equip- 
ment, they cannot get the BIG WRECK 
recondition jobs which today represents 
the most profitable of shop work, Holmes 
Wrecker Equipment offers you the only 
established means of getting these BIG 
PROFIT JOBS, so why not see your 


jobber or write factory direct. 


“There’s 


te A HOLMES wrEckeR 


%& It enables YOU to 


¥%& It enables 


* It advertises 
YOUR Shop in 


bri i 
SHOP wouldn't otherwise Fh in jobs YOUR 


extend shop f, : 
where customers are to Be a acilities any- 


%& It permits YOU to handle any road 


YOU to Earn Extra P 
; rofits f . 
‘ng New customers into YOUR Shop fies 


the modern methods used by 
servicing YOUR customers, 









emergency. 















| these states were of the deep south 
|—Arkansas, Florida, Louisiana 
| Mississippi, New Mexico, Oklahoma 
and Texas. 

The state to show the greatest 
percentage gain was New Mexico, 
with a gain of 22.43 percent, having 
increased its trucks sold by 1,364 
units. Last year New Mexico reg- 
istered 7,446 while in 1948 6,082 
units were put on the road. 

Texas, with a 3,913 increase in 
trucks registered, had the greatest 
numerical increase—from 67,737 in 
1948 to 71,650 last year. 

The state to show the greatest 
percentage loss in registrations 
was Massachusetts with a 28.98 
percent drop. The greatest nu- 
merical loss was New York, 
which dropped 14,662 units as 
against 1948 sales. 

Texas and California maintained 
their first and second place in reg- 
istrations, but a new state came 
into third-place ranking, Illinois, 
jumping from fifth in 1948 to third 
last year. New York in fourth place 
slipped one place from its third 
place spot of 1948. 

Pennsylvania took fifth place last 
year, also dropping one place in 
ranking from fourth in 1948, Ohio, 
Michigan and Missouri nailed down 
their sixth, seventh and eighth 
place in that order again last year, 
while North Carolina moved up to 
ninth from the 1948 tenth place. 
Georgia dropped one place in the 
standings from ninth to tenth place. 

All states to show greater regis- 
trations last year were what can 
rightfully be called agricultural 
states. In addition to the seven 
southern states were Colorado, Mis- 
souri, Nebraska, Nevada, North 
and South Dakota. 


Missouri Rules 
Trailers Over 


39 Feet Illegal 


JEFFERSON CITY, Mo.—Trail- 
(ers longer than 35 feet are illegal 
|in Missouri, according to a ruling 
|of the attorney general. 
| The opinion was rendered at the 
|request of the highway patrol, 
which wanted to determine whether 
a trailer 37 feet long could be used 
in combination with a tractor when 
| the total length did not exceed 45 
feet. 

The attorney general ruled that 
the length of any single unit in a 
combination should not exceed 35 
feet. 


Chevrolet Truck 


Advances Brown 


| DETROIT.—Appointment of T. T. 
| Brown as assistant manager of the 
| Chevrolet commercial and truck 
department has 

been announced 
by J. W. Burke, 
national manager 
of the depart- 
ment. 

Brown comes to 
Detroit from At- 
lanta, where he 
has been regional 
truck manager of 
the southeast re- 
gion since 1948. 
Previously he was 
{truck manager of the Chevrolet 
|zone at Charlotte, N. C. Brown 
joined Chevrolet in 1934 at Char- 
lotte as a parts and accessories 
representative. 











|S. California Truckers 


| Elect Carroll President 
| LOS ANGELES.—John E. Car- 
roll, of Signal Trucking Service, has 
been elected president of the Motor 
Truck Assn. of Southern California. 
Others elected include Neil J 
Curry, California Cartage Co., first 
| vice-president; Lennon Duntley, 
| Pacific Freight Lines, second vice- 
president; Clarence J. Smith, Smith 
|Bros. Truck Co., third vice-presi- 
|dent; A. J. Eyraud, Asbury Trans- 
| portation Co., treasurer, and Noyes 
|H. Roach, Pacific Crane and Rig- 
| ging, secretary. 
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TRUCK SECTION — 
Hizhways & Safety ... 


Truck Effect on Roads 
To Get Scientific Test 


on of heavy trucks on high- 
ways may soon be determined 
by scientific methods on a 1.1-mile 
stretch of rein- 
forced concrete 
pavement on U.}| 
8 S. 301 near La-| 
Plata, Md. 


= 
4 E Before the ex-| 


+ ~ periment begins, 
stn S a complete chart 
and photographic 
survey will be made of all the 
cracks in the test pavement, The 
stretch will be under constant ob- 
servation after the experiment be- 
gins, and, as new cracks appear 
and progress, they will be charted 
and the number of axle applications 
causing the condition will be noted. 
Strain gages are to be placed 
at frequent intervals in each ex- 
perimental lane and drivers will 
be instructed to drive close to 
the edge and in the middle of the | 
lane proportionately to what oc- 
curs in usual highway use. | 
The test pavement was con-| 
structed about nine years ago on | 
12 to 18 inches of base material | 
and is reinforced with steel mesh | 
throughout. Each lane is_ nine} 
inches thick at the edges and | 
seven inches at the center. 
Each of the four lanes will be| 
subjected to axle weights of a 


Wis. AAA Urges 
Meter Profits for 
Off-Street Lots 


Parking-meter profits should be | 
invested in the acquisition and de- | 
velopment of off-street parking lots, | 
in the opinion of Wisconsin’s larg- | 
est automobile lobby. 

Directors of the Wisconsin di- 
vision of the American Automobile | 
Assn. have adopted a_ resolution | 
asking cities with parking meters | 
to commit themselves to such use | 
of meter revenues that are not 
needed for operation and mainten- 
ance of the meters. The association 
has about 30,000 Wisconsin mem- | 
bers. 

The AAA has also announced its 
opposition to “pork barrel” high- | 
way-aid bills pending in the na-| 
tional Congress that would furnish 
U. S. government subsidies for | 
local rural roads, and lauded the| 
Ae | 

Street Scene 


A doctored traffic sign on a | 
smooth stretch of road reads: | 
“Resume Lethal Speed.” 


| 
legislative investigating commit- | 
tees on highways and expressed the | 
hope that it would produce a clear | 
appraisal of future Wisconsin road | 
needs. 

The group also said it would 
oppose any prohibitive legislation 
against self-service gasoline sta- 
tions if those stations have proper 
safety safeguards, and repeated its 
belief that the state highway com- 
mission should put up a more gen- 
erous budget for winter sand treat- 
ment of icy roads than it has yet 
made available. 

The AAA said that more schools | 
are launching driver education | 
courses and said it is the “single 
greatest potential for effecting a 
safe and orderly use of city streets 
and highways. 

Association officers want to make | 
behind-the-wheel driving instruc- 
tion in Wisconsin schools compul- 
sory. Last year about 66 schools had 
established“ such courses’ volun- 
tarily. 

= = * 
Providence Passes January 


Without Traffic Fatality 
Providence went through Janu- 
ary without a single auto fatality, 
equaling a record that was set only 
twice before in the last 25 years. | 
January, ordinarily, is considered | 
one of the worst months of the} 
year for highway accidents, The 
previous flawless records for Janu- 
ary were achieved in 1939 and 1946. 


one type. These types include a 
two-axle truck with 18,000 pound 
rear-axle weight; a two-axle truck 
with 22,000 pound rear axle weight; 
a tandem-axle truck with 16,000 
pounds per axle (32,000 - pound 
total); and a tandem-axle truck 


|with 22,400 pounds each axle (44,- 


800-lb. total). 

Each truck will pass over its 
test lane approximately 500 times 
a day. It is estimated that this 
concentrated application will 
equal, in a period of six months, 
20 years of truck use. However, 
the test may be completed in as 
little as three months but can 
continue for the six-month period. 


The project is expected to get 
under way soon after Apr. 1 when 


| 


FWD INTRODUCES LIGHT-DUTY TRUCK—A light-duty, four-wheel-drive truck developed 


Four Wheel Drive Auto Co., Clintonville, Wis., 


b 

identified as Model LD, has a gross vehicle 
pounds gross vehicle weight has marked the 
up to 58,000 pounds. 
road service, such as construction work. 


concerning the effect of each axle 
load on the four lanes. 

Existing traffic will be diverted to 
an old road which is parallel to 


it is certain that all frost is out of | the selected strip while the tests 
the ground, The length of the ex-| are being made. 


periment will depend upon how soon 


The test project had its origin at 


definite conclusions can be reached!a meeting of 14 state highway 


The unit, said the firm, 


has been introduced. The new FWD, 
weight of 14,500 pounds. Up to now, 17,000 
beginning of the FWD range, which extends 
is suitable for both highway use and off-the- 


Officials called by Gov. Frank 
Lausche at Columbus, O., in Decem- 
ber, and is also sponsored by the 
Bureau of Public Roads and the| 
Highway Research Board. 

Other states will be invited to 
participate and help pay the costs 
of the experiment. 


33 


“ 
Draw Only Third 
Of Gasoline Tax 


Illinois gets a smaller percentage 
of the gasoline tax for highway 
construction than any other state 
in the union, Charles P. Casey, 
director of the state department of 
public works and buildings, has 
said in a speech before the Illinois 
chamber of commerce. 


The national average, Casey said, 
for the states’ share of the gasoline 
tax is 63.7 percent, while in Illinbis 
it is 33% percent. e 

Casey gave warning that unless 
more road revenue is provided, 70 
percent of the state’s 12,000-mile 
primary road system will be obse- 
lete or worn out before 1958. 

Illinois, Casey said, has had the 
three-cent-a-gallon gasoline tax 
the last 20 years, and is amongwHe 
five states having the lowest i 
in the nation. 

> 
Hoffert Appointed 

William N. Hoffert has recently 
been appointed service manager of 
McBride Motor Car Co., Worcester, 
Mass. 


Extra Pulling Power and Speed 
in Your Trucks with 


EATON 
AXLES 


In the kind of service that requires extra pulling 


power and extra speed to make time on the 


open highway, Eaton 2-Speed Axles provide 


the perfect balance of power and speed. On 


trucks that must 


‘take it,’ Eaton Axles reduce 


stress and wear—not only on the axles them- 


ry-1 hace ee ol mom tale t Me -lalM-limatio Al de ee 


Longer axle life with minimum maintenance cost 


is assured because Eaton's exclusive forced-feed 


oiling system provides positive lubrication at all 


vehicle speeds. Eaton Axles are available for 


most trucks of 11/2 tons and larger. Ask your 


truck dealer for a road demonstration. 
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Used-Car Auction Prices 


Market Trend 


Activity on the wholesale used-car markets is increasing and so 
are prices. For the third straight week the overall average price of 
used cars has gone up, the latest rise being $4. The average stands 
at $956, against $952 in the preceding week, and $945 in the second 
week of this month. 

More significant are the reports of the auction operators, Most 
of them report either “steady” or “rising” prices. Nearly all of them 
mention “greatly increased activity.” All of this can be taken as a 
sign that spring is at hand. Spring comes early in the auction marts, 
and it’s apparent that dealers are augmenting their stocks of used 
vehicles now. 

Auction operators are also unanimous in their cry for “clean” 
merchandise. So great is the call for clean used cars that the almost 
forgotten term “premium prices” was resurrected. Reports from 
both the Quincy, IIL, and Charlotte, N. C., auctions claimed that 
premium prices are being paid for clean pieces, 

All models shared in this week’s price increases, Here’s the price 
lineup: '50s, up $6 to $1,803; ’49s, up $2 to $1,405; ’48s, up $8 to $1,089; 
"Ms, up $3 to $895; 46s, up $2 to $763; '42s, up $3 to $364, and ’41s, 
up’$2 to $372. 





CHARLOTTE N C , ‘d-dr., $320, '39 4-dr., $140, $175. ‘38 
ae We Seen | 4-dr., $190, $215, $55. 
(E, M. Stafford, Inc, Sale every Wed- | STUDEBAKER -'42 4-dr., $250 


nesday. Prices are for sale of Feb. 15.) | 
(Market is firm. Really clean pleces, 
regardiess of model, are bringing 
premium prices.) 

BUICK—’50 Super 2-dr., $2,230, $2,225, 
$2,200; Special 2-dr., $2,025, $1,925. '49 


CONCORD, MASS. 


(Concord Auto Auction, Inc. Sales every 
Monday and Friday. Prices are for sales 
of Feb. 10-13.) 

(Sold 156 units out of 226 offerings.) 





Super 4-dr., $1,715, $1,710, $1,675, $1,660. | RyioK-—49 RM sedanet, $1,750. ‘47 RM 
46 RM 4-dr., $800. sedanet, $1,075. °41 Special sedanet, 

CADILLAC—'49 (62) 2-dr., $2,850. $300. '40 Special 4-dr., $485. ‘39 4-dr., 

CHEVROLET—'50 FL Deluxe otras tae $290. °37 4-dr., $85. ‘35 4-dr., $15. 
$1,750, 2 at $1,660; Special 4-dr., 595. | one 50 station wagon, $2,000; 
'49 SL Deluxe 4-dr., $1,500, $1,465, $1,- (ll, ppecial 4-4r., $1,550. "49 SL Special 
400, $1,370. "48 FL aerosedan, $1,240, 4 4, $1,300. '48 2-ton chassis and cab, 
$1,230, $1,215, $1,200; FM 4-dr., 2 at} 555’ Fr aerosedan, $1,150; SM 4-dr., 
$1,100, $1,080, $1,050, $1,030. '47 FM) $975’ ‘47 FL aerosedan, $1,060, $1,005. 
club coupe, $875. °46 FL aerosedan, $920. "41 SD 4-dr., $385, $475, $430, $365. 

DeSOTO—’'49 Deluxe 4-dr., $1,700. '47 Cus- 40 Master (85) 4-ér. $200. °39 4-ar., 
tom club coupe, $1,060. $225 . 


FORD—'50 CD (8) 2-dr., 4 at $1,650, $1,- 


870, 2 at $1,630, $1,610; Deluxe (6) 2-ar., iene be es Gaeun de cae8. 
$1,450. ‘49 Custom (8) -dr., ’ ° 97 4-dr. : $125. 
$1,300, $1,280, | $1,205, | $1,170; | Standard | DODGE—48 Custom 4-dr., $1,250. ‘47 


48 SD (8) 2-dr., $1,- 


(8) 2-dr., $1,150, 
$925. ‘47 (8) 2-dr., 


035: SD (6) 2-dr 1-ton pickup, $495. °46 Deluxe 4-dr., 


$930, $900, $780. ‘46 (8) 2-dr $850 $500. ’°41 1%-ton platform, $175; conv., 
c : , ey 7 $510. 

—_. FORD—'50 CD (8) 4-dr., $1,475; club 
HUDSON—'49 Super (6) 4-dr., $1,205, $1,-| “coupe, $1,625. ‘47 Sportsman, $085. '46 
KAISER—'48 4-dr $805, $705. '47 4-dr. 4-dr., $745. °40 Deluxe conv., $275, 

$500 c : : "| $310; 4-dr., $355. 


LINCOLN—’49 4-dr., $1,845 HUDSON—'41 Commodore (6) 4-dr., $310. 


MERCURY—'50 2-dr., $1,900, '49 2-dr.,| MAISER——'48 4-dr., $800. °47 4-dr., $535. 
$1,540, $1,530, $1,355. 46 4-dr., $815. MEROURY— 50 tg aaa 49 4-dr., 
OLDSMOBILE—"50 (98) 4-dr., $2,525, $2,-| _ $1,500. ‘48 4-dr., = . 00 
410. ‘49 (88) 4-dr., $1,790, $1,720. '47| NASH—'46 (600) club coupe, $ Sa 
(78) 2-dr., $1,025, $950. 46 (78) 2-dr., | OLDSMOBILE—'41 (98) 4-dr., $395; ( 
$1,050; (76) 2-dr., $800. 4-dr., $330. 40 4-dr., $390. 
PLYMOUTH—'49 8D 2-dr., $1,410, '48| PACKARD—'46 4-dr., $710. — 
Deluxe 2-dr., $945. '47 SD 4-dr., $900, | PLYMOUTH—'49 4-dr., $1,100. '48 4-dr.. 
$890. '46 SD 4-dr., $740. $1,130. ‘47 SD 4-dr., $710. ‘46 Deluxe 
PONTIAC—'49 (8)  2-dr., $1,700, $1,625. saan’ $775, $825. ‘41 4-dr., $240, $450, 
—_ e nm ov ) Oa, Me, PONTIAC — °48 Streamliner (8) sedanet, 
STUDEBAKER—'50 Champion 2-dr., $1,-| $1,325. "47 Torpedo (8) 4-dr., $805. ‘41 


$1,175 (6) 4-dr., $265. 
i ’ | STUDEBAKER—’'48 Commander 4-dr., $1.- 
200. ‘47 Champion 4-dr., $900. "42 
Champion 4-dr., $355. 
MISCELLANEOUS—’'46 


640. '49 Champion 4-dr., $1,250, 
$1,005. '47 Champion club coupe, $915. 


QUINCY, ILL. 


International %- 


(Charlie Thale’s Quincy Auto Auction. ton pickup, $500. 
Sale every Friday. Prices are for sale of 
Feb. 17.) KANSAS CITY 


(Extra-clean merchandise is bringing 
® premium price.) 
BUICK—'47 Super sedan, $945. 
CHEVROLET—’'49 SL Deluxe 4-dr., $1,480. 


(Kansas City Automobile Auction. Sale 
every Wednesday. Prices are for sale of 
Feb. 15.) 


‘48 FM 4-dr., $1,050, $975. '46 FM 4-dr., (Prices were higher. Sold 176 units 

$800, $760. ‘42 4-dr., $390, $335. ‘41 out of 205 offerings.) 

4-dr., $480, $415, °40 4-dr., $305, $310,| BUICK—’'50 Special 4-dr., $1,850, $1,730; 

$325. '39 4-dr., $350, $240, $310. 2-dr., $1,865. ‘49 Super 4-dr., $1,752. 
CHRYSLER-—'40 4-dr., $150, "48 Special 2-dr., $1,115. ‘47 Super 4-dr., 


DeSOTO—'41 4-dr., $240, $115. $1,155, $1,110. '46 Super 2-dr., $910. 


DODGE-.'42 4-dr., $305. CHEVROLET—'49 SL Deluxe 2-dr., §$1,- 

FORD—'50 4-dr., $1,625. '49 4-dr., $1,190, 460, $1,450, $1,440, $1,370; club coupe, 
$1,120, $1,080. '47 4-dr., $730, $820, $745. $1,650, $1,405; FL Deluxe 4-dr., $1,390, 
"42 4-dr., $420. ‘41 4-dr., $295, $315,| $1,202. ‘48 FM 2-dr., $947; SM 4-dr., 
$390, $265, $415. ‘40 4-dr., $575, $330, $917. ‘47 FL 2-dr., $1,090, $1,010. 
$445. '39 4-dr., $300, $230. CHRYSLER — ‘48 Windsor 4-dr., $1,355. 

HUDSON—’'42 club coupe, $400. '47 Royal hlub coupe, $1,132. ‘46 Wind- 

LINCOLN—’40 Zephyr 4-dr., $335. sor 4-dr., $930. 

OLDSMOBILE—'46 4-dr., $830, $725. '42| pnesoTO—'49 4-dr., $1,695. 
4-dr., $325. ‘41 4-dr., $300, $320, $215. | DODGE—'49 2-dr., $1,600. ‘47 4-dr., $787. 
"37 4-dr., $105, $95. FORD—'50 CD (8) 2-dr., $1,632. "49 

PACKARD —-'46 4-dr., $600. Custom (8) station wagon, $1,102; 2-dr., 


PLYMOUTH—'49 4-dr., $1,325, $1,390, $1,- 


$1,312, $1,225, $1,162; (6) 4-dr., $1,112. 


400. ’48 4-dr., $975. '46 4-dr., $780, '40 "48 (8) club coupe, $910. °47 (8) 2-dr., 

$900. 

HUDSON—’48 4-dr., $1,210. 

KAISER—'48 4-dr., $685. ‘47 4-dr., $600. 

NASH-—'47 4-dr., $725. 

OLDSMOBILE—'46 (78) 4-dr., $862. 

PACKARD—'48 4-dr., $1,315. 

PLYMOUTH — ‘48 2-dr., $1,025; 4-dr., 
$910. ‘47 4-dr., $880, $865, $932. ‘46 
2-dr., $810. 


PONTIAC—'47 (6) 2-dr., $1,055; (8) 4-dr., 
$1,100; 2-dr., $1,055. ‘46 (6) 4-dr., 


STUDEBAKER—'50 Champion 2-dr., $1,- 


650. °48 Commander 4-dr., $1,302. ‘47 
Champion 4-dr., $927; 2-dr., $832. 
PHILADELPHIA 


(Harry D. Gilbert-Harold B. Robinson. 
Sales every Tuesday and Thursday. Prices 
are for sales of Feb. 9-14.) 

(Prices were very high. Sold 174 units 

out of 217 offerings.) 


Dick CONNELL 


9 BUICK — '49 RM conv., $2,005; Super 
DETROIT'S OLDEST 4-dr., $1,825, $1,800. °46 Super 4-dr., 
$1,070. '42 RM 4-dr., $610. °'41 Special 

CHEVROLET DEALERSHIP 4-dr., $570, $500. '38 Special 2-dr., $310, 
CHEVROLET—'49 SL Deluxe 4-dr., $1,- 

530, 2 at $1,465; 2-dr., $1,425, $1,360; 

W club coupe, $1,440; SL Special club 

T 1-0600 coupe, 2 at $1,350; FL Delure 2-dr., 


$1,440, $1,430; FL Special 2-dr., $1,350. 
"48 FL aerosedan, $1,145. °'47 FL aero- 


HU LSet ee 


sedan, $1,050; FM club coupe, $975, 
$950; SM club coupe, $840. ‘46 SM 
COM acu 4-dr., $870, $850. ‘42 SD 2-dr., $580, 
$475. ‘41 SD 4-dr., $450, $350. ‘40 SD 
pa $335, $285. ‘39 4-dr., $325, 
80. ‘37 business coupe, $250. 
Tw 3-5100 DeSOTO—’'49 Custom club coupe, $1,835. 


'48 Custom 4-dr., $1,320. ‘46 Custom 


DETROIT'S VOLUME 





aan $995. °41 4-dr., $330, $450, $385. 

-—'48 Custom club coupe, $1,300; 

CADILLAC DEALER Deluxe 4-dr., $1,235. °46 Custom 4-dr.. 
$910. ‘40 4-dr., $355, $330. ‘39 4-dr., 
$395. 

FINE USED CARS FORD—'49 Custom (8) 4-dr., $1,245, $1,- 
140; (6) 4-dr., $1,175. 48 SD club 
coupe, $965. ‘46 SD 4-dr.; $485. ‘41 
2-dr., $280. ‘40 4-dr., $365. 


| 


__TRUCK SECTION 





HUDSON—'42 club coupe, $175. 


KAISER-—'48 4-dr., $850. 

NASH—'48 Ambassador 4-dr., $950. ‘40| 
2-dr., $180. | 

OLDSMOBILE-—'48 (76) 2-dr., $1,350. ‘47 
(68) 2-dr., $875. ‘40 2-dr., $395; club 
coupe, $310. | 

PACKARD—'41 club coupe, $330. | 

PLYMOUTH "49 SD 4-dr., $1,375, $1,360, | 
$1,250. ‘48 SD 4-dr., $1,060, $975. ‘47 
SD 4-dr., $880, $845 ‘41 SD 4-dr., 
2 at $425, $360. $330. ‘40 2-dr., $460, 
$405. 

PONTIAC—'49 Streamliner (8) 4-dr., $1,- 
730. ‘47 Streamliner (8) 2-dr., $965. | 
‘41 4-dr., $410. ‘36 4-dr., $165. } 

STUDEBAKER—'49 Champion 4-dr., $1,- 
255. ‘48 Commander conv., $1,275 

TOLEDO 


(Doc Greiner Auction, Sale every Thurs- 
day. Prices are for sale of Feb. 16.) 


(Prices off about $50, especially on °46 | 


and '47 Pontiacs. Sold 56 units out of 
98 offerings.) 

BUICK. —'49 Super sedanet, $1,710; RM 
4-dr., $1,650. ‘48 Super station wagon, 
$1,265; RM sedanet, $1,245. ‘46 Super 
sedanet, $910; 4-dr., $925, $875. "41 
Special sedanet, $295; 4-dr., $550; Cen- 
tury 4-dr., $300. ‘40 RM club coupe, 
$475. 

CHEVROLET ‘48 FL aerosedan, $1,165, 
$1,130; 4-dr., $1,040; SM 4-dr., $840; 
2-dr., $955; FM club coupe, $1,000. '46 
FL aerosedan, $845, $830; FM 4-dr., 
$800. ‘42 club coupe, $535. ‘41 SD club 
coupe, $465. 

DODGE—'48 4-dr., $1,110. ‘46 Custom 
4-dr., $860; Deluxe 4-dr., $700. °41 2-dr., 


$275. '40 2-dr., $160. 


FORD —'49 Custom (8) club coupe, §$1,- 
185; 2-dr., $1,275; (6) 2-dr., $1,150. °42 
SD (8) club coupe, $400. 

FRAZER —'48 4-dr , $880. 

KAISER—'47 4-dr., $725, $715, $690. 

MERCURY—'48 club coupe, $1,010. 

NASH—’'46 (600) 4-dr., $650. 

OLDSMOBILE — ‘47 (68) sedanet, $910. 


"46 (76) 4-dr., $785. 

PLYMOUTH—'49 SD 4-dr., $1,325. '48 SD 
4-dr., $1,050. '41 2-dr., $240. 

PONTIAC — ‘49 (8) 4-dr., $1,700. ‘48 
Streamliner (6) sedanet, 4-dr., 





$1,305. '46 Streamliner (8) 4-dr., $825. 
(Denver Auto Auction, Inc. Sale every 


Tuesday at Englewood, Colo. Prices are 


for sale of Feb. 14.) 

(Prices have been steady for past 
three weeks.) 

BUICK—'50 Super 2-dr., $2,290; Special 
2-dr., $1,915. ‘49 RM 4-dr., $1,825; 
Super 2-dr., $1,800. ‘47 Super 2-dr., 
$1,100. ‘41 Special 2-dr., $410. 

CADILLAC—'35 4-dr., $100. 

CHEVROLET—’50 FL Special 2-dr., $1,- 


690, $1,700, $1,705. ‘49 FL Deluxe 4-dr., 


$1,440, $1,510. ‘48 FL aerosedan, $1,- 
165, $1,220, $1,235; FM 2-dr., $1,095, 
$1,125; half-ton pickup, $905. ‘47 FL 


aerosedan, $970, $1,105; FM 2-dr., $925, 
$970, $1,000, $1,015. °'46 SM 2-dr., $775. 
"42 2-dr., $461. ‘41 2-dr., $590. 
CHRYSLER — '50 Windsor 4-dr., $2,455; 
Royal club coupe, $2,300. ‘49 Royal 
4-dr., $1,880. ‘46 New Yorker 4-dr., 
$820. ‘41 Windsor conv., $265. 
DeSOTO—’50 Custom club coupe, $2,010. 


DODGE — '46 Custom 2-dr., $775. ’38 
4-dr., $180. 

FORD—'50 Deluxe (6) 2-dr., $1,590. °49 
Custom (8) 4-dr., $1,165. ‘47 SD (8) 
4-dr., $710. ‘42 SD (8) club coupe, $415: 
2-dr., $375. 


FRAZER—'48 Manhattan 4-dr., $900. ‘47 
Manhattan 4-dr., $755. 
——— —'48 Super (6) club coupe, §$1,- 


KAISER—'48 4-dr., $585. ‘47 4-dr., $550. | 
$515. 

MERCURY-—-'50 4-dr., $2,100, $2,145. ‘49 | 
club coupe, $1,565. °48 4-dr., $975. 


OLDSMOBILE—'49 (76) 2-dr., $1,475. °46 





(66) club coupe, $745, $990. ‘41 (6) 
4-dr., $275. $305. ‘40 (6) 4-dr., $115, 
$200. 

PLYMOUTH.'"48 SD 4-dr.. $1,090. ‘47 
SD club coupe, $950. ‘41 2-dr., $325. 
"38 4-dr., $175. 

PONTIAC — ‘49 Streamliner (6) sedan 
coupe, $1,705. ‘47 (6) 2-dr., $1,000, 
$1,060, $1,080, $1,805. °'42 (8) 2-dr., 
$475. ‘41 (8) 4-dr., $405. °35 (6) 4-dr.. 
$125. 

STUDEBAKER—'50 Champion 4-dr., $1,- 
685. ‘40 Champion 4-dr., $240. 

WILLYS ‘48 (6) station wagon, $875; 


panel delivery, $535. 
MISCELLANEOUS "41 
ton stake, $330. 


AKRON 


(Akron Auto Auction. Sale every Thurs 


International % - 


day. Prices are for sale of Feb. 16.) 
(Market stronger than it has been in 
= Sold 76 units out of 103 offer- 
ngs. 


BUICK -—— '50 Special 4-dr., $1,960. °49 
Super 4-dr., $1,820. '48 Super 4-dr., $1,- 


310. '47 Super 4-dr., $1,165. ‘46 Super 
4-dr., 2 at 900. '42 Super 4-dr., $515. 
"40 Specia! 4-dr., $380. 

CADILLAC—'46 (62) 4-dr., $1,350. ‘39 
(60) Special 4-dr., $475. 

CHEVROLET—'49 FL 4-dr., $1,300. ‘48 
FL aerosedan, $1,180, $1,140. ‘47 FL 
aerosedan, $1,000; 4-dr., $925, $910: SM 
4-dr., $845, $840. '46 SM 4-dr., $785, 
$775. '42 FL 4-dr., $225. '41 SD 4-dr 


$465, $455; business coupe, $180. '40 MD 
4-dr., $290. 

DeSOTO—'48 Custom 4-dr., $1,225. °47 
Custom 4-dr., $1,025. '46 conv., $1,045; | 
Custom 4-dr., $925. 

DODGE—’'42 Deluxe 4-dr., $360. 


| 

FORD—’50 CD (8) club coupe, $1,675; De- 
luxe (6) 4-dr., $1,450; (8) business 
coupe, $1,365. ‘49 Custom (8) 4-dr., 
$1,275, 3 at $1,265, $1,225, $1,175, °48 
SD (8) 4-dr., $930, $760. "47 SD (8) 
business coupe, $710. '46 SD (8) 4-dr., 
2 at $775. 

FRAZER—'47 4-dr., $780. 

HUDSON—’46 Commodore (8) 4-dr., $600. 

MERCURY—'49 4-dr., $1,390. ‘48 conv., 
$1,100. ‘47 4-dr., $810, °46 club coupe, 
$800. 

NASH—'47 (600) 4-dr., $735. '46 (600) 
4-dr., $630. '40 4-dr., $155. ‘39 4-dr., 
$250. 

OLDSMOBILE—'49 (98) 4-dr., $1,900. '48 
(98) 4-dr., $1,465. '41 (78) 4-dr., $465. 
"40 (6) club coupe, $220. '37 (6) sedan, 
$150. 

PLYMOUTH—'49 SD 4-dr., $1,400. '48 





SD 4-dr., $1,060. '47 SD 4-dr., $800, 41 
Deluxe 4-dr., $250. '40 4-dr., $315. 


PONTIAC—'48 Streamliner 8) 4-dr., $1,- 








Average Used-Car Prices 


(Compiled by Automotive News) 














Model Feb. 1950 Jan. Dec. 
(to date) 1950 1949 

1950. $1,803 $1,827 
1949 1,405 1,451 $1,566 
$970 1948 1,089 1,100 1,156 
$956 1947... 895 908 930 
$799 1946 763 765 800 
1942..... 364* 377 2 
1941. 372* 357 392 
iene 317 

Overall —— 

Average... $ 956 $ 970 $ 799 
ee. a _ *Note: Prewar car prices vary greatly 


Last week 
through the auctions that 
‘42 averages under the ‘41s. 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 





so many cheap ‘42s came 
they put the 





360. '47 (6) 4-dr., $1,125; Torpedo (8) | Commander (6) 4-dr., $775. °41 Super 

4-dr., $1,000. ‘46 conv., $975. | (6) business coupe, $235. ‘40 Super (6) 
STUDEBAKER-—'50 Champion 4-dr., $1,- | 4-dr., $290. 

600, $1.535, $1,515. ‘42 Champion 4-dr., | KAISER—'45 Deluxe 4-dr., $1,090. 


$350. MERCURY—'50 4-dr., $1,950, $1,850. 49 
2-dr., $1,410 

EBENSBURG, PA. NASH — ‘'49 Super (600) 2-dr., $1,200 
(Ebensburg Auto Auction. Sale every 4-dr., $1,175. 

Thureday. Prices are for sale of Feb. 16.) | OL DSMOBILE—'50 (88) club coupe, $2 
(Prices holding firm, Sold 52 units out 280; (98) 4-dr., $2,550; club coupe, $2.,- 
of 89 offerings.) 450. ‘48 (76) 4-dr., $1,350. ‘41 (98) 

BUICK—’47 RM 4-dr., $1,130, $1,100, '46 4-dr., $450. ‘40 (70) 2-dr., $250. 
Super sedanet, $965. PACKARD ‘48 Deluxe 4-dr., $1,090 

CHEVROLET—'50 FL Deluxe 2-dr., $1,- (taxi) 4-dr., $740. ‘41 4-dr., $400. “40 
640, $1,560, '49 FL Special 2-dr., $1,130, (110) 4-dr., $160. 
$1,145. 47 FL 4-dr., $1,000, '46 half-ton | PLYMOUTH—~'48 SD 4-dr., $1,100, $1.000. 
pickup, $460. '38 4-dr., $115, $170, ‘37 $950; club coupe, $1,050. °41 SD 4-dr. 
4-dr., $160. '36 4-dr.. $140. 2 at $420; club coupe, $325. ‘40 Deluxe 

CHRYSLER—’'42 Ro: al 4-dr., $310, $325. 4-dr., $270. 

'34 4-dr., $40. PONTIAC—'49 Streamliner 4-dr., $1,840 

DeSOTO—'49 Custom 4-dr., $1,790. ‘48 *48 sedanet, $1,210. ‘47 Torpedo 2-dr., 
4-dr., $1,215. '37 2-dr., $55. $900; club coupe, $1,010; Streamliner 

DODGE—'40 Limousine, 7-pass., $200, '37| 4-4F-, $900. °42 Torpedo 2-dr., $430. 


STUDEBAKER—'50 Champion Regal [De- 


club coupe, $75. '35 coupe, $60. 
luxe 4-dr., $1,620. 


FORD—’'49 Custom (8) station wagon, $1,- 


440; club coupe, $1,120, $1,095. ‘48 SD | WEILLYS—'48 half-ton pickup, $560. 

(8) 2-dr., $920. '47 SD (8) 4-dr., $720. | MISCELLANEOUS —'46 International half- 
'46 SD (8) station wagon, $640. '32 (B) ton pickup, $420. ‘40 utility wagon, $85 
coupe, $30. 


HUDSON—’'49 Commodore 8) 4-dr., $1,825, | 


HOUSTON, TEX. 


$1,765. °41 club coupe, $145. °39 (6) 

2-dr., $120. (Gulf Auction Co, Sale every Tuesday 
KAISER—'48 4-ar., $770 Prices are for sale of Feb. 14.) 
MERCURY—'49 4-dr., $1,370 “Ge Ee on *, Deluxe 2-dr., $1,- 
5 , . ne , : ' ,625; 4-dr., $1,695; half-ton pick- 
OLDSMOBILE—'47 (66) sedanet, $1.000./ up,’ $1,260.''49 SL Deluxe 4-dr., $1,455: 
PACKARD— 40 (110) 4-dr., eS one - 2-dr., $1,350. ‘48 half-ton pickup, $735 
— — <a al PZ bs90 sR aerosedan, $965. '41 club coupe, 

eluxe 4-dr., $1,015. § -dr., $5090. ’ 

, 30. . " ‘ - _ 
PONTIAC. 48, 4-dr., $1,190, ‘47 Stream- | CHRYSLER—'50 Windsor 4-dr., $2,350 

liner (6) 4-dr., $1,115; 4-dr., $900, $1,- | DODGE—'50 Coronet 4-dr., $2,055. 

050. ‘41 (8) sedanet, $225. ‘36 (6) | FORD—'50 Deluxe (8) 2-dr., $1,640. $1 

4-dr., $85. ; 9:4 $1 630; CD (8) 2-dr., $1.735, 2 at $1,720, 
STUDEBAKER—'49 Champion 2-dr., $1,- 2 at $1,695. ‘49 Custom (8) 2-dr., $1,- 

200. °48 Champion 4-dr., $1,105. ‘47 305. "48 SD (8) 4-dr., $965. "46 SD (8) 

Champion club coupe, $860. 548. | 2-dr., $730; Deluxe (8) 4-dr., $580. °42 
MISCELLANEOUS—'40 LaSalle 4-dr., $345. 2-dr., $380. '41 2-dr., $430; 4-dr., $305 


°36 2-dr., $55. 


ALBANY, N. Y. 


NASH—’'46 4-dr., $400. 


PLYMOUTH—'50 SD club coupe, $1,785 
$1,725; 4-dr., $1,760. 





(Tim Anspach’s Dealers Auto Auction. | 
Sale every Monday. Prices are for sale | RALEIGH, N. C. 
. 13.) ° 

* contnt was good with prewars slight- ‘Mann's Auction Sales, Sale every Mon- 
ly improved in price. Sold 84 units | day, Prices are for sale of Feb. 13.) 
out of 94 offerings.) BUICK—'46 4-dr., $910. 

BUICK — '50 RM sedanet, $2,330; Super | CHEV ROLET—'50 half-ton pickup, $1,185 
4-dr., $2,250. ‘49 RM sedanet, $1,810. ‘49 FL Deluxe 4-dr., $1,350; SL Deluxe 
'48 Super station wagon, $1,270. ‘41 2-dr., $1,445. '48 FL 4-dr., $1,100. ‘47 
Super 4-dr., $360. '40 Special club coupe, 2-dr., $750. '46 4-dr., $510. 
$255. DODGE "48 2-dr., $975. °42 4-dr., $475 

CHEVROLET—'50 SL Deluxe 4-dr., $1,-| FORD—'50 CD (8) 2-dr., $1,675; Deluxe 
675; club coupe, $1,625. ‘49 FL Deluxe (S) 2-dr., 2 at $1,550, 2 at $1,545, $1,- 
2-dr., $1,425; SL Deluxe 4-dr., $1,430; 565; Deluxe (6) 2-dr., $1,460; half-ton 
2-dr., $1.375. "48 FL 4-dr., $1.170; FM| pickup, $1,135. ‘49 Custom (6) 4-dr.. 
4-dr., $1,050. ‘47 FM 2-dr., $875; SM} $1,250. ‘48 SD (8) 4-dr., $930, $780 
2-dr., $810. "46 SM 2-dr., $650. "40 2-dr., $785. '46 SD (8) 4-dr., $740; sta- 
SD 4-dr., $440, $310. ‘39 Deluxe 2-dr., | tion wagon, $650; club coupe, $700; De- 
$220. ‘38 half-ton pickup, $230. luxe (8) 4-dr., $675; 2-dr., $650, $665 

CHRYSLER—'47 Windsor limousine, $900. 36 4-dr., $550. 

‘41 Imperial 4-dr., $400. '39 Royal 4-dr., KAISER—'47 4-dr., $460. 
$200. LINCOLN—'47 club coupe, $750. 

DeSOTO—'4S Custom 4-dr., $1,200. °47| MERCURY—’49 4-dr., $1,540, $1,440 
Custom 2-dr., $1,000. NASH—’'46 4-dr., $520. 

DODGE—’49 Coronet 4-dr., $1,680. '48 | OLDSMOBILE—'50 2-dr., $2,305, '49 4-dr 


Custom 4-dr., $1,110; Deluxe 2-dr., $1,- $1,365. '47 4-dr., $985. 


025. '47 Custom 4-dr., $980, $950; De- | PLYMOUTH—'47 4-dr., $855. ‘46 4-dr 

luxe 4-dr., $920; 2-dr., $980. ‘42 %-ton| $730. ee 

pickup, $195. PONTIAC 48 club coupe, $1,275 16 
FORD—'49 Custom (8) 4-dr., $1,175; 2-dr.,| _ 4-dr., $440.0 

$1,035; club coupe, $1,190; Standard (8) | STUDEBAKER—'47 2-dr., $1,020 

2-dr., $1,200. '48 SD (8) club coupe, | WILLYS—'46 Jeep, $395, 

$1,000. ‘47 Deluxe (6) 2-dr., $810. '46) 

Deluxe (8) 4-dr., $640. °37 (85) 2-dr., MANHEIM, PA. 

80. | 
oiktien..r0s Deluxe 4-dr., $1,010. (Manheim Auto Sales and Auction, Inc 
HUDSON—’49 Super (6) 4-dr., $1,260. '48| Sale every Friday. Prices are for sale 

s (6) 4-dr., $850; 2-dr., $1,110. '47| Of Feb. 10.) 

= = . ‘| (Sold 83 units out of 146 offerings.) 

BUICK—’50 Super 4-dr., $2,050; Special! 


2-dr., $1,910; 4-dr., $1,775. °49 RM 4-dr 
$1,800. '48 Super 4-dr., $1,310. '47 Super 
4-dr., $1,245. 


CADILLAC—'49 (62) 4-dr., $2,750, $2,660 

CHEVROLET —'49 SL Deluxe 4-dr., $1,460 
club coupe, $1,400; FL Deluxe 4-dr 
$1,330. '48 FL aerosedan, $1,195; FM 
4-dr., $1,150. ‘47 FL aerosedan, $1,075 
‘42 FL aerosedan, $620. ‘41 FL 4-dr 
$660. 

CHRYSLER—'47 New Yorker club coupe 
$1,080; 4-dr., $1,020. '46 Windsor 4-dr 
$1,010. 

DeSOTO—'47 Custom 4-dr., $1,200 i6 
Custom club coupe, $1,020 

DODGE—’49 Wayfarer business coupe, $1 
230. °48 Custom 4-dr., $1,275; busines 
coupe, $875. ‘47 Custom club coupe 
$1,160. 

FORD-——'50 CD (8) conv., $1,920. '49 Cu 
tom (8) club coupe, $1,170; 4-dr., $1 


120. '48 4-dr., $830. 
HUDSON—'49 (6) 2-dr., $1,305. ‘48 (8 
conv., $1,485; 4-dr., $1,260. 
KAISER—’49 4-dr., $1,220. 
MERCURY—'49 4-dr., $1,490. 


NASH—’49 (600) 4-dr.. $1,290. ‘46 (600) 
4-dr., $910. 
OLDSMOBILE—’49 (98) 4-dr., $1,700. ‘47 
(78) 4-dr., $910. 
FOR QUICK STARTS IN COLD—Designed | PACKARD—'49 4-dr., $1,450. °'47 4-dr 
to start auto engines in less than 10 seconds $1,050. 
at temperatures down to 40 degrees below| PLYMOUTH—'48 SD 4-dr., $1,060, $1 
zero, this capsule is fed to the car through an 040. '47 SD 4-dr., $975, $910. 
applicator which may be installed on the | PONTIAC—’'49 (8) 4-dr., $1,870. $1,80/ 


dashboard or the post under the steering 
wheel. Shown at the laboratory applicator is 


"48 (8) 4-dr., $1,395. 
STUDEBAKER—'49 Commander 4-dr., $1 


Charles D. Francesco, chemical engineer. The 250; Champion 2-dr., $1,210. °48 Con 
capsule was made California Oil Co., mander 2-dr., $1,100. ‘47 Champio 
Barber, N. J. (Acme photo.) 4-dr., $950. 
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by James D. McLean, manager of 
the industrial division of Philco 
Corp. 
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Akron’s Top Young Man 

Dr. William L. Davidson, direc- 









































ne Appointment of D. M. Berges as| facturer, announces the following 
” chief engineer has been announced | changes in his company’s market- tor of physical research of The 
a by R. J. Minshall, president of| ing program: B. F. Goodrich Co., has been 
$1,566 Pesco Products division of Borg- Joe Wilson has been appointed honored as the “outstanding 
1,156 Warner Corp. sales assistant to Miller and young man of Akron in 1949” by 
930 Berges’ appointment fills a va-| will work out of the Chicago the junior chamber of commerce 
800 cancy in the engineering depart-| headquarters. Dick Barggren has of that city. 
482 ment organization which has ex-| been named a sales representative veces uaa . 
392 isted since J. A. Lauck’s election as| and will cover Minnesota, the Maloney Leaves California 
$17 vice-president in charge of engi-| Dakotas and northern Wisconsin. For Post with Polk 
3 790 neering several months ago. In as- | a ey ae Thomas V. Maloney, registrar for 
, suming his new position, Berges | THEY HEAD UP PONTIAC SALES—This js the first picture of Pontiac's top sal ti dain “a 
greatly will be in charge of all research | Federal Truck Represented since the division's new regions were established. Left to right iheadiag) ore T. A. White, the California state department of 
2s came facilities at the new Pesco plant in| By Holland in Oklahoma Pacific regional manager; H. G. Hersh, southern regional manager; J. C. Jamieson, Midwest | motor vehicles, announces he will 
put the Bedford To chi Cl land y regional manager; R. E. Thompson, western regional manager; B. A. Kissam, Eastern regional }resign to accept a position with 
e wnenip, near eveland. | Appointment of J. Ross Holland | manager, and L. D. Bombar, Central Regional Manager. Seated are E. J. Chapman, assistant the motor statistics department of 
a ’ 4 as factory sales representative for | general sales manager for the West; D. J. O'Madigan jr., eastern assistant general sales- the R. L. Polk Co. in Chasen 
. - Heller Brothers Co. Elects Federal Motor manager; bade L. Gi a cummis a sna sales —— and Sales Manager L. W. Ward. - ie ; : : : . 
; Hodapp to Presidency a ae = oo Powell Heads Circo 
a ties George H. Hodapp has been elec- as cana hy created ee i a = ao ae oun — Joseph W. Powell has been elect- 
Super (4) ted president of Heller Brothers Cari Loud, gen- sales with FF 4 3 gan his |lotte, N. C., maker of Solder Seal. | .q president and a director of Circo 
" Co., Newcomerstown, O., and New- eral sales am + cenit pte d s cee | vee | Products Corp., Cleveland, succeed- 
$ rk, N. J., announces Arthur C. : ° - ° ° , i d F. Black, re ; 
1,850. 49 Heller, chairman of the board. c ager. 1 of Ford’s Detroit district office. | Philco Appoints Young, vo —) er 
$1,200 Other officers chosen are James wivine Gian abet Le. Hagerty, Carey Premier Names Lindsay 
j G. Henry jr., vice-president and sec- lations and sales Long Named Coast Rep | Appointment of C. Paul Young as| Appointment of Calvin P. Lindsay 
pupe, $2 retary; Anna W. Ibach, treasurer, ivitie Appointment of Larry Long as | government sales manager, George | as sales representative for Premier 
acti ties for 
a ~ and Eugene M. Steenburgh, assist- Oklahoma and/representative in the San Fran-|A. Hagerty as commercial sales | Autoware Co. has been announced 
a ant secretary. . northern Texas| cisco territory is announced by V.| manager and William M. Carey as|by J. C. Mandel, Premier sales 
, $1.090 aes . 4. R. Holland from his Okla-|P. Bresan, general sales manager ' operations manager, are announced ' manager. 
$400. "40 White Appointed Secretary homa City headquarters. He brings | — - aetna ea eae a — ear oBe Teo - o 
» daeee Of W. Va. Vehicle Committee | 4 background of more than 15 years | 
SD 4dr John C. White has been named! '™ sales work to is — post. a 
eluxe | 
permanent secretary of the W. Va. | . | 
$1,840 governor’s committee on uniform Monsler Named Sales Head 
hie See. vehicle code. |For P & H Welding Items Fi 
reamliner A Charleston attorney, White Harnischfeger Corp., Milwau- ‘ 
gg represents the interests of the| yee, manufacturer of P & H arc 
oe W. Va. Bus Assn. on the com-| welders and welding electrodes, 
560 mittee. ee announces the appointment of 
nal half- . i . . Melvin O. Monsler as sales man- 
gon, $85 Leland Names Executive Aide| ager of the P & H Welding 
And Sales Representative "7am = wai 
Siena R. K. Miller, president of Le- | _“onsier has 2 
= gp land Corp., Chicago parts manu- | With P & H 12 years, serving 
@.. t.- ~ ——| four years as assistant sales 
ton pick- manager and one year as a 
. $1,455; Service Engineer. 
up. $735 + + 
ib coupe, 
WHITE WALL TIRES Koppers Ups Thompson 
52,350 r A. C. Thompson, former wor':s 
: —_—_———— manager of the Bartlett Hayward 
ak plant of Koppers Co., Inc., has been 
dr., $1,- REALLY CLEANED promoted to the position of pro- 
SD (8) ) duction manager for the company’s 
$305, Metal Products division, it is an- 
P WHITE nounced by Walter F. Perkins, di- 
$1.785 SPAR vision general manager. 
Ta — * + * 
—— : 
wae oe Premier Names Frye 
WITH -§ 0 S ~ J. C. Mandel, general sales man- 
7 a, —". z= ager of Premier Autoware Co., 
me Cleveland, manufacturer and dis- 
} ve. “ CAR OWNERS! tributor of replacement automotive | 
100, "47 Experts agree parts, has announced the appoint- 
nothing cleans ment of James R. Frye, to the com- | 
pitt. white-wall tires pany’s sales staff. : 
45, $1,- ‘ - 
haif-ton Goodyear Cites Lafaye 
) $780 H. J. Lafaye, assistant sales man- 
40; sta- ager, Rim division, Goodyear Tire | 
ty and Rubber Co., has been awarded | 
; a lapel pin honoring his 15 years| 
of service with the company. La-| —— 
0 faye joined Goodyear in 1935 after : — And a Complete New 
11 years with Motor Rim Mfg. Co. | 5 ’ +™a - sel e ' 
9 4-dr in Cleveland. ee La. Line of Trucks! 
* * * 
}  4-dr ‘ oa ad Find out today about the newest Reo 
15. 46 Pennsalt Ups Land Ba eer Gold Comet engine! 292-cubic-inch 
Hugh C. Land, assistant to the ~ displacement. 124 horsepower. 
production manager of the Penn-| . : 
sylvania Salt Mfg. Co., has been| And check the complete new line of 
appointed production manager, it is | Reo trucks! For power, endurance 
eis announced by William F. Mitchell,| J and economy, nothing on the road 
A cee manufacturing vice-president. ‘ ass wa. can match them— 
J ay except another Reo! 
a) Stockton Appointed E-22 . 
Special ze é am . REO MOTORS, INC. 
M 4-dr Appointment of Robert C, Stock- | iz LANSING 20, MICH 
: ope ton as general traffic manager of} ; c F 
$2,660 Stewart-Warner Corp. has been an- | 
$1,460 nounced by R. F. Stiles, director| 
a of purchases. Stockton fills the po- 
$1,075 sition left vacant by the death of | 
, 4-dt E. F. Stecher. 
+ * * 
» ands Thermoid Elects Fruland 
0 The directors of Thermoid Co.,| 
Trenton, N. J., have elected Donald | 
es BLOWBACK A. Fruland as assistant treasurer. | 
coupe aaah F The election followed the appoint- 
e sabi ment of Fruland as director of | 
9 > EXPANSION a purchases. 
f Sates ee 
- Ford Division Names Three 
V ‘7 | T A i jay H i To Higher Sales Posts 
(60 WHISTLING TANK FILL SIGNAL Promotion of Earl C. Sloans to 
0. 4 assistant sales manager of Ford | 
In 1950 over 1,000,000 cars will division’s Detroit district, and 
4-dr be factory equipped with Edgar A. Stewart to assistant 
$1 VENTALARM * Signal manager of city sales, Cleveland, 
has been announced by J. C. 
51, 801 7 oe pee Doyle, central regional manager. 
Les Serves SSS, At the same time Doyle said 
Con SCULLY SIGNAL COMPANY that John M. Puzder, former | 
amp we ee ee are Te assistant manager of the Cleve- | 


land district, takes over a newly- 
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more heavy on the over-one-ton, hibits and the salesmen manning 


units. He asked me to tell the 
distributors what I had found. 
These equipment distributors 
who work through truck dealers 
were very low late last year—and 
haven’t entirely gotten their “zip” 
back again even yet. The em- 
phasis on production of the light 
stuff—plus the lack of coopera- 
tion they sustained from the 
truck dealers—hit them right be- 
low the belt—square in the old 
well-known breadbasket. It takes 
sales to pay the heat, light and 
rent. 

When the dealer didn’t have the 
type of trucks that they could 
mount their type of products on— 
and wasn’t interested in trying to 
sell customers who already owned 
trucks that could possibly have 
used some—then it takes courage 
and a lot of intestinal fortitude to 
continue a sales policy of working 
only through the dealer. 

But they did—and I for one want 
to sing a song of praise and ad- 
miration for them. So the truck 
dealer has another year in which 
to redeem himself and let those 
boys go to work with them to their 
mutual benefit. 

So ends my sermon from the 26th 
floor of the Penobscot Bldg. 

* . 


Shuffle Off to Buffalo 
T THE Buffalo dealers’ 
show there were five truck ex- 


these exhibits were universally 


|pleased with the play they were 


getting opening night and Sunday 
when I “caught” this show on my 
way home. 

The GMC Diesel trucks always 
had a group of interested lookers 
around them. Ford dealers and 
salesmen claimed to have picked 
up a number of “hot” prospects on 
the heavier models and the boys 
in the Chevrolet, Dodge and Stude- 
baker exhibits’ were too busy to 
spend much time talking to an un- 
known newspaper man. 

But that was all right with me 
whenever a truck salesman can find 
a prospect who is interested in 
talking to a salesman I’m happy 
under present selling conditions. 





Margie Baker and Joe Villa and 
their loyal group of directors sure 
did a magnificent job in putting 
on the Buffalo show. They got 
good early promotion—two good 
show sections in the newspapers 
and plenty of advance publicity 
—and it paid off. 

I'm sure glad I’ve taken off 25 
pounds or I never would have been 
able to move in that Saturday 
night opening crowd. They had so 
many people in the armory that all 
anyone could do was to slowly 
shuffle along—that crowd was in- 
terested and stayed until the lights 


auto| were blinked for closing. 


And Sunday afternoon’s crowd 


was nearly as bad—or good—de- 
pending upon whether you were a 
visitor or an exhibitor. 

# a + 


N. Y. Fete Sparkles 


i . though I am pursuing this 
diet deal with great attention 
to all its details, I really got quite 
a kick out of the evening that I 
spent with the truckers at the an- 
nual meeting and dinner of the 
New York City Trucking Assn., 
held in Mrs. Statler’s big city eat- 
ing house. 

It was a smaller—but not so small 
—edition of the ATA. And I can 
imagine it could get just as rough 
if it went on for four days. 


Not only was the banquet dinner 
well thought out, but the many acts 
in the after-banquet entertainment 
were the best that New York’s 
night spots had to offer. 


Many “top brass” of the truck 
makers flock into New York for 
this event—and well they might— 
as some of the biggest fleet buyers 
in the country are among the more 
than 1,000 operators who meet to 
let their hair down for the after- 
noon and evening. 

I got my “orders” to attend 
from Red Pierson, that Harvester 
sales pusher who has consistently 
shown bad judgment in all his 
baseball and football bets with 
me over the past few years. 

Red jumped me at Atlantic City 
and insisted that I drop by in New 
York for this one, even though I 
had just about reached the end of 
my show and convention tirade. 
But as I had intended to catch a 
“look-see” at the chain store acces- 


TWO MONEY-MAKING SELLERS 










required. 


This new Prior product adds load area to your 
pick-up at small cost, and is a point-of-delivery 
moving advertisement for you and your cus- 
tomers. It is all-steel construction, rattle-proof, 


and can be furnished with dealer emblem 


painted in standard colors 


MAIL TO NEAREST ADDRESS 
PRIOR PRODUCTS, Inc. 


Box 349, Middletown, Ohio 
Box 7608, Dallas, Texas 


Please send me complete “information on the “Load-Ster” 
HELPER SPRING [} 
Also send me the name of your nearest distributor. 


PANEL RACK [J 
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Chevrolet * ° 
Ford 
Dodge 
G.M.C. 
DeSoto 
Plymouth 







Available YW, Vo 1-Ton 
For 7 Ton Truck 
Chevrolet * * 
Ford . * 
* 
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MAIL COUPON TODAY 


EVERY DEALER SHOULD STOCK 


The “LOAD-STER” takes effect only when needed to 
carry the excessive load caused by weight or rough 
roads. It gives a normal ride when not loaded and an 
asier ride when overloaded. ‘“Load-Ster’’ spring instal- 
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WHITE'S ROLL OFF MEXICAN LINE—The first White trucks were produced at the Mexico 


City plant of Automotriz de Mexico, S. 


., in January under an agreement announced by 


A 
White Motor Co. Senorita Herlinda Ancira Gonzalez is owner of the Mexican firm established 
to assemble the White trucks to supply stock for most of the Mexican sales of Whites. The 
first completed unit was turned over to A. Breitling, general manager of White S. A., one 
of five White distributors serving Mexico. In order to establish the assembly plant in Mexico 
Ingeniero Manuel Robledo, production manager of Automotriz de Mexico, S. A., studied 
production techniques at the White plant in Cleveland. Heretofore, White manufacturing 
plants at Cleveland and Montreal were the only producing points of White trucks and buses 


sory show on the way home, it 
didn’t take much urging. 


I want to thank Red and “All- 
American” Perkins for insisting 
that I attend. It was the first time 
that I have ever attended one of 
the New York boys’ shindigs and I 
now have a much better apprecia- 
tion of how big and “association- 
minded” this metropolitan group is. 


I highly recommend that my 
friends in the truck equipment field 
put this party on their agenda for 
next year as a must. 

* * * 


Safety Vital to Hauling 
HILE at NADA I also sat in on 
the luncheon for the area 

chairmen of the _ Inter-Industry 
Highway Safety Committee and 
listened to James J. Newman, 
chairman—also vice-president of B. 
F. Goodrich Co.—-and Bud Darling- 
ton, manager, outline their pro- 
gram for the May “safety month.” | 

Here again I want strongly to} 
| urge every truck man—whether he | 
| be dealer, operator or maker—to| 
j}get into this program with both 
| feet. 

It’s one of the farseeing programs 
designed to help keep automotive 
fatalities down to 4 minimum and 
in pointing up a safety check on 
all vehicles at least once a year, 
increase service revenue while it 
makes the public, police and op- 
erator conscious of the unsafe con- 
dition of a large segment of the 
vehicles on our roads today. 

The more _ safety-conscious we 
are, the safer our roads and streets 
will be and the lesser the threat to 
reduced operation of automotive 
vehicles by the timid and occasional 
driver. 

Pointing up “safety” at least 
once a year also has the addi- 
tional effect of making the pub- 
lic conscious of the “unsafe” 
condition of many of our streets 
| and highways. This in turn makes 
our highway commissioners re- 
alize that they and the taxpaying 
public also have a major stake 
| in our overall automotive safety 
program—and can’t blame all un- 
| safe and poor operating condi- 
tions on the vehicle drivers. 
Badly laid out or maintained 
|highways also have much to do 
with highway safety and crowded 
street and highway conditions. 

Crowded and dangerous stretches 


Okla. Truckers 
|| Set Up Public 
| Relations Group 


OKLAHOMA CITY.—The Okla- 
|homa Associated Motor Carriers is | 
|going to set up a public education 
;}committee for the trucking in- 
dustry. 

Duncan McRae, association pres- | 
ident, named Robert E, Lee, Okla- | 
homa City trucking firm executive, | 
to head the committee. | 

McRae said the committee will | 
publicize the advantages of truck | 
transportation and show that 
trucks pay their way on the high- 
ways by paying a big share of 
taxes. 











AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No, 1 Industry ... an esti- 
mated more than 100,000 readers weekly! 


jat 


of highway in many cases can be 
aided considerably by moving traf- 
fic over them faster and with less 
dangerous “bottlenecking” if the 
cities, counties and states will do 
their share in eliminating “unsafe- 
ness.” 
7 * + 


And on to Chicago 


yy. here I am closing the 

known “tear yourself apart” 
circuit of this winter season catch- 
ing the “biggest show on earth” 
least of the dealer-sponsored 
variety—-the Chicago Auto Show 
with its 140,000 square feet of ex- 
hibits. 

I reserved my “peekin” for Truck 
day so that I could close this week's 
reporting sounding a dual note 
one for trucks and two for the 
entire industry. 





Trucks Carry Mail 
For Snowbound Trains 


VANCOUVER, B. C. — Motor 
trucks operated by regular 
freight lines came to the rescue 
when the post office placed an 
embargo on second-class mail 
during the recent abnormal cold 
spell in British Columbia. With 
trains blocked by snow slides 
and connections disrupted to all 
parts of the province, special 
permission was granted by the 
postal authorities to the Van- 
couver Province and the Van- 
couver Sun to ship five tons of 
accumulated newspaper mail by 
truck, 

Country Freight Lines took 
out a 340-bag load. Vancouver- 
Penticton Freight Lines carried 
carriers’ bundles over the Hope- 
Princeton highway daily, while 
Carson Truck Lines handled 
bundles from Clinton through to 
Prince George. 





LICENSE PLATE 
FASTENERS 


On or Off With a Quarter Turn 


Heavy %-inch bolt (with T-head 
and square shoulder) fastens li 
cense plate securely in place. Wil! 
not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each 
Packed 12 to Box- 


Money-Back Guarantee 


IMMEDIATE DELIVERY 
. If Your Jobber Cannot Furnish 
Order Direct from .. . 


HOUSER ENGINEERING & 
MFG:, INC., Bluffton, Ind. 


Over 100 Service Items 
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Truck New Products 


Rusco’s Fused Fabric brake lin- 
ing is now available for — and 
Chevrolet trucks from “%-ton to} 
2-ton size, according to Russell 
Mfg. Co., Middleton, Conn. 

The following sets are ready for | 
immediate delivery: FF 644D, FF | 


1172-D, FF 120D, FF 654D and FF 
1174D. 





| 
| 


| 








TRUCK REFRIGERATION —Transitemp for 
low-temperature hauling is designed not to 
interfere with payload space, according to 
the manufacturer, Central Safety Control 
Corp., 1917 W. Oxford St., Philadelphia. 
Here are shown the unit and its installation 
on the side, permitting underskirt or under 
trailer application. It is thoroughly protected 
by moisture eliminators and air filters, the 
company states. 





ELECT-DRAULIC PRESS—Due to the increas- 
ing use of Diesels in industry and trans- 
portation and the consequent need for shop 
equipment to service them, Lempco Products, 
Bedford, O., recently introduced a 150-ton 
press that combines the advantages of both 
electric and hydraulic drives for riveting, 
straightening and pressing. Has capacity for 
@ variety of shop work and production press- 
ing. A special patented finger-tip control runs 
the ram down to the work in a hurry and 
builds pressure rapidly to pre-selected ton- 
nage. The ram kicks off a pre-determined 
setting, thus eliminating the danger of spoil- 
one or mashing rivets according to the 
maker 





FOR POWERED MATERIALS—A _ bottom- 
hopper dump trailer is announced by Gramm 
Trailer Corp., Delphos, O. It loads through 
manhole openings that are weatherproof when 
closed and discharges its load by gravity at 
controllable speed through hoppers in the 
bottom. The unit was developed for weather- 
proof bulk handling of granular and pow- 
dered materials. 


* > * 


Pallet Truck Operation 
Copies of Certified Job Study No. 
91, featuring the Towmotor model 
W” electric pallet truck, are avail- 
upon request to Towmotor 
1226 E. 152nd St., Cleveland 
10, O. The pamphlet pictures in 


detail the pallet truck in operation | 





at the plant of one of America’s | 
| largest chewing gum manufac- 
turers. 


CLARIFIER FOR 
oped by W. G. B. Oil Clarifier, Inc., Kings- 
ton, N. Y., is a new type lineless replacement 
oil clarifier for use on buses, trucks and 
tractors which are  factory- equipped with 
base-mounted oil filters. The new clarifier 
reverses the flow of engine oil so as to pro- 
vide what the inventor calls ‘depth filtration" 
|—or passing the oil via the longest way 


TRUCKS—Recently devel- 





wre GRINDERS — Lempco Pro- 








ducts, Inc., edford, O., has introduced a 

new series, distinguished oy, a base with one | Hrenge re ae 

complete ‘'weldment," ich gives unsur- | 

passed strength, Lempco reports, The NKG- AUTOMOTIVE NEWS, the Newspaper of 
50 model accommodates ali passenger-car | the Industry, read by everyone who counts 
shafts and 90 percent of truck shafts, the |in America’s No. 1 Industry , . . an esti- 
| firm says. | mated more than 100,600 readers weekly! 








TRUCK AND SHOP HOIST—A new hydrauli- 
cally powered shop or truck hoist has been 
announced by Unit Mfg. Co., Minneapolis. 
This hoist can be used on a three-wheel 
tubular steel floor frame, or be quickly con- 
verted for use on truck beds, work benches 
and loading docks. It features fast hydraulic 
operation that will lift a %-ton 
inches in 45 seconds and by using a short 
hook-up, 2,000 pounds can be lifted 52 inches | 
in 45 seconds, the company states. A double- 
action, hand-operated hydraulic pump powers | 
the hoist. 


® Mack is overlooking no opportunity to promote “that friendly 
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FOR WARNINGS—Grote Mfg. Co., Grote 
Square, Bellevue, Ky., has announced a flame- 


less reflector flare, designed for highway 
trucker's safety and convenience. The full- 
sized reflectors are shatterproof Grotelite 
plastic, visible up to half a mile in rain, 
snow or fog, reports the firm. Flares lock 
automatically in vertical position and are 
held doubly secure by four chisel-point 
corners. 


load 77'/2 | 


AUTOMOTIVE NEWS WANT ADS have 
| been proven the quickest, least expensive 


;method of reaching the men who want 


what you have or have what you want! 


' See the back pages of this issue, 





feeling” between its distributors and the home office. Typical of 


this cooperative spirit of teamwork is the Mack Distributor Advisory 


Council, a rotating group of elected distributors, one from each 


of Mack’s regional sales divisions. 


Meeting at regular intervals with Mack officials, the council 


helps to coordinate distributor-company activities — brings to 
both groups the benefits of a closer exchange of viewpoints and 


Above, left to right: &. W. Bonniksen, Bon- 
niksen-Sorenson Co., Arcata, Calif.; Wayne lL. 
Perry, Norristown Mack Distributors, Inc., Nor- 
ristown, Pa.; J. W. McCarthy, Jr., Lawrence Mack 
Sales & Service, Lawrence, Mass.; W. E. Getz, 
Getz Motor Co., Sioux City, lowa; J. L. Reich, 
Carolina Garage, Inc., Winston-Salem, N. C.; 
H. E. Leonard, Leonard Motor Co., Albuquer- 
que, New Mexico; A. M. Hamel, Ludiow Motor 
Co., Inc., Binghamton, N. ¥; W. H. Young, 
Toledo Mack Truck Sales, Toledo, Ohio. 


Distributor 


discussion of mutual problems. 


Sales Division. 


At their recent meeting at Mack headquarters in New York, 
distributors met with officials of the executive, sales, 
advertising, research, engineering, and treasury departments — 
for round-table planning and discussion on the expanding 


All were in hearty agreement that with Mack’s new and 


intensified sales and promotional efforts — Mack distributors are 
GOING PLACES WITH MACK. 


Be Profit-Wise 


MODERNIZE with 


6053 





Outlasts Them All 


Distributor Sales Division 
Mack Trucks, Inc, 
Empire State Bidg., New York 1, N. Y, 
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At Retail Level... 





Truck Training Pushed 


(Continued from Page 28) 


more effort in endeavoring to sell 
the “iron” to the dealer at a high 
price than he did in trying to 
sell the customer the truck at a 
fair profit. 

Because of this lack of a well- 
grounded supply of what might be 
termed professional truck salesmen 
who had both the transportation 
engineering “know-how” plus real 
sales ability, many truck dealers 
today are floundering around in 
their truck departments, losing 
money and thoroughly disheart- 
ened. In addition they are hurting 
the business for other dealers in 
their area. 

* * + 

OOD truck dealers who know 

the value of good salesmen— 
and who not only pay these men 
in accordance with their ability but 
treat them as the high type of 
men they must be to do a good 
job—are making good profits from 
the truck business. 

They are the dealers who have 
salesmen who dig up the prospects 
that other dealers overlook and 
don’t depend entirely on the shop- 
pers and those looking for long 
deals for all of their business. 

In fact, such dealers avoid get- 
ting involved in deals as much 
as they can. 

For instance, one medium-sized 
city dealer sold 28 trucks in No- 
vember and got 17 of the sales at 
list prices because he insisted that 
each of his five salesmen live with 
former owners and “service sell” 
as well as sell the product. Many 


|dealers’ principal problem on to- 
day’s market is to keep the cus- 
tomers happy after the deal has 
been completed. 

This dealer claims his most im- 
portant selling takes place after 
the customer has bought the truck 
and then found out that he could 
have bought it much cheaper from 
some other dealer who was willing 
to “sluff’ in order to have his 
quota. 

+ x * 

ERVICE and sales go hand in 
\7 hand in the truck business. 
This dealer, who provides the best 
of service at a substantial profit, 
is able to point out in the majority 
of instances that the engineering 
aid and service the customer gets 
is more than worth the difference 
in price that was charged. 


He also is quick to point out 
that many dealers will quote a 
much lower price to upset a sale 
that has gone away from them 
than they will quote to a prospect 
who is trying to buy. 

With nearly every truck man- 
ufacturer scheduling a higher 
percentage of over-one-ton jobs 
for this year, the need for more 
experienced salesmen — and for 
retail truck salesman training 
like the Ford program—is going 
to be even more acute than last 
year when such an _ unusually 
high percentage of output was in 
the so-called passenger-car sizes 
—10,000 pound GVW or less. 

According to a partial check of 
manufacturers, it appears now that 
for the first quarter at least 16.5 








lt Pays to Recommend 





HYDRAULIC HOISTS 


Truck owners know they 


Lift More . . 


. Last Longer 


Recommend Galion ‘‘job-engineered"’ hydraulic hoists and 
bodies and make satisfied customers every time. Galion's 
equalizing double-lift arm hoist has earned a reputation 
among truckers and contractors for not only providing 
dependable, trouble-free service, but also for handling 
maximum loads easier, faster and with complete safety. 
There is a Galion distributor in your vicinity to help your 
customers get the proper hoist and body for their material 


handling work. 


THE GALION ALLSTEEL BODY CO., GALION, OHIO 





Soe sain 





GALIONS make better dump trucks 





percent more trucks in the 10,001- 
14,000 GVW class are scheduled 
|than for the same period last year. 
| Slightly more than 30 percent more 
14,001-16,000 GVWs are scheduled 
for production, over 65 percent 
more 16,001-19,500 GVWs and ap- 
proximately 150 percent more 19,- 
501-26,000 GVWs. 


o * * 
HIS means that trucks must be 
sold with equipment if the 


dealer is to realize the full profit 
potential of the sale. It also means 
that salesmen will have to dig out 
the prospects for the sale, and 
study the prospect’s present equip- 
ment to see what he should have 





to get not only an improved oper- 
ation but the utmost in efficiency 
possible. 


While the Ford program is be- 
ing presented to the Ford dealer 
now, and the presentation to the 
retail salesmen will not be made 
until late in March, the manner 
in which the program is sched- 
uled to be handled cannot help 
but reach a greater proportion 
of all salesmen working on truck 
selling for Ford dealers gener- 
ally than any similar program 
that has gone out to the field 
exclusively on trucks. 

Meantime, truck salesmen can 
always get considerable aid and 
a great deal of semi-technical data 
from the _ truck-equipment and 
body salesmen in their immediate 
locality. These men, in the main, 
are thansportation trained and are 
well versed in the operation and 
other characteristics of the equip- 
ment and bodies they handle. 


Most of them, too, are geared in 
their sales operation to not only 
work with the truck dealer and 
his salesmen on sales to the truck 
operator, but the better distribu- 
tors protect the dealer profits on 
any deal they are brought in on. 

+ os * 


Most truck salesmen are equip- 
- ped with handbooks on the 
various trucks they sell and are 
given considerable information 
that will aid the salesman in sug- 
gesting the proper size truck, tires 
and other features that have to do 
with load carrying and ability to 
handle the load that the prospect 
wants to move if the salesman will 
study his literature, together with 
|his prospect’s requirements before 
he makes any proposal. 

Salesmen and dealers, however, 
| who are serious about their truck 
business should make up their 
minds early that they will have to 
get out and dig up the profitable 
business. 

The sales that walk in the door 
are the bargain hunters who are 
not interested in buying trans- 
portation but are only interested 
in deals. That is why they are 
out shopping—looking for the 
| low dollar. 
| On the other hand, there are 
| many truck operators like a haul- 
|ing contractor in Indianapolis who 
|recently told an equipment man 
that he wasn’t going to buy an- 
other new truck until some truck 
salesman came to his office and 
really tried to sell him. This man 
operated a sizeable fleet and had a 
good financial rating. He just felt 
that he was being neglected and 
was ripe last fall for someone to 
go in and replace at least six 
trucks in his fleet. 
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| 
There are many operators, too, 


who don’t realize that they are 
still running equipment that is 
costing them more to run it than 
it would cost to buy and operate 
new equipment. 

It takes a salesman to go into 


the operator’s place of business | 


and show him where he is losing 
out with the old equipment—much 
of which was bought during war 
days when he had to take what 
he could get with little considera- 
tion for power, size of body, weight 
and other factors that are vital to 


low operating costs under competi- 


tive conditions. 
. * a 


Cr of the most comprehensive 

truck sales training programs 
ever instituted by a commercial- 
vehicle factory is being conducted 
by the truck and fleet sales depart- 
ment of Ford Motor Co. 

This program is designed to give 
the dealer material aid in all de- 
partments of truck sales, but in 
particular, in the training and se- 








ENGLISH OR SPANISH CAN BE HEARD—Two examples of modern communication and 
transportation meet in the open-air display of new International L-line trucks at the Inter- 
national Harvester Havana conference as members of various Latin-American distributor 


firms, wearing individual receiving sets, 


ather 


around the new Silver Diamond valve-in- 


head engine displayed as a cutaway working model. The receiving sets are part of the 
translating-transmitting equipment used at the meeting to give the audience speeches in 
either Spanish or English simultaneously. Selection of channels on these small radio receiving 


sets allows easy choice of languages. 


lection of his retail truck salesmen. 

Purpose of the program is to 
equip every Ford dealer employe 
connected with truck sales and 
every Ford field representative with 
a thorough knowledge of the prod- 
uct and the most effective means 
of selling it. 

In fact, the program has a two- 
fold purpose. It not only provides 
dealers with the means of securing 
the most competent retail truck 
sales organization but provides 
highly qualified district office truck 
specialists to aid dealers in sales 
and service problems, according to 
Ford. 

Up-to-date training techniques 
are being used in the program. 
Booklets; slide films and other 
needed information have been gath- 
ered from the field by a national 
training committee composed of 
one district truck and fleet sales 
manager from each region. 


I-H to Break Ground 


On Dallas Warehouse 

DALLAS. — Construction on the 
$1,500,000 service parts depot of In- 
ternational Harvester Co. here will 
start immediately, two company 
district managers announce. 

E. H. Watkins and J. H. Mat- 
thews, motor truck and general 
sales district managers, said all 
contracts for the project had been 
awarded. 

The depot will have some 200,000 
square feet of floor space and will 
store and ship service parts for all 
of the company’s products. It will 
serve dealers in Texas, western 
Louisiana and parts of Oklahoma 
and New Mexico. 


up 
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TRANSLATING SPEECHES—iIn the operation 
of the wireless translating system that per- 
mitted the audience to hear proceedings of 
International Harvester's Havana conference 


simultaneously in English or Spanish, these 
announcer-interpreters from leading Havana 
radio stations manned the announcing booth. 


| Alberto Gandero (left) did all the announc- 


ing in English of speeches delivered in 
Spanish, while Eduardo Trista converted the 
English speeches into Spanish. 





Three Factory Branches 


Enlarged by Fruehauf 


DETROIT.—Structural additions 
to Fruehauf Trailer Co. factory 
branches at St. Paul, Birmingham, 
Ala., and Nashville and the instal- 
lation of new equipment for servic- 
ing trailers is announced by W. J. 
Robinson, sales vice-president. 

The St. Paul branch has a 60- 
by-242-foot addition, a 106-by-92- 
foot area was added to the Nash- 
ville branch and the Birmingham 
building gained a 132-by-77-foot ex- 
' pansion. 







FIXTURES 


If you were to sit down and write out a description of the ‘perfect’ exhaust eliminating system 
for a service department, chances are you'd end up with a word picture of the Kent-Moore 
J 2980 MONOXIVENT Set. It's designed for use with any underfloor system, and its four important 
advantages are: LOW INSTALLATION COST— Readily instalied in upturned “Y" section of 
main duct. No individual “T's” or branch duct required. CONCEALED HOSE ASSEMBLY — 
Asbestos packed flexible stainless steel tube and special tailpipe adapter slide down under 

floor for safe keeping when not in use. No storage problem, no 






MONOXIVENT 


unsightly hoses hanging from overhead. QUICK, CONVENIENT 
USE—Just lift the floor cover-plate and MONOXIVENT is ready 
for use... quickly, easily attached, detached and stowed. LONG 
LIFE, LOW COST OPERATION—Fully protected against dam- 
age, can't get lost or “borrowed”. Minimum frictional losses 
assures efficient, economical operation. Complete installation 
data furnished upon request . . . write for it today! 


KENT-MOORE ORGANIZATION, inc. 


GENERAL MOTORS BUILDING ¢ DETROIT 2, MICHIGAN 


Engineers and Manufacturers of Special 
Automotive Service Tools and Equipment 


Sales and Service Engineering Represent- 
atives in Principal Cities Coast-to-Coost 
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On the Financial Front... 


Mixed Short Picture 
Marks Auto Stocks 


By George Ceery 


Associate Editor 


HOSE favorable to the short 
position in stocks on the New 
York stock exchange are still suf- 
ficiently enthusiastic in their out- 
look to keep the total for all types 





|ing of the holdings in this cate- 
| gory, while in Hudson, Mack, Reo, 
Studebaker and Willys-Overland 
there are higher commitments in 
the Feb. 15 report compared with 
that at the middle of January. 


* * * 





ation and 





ae tee. of issues near the lofty heights i Chrysler total declined to 

distributor that prevailed in the depression 44,372 shares in February from 

 peireie- year of 1932. | 48,090 a month previous. With a 
e 

eeches in A mixed picture, however, is | tally of 34,472, General Motors has 

receiving shown in the seven motor stocks | °"° less share short than in the) 


last report. Nash 
best drop, relatively, 
shares against 20,245. 


Hudson still has the highest 
total among the motor stocks on 
the bearish side—an increase to 
66,920 from 64,400 a month ago. 
The total for Mack is 15,657, com- 
pared with 9,797, and Reo now 
has 8,935 shares reported short. 
In January, it is credited with | 
7,455. 

Studebaker’s 66,701 shares com- 
pares with 57,641 a month ago.| 
For Willys-Overland there is a gain | | 
to 6,845 and 5,245. Both these is- | 
sues have been fairly active in re- 
cent trading volume. 

* * * 


| PUSINESSES allied with the mo-| 


registered the 


in which there were short posi- to 16, 750 | 


tions of 5,000 or more shares, as 
indicated in the latest release of 
these figures by the exchange. 


In three—Chrysler, General Mo- 
tors and Nash— ‘there is is a | lighten- 


Higher Dividend 


L-O-F Ups Payment 
For First Quarter 





Libbey -Owens-Ford Glass de- 
clared a dividend of $1 a share pay- | 
able March 10 to shareholders of | 
record Feb. 27. In the first quarter 
last year a dividend of 75 cents) 
was paid. 

















Sales of all company products : 
in January were above the Decem- ‘ Manele aaieen. Wake Sor i 
2 geeey ber totals and the first month last | stance, familiar names like Good- 
edings of ao D. Biggers, president, rich and Goodyear. The former's 
peterence P ? ___ |8,050 shares short in the Feb. 15 
| Havana report stacks up against 9,562 
ng booth. shares in the Jan. 13 compilation. 
saan’ te Contrastingly, the Goodyear to- 
erted the to pealers tal of 6,090 shares compares with 
i st 5,056 last month. One of the 
sharpest increases in the entire 
ies list is the jump in Commercial 
f Credit to 6,395 shares from 995. 
ie Standard Oil of N. J. is another} 
iditions gainer to 5,515 shares from 3,338. | 
factory In the opposite trend is Gar Wood's | 
ngham, total of 8,500. In the previous month 
instal- its short line was said to include 
servic- 9,300 shares. 
y W. J. The total short interest for all 
nt. issues is 2,349,711 shares compared 
3 a 60- |with 2,185,071 on Jan. 13 and 2,-| 
3-by-92- 365,276 May 26, ae 
» Nash- 
ingham S.- Mi 
oot ex- $8. Highest Net Set 


By Commercial 


Commercial Credit Co. reported 
consolidated net income for 1949} 
from current operations was the| 
largest in the history of the com-| 
pany. Consolidated net income from | 
current operations was $17,770,717 
for 1949, compared with $16,663,448 
for 1948. After payment of divi- 
dends on its 3.60 percent cumula- 
tive preferred stock, net income 
applicable to the common stock was 
$16,870,860, or $9.16 per share, for 
1949, compared with $15,763,448, or 
$8.56 per share, for 1948. 

During 1948 there was an addi- 
tional nonrecurring credit to earned | 
surplus from reserve for contin- 
gencies accumulated since 1939, of 
$4,500,000, or $2.44 per share. Con- 
solidated net income from current | 
operations for 1949 and 1948 do not | 
include any capital gains realized | 
from sale of securities or any un- 
realized appreciation of securities, | 
investments or assets. 

* * * 


°49 Profit Rise Reported | 


By Automotive Fibres 
J. R. Millar, president of Na- 


‘ue CHROME 
Tae Sy 





Fad 






wen! e PLATES tional Automotive Fibres, Inc., last 

week reported the company’s con- | 

system solidated net profit for the year 

-Moore ended Dec. 31 amounted to $4,416,- 

portant 675 after provision of $2,750,000 for 

tion of federal and Canadian income taxes, 

BLY — equal to $4.43 per share. This com- 

under pares with a net profit of $3,140,435 

em, no after tax provision of $1,885,000, | 

NIENT }equal to $3.29 per share for the| 
s ready year ended Dec. 31, 1948. 

LONG DEALERS: Consolidated sales for 1949 totaled 

t dam- The Modern Advertising Plate | $64, 540,533, ae oe of cloth 

losses . Appea conversion and sales department, 

sllation ae Customer Eye ' |amounting to $25,185,272. In 1948, 

Wels TODAY toe becneiel fet sales totaled $50,025,864, including 

keep and compare! |sales of cloth conversion and sales 

@ nog ma | department, amounting to $19,062,- 

S 073. The 1949 figures include the 

4141) a 24 business since July 31, 1949, of 

oes California Cotton Mills Co. which 

“ was merged with National on that 





date. 
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Soss Sales, Profit Slip 


|company’s net profit after taxes 
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Auto Stocks 
Feb. 20 Feb. 11 
Aer 641% 65 
oo Oe eee 2% 3 
General Motors .. 75% 77% 
DED kc edscs css 13% 14 
Kaiser-Frazer .... 7% 5% 
Nash-Kelvinator .. 17% 17 
DE ick. vs doves 4% 4'A 
Studebaker ....... 2834 28% 
NE ve eae eas ss 40 40 
Willys-Overland .. 6% 5% 
Average for —- 
10 Stocks ....... 22.15 22.16 
pared with $4,673,802 in the pre- 


ceding year. Both sales and earn- 
ings were adversely affected during 
the closing months of 1949 due to 
the steel strike and resulting shut- 
down by some of the company’s 
principal customers, Soss said. 

* + * 





TEXAS DODGE DEALERS ATTEND DEMONSTRATION—More than 100 Dodge dealers from 
all parts of the state attended the southwestern demonstration near McGregor when the 
Dodge Power-Wagon and farm implements designed for use with it were shown. Left to 
right, are: William Mcintyre, of Monroe Auto Equipment Co., Monroe, Mich., manufacturer 
of the hydraulic lift and plow shown with the Power- Wagon: D. M. Beal, Dallas regional | 


manager; L. F. VanNortwick, director of truck sales for Dodge: 1. R. Moore, general man.- | N Strik 
| ager of O. R. Mitchell Motors, San Antonio; L. A. Vaughn jr., of L. A. (Doc) Vaughn | o Strikes 
Motor Co., Corsicana; William Hoffman, Dallas regional truck manager, and Frank Murchi- | OTTAWA.— The Canadian gov- 


son, of Frank Murchison Motors, Sweetwater ‘ernment announces no man- work- 


ing days were lost through labor 

ed to $401,587, equal to $1.72 per| disputes in the automobile and 
|share. This compares with a 1948/ parts manufacturing industry dur- 
net profit of $508,778, equal to $2.17! ing December, 1949. 
per share on the 234,000 shares now 
outstanding, or $2.61 per share. . 

Net sales for the year ended|,,AUTOMOTIVE NEWS production and 
Dec. 31 totaled $4,082, 049 as COM-j/and sales every week. 








From 1948 Levels 


Charles J. Soss, president of Soss 
Mfg. Co., last week reported the 


for the year ended Dec. 31 amount- 
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',..WHITE "SCOOPED" THE 
TRUCK INDUSTRY WITH THE 
MODEL 3000" 


says Bart peg Metropolitan Millwork Companna 
Eesokiya 6, N. Y. 





...and that’s the report across the nation! 
TRUCK OPERATORS everywhere report 


lower delivery costs... extra truck 
earning power with the sensational 
White 3000. 

Operators say it’s the “first truly 
modern truck”’.. . with exclusive ride 
and drive advantages... extra carrying 
Capacity ... maintenance savings. 

Its many advantages are White 
Distributor and Dealer “exclusives” 


sales...sales from 


that mean sales... 
coast to coast! 

It’s tomorrow's really great truck 
the 


. for today’s big markets... 


White 3000. 


SUPER POWER 
3000 






THE WHITE MOTOR COMPANY « Cleveland 1, Ohio 


Builders of the complete line of White Super Power and Diesel Power 
Trucks, the White 3000 with power-lift cab . . . safety school 
busses, .. city and intercity motor coaches. 


FOR MORE THAN 50 YEARS THE GREATEST NAME IN TRUCKS 
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Affecting Factories and Dealers .. . 


Auto Advertising 


By George Deery 
Associate Editor 


Dealers and newspapers can do 
an outstanding job plugging a local 
auto exhibit, as shown by the re- 
sults of cooperation between the 
two during the Buffalo exhibit. 

Special sections in the News 
and the Courier Express were 
generous in articles on the in- 
dustry, different makes, the show 
and its dealer sponsorship, pic- 
tures, and ads from dealerships. 

Other show-minded cities might 
take a tip from the Buffalo plan. 

> + + 


Former Dealer 

Roy Hall, a former Lincoln dealer 
and sales executive, has been ap- 
pointed sales promotion manager 
of the Lincoln-Mercury Central 
regional office, it is announced by 
N. E. Crews, regional sales man- 
ager. 

Hall has spent the past 24 years 
in the automotive business in the 
New York area, Prior to moving 
to Detroit he was vice-president of 
Eastern Ford Motor Coach Sales 
Co. He headed a Lincoln dealership 
in Hudson county, N. J., for 13 
years. 

* 7 * 
In New Posts 

Walter M. Cramp has been ap- 
pointed advertising and sales pro- 
motion manager of Industrial Tape 
Corp., according to J. S. Nicholls 
jr.. president. Simultaneously it 
was announced that Lincoln Brud- 
no has been appointed assistant 
advertising manager. 


Cramp was formerly vice-presi- 
dent of Brooke, Smith, French & 
Dorrance, and served in executive 
capacities with Ruthrauff & Ryan 
and Batten, Barton, Durstine & 
Osborn advertising agencies. Brud- 
no’s previous associations were art 


Mr. Dealer! 


CCC 
am See 
More New and 
Used Pickups 


the NEW, 1950 
REMOVABLE 
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Now you can put new life into 
pickup truck new or use 
-——-with the popular Removable 
Caravan Top. 

Practically every pickup owner 
or pure! r protection for 
hauling loads and still wants the 
utility of the open pickup. 

This isall possible with Caravan 
Top! Made of sturdy aluminum 
alloy frame with waterproof and 
mildew resistant heavy duck cover 
—one man can remove or install 
in minutes. 

New patented hold-down plates 
keep the cover snug and trim. 
Plastic window for plenty of 
rear vision. 

ZIPPER BACK OPENING 
Two husky slide fasteners hold 


each side of rear curtain. Can be 
rolled and held in up position. 


ALUMINUM ALLOY FRAME 
By loosening four corner nuts, top 
and frame are quickly removed 
as one unit. Easy to assemble 
and install. 





LIST PRICE 






director and production manager 
for Mack Truck. 


New Coast Agency 


Phillip S. Boone and William E. 
Goetze have announced the forma- 


tion of a new advertising agency | 
|to be known as Elliott, Goetze and 








P. S. Boone W. E. Goetze 
Boone, San Francisco. The agency 
currently is servicing local, region- 
al and national accounts. The pres- 
ent agency was originally founded 
by the late Harry Elliott in 1917. 
Following his death in July, 1948, 
the agency, then known as Harry 
Elliott Advertising, was acquired 
and operated by William E. Goetze. 
Boone, formerly a partner in the 
advertising agency of Boone, Sugg, 
Tevis and Walden, has acquired a 
full partnership in the new agency. 
Elliott, Goetze and Boone will 
continue to operate the Harry El- 
liott Service, a publicity and news 
bureau. 
* * * 


Dealer’s Big TV Deal 
Chevrolet dealers of southern 
California, through the Camp- 
bell-Ewald agency, Los Angeles, 
will establish three records for 
themselves and television when 


they assume sponsorship of the | 


Chevrolet Triple Feature Theater 
over ABC’s KECA-TV, Los An- 
geles, starting Monday, Feb. 27, 
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Complete cover and 
frame for 2 ton 
model 


tate and Fed. Taxes Extra 






These 
PICKUP OWNERS NEED | 
CARAVAN TOPS 


FARMERS ELECTRICIANS 
TRUCK GARDENERS PAINTERS 








CONTRACTORS PLUMBERS 
RETAIL STORES GARAGES 
MANUFACTURERS RENT-A-TRUCK 


AND MANY OTHERS! | 


WRITE TODAY FOR LITERATURE AND PRICES | 


A ts Oe 


1126 Mishawaka Ave. e¢ 


South Bend 15 


CORP. 


Indiana 








| also used. 


Names 


| Inc., 
|ment of Gordon F. Brine as mer- 
|chandising manager of Flair, the 


years and 
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for four hours—7 to 11 pm., 
PST, it is said. 

1. The largest time block ever 
purchased on television by a sin- 
gle sponsor for a regular 52-week 
series; 2. The first time one spon- 
sor has bought out a television 
station’s entire night of telecast- 
ing, and 3. The first time a sin- 
gle sponsor has presented a full 
evening of regular movie theater- 
type programming, including the 
| use of many top-budget, all-star, 
first-time-on-TV feature pictures. 


* * * 
Ford Hikes Four 
Cc. E. Carll, director of public 


relations of Ford Motor Co., 
|}announced the appointment of 
| John L. Rose as assistant director 
of public relations. Leggett Brown 
has been named news bureau man- 
ager, a position held by Rose for 
|two years. 

| Jack W. Clarke, who has been 
| regional public relations manager 
for Ford at Chicago for three years, 
has returned to Dearborn to take 
charge of Ford division public re- 
lations. Kenneth Gregory has been 
named assistant to Brown. 


* + * 


Auto-Lite Plans 

Those of the large U. S. contin- 
ental following of Electric Auto- 
Lite’s Suspense mystery program 
needn’t miss an airing of this 
mystery broadcast if they happen 
to be in Hawaii. 

Beaming it to the islands is only 





has |} 





part of the firm’s export division 
program for this year. Suspense 
may be available as well in the 
Philippines, according to R. C. 
Thompson, division manager. 


“In 1950, there will be 68 indi- 
| vidual advertising programs in 46 
different markets, 67 of which 
will be on a distributor participa- 
tion basis,” Thompson said. “This 
contrasts with 55 programs in 39 
markets in 1949, 51 of which were 
cooperative.” 

| Newspapers, magazines, tele- 
| phone directories, bill boards, cine- 
|ma slides, and radio will all be 
| used. Also there will be radio spot 
announcements. Among U. S. ex- 
port consumer publications utilized 
by Auto-Lite last year were re- 
|gional issues of Time, Newsweek, 
Life International and eight lan- 
| guage editions of Readers Digest. 
| Five export trade magazines were 








* + * | 


Nelson Bryant has been named 
editor of Southern Motor Cargo 
magazine, according to Kenneth 
Riddle, general manager. He suc- 
ceeds Ramon Russel, _ resigned. 
Bryant was graduated from the 


| University of Michigan in 1942. 


William A. Murray has joined the 
media department of the Detroit 
division of Brooke, Smith, French 
& Dorrance, Inc., Detroit and New 
York ad agency. 


Karl Moore, for the past four 
years promotion manager of the| 
retail division, Bureau of Advertis- | 
ing, American Newspaper Publish- | 
ers Assn., has moved up to the| 
post of director of the retail divi- | 
sion, succeeding John W. Giesen, | 
who has _ resigned, Harold s.| 
Barnes, director of the bureau, an-| 
nounces. 


| 


Hayes Holmes, former editor of | 
the Ford plant newspaper at Louis- 
ville, has been appointed assistant 
public relations manager of the 





\ oo. ff fe | 
Se 


a ~ 


> = er ei e 1"e os * , 
SM EE 1 Oe, Oe 
Nee y * 
eo ees 





FORD SALES HELPS FOR DEALERS—AIi of the sales and advertising aids available to 
Ford dealers in 1950 appear for the first time in one photograph in the current issue of 
The Ford Dealer, national magazine for dealers. A ballroom floor was required to provide 
space for layout and photography of the sales training and sales promotion aids made 


available to Ford dealers. Movies, slidefilms, 
ads and management control sheets are shown. 


|count executive. Monsarrat comes | 


to GN&G from Platt-Forbes, Inc., 
where he was a vice-president and 
a director. 


Detects Monoxide | 


Canadian Scientists Invent 


Device to Check Air 


OTTAWA.—As a result of a spe- 
cial detector invented by two 


scientists of the National Research 
Council of Canada here, Dr, Morris 
Katz and Dr. John Katzman, the 
danger of the siient killer, carbon 


color booklets, showroom posters, magazine 


monoxide, may soon be eliminated 
in the automotive industry. 

The instrument, known as the 
Katz-Katzman portable carbon 
monoxide detector, can be quickly 
and continuously used to measure 
the amount of carbon monoxide 
when it forms as little as 3/2000th 
of 1 percent of the air. 

The detector weighs only a few 
pounds and takes up but a few 
feet of space. 

It could be of great value in 
large places where carbon mon- 
oxide constitutes a threat from 
fuel-consuming motors, it is be- 
lieved. 





Installed 


At “factory installed” prices 
you offer this Bostrom Hy- 
draulic Seat, the ultimate in 
truck seating, at lowest cost. 





KY 







HyprauLic shock absorber and suspension mechan- 


ism of the Bostrom seat soak up jolts and jars. Steel frame 


Detroit public relati office which | 
P one | and bonded rubber pad last the life of the truck. Mechan- 


covers the central states. 


Gardner Cowles, president and} 
publisher of Cowles Magazines, 
has announced the appoint- 


company’s new monthly magazine. 
Brine has resigned as vice-presi- 
dent of the Nolde & Horst Co. 


Brooke, Smith, French & Dor- 
rance, Inc., ad agency, announces 
the appointment of Lawrence C. 
Barlow as vice-president. Barlow 
has been associated with BSF&D 
as an account executive for seven 
is a member of the 
agency plans board. 


John Monsarrat has joined Geyer, 





ism moves in rubber — requires no oiling. Fore and aft 


adjuster accomodates all drivers. Seat coverings are replaced 


For truck part numbers consult 


your factory data book, or write: 


| BOSTROM MFG. CO. 


Newell & Ganger, Inc., as an ac-| 


Milwaukee 4, 





Wisconsin 


| in 10 minutes — eliminating upholstery jobs. 
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Claims 85.6 Percent of 1949 Car Registrations ves 





Big Three Boosts Slice of Sales 


(Continued from Page 1) 


est improvement, jumping its 
market share 2.49 percent from 
18.82 percent in 1948 to 21.31 percent 
in 1949. 

General Motors bettered its 
market portion by 2.27 percent, 
rising from 40.62 percent in 1948 
to 42.89 percent last year. The 
GM market slice of 42.89 percent 
represented the company’s high- 
est penetration of the postwar 
period. 

Of the 22 makes of automobiles 
appearing on R. L. Polk & Co. sta- 
tistical reports, eight improved 
their 1949 share of the market while 
13 had a lower share of the market 
in '49 than in 48. 

< as * 
i THE improvement department, 

Ford was out front with a 
market share gain of 2.73 percent. 
Other gains were: Chevrolet, .99; 
Plymouth, .96; Buick, .69; Oldsmo- 
bile, .55; Pontiac, .07; Studebaker, 
02, and Anglia-Prefect, .02. 

In percentage of sales, Chevrolet 
far outdistanced the field by sell- 
ing 21.32 percent of all the new 
cars sold in 1949. Ford, in second 
place, had 16.68 percent of the 1949 
new-car market, while Plymouth 
was third with 10.91 percent. 

While the independents as a 
group suffered, Studebaker pros- 
pered. The South Bend firm upped 
its share of the market, .02 per- 
cent to 4.12 percent. 

Largest decline in market per- 
centage in 1949 was that of Kaiser 
which was off 1.90 percent. Frazer 
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followed with a drop of 1.33 percent 
Other losses were: Crosley, 


Packard, .21; Austin, .18; Nash, .18; 


.03, and Willys, .02. 
Miscellaneous new-car sales fell 


percent, against a 1948 figure of .21 


percent. = 
* * 


Share of Sales Upped 
By 4 Truck Firms 





macher, general 
manager of the 
truck division, 
said, the plant 
will adjoin the 
present Harvester 
factory in that city. He added that | what their field men are doing and 
it will be a part of the company’s|expressed the hope that Detroit 
expansion program, which calls for | officials might look into the prob- 
“more comprehensive testing and/lem and institute corrections in the 


research.” near future. 


livery... 


LTHOUGH new-truck sales in 

1949 were the second highest in 
the industry’s history from the 
viewpoint of volume, only four 
makers were able to better their 
share of the new-truck market dur- 
ing the year. 

Chevrolet, the leader in truck 
sales, was also the leader in 
increased share of the market. 
Chevrolet accounted for 35.92 per- 
cent of all new-truck sales in 
1949—an improvement of 6.72 per- 
cent over its 1948 slice of 29.20 
percent. 

The only other makes to better 
their 1948 shares were: GMC, up 
1.13 percent to 8.36 percent; Dodge, 


up 1.10 percent to 12.16, and Stude- | 


baker, up .84 percent to 5.73. 


Kenworth stayed all even, gar- 
nering .04 percent of new-truck 
sales in both 1948 and 1949. 


* * * 


LL other makes saw their share 

of the new-truck market de- 
crease during the year. Losses 
ranged from .01 percent for Ster- 
ling to 3.98 percent for Willys. 


In between these extremes were 
the following decreases: Interna- 
tional, 2.62 percent; Ford, .79; Reo, 
.62; Diamond T, .49; Federal, .27; 
White, .26; Mack, .23; Divco, .17; 
Crosley, .14; Brockway, .12; Auto- 
car, .10, and FWD, .05. 

The new-truck market was even 
more concentrated in 1949 than 
it was in the preceding year, 
thanks chiefly to Chevrolet. The 
five top-selling makes in *49— 
Chevrolet, Ford, Dodge, Interna- 
tional and GMC—accounted for 


86.94 percent of the market, while 


$6% Million Plant 
Planned by I-H 
For Fort Wayne 


.52 
percent; Dodge, .47 percent; Chrys- 
ler, .32; Hudson, .29; DeSoto, .22; 


Lincoln, .16; Mercury, .08 Cadillac, 


-l11 percent to a 1949 mark of .10 


.; in 1948 the same makes com- 


Miscellaneous new-truck sales 
also showed an increase from .31 
percent in 1948 to .37 percent in 
1949. 

This was caused by the inclusion 
of 775 Pontiac commercial-vehicle 
sales in the miscellaneous total. 

+ + * 
| [.XCLUDING Pontiac, miscellane- 
ous new-truck sales accounted 
for only .29 percent of the ’49 
market, against the 1948 figure of 
.31 percent. 

In 1948, 10 makes managed to 
get more than a 1 percent share 
of the new-truck market, but last 
year the list was cut to seven. 

Gone from the over 1 percent 
bracket were White, Diamond T 
and Reo. 





Dealers 


(Continued from Page 1) 


15 new cars a month while so- 
called “volume boys” with much 
smaller investments are getting 
twice as many cars. 

+ * * 


N THE other hand, other deal- 

ers are complaining that, de- 
spite the fact this area consumed 
about 10 percent of the national 
|output in prewar, they have been 
getting only about 7 percent in 
postwar. 

But now, they declare, the fac- 
tories are telling them they are to 
be allotted 12 percent of production 
—when cars are getting tougher 
to sell. 

Dealers generally, however, are 
cheered by the fact that although 
January and February are nor- 
mally the poorest months of the 
year here, sales have picked up 
appreciably this month. 

As a result, dealers believe, 
they are headed for a strong 
spring and summer business, un- 
less strikes or factory policies 
interfere. 

Chrysler Corp. dealers, of course, 
are pretty much “down in the 
mouth” over losses sustained as a 
result of the strike. They feel it 
may be months before normal! busi- 
ness returns for them. 

Some dealers report that factory 
pressure for parts and accessory 
sales has increased, but the ma- 
jority agree that it has lessened. 

However, all of them declare that 
factory pressure for purchase of 
parts from the factory is increas- 





CHICAGO.—A $6,500,000 plant in|ing and can’t understand it in view 


W. C. Schu- 





W. ©. Schumacher 
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HOW THEY DO IT IN LOS ANGELES—Directly across the street from the J. V. Baldwin 
Co., one of Los Angeles’ oldest Chevrolet dealers, is this used-car establishment of Dan 
Broom, former salesman for Baldwin. Broom has been a used-car operator for four or five 
years, but has just erected these signs, "House of Chevrolet,"' with offers of ‘factory de- 
save $250."' This and similar operations on Los Angeles’ auto row—Figueroa St. 
—have franchised dealers ‘up in arms." 


Fort Wayne, Ind., will be built|of government antitrust suits, etc. 
to house engineering development 
work for its mo- 
tor truck divi- 
sion, Internation- 
al Harvester Co. 
announced here 
last week. 


* * * 


LL OF the dealers contacted are 
fearful that the factories will 
do nothing about bootlegging. One 
prominent dealer—in the business 
for 30 years—declared bluntly 
(commenting on an AUTOMOTIVE 
News story, Feb. 20) that the head- 
line, “Factories Deny Blame on 
Bootlegging,” is “not news” be- 
cause the factories “have always 
denied blame.” 
Most dealers believe that factory 
executives in Detroit do not realize 


~ 





prised 81.40 percent of the market. |M. Benas. 
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president; Gordon A. Davis, second 
vice-president, and Milton D. Nel- 
son, secretary. 

Following his election, Gooch 
said the objectives of the associa- 
tion for this year would be, “pro- 
motion of traffic safety, cooperation 
in community fund-raising pro- 
grams and encouragement of high 
ethical standards among dealers.” 


Utica Dealers Elect 
Gooch President 


UTICA, N. Y.—Mell A. Gooch 
(Cadillac-Pontiac) has been elect- 
ed president of the Utica Automo- 
bile Dealers Assn., succeeding G. 








































Also chosen by local dealers 
were: Theodore Harrer, first vice- 
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THEY WERE STANDING ON EACH OTHER'S FEET IN CHICAGO—Show observers were amazed at the hunger of people for auto 
shows. At 90 cents a head, the folks poured into the International Amphitheater to see the Chicago dealers auto show. At times it 
was almost impossible to move through the exhibits. And it was a buying show, according to reports from salesmen on the floor. 





Record Chicago Show 


Dealers Overwhelmed as All Marks Fall 
Before Onrushing Crowds 


(Continued from Page 1) 


broken, and on the second day 
of the show crowds had to be 
turned away because the huge In- 
ternational Amphitheater could 
hold no more people. 

Automobiles were forced to park 
in some instances a half mile or 
more from the building after cars 
had filled the big parking area ad- 
joining the structure. 

In the words of Andy Frain, who 





Your advertising dollar 
in the Courier-Express 
buys greater impact on 
the families with more 
money to spend. That is 
why it is the potent sell- 
ing power tothe 1,400,000 
people in Buffalo and the 
great 8-county Western 
New York market. 


It Gets Results 
BECAUSE 
It Gets Read Thoroughly 


BUFFALO 
‘(eras 
EXPRESS 


REPRESENTATIVE 


OSBORN. SCOLARO, MEEKER & SCOTT 


SEWING 
MACHINES 


FOR THE 
Automotive Trade 


Send for Illustrated Catalogue 
Write, Wire, Telephone 


PRANSKY 


SEWING MACHINE CO. 
at) Ae tos 





styles himself as a “crowd engi- 
neer” and directs the crew of ush- 
ers at the show, the Sunday, Feb. 
19, throngs were “the biggest I’ve 
ever seen inside and outside any 
building.” His observation was 
backed by that of veteran traffic 
men. 
. * * 

ON THAT Sunday, approximately 

62,000 flocked to the show for 
what is believed to be the largest 
number in a single day ever to 
witness any automobile show in 
history. 
It all happened when many fac- 
| tory officials were in the city for 





|; were 





QUEEN GETS LESSON—Carole Walker, 20- 
yen beauty who reigned as Miss South 
‘own among the queens in the Chicago Auto- 
mobile show, gets expert advice on how to 
drive a Dodge Route-Van frequent-stop de- 
livery truck displayed in the show. The Dodge 
experts, left to right, are: E. M. Braden, Chi- 
cago regional manager; Glen Millikan, Chi- 
cago regional truck manager, and Ray Ayer, 
sales supervisor of Detroit. 


the event. Each day, in fact, they 
expressed themselves as elated 
over the attendance, explaining 
that it was a definite indication 
of keen interest by a public in a 
new-car buying mood. 

Praise also came during the 
show from factory executives over 
the manner in which the crowds 
intrigued by exhibits upon 
which the manufacturers had made 
large expenditures. 

. + “ 
LAUDITS were heaped upon 
James F. McManus jr., chair- 
man of the executive show com- 
mittee of the Chicago Automobile 
Trade Assn.; Edward L. Cleary, 
show manager; Frank H. Yarnall, 
president of the Chicago Automo- 


tive Trade Assn., and other officers | 


and directors who composed the 
committee in charge. 

The eye-filling Wheels of Free- 
dom stage show in the central 
arena was likewise received with 
enthusiasm, This 45-minute sing- 
ing, dancing spectacle, produced 
by Will J. Harris, with the 
theme conceived by Becker 
Brothers Studios, which also 
built the stage effects, was 















| 


| show was viewed on apering 


packed at each afternoon and 
evening performance. 

At most presentations of the pa- 
geant, in fact, the crowds required 
all of the standing room in the 
arena after spectators had filled | 
the 10,000 seats. After carrying the 


| audience through periods of Ameri- 


ean history, “Wheels of Freedom” 
reached its climax as, one by one, 
a model of each make of passenger 
car for 1950 appeared on a turn- 
table. 

Out of the front seat stepped the 
community or suburban “queen” 
assigned to that car. Two pages 
held placards identifying the car, 
which then revolved slowly on a 
special turntable stage while Alex- | 
ander Gray, commentator for the} 
show, told the highlights of the 








automobile. 


+ * * | 
HE gown of each “queen” was| 
in colors matching the 
model 


which she glamorized by | 
standing alongside it and then | 
walking around it from front to} 
back as the car made two com- 
plete turns. 


were estimated at 261,000, with 
four more days to run. First came 
the Feb. 17 preview crowd of 15,- 
000, which was 5,000 above expec- 
tations, Despite bad weather, the 
Feb. 18 total was 35,000. 

From then on, it was 62,000 for 
Feb. 19; 47,000 for Feb. 20; 49,000 
for Feb. 21, motor truck day, and 
53,000 for the Washington’s birth- 
day holiday. 


Show officials joined in predict-| 
|ing that their goal of between 450,-| 
000 and 500,000 was certain to be} 


reached for the nine-day run. 
* * +. 


A§ PROOF that show-goers were 
not curiosity seekers, reports 
of unexpectedly brisk sales came 
from all exhibitors. It was esti- 
mated that the number of orders 
taken at the show ran 35 percent 
ahead of the 1940 edition. 


These sales were augmented 
sharply by orders closed in dealer 
showrooms after motorists first saw 
the show displays. In addition, 
salesmen were booking demonstra- 
tions at a merry clip. 

One of the biggest surprises 
was the play that the truck and 
accessories sections got. One 
truck manufacturer, GMC, clock- 
ed visitors for a two-hour period 
and the number reached 10,248. 

It was the same story in all com- 
mercial vehicle spaces, and all 
reported heavy sales, 

It looked like old times to ob- 


serve the large number of animated 





CHEVROLET EXHIBIT—One of the hits at 


| the Chicago Auto show was the Chevrolet 


plexiglas truck assembly by Chevrolet for 


Car | display purposes. Here Harry O'Boyle (left), 


city manager, and Roy Larson (right), Chev- 
rolet dealer of Peoria, Ill., watch Beverly 
Leninger shine the windshield. 


| exhibits. Nearly every make of car 
|on display employed this technique 


The record-shattering attendance|and the idea even spread to the 
figures through Wednesday night/| truck exhibits. The presence of lec- 





CHASSIS CHATTER ATTRACTS SHOW VISITORS—Center of interest at the Chicago show| 


exhibit by Plymouth dealers was the animated talking chassis, flanked by illuminated com- 
a 


parison c 


a chat with model Judy Kelly 


rts carrying out Plymouth's "Packed with Value and Ready to Prove It'' figures. 
Here assistant general sales managers B. K. Steele (left) and H. B. 


Heberling stop for 





FORD OFFICIALS TAKE A LOOK AT EXHIBIT—The firm's space at the 1950 Chicago Auto 


sales manager, Chicago; L. 


sales manager, and Walker A. Williams, 


day by (left to right): W. K. Edmunds, midwestern regional 
Crusoe, general manager; C. H. O'Donohue, Chicago district 
general sales manager. 


TRUCK SECTION 





SHE STOPS TRAFFIC—A Special Deluxe 


Plymouth convertible at Chicago's auto show 
Here Judy Kelly posed to further complicate 
traffic problems in an already packed exhibit 
turers and cutaway chassis or units 
proved crowd magnets. 

* * * 

ACTORY officials, particularly 

those of Ford, Lincoln-Mercury 

and Buick, told press gatherings 
that dealer stocks are far below 
normal and warned that a shortage 
of automobiles looms. They gave 
reports also that the used-car sit- 
uation is well in hand, with prices 
firm. 

Among the other companies to 
hold luncheon conferences and 
dealer meetings were Oldsmobile, 
Kaiser-Frazer, Hudson, General 
Motors, Cadillac, Chevrolet, In- 
ternational Harvester and GMC. 
Most of the companies whose 

products were displayed established 
hotel headquarters while their top 
executives were in town. They came 
and left in waves, thereby making 
the show period, as anticipated, the 
industry’s center. 





Production Hiring On 


At Ford Monroe Plant 


MONROE, Mich.—Ford has be- 
gun hiring production employes at 
its Monroe plant, according to Carl 
F. Scheffler, industrial relations 
|; manager for the parts and equip- 
ment manufacturing division. 

Individuals employed thus far in- 
clude Kelsey-Hayes personnel, who 
have been released to fill Ford pro- 
duction jobs, specialists in the die 
casting field and maintenance 
| workers, Scheffler said, 


Davenport Adds Training 


Davenport, Ia., has added driver 
education to its high school cur- 
riculum. Local dealers donated two 
dual-control cars to the school de- 
partment for behind-the-wheel in- 
structions. 
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Exhibitors Enthusiastic . . 





AUTOMOTIVE NEWS. FEBRUARY 27, 1950 


Buying Marks Chicago Show 


(Continued from Page 1) 


excess of $200,000 for one day. 
Practically every exhibitor reported 
one or more fleet sales running 
from five to 15 vehicles made dur- 
ing the hectic week in which every 
exhibit received a tremendous play. 

GMC Truck & Coach division 
put a “clocker” on the crowd 
that passed through their booth 
Tuesday, which was Truck Day, 
and claimed that during the 
tested hour some 10,000 people 
went through the exhibit. 

Thirteen truck makers and the 
same number of truck equipment 
and truck body exhibitors took up 
practically all of the space on the 
first floor of the big ampitheater. 
* * * 
—— among the truck ex- 
hibitors were Chevrolet, Dodge, 
Diamond T, Ford, GMC-Hendrick- 
son, Harvester, Mack, Reo, Sterling, 
Studebaker, White and _ Willys- | 
Overland. 

Among the truck equipment and 
body builders were Anthony Body, 
DeKalb Body, General Body, Heil 
Co., Montpelier Co., Morrison Steel 
Products, Oneida Body, Parsons 
Engineering, Platt Inc. Jacob 
Press’ Sons, Trailmobile, Cummins 
Engine and Mutual Truck Parts. 
Some 40 accessory makers also 
showed. 

All through the show, moving 
exhibits stopped and held the 
crowds the longest and this was 
even more true in the truck dis- 
play. 

Here salient sales points were 
emphasized in motion—Reo for in- 
stance had a moving picture show- 
ing the test of their engines for 
military use which showed them 
being run and started while the 
engines were entirely submerged 
in water. 

Doubting Thomases even stayed | 
for the second and third run of the | 
film to make certain they could 
believe their own eyes. 

Harvester had a split cab that) 
opened and closed like a giant clam | 
shell and showed the interior ap- | 
pointments, White kept the visitors 
awed with the “nosediving” cab on | 
the 3000 series jobs. GMC gave the | 


Good Attendance | 
Drawn by 3-Day 
Endicott Show | 


ENDICOTT, N. Y.—The first au- 
tomobile show conducted in this 
area drew good attendance over a 
three-day period. Show exhibitors | 
expressed themselves as well | 
pleased. | 

The show, held in the Endicott 
Johnson recreation hall, was offici- 
ally opened by the mayor and other 
civic officials and business benders. | 
Exhibits of new 1950 models were 














interspersed with museum speci- | 


mens of ancient autos. 

Show arrangements were made} 
by the auto dealers’ council of the} 
Endicott chamber of commerce. All 
proceeds are to be used for civic 
and welfare projects. Entertain- | 
ment was provided throughout the | 
show. 











L-M OFFICIALS VISIT CHICAGO SHOW —Left to right: 





INSPECTING HUDSON EXHIBIT AT CHICAGO SHOW—Among the exhibits at Chicago's 


VanDerzee, 


| 42nd Automobile Show was Hudson's $25,000 cutaway of a Custom Commodore sedan. N. K. 
sales vice-president, is explaining the interior appointments of the car to two 


pretty show visitors, who were among the more than 400,000 people who inspected the 
* + * 


1950 Hudsons. 


lookers a dioramic show of all their | 
| models moving over the road. 


* * + 


I IAMOND T had a twisting and) 
illustrate | 
mounting of | 


shaking machine to 
not only the flexible 
the cab but the ability of the frame 
to take punishment. 
Chevrolet and Ford had cutaway 
engines, axles and _ transmissions 
sprinkled among the _ different 


models on display, and Studebaker | 
had a cutaway on an entire chassis. | 


Harvester also featured a 
chassis with lights that pointed 
out the salient features of the 
new line and which were con- 
nected to a control board so that 
visitors could punch buttons and 
light up each point. 

Diamond T emphasized the re- 
sumption of its one-year or 100,- 
000-mile guarantee plan, as well as 
it $35 “life extension” program, 
which calls for the truck to “come 
back home” at least once a month. 

GMC was getting plenty of play 
on its Diesel engines, and the two 
cutaway models on exhibit had a 
ring of interested lookers around 
them all of the time. GMC also was 
reporting several sales of Diesel 
fleets of tractors for overroad 
hauling. 


* * * 


| 
I URING the week several of the! Peter Moulder and W. K. Perkins | 
truck companies put on lunch-| of International Harvester had a} 


eons or cocktail hours for their 


customers and friends in the widely!and Tuesday evening GMC} 





| 





ROYALTY AT THE CHICAGO DEALER EXHIBIT—Nancy Hempel, Miss Northwest among 


the Chicago beauty queens, appears on the 


stage with an Oldsmobile 98 four-door sedan 


in the pageant, Wheels of Progress, which was a feature of Chicago's first automobile show 


since 1940. In the background are other me 


rode onto the stage in a different make of ©@—————— 


| car, which then revolved on a turntable for | 
the large audience at the International Am- 
phitheater. 


+ + * 





PONTIAC CHIEF AT CHICAGO SHOW—Last minute polish is ey the Pontiac Catalina 


never seen one that aroused as much public 
said. 

/known Saddle and Sirloin Club 
|which adjoins the Stock Yards inn 
| and the show. 


|'group there for lunch Tuesday 





NASH AT THE SHOW—Shown here is a portion of the Nash exhibit at the Chicago Auto- 





S. W. Ostrander, operations 


manager of Lincoln-Mercury; J. A. Hall, Chicago district sales manager; A. H. Crowley, 
assistant general sales manager; R. F. Williams, midwestern region sales manager, Chicago, 


and J. E. Bayne, general sales manager. 


® mobile show. The small Nash experimental car is at the rear of the exhibit. 


Ford Hospital 


$13.6 Million Earmarked 


For 17-Story Annex 


DETROIT.—Henry Ford hospital 
has announced acceptance by its 
trustees of an underwriting of $13,- 
600,000 by the Ford Foundation to 


This $13,600,000 to be underwrit- 
ten by the Ford Foundation would 
| bring to a total of more than $30,- 
000,000 gifts by the Ford family, 
| Ford Motor Co. and the Ford Foun- 
|dation to the hospital since its 
establishment by the late Henry 
Ford. 
| In the past 35 years, more than 
600,000 newly registered patients 
| have received treatment. 

Benson Ford is the president and 
|his grandmother, Clara J. Ford, 





by Model Patti Cole as the Chicago Auto Show opened. Watc 
general manager of Pontiac. "| have attended auto shows for a 


construct and equip a 17-story ad-| 
dition to the present hospital plant. | 


ing is Harry J. Klingler, 
reat many years and have 


enthusiasm as this Chicago showing,’ Klingler 


crammed the “Steak Room” for 
cocktails and a buffet dinner. 

Factory sales officials, after 
watching the avid interest in the 
truck exhibits and noting the 
prospects and sales their sales- 
men were making, were vocal in 
their thinking that this year, sec- 
tional truck shows or caravans 
might pay again. 

This show seemed to demonstrate 
that not only are there plenty of 
operators interested in purchasing 
new trucks, but that if they were 
having trouble in getting the retail 
salesmen out to dig up these inter- 
ested prospects, such shows might 
accelerate business by bringing the 
prospects to a spot where they 
could be contacted. 

The least the show demonstrated 
was that every dealer and salesman 
on duty at this truck showing was 
enthusiastic about the opportunity 
for truck sales this year. 





GOES ROUND 'N ROUND—Features of the 
Nash Airflyte construction were shown in this 
revolving cutaway car display at the Chi- 
| cago Automobile show. N. F. Lawler, director | 
| of advertising and sales promotion (right), 
| explains how the display was built to J. Ww. | 

(left) and F. G. Sease, assistant | 





| Watson 
general sales managers. 


lis vice-president of the hospital's | 
|board of trustees. Other trustees | 
|are: Mrs. Edsel Ford, Mrs. Henry | 
'Ford II, Mrs. Benson Ford, Mrs. | 
|Walter Buhl Ford II, B. J. Craig, 
| Dr. Frank A, Sladen, Dr. Roy D. 
McClure and Henry Ford II. 


mbers of the large cast. Each beauty queen 











Syracuse Dealers Offer 


5 Prizes for Old Cars 

SYRACUSE.—Five prizes will 
be offered this week by the Syra- 
cuse Automobile Dealers Assn. 
for winners of an old car con- 
test held in conjunction with the 
group’s 1950 auto show. 

The show opened today (Feb. 
27) and runs through March 4 
at the Jefferson St. armory. The 
contest was launched to find the 
oldest cars in running condition 
in the upstate New York area. 








Auto Books 


That Should Be 
In Every Dealer’s Library 


These books should be in the library 
of every franchised dealer—available 
to his mechanics and salesmen—the 
knowledge they contain will be valu- 
able when the ‘‘chips are down’’ and 
real competition arrives. 


JOHN 0. MUNN’S “‘A Guide to Automo- 
bile Selling.’’ Handy-size cloth-bound book 
for salesmen—-64 pages. $3.50, postpaid. 


KNUDSEN, A BIOGRAPHY, By Norman 





Beasley. 397 pages, cloth bound. §3.75 
postpaid. 
AUTOMOTIVE MECHANICS. Wm. €E. 


Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding. $4.50 postpaid 


DEALER BUSINESS COUNSEL, Financia! 
and operating facts for the guidance of 
automobile dealers. By J. B. Van Tassel, 
Dealer Business Consultant. $2 postpaid. 


DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit and 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 

FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 
FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 
FLOYD CLYMER’S MOTOR SCRAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, $2 or 
cloth-bound, $3 postpaid. 

HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 














$4 postpaid. 

INDIANAPOLIS RACE HISTORY—1909 
TO 1946. 852 pages, 1,000 illustrations 
Deluxe edition, $5 postpaid. Paper-bound 
$3.50. 


OR FREEDOM. 
Popular edition, $1 


LABOR MONOPOLIES 
By John W. Scoville. 


postpaid. 

MOTOR MEMORIES. A saga of whirling 
gears by Eugene W. Lewis. $3.50 post- 
paid. 





FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER CARS. 
Deluxe edition, $2.50 each Paper-bound 
$1.50 postpaid. 
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AUTOMOTIVE NEWS 


DETROIT 26, MICH. 








NEW CAR SALESMANAGER 


Here's an opportunity of a lifetime. 
We are planning to expand and need 
a capable, reliable and ambitious 
man as retail salesmanager. The man 
we want must be old enough to have 
some experience yet young enough 
to be able to develop, train and direct 


from 12 to 15 men to sell about 800 
new units of GM's hottest lines in 
the center of the richest Midwest 
area. Excellent working conditions, 
attractive compensation plan with 
excellent salary, security and an 
opportunity to set yourself for life. 
Give complete information in your 
first letter including your income 
requirements and a recent picture if 
possible. All replies strictly confi- 
dential. Box AN96, Detroit 26, Mich. 
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1941 Event by 7 Percent... 


44 
Overall Economy To 


Mercury Hirst in Canyon Run 


By Pete Wemhoff 
Editor, Automotive News 
RAND CANYON, Ariz. — With 
Mercury’s amazing 61.2711 ton 
miles per gallon setting the pace, 
the 1950 Mobilgas Grand Canyon 
Economy run last week turned up 
the fact that America’s autos have 
made a remarkable 7 percent gain 
in ton-mile average per gallon. 
Thirty-one stock cars of all but 
two makes (Pontiac and Buick) 
turned in an average of 50.29 ton 
miles per gallon in the postwar re- 
newal of this 751-mile grueling test, 
which compares with slightly over 
47.32 ton miles per gallon in the 
1941 run. 
The 1950 Mercury, winner of 
the sweepstakes award, had an 











K-F TAKES TWO CANYON CROWNS—Twin honors went to the Kaiser-Frazer entries in 
the Mobilgas Grand Canyon Run with the Kaiser Special topping its class with a 53.04 ton. 
mile performance and the Frazer Manhattan winning its division with a 54.33 ton-mile run. 





average of 26.524 miles per gal- Pictured ab t the award ceremonies are (left to right): A. C. Pillsbury, American 
CHAM? AMONG HO THREE Winner of Claw 8, the Ford 6 bs pictured above with lon—slightly below the 26.551 Automabile ye Geedtor; R. L. Minckler, president of General Petroleum; K-F Vice-Presi- 
average turned in by a Stude- | dent Henry J. Kaiser jr., and C. S. Beesemyer, executive vice-president of General Pe- 


Jim Roberts, regional director for Ford in southern California; Art Rene, driver; Al Steubing, 
sponsor of the car, and Wert Headley of General Petroleum Corp. The Ford covered the 
course of the 1950 Mobilgas Grand Canyon Run with an average of 23.3 miles per gallon 


troleum. 


baker Champion—but the Mer- 
cury’s extra weight was the de- 








to win over the Chevrolet and Plymouth entered in this class. 





ciding factor in the sweepstakes. 

Moreover, because of this weight 
factor, the Studebaker did not even 
place in the three sweepstakes po- 


sitions. 
7 + * 


jeg sweepstakes award went 
to a Cadillac 60, with a ton- 
mile average of 59.1179 miles per 
gallon, while third place was cap- 
tured by a Cadillac 62 with 58.5651. 
The Cadillac 60’s miles per gallon 
average was 22.080; the 62’s, 22.525. 

Winners of the various price 


Spring Buyer 


weaker,” asserted Williams. 





Williams also discussed at some 
length the so-called bootlegging 
of new cars, which is currently 
the hot topic of the industry. 
Pointing out that Ford had traced 


Lineups 


Seen on Some Makes 


(Continued from Page 1) 


an oversupply in the Northern 
cities. 

The demand from dealers is just 
as intense as it ever was, Williams 
reported. 

Both Bayne and Williams pre- 








classes were as follows: several hundred such deals, Wil-|dicted sales will be good all year | CHEV 

Class aaa Jeepster (26.099|1i,4ms was inclined to believe that|long, and Williams said that sales cars 
miles per gallon). ice i extensive as|may top 1950. 

Class B—Ford Deluxe 6 (28.826 |is¢cnorally thought. ee DODG 
miles per gallon). a ree oe CITING reasons for optimism on | FEDE 
Class C—Kaiser Special (23.946)./ 4 np while he said Ford cannot| sales, Williams said that of the | FORD 
Class D—Mercury (26.524), do much about the practice, | 35,500,000 cars on the road, 20,000,000 | GMC 
Class E—Studebaker Land Cruis-| .i,¢ Ford dealers are permitted INTE) 
er (24.887). . Manhatta: to sell anywhere in the country, MACK 

WINNER IN CLASS E—Studebaker's Land Cruiser, winner of Class E in the 1950 Mobilgas | Re F—Frazer Manhattan | he added: —. 
Grand Canyon Run, is pictured above with its award. Pictured with the car are (left to Class G—Cadillac 61 (22.972) “When we find a dealer who WHIT 
right) Howard Kyser of Studebaker Pacific Corp.; Fred Collins, General Petroleum Corp.; Class H dillac 62 (22 525) has more cars than he can sell, WILL 
E. M. Douglas of Studebaker, and Bill Heimberger, driver of the car. The car averaged liam £ a 60 (22 080) . we will cut his allocation. MISC! 
24.8 miles per gallon to win honors in its class, Pease ; ie 15 (17.245). Williams indicated that those i , 

<*“** | who bootleg new cars out of their Tots 

There was no competition in| territory will lose in the end. While E 
Classes A, I and J. ‘. they are not confined to the area Tota 
[THE winning Mercury, entered by for — a do have an area of 

; responsibility. ‘0 

ee a iat And if they bootleg cars out of naline tae Can: 

ai other entrants the area, they will lose not only er Joseph F. Bayne Gra 
a reli coee in the run| Service and parts potential but sales are prewar. Of these prewar cars Cars 
touched off long debate following Potential {rom former owners, | 6,600,000 are owned by families with U.S 

: . g s 

Sie dtaputes wens cottied without Vet and 87% percent of tive 6,000,000 are, | >a" 
rancor and all other factory rep-|“ A CTUALLY,” said Williams, “the | 5wneq by families with incomes of ie 
resentatives waived their rights to demand in the South is no| $7500 or more a year. 
appeal to the AAA. greater than it is in the areas From these figures it is clear, 

About half the 31 cars used | from which the cars are bootlegged.| williams said, that people with Viet 
regular Mobilgas on the run, |It is simply more intense at the; money need new cars. Motor 
which covered the 751 miles from | ™oment.” a , As a result, the Ford divisions | chased 
Los Angeles to the Canyon, via For example, Williams pointed | have production scheduled at an brick 
Las Vegas. The other half used |°Ut that the Detroit and Chicago) ajjout basis, calling for 5,000 Fords | Tulane 

markets have much more potential | , day, 1,450 trucks, 1,287 Mercurys extene! 





JEEPSTER GETS CITATION—Robert H. Gathman (left), 
congratulations from Walt Gafford, General Petroleum Corp., 


of Willys-Overland, 
while Don Kenower, 


receiving 
driver 


of Class A's ‘winning Willys Jeepster, looks on. The car covered the 75!-mile course in the 





premium fuel. 

Among factory officials present 
at the finish line were S. E. Skin- 
ner, general manager; C. Ray 
Jones, general sales manager, and 
Les Carlson, assistant to Skinner, 
of Oldsmobile; Karl Greiner, gen- 
eral sales manager, and Hugh 


than some of the markets like 
Dallas and Houston to which cars 
are bootlegged. 


He insisted that there was not | 


models, other Willys-Overland Jeep- | 


ster entrants averaged 25.371 and | 


and 140 Lincolns. 


Saves Gas 
Mexican Device Said to Cut 
Fuel Use 20% 


1950 Mobilgas Grand Canyon Run with an average of 26.1 miles per gallon to win its class.| Hitchcock, advertising chief, of | 25-458. MEXICO CITY.—A gasoline 
adi Packard; Henry Kaiser jr., vice- Entered in Class E, but not | economizer said to save 20 percent 
available in time for the run, |on the fuel has been invented by 


Unprofitable 
Thieves Leave Own Car 


In Robbery Escape 


ST. LOUIS. — When thieves re- 
cently attempted to steal two cars 
from Northside Motor Co. (Stude- 
baker), 4242 Natural Bridge Ave., 
they were chased away without the 
autos—-minus the car they had 
driven up in. 

Their raid was suspected since 
keys to two vehicles from the used- 


car lot had been stolen. The watch- 
man, John House, was alerted. 

The following night House saw 
two men enter the lot in an auto- 
mobile, then get out and start fix- 
ing license plates on the two cars 
he was watching. Drawing his re- 
volver House ordered them to 
remain where they were. Instead, 
they ran away, although House 
fired one shot at them. 

Police later determined that the 
thieves’ car and the license plates 
had been stolen. 








AUTOMOTIVE NEW 


BINDER for 
Automotive News 


ANSWERING many requests from our 

readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
@ quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 














BOOK 
DEPT. 






DETROIT 26 








president, Kaiser-Frazer. 
7 * * 


UNNERUP on a ton-mile basis 

to the Ford Deluxe 6 in Class 
B, which comprised the $1,450 to 
$1,750 advertised-delivered price 
range in the six-cylinder field, was 
a Chevrolet Fleetline, while a 
Plymouth P-20 placed third. The 
Chevrolet averaged 21.071 miles per 
gallon and the Plymouth, 21.254. 

Results among non-winners in 
other brackets offering competition 
follow: 

Class C ($1,751 to $2,100)—Stude- 
baker Champion, 26.551; Nash 
Statesman, 25.522; Dodge Coronet, 
21.385. 

Class D ($2,101 to $2,275)— 
Nash Ambassador, 26.424; Stude- 
baker Commander, 23.794; Hud- 
son Pacemaker, 22.595; Oldsmo- 
bile 88, 20.192; DeSoto Custom, 
18.778. 

Class E ($2,276 to $2,475)—Olds- 
mobile 98, 19.447; Packard 8, 18.920; 
Chrysler Windsor, 19.853. 

Class F ($2,476 to $2,950)—Hud- 
son Commodore, 21.386; Lincoln, 
18.150; Chrysler New Yorker, 17.108; 
Packard Super, 16.004. 

+ + * 


LASS G ($2,951 to $3,150)—Kais- 

4 er Virginian, 23.965. 

Class H ($3,151 to $3,750)—Lin- 
coln Cosmopolitan, 17.559. 

In Class A, for four-cylinder 


was a Hudson Super, A Chrysler 

Imperial was not available for 
competition in Class J. 

On hand to cover activities were 
40 newsmen, principally from west- 
ern newspapers and wire services. 

Guests and participants were 
treated to a round of parties, sight- 
seeing tours and Indian tribal 
dances. 





wae RIDINGS MOTORS 


.. cal 





FOUR CADILLACS WIN—The 
winners of Classes G, H, 
and Bud Ridings (far right). 


62; Art Eliot, driver of the 75; A. C. rnebery, 
h 


ican Automobile Assn., and 'w. McArthy 


to the galion respectively. 


firm's four class winners, 
| and J, are pictured above with their sponsors, 
Also shown (left to right) are D. 


Enrique N. Bosdet, a railroad con- 
ductor. He has Mexican and U. S 
patents on the device. 

The apparatus is placed between 
the monobloque and carburetor of 
any vehicle. 

On an official test, a car equip- 
ped with the unit traveled 8% 
kilometers on a liter of gasoline 
Retail price here is $8.67. 


the 75, 60 Special, 6! and 62 
Ronald Moran 
Ww. Hoferer, driver of the 
regional director of the contest board, Amer- 


e@ cars averaged 22.9, 22.5, 22 and 17 miles 
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Car Production Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 
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Week Week Jan.1 = Jan. 1 
Ended Same Ended Feb., to to 
Feb. 25, Week, Feb.18, 1950 Feb. 26, Feb. 25, 

1950 1949 1950* toDate 1949* 1950° 

CHRYSLER ........ 13,719 115,819 95,531 
oe a me mS ee sans ‘can arm cut output for 

weeks. 
Piymouiis con Bos Balage giz | Most other plants termed their 

FORD ......... 29,021 20,322 28,985 104,796 162,990 219,152| Situation as “precarious.” They 
Ford 22,444 16,080 22,422 81,888 128,879 170,126| Pointed out that shutdowns caused 
Lincoln 617 792 604 2,187 7,415 4,874| bY the coal strike would necessarily 
Mercury ..... iiviialicse 3,450 5,959 21,276 26,696 44,152 extend beyond the return of the 

GENERAL MOTORS .. 51,718 39,792 49,857 190,440 238,217 411,267|™!ners to work. | 
EN bisa avcvtwnitie a 8,980 6,798 8,626 33,236 60,594 71,420 
Cadillac ......... Shin 1,512 1,625 684 4,346 12,981 8,065 “Tae has already been a pro- 
Chevrolet ...................... 26,022 19,985 25,476 95,932 94,395 209,509 longed strain put on our sup- 
Oldsmobile 7,260 4,828 7,083 26,480 $8,658  57,014| Ply lines,” one plant official said. 
iy _ 7,944 6,556 7,988 30,446 31,589  65,259|. While most plants were wonder- 

KAISER-FRAZE ydeannee , : sag tiets . -*-aeapeese 10,079 3,573 | ing how they might be able to con- 
Frazer oo... 8,936 g|tinue activity, Kaiser-Frazer was 
Se a als iia 6,148 3,579| Preparing to resume output again 

CROSLEY ... 151 418 156 512 2,072 901| this Wednesday (March 1). 

HUDSON .............. une 2662 $905 2,781 9,210 $1,286 20,674, _M-F plans to produce 10,000 

NASH... 8914 2,768 8,722 18,591 24,406 28,323| Frazers and “an undetermined 

PACKARD ............. 1,499 2,872 1,506 4,586 19,988 10,614) Dumber of Kaisers” by May 1. 

STUDEBAKER ............ 5,672 3,719 5,682 20,440 27,795 43,913, Dealers should be sampled with 

WILLYS-OVERLAND} ...... 412 62 72 ~=—«5 661 193| both models by mid-April, accord- 

— ommemnems —____| ing to a K-F spokesman. 
Total Cars, U. S. ...... 94,637 87,922 92,701 343,647 638,258 884,141 K-F also plans to produce a 
~~ ¥Station wagons and Jeepsters. *Revised. lower-priced car to compete for 
sales with Chevrolet, Ford and 
Plymouth. Output on this job, how- 
COMMERCIAL CARS ever, probably won’t get underway 
(U. S. PRODUCTION ONLY) until late summer. 
Week Week ste Jan.1 = Jan. 1 TER diag . 
= Same En eb., to to OLLOWING is a resume of ac- 
dee ee ae "aoe tivity in those U. S. plants which 
produced vehicles last week: 

sy bidiota ae _— ~ — —— ~—— Ford: Built estimated 22,444 

DIVCO 64 51 37 193 533 546| C@rs, compared with 22,422 week 

DODGE .......... oe 3,589 mn arn 31,865 8,794 before. Daily production rates 

FEDERAL 14 26 85 95 287 205| Were at postwar high, but it was 

a 7,183 4,170 + =—7,130 «26,108 += 33,876 ~—«52,580| highly doubtful of how long they 

ea 2,218 2,170 2187 7,785 16,492 16,383| Could be continued. 

INTERNATIONAL ...... 2,706 2,969 3,256 8,923 25,180 15,498 LincoLn: Built estimated 617 cars 

BE Sach ah btciccbishinbeinst 238 146 218 827 1,078  1,990|!ast_ week, as compared with 604 

Te sales 60 64 65 179 733 371| Week before. Supply problems, not 

STUDEBAKER ............ 1,044 1,693 933 3,619 13,045 8,095 |@manating from coal strike, have 

aia ani 225 4=195 = 222s 8DSs«,668~—s 1,567 | hampered output all year. 

WILLYS-OVERLAND.. uss 1,050 24 114: 12,509 2,850 Mercury: Built estimated 5,960 

MISCELLANEOUS .... 234 311 234 869 3,377 1,919 | 27S last week, compared with 5,959 

— epraene ____”"_ | previous week. Daily schedules 
Total Trucks, U. S. .. 22,894 25,612 23,306 81,424 212,516 179,105|have called for nine hours. How- 

- Total Cars, Trucks - ever, overtime will probably be cut 
I scenes cow7,581 118,584 116,007 425,071 850,774 1,013,246 | ff this week. 

a eee at wath, eumpaned wan Sas 
Se ssn ae a a 7,512 26,712 30,090 ——57,234/ week before. Saturday schedules 
Grand Total, which yielded nearly 900 units have 
Cars and Trucks been abandoned in accordance with 
U. S. and Canada ...... 124,599 118,746 123,519 451,783 880,864 1,070,480 GM efforts to conserve coal sup- 


*Revised, Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 
Drive, Sterling, Nash, Diamond T, ete. 





Luke Remodeling 


Victor J. Luke, owner of Luke 


Motor Co., New Orleans, has 


chased for $225,000 the one-story 


brick and steel building at 


Tulane. The building will undergo 


extensive remodeling. It will 


clude, when completed, a 15,000- 
square-foot service room, a service 
department, a parts room and 
offices. Luke said a general heating 
system will be installed in the 
building plus air conditioning in 
the offices. 


pur- 


2537 


in- 








New "Freight Elevator" Loads 





Anthony 
Now for !/, & 


LIFTS OR LOWERS UP T 





ONE MAN OPERATION 





‘., 
““‘LIFT-GATE’’ 


34, Ton Pick-up Trucks 


O 800 POUNDS 











plies. 

Capi.tac: Produced estimated 1,- 
512 cars last week, compared with 
only 684 week before. GM division 
is trying desperately to reach vol- 


Mexico Expected 
To Ease Ban 
On Auto Imports 


MEXICO CITY.—Partial lifting 
of the ban on the import of cars 
and trucks into Mexico last week 
reportedly awaited the certain ap-| 
proval of President Miguel Aleman. 

Meanwhile, several Mexico legis- 
lators are campaigning for aboli- 
tion of all import bans. 

Such proponents hold that Mexi- 
co’s economic health is much better 
than it was last June when the 
foreign exchange rate was pegged 
at 8.65 pesos per dollar. 





Volume imports of cars and 
trucks would be a national boon 
now to Mexico, they say. 


SPEEDS DELIVERIES & PICK-UPS 

PREVENTS DAMAGE TO VALUABLE CARGO 
DRAMATIZES DELIVERIES—BUILDS BUSINESS 
SIMPLE—FAST—EFFICIENT 


hydrauli: cylinders attach directly to gate—no cables, chains or 


cranks. Operated by hydraulic pump driven by fan belt. Equipped with 


throwout clutch, pump runs only when needed. By-pass 
“overloading.” 
elevation. 


valve prevents 


Single lever control raises, lowers, or holds gate at any 
ate stops automatically at ground and floor levels. Safety 


hook locks gate up when not in use—cannot be lowered by pranksters or 


children at play. 


| Self contained lift mechanism does not interfere with 
.canopy top, sign panels, spare tire or bumper. 


Amazing low Price—Write for Complete Information 





Trede Mert Reg. U. 3. Pet. OF 


ANTHONY Pick-up ANTHONY CO. 
\IFT GATE DEPT. 302 — STREATOR, ILL. 








DEALER KEY WINS PRIZE—A $2,088 prize, a 
silver plaque and the congratulations of K-F 


President Edgar F. Kaiser (left) were won by 
T. R. Key, Key Supply Co., in a recent dealer 
sales contest. The Hannibal (Mo.) dealer, who 
won a new 1950 Kaiser Traveler, value $2,088, 
was one of 44 winners in the nationwide con- 
test. His firm increased new-car sales by 325 
percent during the 60-day contest period over 
the two months immediately preceding. 





117,531 Produced in Week ... 


Coal Pinch to Force 
More Auto Cutbacks 


(Continued from Page 1) 


will be in no danger of having to| ume output of new models, but con- 
several | stantly running into serious delay- 


ing factors. 


Chevrolet: Built estimated 26,- 
022 cars last week, compared with 
25,476 previous week. Current 
schedules reflect restrictions of 


ae 
launch token output of 1961 

Frazers this Wednesday (March 

1). Spent last week running pilot 

models down assembly line. 


Crostey: Recent production up- 
turn resulted in estimated 151 cars 
last week, compared with 156 week 
before. However, 1950 output is 
running about 100 percent behind 
1949. 


Hupson: Produced estimated 2,- 
662 cars last week, compared with 
2,781 week before. Assemblies have 
tendency to slip below normal on 
Fridays. 


Nasu: Built estimated 3,914 cars 
last week for best week of year. 
Produced 3,722 week before. Output 


GM’s recent overtime ruling. |., far nearly 4,000 units ahead of 
However, more than twice a8 | j949 pace 
many Chevrolets have been built ’ 
so far in 1950 as in the same Packarp: Built estimated 1,499 


period of 1949. 


O.psMosiLe: Built estimated 7,260 
compared with 
7,083 week before. Total of 57,014 
cars so far this year, as against 


cars last week, 


38,658 in same 1949 period. 
Pontiac: 


with 31,589 in 1949 period. 
Kaiser - Frazer: 


SWAP 


Built estimated 7,944 
cars last week, compared with 7,988 
week before. Total of 65,259 cars 
built so far this year, compared 


Scheduled to 


VE oa 


cars last week, compared with 1,506 
week before. Output has been held 
to four days a week recently and 
may be further curtailed due to 
coal situation. 


SrupesakKer: Built estimated 5,672 
cars last week, compared with 5,632 
week before. This year’s output 
running far ahead of 1949 level. 


Wuys: No output estimated last 
week, built 62 cars and 24 trucks 
in previous week. 


FOR 


PALOMA TI RY 


. with the 


aT ae Waal 


PRODUCTION CONTROL 
SYSTEM 





Whether me write a few hundred or thousands of 


repair or 


ers a month, this inexpensive production 


control system helps you co-ordinate all your service 
facilities for maximum efficiency. Time promises are 
kept and service sales increase. 


vour Lyilete 








ao 


WRITE TODAY FOR FREE DESCRIPTIVE LITERATURE 
CATALOG NO. &8-309 


ORGANIZATION WILL BENEFIT 


DEALER . . . benefits profit-wise because 
up to 40% more service sales are han- 
dled by full utilization of existing 
facilities ... and efficient handling 
means more satisfied customers. 


SERVICE MANAGER .. . benefits because 
work flows smoothly when “bottlenecks” 
are eliminated by organized scheduling. 
More of his time can be devoted to his 
management responsibilities. 


SERVICE SALESMAN . . . benefits because 
he always knows which jobs he can 
accept and which he must sell to keep 
the shop busy. 


SHOP FOREMAN .. . benefits because he 
is free to supervise and inspect the work 
in the shop and is relieved of the de- 
tails of handling repair orders, assign- 
ing jobs and answering inquiries. 


SHOP MECHANIC . . . benefits because 
prompt assignment of jobs allows him 
to do the maximum amount of pro- 
ductive work and, therefore, he can 
increase his efficiency and his earnings. 
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Pension Talks Resume 


Mediators Striving to Hasten Settlement 


Of Month-Old Chrysler Strike 


AUTOMOTIVE NEWS. FEBRUARY 27, 1950_ 


(Continued from Page 1) 


the strike stalemate was in the 
wind. Thursday’s was the 12th 
straight daily conclave between the 
company and union. 
* * * 

E theory behind the bargain- 

ing deviation from pensions to 
secondary contract matters was 
this: 

Federal Mediator E. Marvin 
Sconyers and State Mediator Philip 
Weiss wanted to give the disputants 
a psychologically-helpful breather 
from the knotty pension problem. 

Therefore, they let company 
and union representatives concen- 
trate on contract issues for a 


while, while the pension issue 
remained undiscussed in the 
background. 


Sconyers’ and Weiss’ hope was 
that the parties would show a more 
affable attitude towards proposed 
pension compromises after the 
breather. 


As of press time, neither the 
corporation nor the union had 
altered pre-strike positions on old- 
age retirement and employe insur- 
ance. 

+ * * 


However, Chrysler replied to 
the union’s presentation of 189 
contract demands with proposals 
for changed bargaining procedure, 


Obituaries 


Frank Abbott 
WARREN, Pa. Frank Abbott, sales 
manager of the B. and B. Chevrolet Co. 
here for the past 15 years, and a widely 
known automobile salesman, died of a heart 
attack Feb, 11. 





* * 


* 
Clifford G. West 
DETROIT.—-Clifford G. West, 44, partner 
in the Lare and West Ford dealership, 
died here Feb, 15. Mr. West, who was 
born in Barrie, Ont., had been associated 
with the largest Ford dealers in Detroit 
since coming here in 1928. 
* * o 


Ray Hamilton Pentland sr. 
WORCESTER, Mass. Ray Hamilton 
Pentiand sr., 53, used-car dealer for 25 
years, died here Feb. 13. He started as 
an auto dealer in 1925, founding Pentland 
Motors, Inc. 
* w o 
J. A. Cappe 
HAMMOND, La.—J. A. Cappe, 44, presi- 
dent of Cappe-Starns Motor Co. (Chrysler- 
Plymouth), died Feb. 14. 
> * * 
Fred E. Lyon 
LINCOLN, Neb.-—-Fred E. Lyon, for the 
last 12 years a partner in Mowbray-Lyon 


Motor Co., Dodge-Plymouth, died of a 
heart attack Feb. 20. Several weeks ago 
Mr. Lyon contracted influenza. He was 


born in Lincoln and lived in this city all 
his life. 


* * * 

Charles H. Potter 
UTICA, N. Y.—Chariles H. Potter, 59, 
engaged in the automobile business here 
for many years, died Feb. 17 after an 
illness of 10 years. He was in charge of 
the Genesee Motors tor 10 years and later 


conducted his own garage on Court St., 
retiring because of ill health. 


‘ 

Ferguson Forms 
. - - 
Parts Division 

DETROIT.—-A new parts and ac- 
cessories service division has been 
established by Harry Ferguson, 
Inc., according to D. A. Milligan, 
domestic sales manager. 

According to Milligan, the crea- 
tion of the new division will meet 
problems arising from steadily ex- 
panding Ferguson operations in the 
tractor and implement field. 

The new section will be directed 
by two regional supervisors of 
parts and accessories sales. Ralph 
Martin will take ‘charge of the 
western and northern distribution 
areas, while E. J. Latkowski will 
supervise the eastern and southern 
regions. 


Reynolds Aluminum Plant 


To Operate at Capacity 

JONES MILLS, Ark.—First ca- 
pacity operation of Reynolds Metals 
Co.’s aluminum production plant 
here since the war will occur late 
in March, a company spokesman 
announced last week. 

The plant has four pot lines, each 
with a capacity for producing 
36,000,000 pounds of aluminum an- 
nually. This gives the plant a yearly 
capacity of 144,000,000 pounds of 
aluminum, Lack of economical 
electric power has limited the 
plant’s output until now. 





improved seniority rules and ad- 
justments in overtime arrange- 
ments and disciplining of wildcat 
strikers. 

Robert W. Conder, company di- 
rector of labor relations, said the 
company’s contract proposals were 
tossed into the negotiations hopper 
with a promise they would be 
waived should the union withdraw 
its contract demands. 

“Of the 189 union demands,” he 
stated, “75 percent were thrashed 
out in former contract talks and 
+ « « none of them before had 
been considered worth causing a 
strike or continuing one. 

“It is regrettable that the union 
negotiators say their 189 contract 
demands, most of which they made 
and gave up in prior negotiations, 
are of equal importance to the 
pension and insurance issues and 
that agreement on them must also 
be negotiated now while the strike 
is on.” 

* + a 

‘ORD and the UAW, meanwhile, 

announced appointment of Fred- 
erick H. Bullen as temporary um- 
pire of their contract. Bullen is 
executive secretary of the New 
York state board of mediation. 

Bullen will work with Dr. Harry 
Schulman, who has been Ford- 
UAW umpire since 1943. The former 
will devote his full time to the post, 
while Dr. Schulman will continue 
to spend approximately one week a 
month hearing cases between the 
company and the union. 

In Akron, details of the pension 
plan between B. F. Goodrich and 
the United Rubber Workers-CIO 
were made known. Agreement on 
principles of the plan concluded a 
five-week strike against Good- 
rich last Sept. 30. 

The Goodrich pension plan is 
contributory, in contrast to the 
company-pay-all types of programs 
in effect at most other major U. S. 
manufacturers and under consider- 
ation at Chrysler. 

Payments to Goodrich pensioners 
will amount to $100 a month and 
up. Goodyear and the URW reached 
agreement on a _ noncontributory 
retirement scheme several weeks 
ago. 

+ + * 
pts getting busier for the Na- 
tional Labor Relations Board, 
the agency reported last week. 

In the fiscal year ended last June 

30, the NLRB closed 32,796 cases 


of all types. The total for the 
previous fiscal year was 14,456 
cases. 


Of 15,074 union-shop authoriza- 
tion elections conducted by the 
NLRB, employes approved a union 
shop in 96.7 percent of the polls. 


Casited Want Ads 








Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
vs maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED 


OWNER OF profitable and successful auto- 
mobile-truck body and equipment com- 
pany, located large middle west city, 
will consider applications for manager 
to assume full operating responsibility 
and have opportunity to purchase owner- 
ship from bonus compensation. No initial 
investment required, but will accept if 
desired, Give full details and photograph. 
Box 3812, c/o Automotive News, De- 
troit 26. 


WANTED. Experienced salesman with car 
to call on new and used car dealers, 
many established accounts, selling fine 
line of quality custom-tailored automobile 
seat covers. May carry allied line or 
handle exclusively. Liberal commissions. 
Apply Box 3807, c/o Automotive News, 
Detroit 26. 

TRUCK SALESMAN: Florida Dodge dis- 
tributor in heart of commercial fishing, 
farming and cattle area—wants qualified 
man to handle truck sales exclusively. 
Commission and bonus—no ceiling placed 
on earnings. Box 3830, c/o Automotive 
News, Detroit 26. 


PARTS MANAGER, capable of managing 
large volume operation, Florida Chevro- 
let dealership. State fully first letter qual- 
ifications, age, pay expected etc. Box 
3805, c/o Automotive News, Detroit 26. 

















CLASSIFIED WANT AD DEPARTMENT 


oe " | 


HELP WANTED 

MANAGER, Owner 1,000 car ‘‘Big Three’’ 
franchise metropolitan Ohio location will 
consider complete operational responsi- 
bility to qualified manager. Basis liberal 
salary and percentage profits with op- 
portunity purchasing business. No initial 
investment required, Right man 
own business in 3 years. Consideration 
given only to complete applications ac- 
companied by suitable photograph, Owner 
located Western United States. Box 3813, 
c/o Automotive News, Detroit 26. 


WANTED. Salesmanager with experience 
and ability, capable of managing a 350 
car Chevrolet deal in a thirty thousand 
Florida city. Only a man with capability 
and ambition to go up will be considered. 
The ability to plan, direct and follow up 
are main essentials. A good job with a 
fair salary and plenty of chance of 
advancement for a man who can show 
us he can do it. Box 3806, c/o Auto- 
motive News, Detroit 26. 


SALESMEN.-Established manufacturer is 
seeking men of proven sales ability for 
line of automotive chemical specialties 
sold through jobbers. Salary and travel- 
ing expenses If you are a _ producer, 
submit details past sales record, experi- 
ence and salary expected. Manufactur- 
ers’ agents not eligible. Box 3831, c/o 
Automotive News, Detroit 26. 


POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 7!/. cents per word for one 
insertion or two insertions of the same 
copy at 12//, cents per word. Cash in 
advance. 














SALES MANAGER, New and used cars or 
manufacturer's representative. Exception- 


ally productive record obtaining quick 
results in important sales contacts, plus 
intensive successful experience developing 
and operating wholesale and retail auto- 


mobile distributorship recently liquidated. | 


Forty-two years old, very ambitious. 
Moderate investment available. East coast 


or California preferred. Box 3840, c/o} 


Automotive News, Detroit 26. 
SERVICE MANAGER with long experience 





wishes position with progressive growing | 


firm, preferably Dodge or any Chrysler 
line; also experienced on Lincoln, Mer- 


cury and Nash; ambitious, working hours | 


no object; willing to go anywhere; excel- 
lent references, record of past experience. 
Box 3848, c/o Automotive News, De- 
troit 26. 


SALES AND PRODUCTION MANAGER 
automotive accessory field. Twenty-five 
years’ experience. Sales to automotive 
jobber, chain and mail order concerns— 
ten years experience; sales to passenger 
ear, truck and bus manufacturer—seven 
years; production management — eight 
years, Member S.A.E. Will locate any- 
where but prefer west coast, Los Angeles, 
Calif. Available fifteen days, Box 3850, 
c/o Automotive News, Detroit 26. 


AUTOMOBILE EXECUTIVE DESIRES 
position with aggressive volume-minded 
dealership in capacity of general man- 
ager or sales manager. Formerly owned 
and operated Ford agency. Can supply 
highest personal and automotive manu- 
facturer references. Outstanding sales 
record in addition to executive experi- 
ence. Financially able to buy into part- 
nership if preferred. Married, with chil- 
dren, age 37. Replies held confidential. 
Box 3811, c/o Automotive News, De- 
troit 26. 


ALES EXECUTIVE or sales engineer with 
college education in marketing and engi- 
neering. Member 8.A.E, Fine contacts 
national accounts, original equipment, 
private brand, oil companies, jobbers, 
U. 8S, government depts. Especially know 
petroleum products, chemicals, engines, 
engine parts and accessories. 
c/o Automotive News, Detroit 26. 


WANTED—A job as service manager in a 
Nash service department. Have had 15 
years’ experience in Nash service depart- 
ment. I do not drink and can give the 
best of recommendations and references. 
Write to Box 136, Hampton, Iowa. 


ACCOUNTANT - CONTROLLER, Executive 
experienced manufacturers’ systems, parts 
operations; reliable, ambitious and sales- 
service minded. Available promptly for 
real opportunity progressive, congenial 
firm. Salary $100. Please address Execu- 
tive, 2037 E. Firth, Philadelphia 25. 


POSITION WANTED by experienced serv- 
fee manager preferred with dealership 











wn 








handling Chrysler products, 3841, c/o} 
Automotive News, Detroit 26. 
GENERAL MANAGER. 17 years with 


Chevrolet dealers in Florida. Manager for 
Chevrolet dealership in Miami since 1948. 
Pre-war and post-war experience in 
management, sales and accounting, Age 
43, married, responsible. Can _ furnish 
excellent references upon request, Chester 
I. Edwards, 262 N.E. 98th St., Miami 
Shores, Fla. (Ph. 89-3914). 


AUTO AGENCY ACCOUNTING specialist 
available, New York, New Jersey. Taxes, 
monthly statements, installations book- 
keeping service, trouble shooting. James 
W. Garrett. Rutherford, N. J. 


SERVICE MANAGER desires position with 
Chrysler Corporation or leading indepen- 
dent dealer. Twenty years’ experience in 
shop management. Married. Good busi- 
ness solicitor and can hold customers. 
Sober, steady and with good business 
and mechanical background. Prefer south 
central states. Box 3832, c/o Automotive 
News, Detroit 26. 





could | 


WESTERN WASHINGTON — Puget Sound 










NEWS, PENOB 


POSITION WANTED 


GENERAL MANAGER. Interested in con- | 


nection with medium sized dealership as | 
general manager with opportunity to buy | 
interest in business out of earnings. At 
present, am assistant general manager in 
charge of sales of a large dealership. 
Background—25 years sales, merchandis- 
ing, Management experience. Prefer con- 
nection in city of 10,000 to 25,000 popula- 
tion with Ford or Chevrolet. This should 
interest a dealer who wishes to retire and 
retain interest or one who plans to with- 
draw entirely within few years. Invite 
rigid investigation. Box 3808, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP AVAILABLE | 





dealership, now handling Lincoln - Mer- 
cury. Town of over 35,000 with very 
stable payroll. 200 car potential. We ex- 
ceed our percent-of-price-class every year. 
New building and equipment, very well 
laid out for most efficient operation. Very 
reasonable lease on building or it can be 
bought on easy terms to _ responsible 
buyer. This is a successful going busi- 
ness ready for new owner to step right 
in and continue operation with present | 
personnel—all of whom have been with | 
us for a ing time and are well-trained. 
Stock, fixtures and equipment at novus | 
value. This dealership will return its 
investment to the owner in less than two 
years. Full price $50,000. Reason for 
selling—owner has other business inter- | 
ests which require his full attention. For | 
an appointment to inspect this ae ane | 
and review its operation, please write 
Box 3822, c/o Automotive News, De- | 
troit 26. 












DEALERSHIP AVAILABLE. Now have | 
Dodge-Plymouth, 350-car contract. Met- 
ropolitan area large eastern city. Long 


| FOR SALE. Money making automobile | 





DEALERSHIP—Southern California, metro- 


NEW CAR AGENCY, one of ‘‘Big Three.’’ 


Box 3846, 


OHIO DEALERSHIP—handling 2 cars of 


NEW CAR DEALERSHIP, now handling 


Nash (100). Located in county seat town 
of manufacturing center area in Ohio. 
Whole county and large potential to draw 
from. Sales in 1949 of $309,584. New 
modern building and equipment. Black 
top used car lot adjacent, $15,000 to 
handle, including parts and equipment. 
Will sell or lease real estate. Owner needs 
cash for large deal. Box 3849, c/o Auto- 
motive News, Detroit 26. 


lease, new modern building. Will sell for 
actual inventory and depreciated value on 
equipment. Absolutely no inflated values. 
$30,000 will handle, Might finance part | 
or consider selling half interest proper | 
party. Must qualify with factory. Box 
3835, c/o Automotive News, Detroit 26. 


dealership, now handling Hudson, the 
most popular and fastest selling inde- 
pendent car located in metropolitan New 
Jersey, New York area. Gross sales 1949 
over $400,000. Inventory, equipment, etc. 
at much below cost. Modern showroom, 
modern service department and good 
service business. Good lease available, 
very reasonable rent or can purchase 
semi-commercial building. Good income 
from building. Selling price $19,500 for 
this long established money making deal- 
ership. Reason for selling—other business 
interests. Box 3803, c/o Automotive 
News, Detroit 26. 





politan area, now handling Chrysler- 
Plymouth. Dealer wishes to sell out and 
retire. Buyer will need close to %-million 
dollars. Huge plant and real estate, with 
a solid organization. More than 1,000 cars 
per year contract. Real estate should 
double in value in a few years. A won- 
derful opportunity to step into a big deal. 
Box 3843, c/o Automotive News, De- 
troit 26. 
Located in Rocky Mountain region in 
center of a rich irrigated section, 40,000 
population in territory. Modern building, 
most equipment new. No building to buy 
and long lease available. Over $400,000 
gross last ten months, Partners disagree 
and want to sell. Write Box 3847, c/o 
Automotive News, Detroit 26. 


‘‘Big Three.’’ College town, excellent 
trading territory. Will sell or lease real 
estate, business at inventory value, ap- 
proximately $45,000. Box 3839, c/o Auto- 
motive News, Detroit 26. 





LEADING CAR DEALERSHIP in the beau- 


DEALERSHIP in live Oklahoma town of 


DEALERSHIP, NOW 





DEALERSHIP, 


tiful Pacific Northwest, Pudget sound 
district. 250 car capacity with leading 
line of farm and industrial trucks, fully 
equipped garage, paint, body and fender 
shop, full line of parts and accessories 
with modern service station, Box 3844, 
c/o Automotive News, Detroit 26. 


20,000, now handling Chrysler products. 
Ample room, ideal location, reasonable 
rent. Reputation established for fair 
dealing. Can be purchased for inventory 
value. $25,000 will handle. Buyer must 
qualify with factory. Owner has other 
interests. Box 3804, c/o Automotive 
News, Detroit 26. 





HANDLING Ford 
cars and trucks, Ford tractor and Dear- 
born implements; 100 cars and trucks 
per year, full county closed territory on 
tractors and equipment; new buildings 
worth $75,000, inventories $74,000. Sell 
complete $110,000. Must have factory 
approval, Eastern New York state. Box 
3836, c/o Automotive News, Detroit 26. 


now handling Pontiac. 
Southwest Louisiana oil and sugar town 
of approximately 25,000 and still grow- 
ing. Well equipped and stocked. Doing 
excellent business. Priced right for party 
who can qualify. Reason for selling, 
other interests. Box 3823, c/o Automo- 
tive News, Detroit 26. 
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DEALERSHIP AVAILABLE 


SOUTH TEXAS—Rio Grande Valley, where 
the sunshine spends the winter. One of 
the ‘‘Big Three,’’ trade area of 20,000. 
One of the oldest dealerships in the area. 
100 unit potential. Sales in 1949 $270,000 
No real estate to buy. Good lease avail- 
able at low rent. Will be sold for actual 
inventory and a depreciated value on 
shop equipment, furniture and fixtures, 
Approximately $30,000 investment, some 
of which can be financed. Buyer must 
qualify with factory. Illness, reason for 
selling. Box 3767, c/o Automotive News, 
Detroit 26. 

FOR SALE. Agency in Ohio, now handling 
Lincoln-Mercury. Has been, is, and will 
earn good profits. Owner leaving the 
state. Present manager would like to 
take part of deal with one or two others 
who will work actively. Cash needed not 
large, as owner will sell building or 
retain and rent to good men who intend 
to devote their time to the business. Box 
3820, c/o Automotive News, Detroit 26. 











CALIFORNIA 
AUTOMOBILE DEALERSHIP FOR SALE 
Located in a heavily populated area, this 
agency handles one of the most successful 
lines of low and medium priced cars. Excep- 
tional opportunity for good sales and business 
management. Please send inquiry and particu- 
lars about yourself to— 
Box 3838 
c/o Automotive News, Detroit 26 





NEW CAR AGENCY-~-One of ‘‘Big Three.’’ 
Located in Northern Penna. town. Excel- 
lent location on main highway. Must be 
factory approved, Box 3837, c/o Auto- 
motive News, Detroit 26. 

DEALERSHIP, now handling Buick-Olds- 
mobile, in best trading center of 25,000 
in Michigan. Established 20 years. Good 
parts and service including body shop, 
low overhead. 150 car contract. Will lease 
building, sell all or part interest. Box 
3818, c/o Automotive News, Detroit 26. 


OLD TIME DEALERSHIP in good payroll 





agricultural tourist territory — hunting, 
fishing. Must qualify with factory. Takes 
$45,000 to handle; Oregon. Box 3821 


c/o Automotive News, Detroit 26. 


DEALERSHIP AVAILABLE, ‘‘Big Three 
located in Northern Indiana. New build 
ings also have IHC motor truck and GL 
agreement. Sales in 1949 over $400,000 
Box 3845, c/o Automotive News, De- 





troit 26. : a 
AUTO AGENCY. Northern Michigan. Well 
established line in lower price field 


Modern building; used car lot. 30,000 
trading area. Sell or lease, $15,000 wil! 


handle. Consider trade for Detroit prop- 
erty. Box 3753, c/o Automotive News, 
Detroit 26. 





DEALERSHIP FOR SALE, now handling 
Dodge, Plymouth products; small. In 
North Central Florida. Lease or sell 
building. Box 3786, c/o Automotive 
News, Detroit 26. 


DEALERSHIP WANTED 


ARE YOU READY TO RETIRE? Mr 
Chevrolet dealer: I am interested in the 
purchase of a Chevrolet dealership in the 
middle west, preferably in a town of a 
population of 35,000 or more. Might be 
interested in a partnership. Address Box 
3834, c/o Automotive News, Detroit 26. 


WILL PAY CASH for General Motors 
dealership with 150 to 250 yearly car 
allotment in Great Lakes region. Assured 
of factory approval. Please send details 
in confidence. Box 3816, c/o Automotive 
News, Detroit 26. 

WANT TO SELL OUT? We have qualified 
clients waiting to buy established auto 
mobile dealerships in all parts of the 
U. 8S. All negotiations handled in strictest 
confidence. Autodeal Brokers, Room 2453, 
1 N. LaSalle St., Chicago 2, Ill. 

PREFER FORD, Chevrolet or Pontiac 
Southeastern United States. Minimum 
population 15,000. Pay cash for bargain 
All replies held confidential, Box 3810 
c/o Automotive News, Detroit 26. 

10,000-90,000 POPULATION, Ford, Chevro 
let. South midwest, all half. I am 
hard to please so, if you are too, write 
in confidence giving principal details, Box 
3842, c/o Automotive News, Detroit 26 


GM DEALERSHIP WANTED in vicinity of 
Miami, Fila. Furnish details of factory 
allotment, size service department and 
general setup. Confidential. Box 3817, c/o 
Automotive News, Detroit 26. 


BUSINESS OPPORTUNITIES 


ABSENTEE OWNER large-volume ‘‘Big 
Three’ looking for operating partner. No 
initial investment. Liberal salary, Good 
bonus. Will consider selling part interest 
and balance in agreed time, Franchise 
located east coast metropolitan. Supply 
full details and photograph. Box 3814, 
c/o Automotive News, Detroit 26. 





ONE-HALF INTEREST in automobile deal- 


ership, one of Big Three, city of 25,000 
population within 25 miles of Detroit, 
Mich. Established sales and_ service 
Must have good knowledge of automobile 
business. Box 3833, c/o Automotive 
News, Detroit 26. 


"BUSINESS FOR SALE 


AUTO AUCTION 
FOR SALE 


(NEW ENGLAND) 
Great Potentialities 
Box 3829 


c/o Automotive News 
Detroit 26 
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BUSINESS FOR SALE 


FOR SALE 


Well established auto parts business 
Complete machine shop 
Did $200,000 fiscal year May, 1948 
to May, 1949 
Inventory $65,000 — Equipment $16,000 
Will sell at sacrifice for quick sale 
on account of poor health 
Box 3852, c/o Automotive News, Detroit 26 
—_— 


~ DEALER SERVICES ae 





(NVENTORY SPECIALISTS. Parts and ac- | 


cessories inventories taken accurately, 
economically and quickly in Michigan, 
{Ninois, Indiana. Ohio, Pennsylvania and 
New York. Talbot's Automobile Dealers 
Inventory Service, 4690 Newport, Detroit 
13. Mich. Phone Valley 2-9377. 
AUTO EMPLOYMENT SPECIALISTS. 
Serving both employers and employes. 
Sales, service, parts, office and man- 
agement, Inquiries solicited. Cardinal 
agency. 505 5 Avenue. New York City. 


USED CARS FOR SALE 


AUTOMOBILE AUCTION 
Every Tuesday 


—ATTENTION WHOLESALERS— 


Cut down on sales fees—Tack on more 

profit, You can run all the cars through 

the sale each Tuesday, that you want to 

bring, for only $25 a month. You bring 

the cars. We'll have the buyers. 
DEALERS ONLY 


Weekly Prices Mailed on Request 


GULF AUCTION CO. 


WAYNE COOK, Auctioneer 


45 WAUGH DRIVE, HOUSTON, TEXAS 
Tel. Underwood 5700 Night Tel. Mohawk 3597 











KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
in Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Col. R. V. Martin, Auctioneer 
915 N. Uinois St. Phone Lincoln 5383 








LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 


FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 


Phone 202-W4 


AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 


ALBANY, N. Y. 
(For Dealers Only) 
EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 





Attention Automobile Dealers 


For a safer auction, buy and sell your cars at the following 


Dealers’ Wholesale Auctions: 


Tim Anspach Auto Auction 
Albany, New York 
Auction every Monday 

Decatur Auto Auction 
Decatur, lilinois 
Auction every Monday 

Montpelier Auto Auction 
Montpelier, Ohio 
Auction every Monday 

Arena Auto Auction 
Chicago, Illinois 
Auction every Tuesday 

Fort Wayne Auto Auction 
Fort Wayne, Indiana 
Auction every Tuesday 

Tri-City Auto Auction 
Moline, Illinois 
Auction every Tuesday 


Mason City, 


South Bend, 


For better protection, these 


National Auto Auction Protective Association, Inc. 









Phones: 
OUR ONLY GUARANTEE: 


324 W. Main St. 


i 


Aptco Auto Auction 
Detroit, Michigan 
Auction every 

Lapiner Auto Auction 
Auction every Wednesday 

Ricar Motor Sales 
Chicago, Illinois 
Auction every Wednesday 

South Bend Auto Auction 


Auction every’ Wednesday 


Maney Auto Auction 
Murfreesboro, Tenn. 
Auction every Thursday 





_ THE TUESDAY SALE — 11:30 A.M. 
FORT WAYNE AUTO AUCTION 


—DEALERS ONLY— 


(In the Heart of the Nation) 


WEBSTER-MARKER MOTORS, INC. 


AUTOMOTIVE NEWS. FEBRUARY 


USED CARS FOR SALE 


~AUTO= 
AUCTION 


—At— 


USED CARS WANTED 

| WANTED. 1939 Packard V-12, model No. 
1707, 2 passenger convertible coupe, style 
No. 1239; or 1940 series 1806 Darrin 
convertible, Victoria style No. 700. Must 
be immaculate. Price no object. Details to 
James Guthrie, 10250 Shaker Bivd., 
Cleveland, Ohio, 

CADILLACS WANTED. 1948's to 1950's. 
America’s top bidder! Write, call, wire 
or see Wolf's, 1725 Colorado, Pasadena, 
Calif. Eastern buyer at 3821 Tenth, Des 
Moines. Phone 4-3512. 


TRUCKS FOR SALE 


1947 CHEVROLET cab-over-engine automo- 








HORSEHEADS, NEW YORK 
EVERY FRIDAY 


bile transport, Full air. Trailer mechan- 
ical handling. Outfit like new. Sacrifice 
$2,500. Bonded, 300 Post Rd., Fairfield, 
Conn. Tel, 9-3349. 
1949 SERVI-CYCLE, Harley-Davidson. Like 
|} mew, 5,000 miles; selling at % price, 
DANVILLE, PENNA. $475. East End Auto Sales, Inc., 817 


North Point Rd., Baltimore 6, Md. 


EVERY WEDNESDAY 
TRUCKS WANTED 


- WANTED TO BUY 


| TRUCKS — Pickups, Panels, Dumps, 
| Stakes, Utility, Tractors, Tandems. 
| TRAILERS — Lowboy, Platform, Stake, 
| Stock, Van, Dump, Refrigerated. 
TRACTORS — Crawlers, any size or 





You will always find real action at 
both these auctions. 


R. D. WEST, Prop. 


Jos. E. Johnson Tex Rickard 


Auctioneers 








make, with or without Equipment. 


—Also, Farm Tractors, any kind. 
| PHONE, WRITE or WIRE Condition, | 
| General Description, Make, Model and | 
| Lowest Cash Price. 


Mr. Arthur or Mr. Morris. 


4169 Manchester Ave. St. Louis 10, Mo. | 
Phone: FRanklin 2104 


| WANTED Mechanical Handling system 
transport, with or without tractor, Span- 
iol Car Co., 1001 N, Hudson, Oklahoma 


ATTENTION DEALERSI1I! 


At Greatly Reduced Prices 


1947 CHEVROLET - FORD - PLYMOUTH 
4 DOOR SEDANS 
| Excellent Bodies Good Motors 
All Cars Formerly Used for 
Cab Service in Phila. 


Phone or Write: 











| | City, Okla, Phone 7-4935. 
| THE R. A. COMPANY = “=o. P so 
: BUSES FOR SALE 
| 43rd & Locust Sts. ©@ PHILA. PENNA. | i#AVE TWO NEW Ford F.7 bus chassis, 
| . a 195” wheelbase, 2-speed axle, 900x20-ply 
SHerwood 7-1700 Morris Freedman | tires. For sale. Price, factory invoice. 
EVergreen 2-0400 — Herbert Cole Howard Pore, Inc., 516 Portage St., 


Kalamazoo, Mich. 














WILLING TO SACRIFICE 
NEW 1949 
DODGE SCHOOL BUS 
MODEL FS170 
37 Pass. Superior Body 


Philadelphia’s 3 
BIG DEALER AUCTIONS 


TUESDAY THURSDAY FRIDAY | 
12 NOON 12 NOON 8PM. | 


GILBERT — ROBINSON | 
eee 'MEMOLY MOTORS, INC. 


6600 N. Broad St. Phila, Pa. | 
1893 RICHMOND TERRACE 


PLENTY OF CARS AND BUYERS 
| WEEKLY PRICES MAILED ON REQUEST STATEN ISLAND 2, N. Y. 
TEL. GIBRALTAR 2-8903 


Tel. Livingstone 8-3000 











| 

‘i 
@ PARTS FOR SALE 
|GENUINE FORD PARTS. We are selling 








e our entire stock at 50% of cost. Approxi- 

We Sell Everything mately $25,000 at cost on hand. No 
! obsolete parts. Ford dealers over 25 

FOR YOU! years. Frank A. Hanley, Inc., Muncie, 


Ind. 


Automotive News 











BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 


Parts. . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP” 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 


— ee i 
USED CARS WANTED | 
F-E-L-Z wants station wagons, ‘46s to 
‘50s. Top prices paid for clean cars. 
Telephone or write F-E-L-Z, 5858 Van- 
Nuys Blvd., VanNuys, Calif. Phone | 
| State 5-0773. 


Evansville Auto Auction 
Evansville, Indiana 
Auction every Thursday 

Ken Schaefer Auto Auction 
Indianapolis, Indiana 
Auction every Thursday 

H. C. Turney Auto Sales 
Akron, Ohio 
Auction every Thursday 

Dyer Auto Auction 
Dyer, Indiana 
Auction every Friday 

Amarillo Auto Auction 
Amarillo, Texas 
Auction every Friday 

Quincy Auto Auction 
Quincy, Illinois 
Auction every Friday 


ednesday 





BUICK BLOCK, one set pistons with rings 
and pins fitted, one set main bearings 
and one set of camshaft bearings, all 
completely new and standard. Fits Buick 
special and super, 1936 to 1947 inclusive. 
List price $173.25; special price to re- 
tailers $79.50 f.0.b., Des Moines, if 
bought as group. Howard Sole, Inc., 401 
Grand, Des Moines, Iowa. 


OLDSMOBILE 98 Rocket motor and Hydra- 
Matic, 1,200 miles. Complete with all 
accessories, ready to install. $500 for the 
two units. Hampton J. Curry, 317 S. 
State, Caro, Mich. 


‘PARTS WANTED 


lowa 





Indiana 








WANTED: THE FOLLOWING Chevrolet 

auctions are members of the parts: Group 12895, Part No. 4562830 
panel, Group 12934, Part No. 4169448 

panel. Group 12934 Part No. 4563812 

panel. Please wire collect if you have 


any or all of 
sale. White 
Ohio. 
INTERESTED IN PURCHASING joblots 
and close outs of genuine Ford, Chevro- 
let, Plymouth & Dodge parts. U. 8 
Motor Products, 12 West End Ave., 
York City, N. Y. 
ACCESSORIES FOR SALE 
SEAT COVERS. Exclusively for Chevrolet, 
Pontiac, Oldsmobile dealers. 1949-1950 
custom made entirely of Ray-Lon cloth 
in solid red, blue, green. Positively no 
plastic or elastic. Be competitive with 
this perfect fit cover. Dealer cost $13.85. 
Trial order will convince you. Money back 
guarantee. Royal Sales Co., 1121 N, 66th 
St., Philadelphia, Pa, 


TRUCK EQUIPMENT FOR SALE 


1948 KINGHAM, 32-foot tandem van trail- 
er, side-door insulated, 10:00x20 tires, 
vacuum brakes. Write or call Bill Fishel, 
Vandeventer Auto Sales, 717 S. Vande- 
venter, St. Louis, Mo, Phone Franklin 

1750. 


these parts available for 
Chevrolet Co., Zanesville, 







New 



























E 


YOU MUST BE SATISFIED 









Ft. Wayne, Ind. 







27, 1950 











a _TRUCK EQUIPMENT WANTED MISCELLANEOUS 

WANTED—NEARLY NEW or good used 
7’9”x20’ Mustang semi-trailer. Give con- 
dition and price M. F. Schmidt & Son, 
Manlius, Ill, 





Motor Co., _ Ine., 
Lynchburg, Virginia. 


SHOP EQUIPMENT FOR SALE _ ‘| 








MANBEE FRAME sstraightening machine. 








Model 520 L D complete, practically new. ; (1950) i 
Can be sold with or without Manbee Automatic (1951) BraKinGs 
model 705 front end equipment, Priced | Complete with Controlled Steering| 354% 
right. Haines & Haynes, Inc., 200 Hol-| Guide Cables & Brake Hook-Up/ 
| land Avenue, Morgantown, W. Va. ] "aA" 2 $100.00 
BARGAIN. Brand new General Electric vee DEAL 6..... $295.00 
are welders, 300 amps-220/440 volts 
3-phase—60 cycle, A.C, motor driven. 
Cost $485. Selling price, $200. Write to Protecto Covers , ‘ $6.95 
Martino Motor Sales, 446 Prospect St., ° 
Methuen, Mass. | Tailor Made, lots of 6 $5.95 
- | Arm ° 
MISCELLANEOUS derples Carrying Bag $1.00 





RED ARROW — PILOT 
FULTON — VELVAC 
WE STOCK PARTS 


Volume Users—You Can Save 
Money on Quantity Deal 





WANTED | 
AUTO LITERATURE 


Organization forming ovutomotive library 
needs new or used copies of out-of-print 
books. 


Smith's “Marketing of Used Automobiles” 





Exclusive Factory Distributors 


AN 3.8888 Nites: JMU 4-840! 

FTC's “Report on the Auto Industry” DE 2-0700 |DO 3-8373 
in’s ** ; " 40 SO CLINTON ST., CHICAGO 6, ILL. 
Epstein's “The Automobile Industry Denver: KE 2323 — Los Angeles: Ol 9782 


Cohn's ‘Combustion on Wheels” 


Seltzer's “‘A Financial History of the 


American Automobile Industry” 


AUTOMOTIVE NEWS 
Write Box 3476 | 


WANT ADS 
GET RESULTS 


c/o Automotive News, Detroit 26 





Oldsmobile and Pontiac Hydra-Matic 
Transmission Exchange— ,A°7, $95 


Immediate Shipment Guaranteed Performance 
Completely Reconditioned, Run-in and Block-Tested 
Performance Guaranteed 90 Days or 4,000 Miles 
We furnish full instructions for removal and installation. 
EXTRA RUSH JOBS—lIf you wish shipment of an Exchange Transmission before 
your old unit is received, a deposit of $65.00 will be added to your invoice. 
(To avoid C.O.D. charges, send $160.00 in advance). Upon receipt of your unit 
the deposit will be refunded immediately. Freight, f.o.b. Chicago. 
Write, Wire or Phone Today for Complete Details 


HOLLINGSHEAD MOTORS CO. 


2550 South Michigan Ave. Telephone CAlumet 5-2000 Chicago 16, Ill. 
Authorized Oldsmobile Dealer 
Largest Stock of Genuine Oldsmobile Parts in the Middle West 






This Advertisement Cloaks 
A RARE OPPORTUNITY!! 


Division of interests causes owner to offer, for quick sale, profit- 
able going garage business, now handling Chrysler-Plymouth, to 
one who can qualify with the corporation. Outstanding location 
at interesection of two heavily traveled U. S. highways. Both 
agriculture and industry in this prosperous Wisconsin area. 
Modern building and good equipment and low price for fast 
action. 





BOX 3851 
c/o AUTOMOTIVE NEWS, DETROIT 26 


Maney Motor Co. Auto Auction 


DEALERS ONLY 

Sales Start at 12:00 Noon (C.S.T.) 

“ALWAYS A bUYER FOR YOUR CAR” 
MURFREESBORO, TENN. HUNTSVILLE, ALA. 
Every Friday 
Phone 3188XJ 


Every Thursday 
Phone 111 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 


NEW SUBSCRIPTION ORDER 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [_] or send bill [_] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 





Bn Mn... 2 ne ete kak aus bheeede bea bs OK ees Zone No..... 
as 6 oasis a Vea oe oak halons teens SIR. ic 0scd nce cauvaseree 
TRADE CONNECTION: 
Car Dealer [) Truck Dealer () Manufacturer [_} 
Jobber [) Insurance C) Financial [_} Supplier [) 
BRS Oe ouiile cath Waa oh CMe saa nee ee 
2-27-50 


47 


ENGINE REBUILDING — Cranksha 
grinding and metalizing. John P. Hughes 
300 Commerce S&t., 





NEW IMPROVED MODEL 


Tow Bar Sales Company 
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Fealutes: 


1. Year model 
Descriptions 
2. Factory List or 


Advertised 
Delivered Prices 


Serial Number 
Locations 


Motor Number 
Locations 


Factory-supplied 

Body Descriptions 
A NEW a 66, Gross Vehicle 

TRUCK REFERENCE BOOK } “i's 


Th PMS ee 


a rs 
Teen 


Published by Natidgal Automobile Dealers Used 

' Car Guide Company, pablishers of the NADA Official 
Used Car Guide, repognized authority in the field of 
/ used car appraisal books. 


for all branches of the 7. Vehicle Weight with 


Automotive Industry. 


Practical data, organized 
for quick, ready reference, 
covering identification, 
characteristics and speci- 
fications of all trucks manu- 
factured from 1940 through 


current year models. 


eee an a a as ae aw as ae ap 

ed NATIONAL AUTOMOBILE USED CAR GUIDE COMPANY 
1026 17TH STREET, N. W., WASHINGTON 6, D. C. 
subscriptions to the N.A.D.A. 
Official Used Car Guide, TRUCK REFERENCE BOOK—1950 Edition. 
Remittance is enclosed. 


Se 


at Res ae Please enter my order for 
* r a : , 3 ’ fa Ff > iG o- & ee SD 


including any 
supplements issued 
during year 


Standard Equipment 
and Tires 
Standard Tire 


Sizes 


Wheelbases on 

Standard Models 
Tonnage Ratings 
for Body Types 


‘NATIONAL AUTOMOBILE DEALERS USED CAR GUIDE COMPANY 


1026 17TH STREET, N. W. 
ede lies cee yee aes Ry te ait OR er re ee 


_ WASHINGTON 6, D. C. 


mse Meee te ae ane 
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